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Cost of 
Culture
Do admission fees make 
museums less accessible?

By John Townes
Museums have long filled the important 

role of institutions and centers of activity 
where the general public can visit to experi-
ence and learn about art, history, science and 
other aspects of collective culture, knowledge 
and heritage.

As a reflection of that, museums were once 
either free or had admission charges that were 
very low or voluntary. The operating costs of 
museums were primarily supported by various 
sources, including wealthy benefactors and 
other private contributions, memberships, 
government support, corporate sponsorships, 
and foundation grants, among others.

In recent decades, however, these insti-
tutions have had to adjust to rising costs, 
reduced government support, economic 
cycles, and other financial pressures.

To fulfill their missions and to attract and 
retain audiences, museums have also had to 
find ways to support initiatives like special 
exhibits and other expansions and updating 
of presentations and programming.

These factors have made it more important 
to generate earned income, including revenue 
from ticket sales.

As a result, admission fees have become 
the norm at a majority of museums, at prices 
ranging from moderate to significant.

This has raised questions about whether 
the increased reliance on ticket sales has 
changed museums from their democratic 
missions as part of “the commons” by mak-
ing them less accessible.

Do ticket prices that can range from $10 
to $25 or more inhibit people from visiting 
museums? Is the cost prohibitive for those 
with modest budgets or large families?

continued on page 11

By John Townes
An ambitious plan that was initiated in 2008 to restore the Hoosic 

River in North Adams is moving into a new phase that is expected 
to take physical form within the next two years.

The project is intended to modernize the river’s flood control sys-
tem in an environmentally sustainable way, and transform the land 
along its banks into a parklike urban amenity that will contribute to 
local revitalization.

In the first phase, over the next five years, a half-mile section of 
the South Branch of the Hoosic that is currently channeled within an 
earthen levee and concrete chute, is slated to be restored to a condition 

that is more like a natural meandering stream. This will be surrounded 
by a park setting and wildlife habitat along its banks.

While the schedule will depend on a combination of factors, the 
planning and permitting processes are currently underway, with 
a goal of starting the first stage of construction in 2017, and with 
completion in 2020.

This, however, will be just the first step in a larger long-term 
project to restore and enhance the river throughout the city. The 
overall goal is to transform the relationship between the river and 
the city it runs through.

Because of the scale of the project, the strategy is to improve the 
river progressively in phases.

“We’re focusing on doing a complete restoration of one specific 
section of the river, as a pilot project, and then work on other sections

continued on page 22

Physician preserving former hospital’s 
history with three-volume book project

By John Townes
When North Adams Regional Hospital 

(NARH) closed in 2014, one longtime mem-
ber of its staff, Dr. Paul Donovan, decided to 
preserve its memory by writing a book.

“I felt badly about 
the hospital closing,” 
said Donovan, who was 
on the medical staff of 
NARH from 1989 to 
2014. “I believed that 
someone had to preserve its history, which 
led me to writing it.”

That led to what has become a major un-
dertaking for the already-busy physician.

What Donovan originally envisioned as 
one book has become a three-volume series. 
He recently released the first volume of 
north Adams Regional hospital: A histori-
cal Perspective, which covers the hospital’s 
early years, from 1882 to 1910.

He is currently researching the second 
book, covering 1910 to 1955, which he hopes 
to release next summer. The third volume, 
which will cover from 1955 to the closing in 
2014, is slated to be completed in 2017.

“When I got into the 
research, I realized that 
it was going to take 
several years to com-
plete,” said Donovan, 
an osteopath and emer-

gency medicine physician. “I figured that 
there would be less interest in the hospital 
by then. So I decided to divide it into three 
volumes, to at least get the first part out there 
as soon as possible.”

The self-published book is available in 
several versions. A full-color deluxe edition 
is being sold on the website Blurb.com for 
approximately $31. A downloadable version

continued on page 19

“The hospital was the 
center of life for employees, 
the town and the community 

for 129 years.”

Judy Grinnell, president of the Hoosic River Revival, stands on the bridge crossing the river between the Western Gateway Heritage State Park and the former Sons 
of Italy property earlier this summer. A half-mile section of the river from this point south is the focus of an ambitious pilot project  that seeks to restore the Hoosic 
to its more natural state, and transform it from “a community eyesore” into an aesthetic and recreational asset that will support the city’s own revival efforts. 

Downstream benefits from river revival plan
Restoration effort seeks transformation of 
Hoosic from ‘community eyesore’ to asset 

Dr. Paul Donovan has written and published the 
first book in a three-part historical perspective 
of the former North Adams Regional Hospital. 
The Stamford, Vt., resident was on the medi-
cal staff at NARH from 1989 to the time of its 
closing in March 2014. The first volume covers 
the hospital’s early years from 1882 to 1910.
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HOW GREAT PEOPLE
GET TO WORK 
76 North Street  |  Pittsfield

413.449.5050

S P R I N G F I E L D    |    P I T T S F I E L D    |    E A S T H A M P T O N

Balanced Approach…
Rock Solid Advice

Securities offered through
LPL Financial, member FINRA/SIPC

Retirement Income Planning
& Asset Management

92 Elm St. • Pittsfield
413.442.8190

www.balance-rock.com

                                                                                             
  Square Footage: 5,000 Sq/ft Up To 9,000 
   (With Private VIP Hall)
  No. Seats: 120 (Including 8 Bar Seats)  
  Full Liquor License
  Dining Room With Versatile 
    Seating Options, Classic Bar, VIP/Private 
    Party Room With Bar
  Direct Parking

Exposed Brick, Gas Burning Fireplace

                                                 
 Open Kitchen

 Walking Distance To:  
   Beacon Cinema, Crown Plaza, 
   Hotel On North, The Colonial, 
   Barrington Stage, Berkshire Bank,  
    Greylock Bank, Allegrone Onota 
   Project, And The Berkshire Museum
  Pricing To Be Discussed After Tour
 

LISTING DETAILS

whalingproperties.com    8 Maplewood Ave.   Pittsfield, MA 01201

CONTACT:  George Whaling, Whaling Properties- 413 822 3483 

Amazing location right in the heart 
of downtown Pittsfield’s financial 
and cultural district, steps from 
Beacon Cinema. Turnkey with a 
track record of very successful 
restaurants. Wonderful opportunity 
for a restaurateur who is seeking 
a pristine turnkey space.
 

34 Depot St Pittsfield, MA 

 RESTAURANT SPACE FOR RENT
In The Heart Of Downtown Pitts�eld
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Merger of area’s yMCas 
brings variety of benefits

By John Townes
Berkshire County’s two YMCAs have 

become one.
On Oct. 22, the boards of the Northern 

Berkshire YMCA and Pittsfield Family 
YMCA unanimously voted to approve a 
merger of the two organizations. Under 
the agreement they will formally combine 
their boards, staff, volunteers, financial 
resources, programs, facilities, operations 
and administration.

The combined organization will be called 
the Berkshire Family YMCA, although both 
sites will also retain their previous names as 
references to the individual facilities.

“We see this as a win-win for everybody,” 
said Randy Kinnas, CEO and executive di-
rector of the Berkshire Family YMCA. He 
previously held that position at the Pittsfield 
Family YMCA. “We expect this will have 
a positive impact for our donors, members 
and staff, and will bring new energy into our 
community.”

The Northern Berkshire YMCA is located 
at 22 Brickyard Court in North Adams. The 
Pittsfield Family YMCA occupies a com-
mercial block at 292 North St. in the city’s 
downtown. Both YMCAs were founded 
in 1886.

Each has fitness and training equipment, 
wellness rooms, gymnasiums, basketball and 
racquetball courses, and other facilities for 
children and adults. They offer a variety of 
recreation and fitness activities.

In addition, they provide other programs 
and services oriented to the three primary 
facets of their mission, including youth 
development, healthy living and social 
responsibility.

The Pittsfield Family YMCA also has 
moderately priced studio apartments for 
income-eligible residents.

The merger actually culminates a joint 

management agreement that has been in 
effect since October of 2014.

Kinnas explained that the Northern 
Berkshire YMCA approached him last fall, 
when its former CEO Justin Ihnes resigned 
to take a position at another YMCA out of 
the region.

“There is a process in finding a new CEO, 
and their board wanted to take the time to do it 
right and get all of their ducks in a row,” said 
Kinnas, who had been 
CEO of the Northern 
Berkshire YMCA from 
2000 to 2004, before 
moving to the Pittsfield 
Family YMCA.

“Because I was fa-
miliar with their op-
erations, they called me to see if I would 
be interested in managing it on an interim 
basis, while they conducted the search for 
a new CEO,” he continued. “So we set up 
a temporary shared management agree-
ment. After a few months, it became clear 
to both organizations that this partnership 
had the potential to work out really well on 
a permanent basis. So we started planning 
for a merger.”

Many aspects of the merger have already 
been implemented during the joint operating 
agreement. Other facets are being evaluated 
and developed by a task force in a strategic 
planning process for the partnership.

The formal merger requires approval 
from the state. Kinnas said the paperwork 
has been completed and submitted, and ap-
proval is expected by the end of the year. 
The merger is slated to become official on 
Jan. 1, 2016. The corporate offices will be 
based in Pittsfield.

Both facilities will remain open, as 
will their separate summer camps, which 
include Camp Sumner at the campus of 
Berkshire Community College in Pittsfield, 
and Camp Abenacki, at Windsor Lake in 
North Adams.

Kinnas said all of the staff will be retained 
at both locations. The Pittsfield YMCA has 
115 employees, and the Northern Berkshire 
YMCA has 70. (The combined number 
increases to 200 in the summer.)

He added that there will be some reor-
ganizing of personnel responsibilities, and 

“We expect this will have 
a positive impact for our 

donors, members and staff, 
and will bring new energy 

into our community.”

the staff will be shared between the two 
facilities.

“Members will not see much initial 
change from the transition in terms of pro-
grams and facilities,” he said. “The most 
noticeable difference will be more of a staff 
presence on site. With a staff that covers both 
locations, we’ll be able to schedule more 
effectively to provide coverage as needed. 
Another benefit is that the staff of both 

facilities can share 
their ideas and work 
together to develop 
new programs, which 
I expect will add to the 
activity level.”

The membership of 
the organizations will 

also be combined. “The biggest advantage for 
members is that they will have full and equal 
access to both locations,” said Kinnas. “So, 
if someone from North Adams is in Pittsfield 
and wants to use the pool or equipment there, 
they can do that.”

He said specific rates have not yet been 
determined, but the goal will be to maintain 
and enhance the value of memberships. 
(An announcement of the merger noted that 
membership rates at the Northern Berkshire 
YMCA for youth, teens and young adults 
have been lowered since the management 
agreement was started.)

Donors to the organization will also have 
the option to designate their contribution for 
their local YMCA if they choose.

The Berkshire Family YMCA will have 
an annual budget of $3.4 million.

Kinnas said the merger allows for greater 
operating efficiencies and cost savings in the 
administration of the organization. Human 
resources, accounting and payroll, financial 
development and marketing and communica-
tions will be consolidated.

“For example, in Pittsfield we’ve done 
our own bookkeeping and accounting, 
while the Northern Berkshire YMCA had 
been outsourcing those functions,” said 
Kinnas. “When we entered into the joint 
management agreement, we recognized that 
it made sense for our finance department to 
do the books for both. We’ll also be able to 
achieve overall insurance cost savings, and 
other expenses.”◆
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news & notes from the region

Creative entrepreneur sees 
good fit with chamber job

By John Townes
Emily Watts, the recently hired executive 

director of the Williamstown Chamber of 
Commerce, has been on the go ever since 
she took the position.

“There has been so much going on, it’s 
been non-stop,” said Watts, who was hired 
in August to head the 120-member chamber. 
“One of my first priorities has been to make 
sure that I meet all of the members, and talk 
to them to find out their views and needs. And 
there’s preparation for the annual meeting.” 
(That event is scheduled for Nov. 18 from 5 
to 7:30 p.m. at the 1896 House.) 

Another immediate priority is preparing 
for the Holiday Walk, an annual weekend 
holiday festival in Williamstown (held this 
year on Dec. 5) that incorporates a variety of 
activities throughout the town center. “That 
alone is a major undertaking,” said Watts. 

She also organized a recent seminar on 
business succession, and hopes to organize 
a professional development seminar series 
on a monthly basis.

However, for Watts, a very busy schedule 
is a way of life. A creative entrepreneur, she 
brings a variety of experience in the arts and 
commerce, including operating a cultural 
management and production business.

A native if Iowa, Watts migrated to the 
east coast to attend Wesleyan University in 
Connecticut. After graduation, she lived in 
Hartford briefly, and then moved to New York 
City, where she pursued her career produc-
ing and presenting shows and events. She 
worked with organiza-
tions and businesses 
in the city and in other 
locations.

She was program 
director for insurance at Fractured Atlas, a 
national organization that provides support 
services for artists. In that position, she edu-
cated artists in the intricacies of insurance 
coverage and presented workshops regularly 
across the country. She also worked with 
insurance companies to develop policies 
that address the specific needs of the arts 
community.

Watts has also served as program director 
at the Cynthia Woods Mitchell Center for the 
Arts at the University of Houston, where she 
curated the public programs and developed 
an interdisciplinary performing and visual 
arts festival. In addition, she has worked 
with FreshArts, a Houston-based arts service 
organization, and skybetter & associates, a 
Providence, R.I., dance company.

Although living in New York set her career 
in motion, Watts said she wasn’t attracted to 
the metropolitan pace and lifestyle there. “I 
originally thought I’d stay in New York for 
about two years, but I ended up living there 
for nine years,” she said.

She began spending time in Berkshire 
County as a respite. “I had friends here and 
visited often,” she said. “Every time I visited, 
it felt like I was coming home, and eventually 
I started thinking about moving here.”

After her life partner, Randal Slippinger, 
moved here as a producing director at the ’62 
Center at Williams College, she decided to 
take the plunge. “I reached a point where I 
had to get out of New York, and Randal was 
here, so I moved up,” she said.

Although Watts has only lived in Wil-
liamstown for two years on a full-time 
basis, she had already become engaged in 
the community in a variety of ways before 
taking the chamber position.

She operates Frog Pond Creative, a pre-
senting organization that sponsors perfor-
mances, including a multimedia Christmas 

Carol program in North 
Adams last year. She is 
also is preparing a per-
formance piece based 
on oral histories about 

the loss of manufacturing in the region.
Watts is a founding board member of Mak-

ers’ Mill, the new North Adams shared work 
space for craft-related entrepreneurs, and is 
a volunteer with other organizations. 

She became involved with the William-
stown chamber as a volunteer, and she is 
friends with Sandra Thomas, who had served 
as the previous director on an interim basis. 
When the job was posted publicly, Watts 
decided to apply.

“The position was a good match for 
my own skills and background,” she said. 
“There’s a lot positive energy building in the 
town, and I was eager to help support that, 
and to participate in the local dialogue in a 
more robust way.”

Watts added that she also feels she is in a 
good position for that role because of her other 
activities. “Being an entrepreneur myself also 
puts me in the role of a chamber member,” 
she said. “I am aware on a firsthand basis 
what the needs of local businesses are and 
how the chamber can help.”

She added that there are transitions on the 
chamber’s board that will be occurring, and 
that she and the board will be focusing on 
priorities and goals after the annual meeting 
and holiday season are over.

She noted that she has been gathering input 
in her meetings with members. “One of the 
things I’ve heard most often isn’t surprising,” 
she said. “A question that is often raised is: 
‘How do we support businesses during the 
non-peak seasons for tourism?’”

While Williams College is an important 
economic engine, and its students provide a 
market for many businesses during the aca-
demic year, there is a need to augment that 
with tourism, according to Watts.

“In the summer, things are very vibrant for 
businesses, with visitors coming for the Wil-
liamstown Theater Festival, to visit the Clark 
and other museums and all of the other attrac-
tions and activities that are here,” she said. 
“But in winter it slows down. Businesspeople 
would like to see more activity throughout the 
year. So, one of the goals is to promote the 
town and look at new activities that will bring 
people in during those other seasons.”

While finding new ways to generate 
business for members is a core role of the 
chamber, Watts also believes it is important on 
other levels. “The chamber has an important 
role in knitting together our values and our 
commerce,” she said. “I’m excited to be a 
part of that.”◆

Emily Watts says the pace has “been non-stop” since 
taking her new position as executive director of the 
Williamstown Chamber of Commerce in August.

“There’s a lot positive energy 
building in the town, and I was 
eager to help support that.”

Let us help you manage 
your snow and ice
removal this winter

We’re the professionals…the only company in the Berkshires 
with a nationally certified  snow professional on staff.

 safety conscious, informed & professional…that’s what you get 
when you hire energetic.

Offering per event or seasonal contracts to take the guess work out of your budgeting process.

energetic
 4 1 3 - 4 4 2 - 4 8 7 3

A certified member of

BeFOre tHe SnOW FALLS,
cALL energetic…

Landmark of Hospitality

30 Main Street, Stockbridge, MA 
(413) 298-1690 | RedLionInn.com

INSPIRING MEETINGS
An historic setting and modern services in the Berkshires

FOR GROUPS OF 2 TO 80

deposit a check 
from the kitchen,
after lunch, and 
before nap time.

Member FDIC   12/15 BTC © Salisbury Bank and Trust Company Equal Housing Lender

Connecticut 
 860.435.9801

Massachusetts 
413.528.1201

New York 
845.877.9850

Eligibility requirements apply. Must be a Salisbury Bank customer 18 years of age or older with 
a Salisbury Bank account (Checking, Savings or Money Market), e-Banking, a mobile device 
and the Salisbury Bank Mobile App. Fees may apply. See Fee Schedule.

Mobile e-Deposit – learn more  
at salisburybank.com/eDeposit

SB Mobile Dep_BTC_110415.indd   1 11/4/15   9:05 AM
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Cameron House shifts to 
different business model

By John Townes
Lenox is losing an assisted living facil-

ity, but gaining affordable rental housing 
for seniors.

The operators of the Cameron House as-
sisted living facility are proceeding with a 
plan to convert the site to rental apartments 
for seniors, following the approval of a special 
permit for the change by the town’s planning 
board in August.

Cameron House is located in a former 
school building at 109 Housatonic St. in a 
residential neighborhood just east of the town 
center of Lenox.

HallKeen Management, which operates 
Cameron House, is currently in the process 
of helping the current residents relocate to 
other assisted living facilities.

When that is completed, the company 
plans to begin extensive renovation of the 
facility to convert it 
into 38 studio and one-
bedroom apartments 
for people who are age 
55 or older, and who 
qualify for housing designated as “afford-
able” under state guidelines.

According to Andrew Burnes, president 
of HallKeen Management, they hope to 
complete construction on the project by next 
November. “We can’t say how long it will 
take for certain, because we have to place 
all of the current residents in new facilities 
before we can start the work,” he said. “But 
our goal is to start construction by March and 
be ready to open by next November.”

Constructed in 1910, the building was 
originally Cameron School, a public el-
ementary school which operated until the 
late 1990s. The property was purchased by 
a development fi rm and converted into an 
assisted living facility that opened in 1999.

Assisted living is part of the continuum 
of care for the elderly, providing a level of 
service between totally independent living 
and nursing care. It is oriented to people 
who are able to live on their own in private 
apartments, but require personal assistance 
and medical monitoring and services. The 
facility provides these services in addition 
to meals and activities.

Cameron House was also designated as 
affordable assisted living for those on low 
or moderate incomes.

HallKeen Management is based in Nor-
wood. In addition to Cameron House and 
three other assisted living communities, it 
manages a diverse portfolio of over 10,000 
apartments throughout New England, New 
York, Virginia, North Carolina, Florida and 
Maryland, and over 4 million square feet of 
commercial space.

The Cameron House facility has always 
had diffi culties operating as an assisted liv-
ing center, according to Burnes. “It’s been 
a struggle all along,” he said. “It has never 
reached adequate levels of occupancy or 
fi nancial performance.”

The facility was originally operated by 
another company. However, that operator 
was unable to service its debt. HallKeen took 
over Cameron House as general partner and 
operator in 2005, and renegotiated its debts 
and reorganized its operations.

Since then, HallKeen has not been able to 
turn it around and make it fi nancially viable, 
said Burnes. He attributed that to a surplus of 
assisted living facilities and units compared 
to the demand in Berkshire County.

In addition, as a facility designated as 
affordable, Cameron House received re-
imbursements through Medicaid and other 
coverage for those on a moderate and low 
income. Burnes said reimbursements from 
the state’s Group Adult Foster Care Program 
have also not been suffi cient.

“That’s a wonderful program, but the state 
has never funded it to the level where it pro-
vides adequate reimbursement,” he said.

Burnes said that the fi nancial picture for 
Cameron House became increasingly seri-
ous, and the company began exploring the 
alternatives about two years ago.

“Originally, we hoped to fi nd another 
operator who would take it over, but we 
were not able to reach any agreements,” he 
said. “Then, about a year ago, we determined 
that we needed to look at other options for 
the site.”

They decided to convert it to affordable 
housing for independent seniors. “We did a 
thorough market study, and found that there 
is a strong demand for this type of housing 

in the Lenox area,” said 
Burnes.

H a l l K e e n  a p -
proached the town’s 
Zoning Board of Ap-

peals in the spring for a change of use permit. 
A fi nal permit was approved in August, with 
stipulations that included keeping the assisted 
living facility open until all of the current 
residents were relocated.

Cameron House has 42 studio living units 
now, which are designed for assisted living. 
When the conversion is completed, it will 
have 38 apartments for totally independent 
living, in a mix of 22 studios and 16 one-
bedroom apartments.

In order to qualify for tax credits under the 
offi cial designation of “affordable housing,” 
it will adhere to the requirements of the state 
Department of Housing and Community 
Development for rental rates and income 
levels of residents.

To be eligible, residents must have annual 
incomes of 60 percent or less of the area’s 
median local income level. In Lenox, that 
translates to below $38,000. Four units will 
also be earmarked for tenants who qualify 
for Section 8 housing assistance.

The anticipated monthly rents for the units 
will range from $750 to $1,100.

Some priority for the units will be given to 
Lenox residents, but Burnes said the project 
will also be open to others. “I expect it will 
attract a regional market, including people 
from Pittsfi eld, Stockbridge and other com-
munities in the area,” he said.

Burnes said the building is structurally 
sound, and the renovations will primarily 
focus on updating the facility and reconfi gur-
ing the units into standard apartments.

“The building is in great shape,” said 
Burnes, who estimated the cost will likely 
be in the range of $3 million. “In addition 
to changing the layout for apartments and 
adding full kitchens, we’ll be modernizing 
the electrical and other systems, and doing 
some work on the roof.”

The building also includes a common din-
ing area and a commercial kitchen. Burnes 
said these will remain, and they will be 
utilized it for other purposes.

“We’ll look for a user of the kitchen that 
is compatible, such as a catering business,” 
he said. “We also might use the dining room 
for special functions.”

He said there will be some alterations to 
the landscaping, and changes in the parking, 
but the external appearance of the property 
will not be noticeably different.◆

“It has never reached 
adequate levels of occupancy 
or fi nancial performance.”

Collaborate
engineering
architecture
civil/survey

planning

50 depot st  dalton ma 01226  413 684 0925
44 spring st  adams ma 01220  413 743 0013

www.hillengineers.com

DOES YOUR BUSINESS ACCEPT CREDIT CARDS?
if you could save money and do business 

locally, why would you not want to?
I have helped more than 90 other local business owners

save over $150,000 by providing lower fees to process their
credit cards and provide local service.

BerKshire Merchant serVices
Don Raiche • 413-637-2100

www.BerkshiremerchantServices.com
memBer of the Berkshire ChamBer of CommerCe

memBer of the soUthern Berkshire ChamBer of CommerCe

    
Job Postings 
Job Matching/Pre-Screenings 
Recruitments & Job Fairs 
Access to Interview & Conference Rooms 
Informational Workshops & Seminars 
Layoff Aversion Strategies 
Labor Market/Wage Statistics  
Grants & Tax Credit Opportunities 
Training funds 
Unemployment Information 
Human Resources & Management Skill Trainings 

160 North St., Pittsfield, MA   ∙   413.499.2220   ∙   www.berkshireworks.org 

Creating connections and strengthening opportunities  

for Job Seekers and Employers. 

 

If your plan is to invest in IT  
when it breaks, 
you don’t have a plan.

Expect more.

compuworks.biz

1 Fenn Street  
Pittsfield, MA

413-499-0607 
800-207-1926
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Nov. 13-Jan. 3: Festival of Trees 
2015 at the Berkshire Museum in 
Pittsfield, with theme of West-
ward Ho Ho Ho! Nov. 13 Preview 
Party. Open to public Nov. 14. 
Information at www.berkshiremuseum.org or 413-443-7171.

Nov.14: Downtown Pittsfield Winter Farmers’ Market held the 
second Saturday of the month through April, from 9 a.m. to 1 p.m. at 
The Lighthouse in the Boys and Girls Club of Pittsfield on Melville 
St. Free. Information at ww.farmersmarketpittsfield.org.

Nov. 17: Information session on the simple steps for grow-
ing your small business, featuring Tom Whalen, business 
professor at MCLA, and Joe Gelinas, business professor at 
Bentley University. 6 to 7:30 p.m. at 208 Murdock Hall at 
MCLA in North Adams. Sponsored by Adams Community 
Bank and hosted by MCLA. Free and open to the public. To 
register, call Kris Bona at 413-749-1165 or email kbona@
adamscommunity.com.

Nov. 17: Mohawk Trail Woodlands Partnership public 
meeting sponsored by the Berkshire Regional Planning Com-
mission, the Franklin Regional Council of Governments and the 
Franklin Land Trust. Explore opportunity for a new partnership 
between the towns in northern Berkshire and western Franklin 
Counties, regional agencies, landowners, local businesses 
and government to increase economic development of forest 
resources, and encourage sustainable forestry practices and 
conservation. 6 p.m. at Charles H. McCann Technical School, 
70 Hodges Cross Rd. in North Adams.

Nov. 17, Dec. 15: Pittsfield Green Drinks, informal gathering 
of people interested in conservation and environmental issues on 
third Tuesday of each month. 5:15 p.m. at J. Allen’s Clubhouse 
Grille. Sponsored by the Berkshire Environmental Action Team 
(BEAT). For more information and meeting location, contact 
Jane Winn at jane@thebeatnews.org or 413-230-7321.

Nov. 18: Williamstown Chamber of Commerce Annual 
Meeting, 5 p.m. at 1896 House. $25, RSVP to info@william-
stownchamber.com.

Nov. 18: Chamber Nite at Downswing Indoor Golf Center for 
members of the Berkshire Chamber of Commerce. 5 to 7 p.m. 
RSVP. 413-499-4000.

Nov. 19: Warm Up The Winter, a benefit for local fuel as-
sistance featuring the music of Deborah Zecher and Quintes-
sential. 7 p.m. at the Mahaiwe Performing Arts Center in Great 
Barrington. $25 adults, $75 patrons, children under 16 free. 
All proceeds to be distributed by Construct Inc. for local fuel 
assistance purposes. Tickets and information 413-528-0100 or 
go to www.mahaiwe.org

Nov. 19: Berkshire County Meetup for Women in Business, 
to bring together businesswomen in the northern Berkshires, 
southern Bennington County, and surrounding areas to share 
strategies for success and make new connections. With guest 
Laurie Thomsen, board member for nonprofit and profit orga-
nizations, entrepreneur, and venture capitalist, who will speak 
about “Giving yourself permission to put yourself out there,” 
followed by facilitated networking and discussion. 5 to 7 p.m. 
at Cloud85 Co-Working Space, 85 Main St., Suite 224, North 
Adams. RSVP by going to meetup.com and searching “A 
Berkshire County Meetup for Business Women.”

Nov. 19: MS Support Foundation monthly support group 
meeting, 5 to 6:30 p.m. at 85 Main St., Suite 212, North 
Adams, with Jennifer Munoz from the Growing Healthy Gar-
den Program speaking on “Inspiring a Healthy Relationship 
with Food.” Light refreshments are served. For information, 
call 413-346-4116.

Nov. 19: Berkshire Visitors’ Bureau Annual Meeting at 
Berkshire Hills Country Club. 5:30 p.m. Marketing Showcase 
and Socializing, with meeting featuring preview of upcoming 
annual marketing plan. Free to members. Registration required. 
413-743-4500.

Nov. 19: TedX featuring national format of short presentations 
by experts and innovators on diverse topics. 10 a.m. to 4 p.m. 
at Kripalu in Lenox. Lunch included. $45 in advance. $50 at 
door. www.TEDxBerkshires.com

Nov. 21, 22: Holiday Farmers’ Markets sponsored by Berkshire 
Grown, with produce and other items from regional farmers 
and producers. 10 a.m. to 2 p.m. on Nov. 21 at Monument 
Valley Middle School, 313 Monument Valley Rd. in Great 
Barrington, and on Nov. 22 at Williams College Towne Field 
House, 82 Latham St. in Williamstown. Free. Information at 
www.Berkshiregrown.org.

Nov. 21: Bidwell House Museum Colonial Holiday of 
Thanksgiving Fundraising Party featuring Mark Kelso on 
piano, hors d’oeuvres, holiday decorations and silent auction. 
$50 per person in advance, $60 at the door. 788 Algerie Rd., East 
Otis. 413-528-6888, or www.bidwellhousemuseum.org. 

Nov. 21: 43nd annual Holiday Handcraft Fair at Great 
Barrington Rudolf Steiner School, 35 West Plain Rd., Great 
Barrington, from 10 a.m to 4 p.m. For more information, visit 
gbrss.org or call 413-528-4015. 

Dec. 1-6: Book sale at the Clark Art Institute in Williamstown. 10 
a.m. to 5 p.m. daily in the Michael Conforti Pavilion. For more 
information, visit clarkart.edu or call 413-458-2303.

Dec. 3: Great Barrington Green Drinks, informal gathering 
of people interested in conservation and environmental issues 
on first Thursday of each month. 5:30 p.m. at the Prairie Whale, 
178 Main St. For more information, contact Erik Hoffner at 
ehoffner@orionmagazine.org or 413-528-4422.

Dec. 4: Holiday Wreath Art Auction to benefit the Pittsfield 
Food Pantries, at the Lichtenstein Center for the Arts on Renne 
Ave. in downtown Pittsfield. Ticketed preview from 5 to 6:30 
p.m. Live auction will begin at 6:30 p.m. Call for artists who want 
to participate, with registration through Nov. 20. Information at 
www.discoverpittsfield.com/holiday-wreath-art-auction.

Dec. 10: Berkshire Chamber of Commerce Annual Meeting 
from 4 to 6 p.m. Location TBA. $40. Tickets 413-499-4000.

Dec. 11-13: Holiday Shindy, juried holiday sale featuring over 
50 makers of fine and original craft and artisanal food prod-
ucts at Shire City Sanctuary on Melville Street in downtown 
Pittsfield. Dec. 11 from 5 to 8 p.m. (ticketed event) and 10 
a.m to 5 p.m. Dec. 12-13. Information 413-236-9600 or visit 
shirecitysanctuary.com.

Dec. 12: Downtown Pittsfield Winter Farmers’ Market 9 a.m. 
to 1 p.m. at The Lighthouse in the Boys and Girls Club of Pittsfield 
on Melville St. Information at ww.farmersmarketpittsfield.org.

Dec. 17: MS Support Foundation monthly support group 
meeting Holiday Party, 5 to 6:30 p.m. at 85 Main St., Suite 
212, North Adams. For information, call 413-346-4116. 

Dec. 19, 20: Holiday Farmers’ Markets sponsored by Berkshire 
Grown, with produce and other items from regional farmers 
and producers. 10 a.m. to 2 p.m. on Dec. 19 at Monument 
Valley Middle School, 313 Monument Valley Rd. in Great 
Barrington, and on Dec. 20 at Williams College Towne Field 
House, 82 Latham St. in Williamstown. Free. Information at 
www.Berkshiregrown.org.

Ongoing: Berkshire Business Builders networking meeting 
Thursdays from 8:30 to 9:30 a.m. at 55 Church St. in Pittsfield. 
All business people looking for an opportunity to network are 
invited. For information, call Kathy Hazelett at 413-442-8581.

Ongoing: Last Word Toast-
masters public speaking club 
in Pittsfield, meets from 6:30 to 
8 p.m. on the second and fourth 
Tuesdays of the month at Reid 

Middle School, 950 North St., from September to May, and at 
Berkshire Medical Center, 725 North St., from June to August. 
Information at lastword.toastmastersclubs.org.

Ongoing: The Job Club meets Mondays from 10 to 11 a.m. 
at the North Adams Public Library and from 1 to 2 p.m. at 
BerkshireWorks Career Center at 160 North St. in Pittsfield. 
Free and informal program helps participants who are seeking 
employment to expand their network of contacts and provides 
valuable job-search tips. For information, visit www.berkshire-
works.org or call 413-499-2220.

Ongoing: Veterans Workshop for veterans and their spouses, 
Mondays 10 a.m. to noon at BerkshireWorks Career Center in 
Pittsfield. Topics include: cover letter and resume development, 
interviewing skills, networking, labor market information, and 
more. For more information, call David Nash, veterans represen-
tative, at 413-499-2220 ext. 211 or email dnash@detma.org.

Ongoing: Learn Your Labor Market, with an overview of 
how labor market information can help with your job search, 
occupational evaluation, and career development plan. Tuesdays 
10 to 11 a.m. at BerkshireWorks Career Center. To register, call 
413-499-2220 ext. 110.

Ongoing: Veterans Representative in North Adams on Tuesdays 
from 10 a.m. to 2 p.m. at North Adams City Hall, Room 106; 
in Great Barrington on Wednesdays from 9 a.m. to 2 p.m. at 
Berkshire Community College South County Center, 343 Main 
St. For more information, call David Nash at 413-499-2220 ext. 
211 or email dnash@detma.org.

Ongoing: Creating Your Resume Workshop and Interview 
More Effectively Workshop, held on alternating Thursdays 
from 10 a.m. to noon at BerkshireWorks Career Center. Refer-
ences and cover letters are also discussed. Register by calling 
413-499-2220 ext. 110.◆

the month in business


 
 

 

 

MEMBER FDIC/MEMBER DIF           EQUAL HOUSING LENDER

MovieQuiet Generators
Temporary power without the noise 
or nuisance - for special events, working in 
noise-sensitive environments,  
�lm/video locations.

Limelight Productions, Inc

1-413-243-4950
www.LimelightProductions.com
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The planned ground-breaking for construction 
of the Berkshire Innovation Center (BIC) in 
the William Stanley Business Park in Pittsfi eld 
has been delayed until at least next spring. With 
funding and other planning finalized, it was 
expected that ground would be broken this fall 
for the building that will house BIC, which is an 
economic development initiative intended to serve 
as a shared research-and-development, production 
and support center for businesses related to the 
life sciences industry (november 2015 BT&C). 
However, the project had to be delayed last month 
after the lowest construction bid came in at $7.1 
million, which was about $600,000 more than 
the projected cost. Proponents cited increases in 
construction prices since the estimated costs were 
originally determined. They hope to resolve the 
issue and start construction early next year. 

The Berkshire Regional Planning Commis-
sion has been awarded an additional $500,000 for 
its regional brownfi elds cleanup revolving loan 
fund by the U.S. Environmental Protection Agency. 
These funds are available to assist in the cleanup of 
sites contaminated by either petroleum or hazard-
ous materials. BRPC is seeking applications for 
the revolving loan funds from the organizations 
which have already expressed interest as well as any 
other parties who may have sites needing cleanup 
funds. Initial applications are due to the BRPC no 
later than Dec. 31. Interested parties should contact 
Melissa Provencher, BRPC’s Brownfi elds program 
coordinator, at 413-442-1521 ext. 22.

To show appreciation for military veterans, 
Carr Hardware has designated four parking 
spaces at all four of its stores in Pittsfi eld, North 
Adams Great Barrington and Lee for vets. The 
spaces are marked by a Red Star and a sign that 
says “Veterans Parking Only.” Owner Bart Raser 
explained the change by saying, “Veterans have 
always placed themselves on the front lines for 
our nation. The least we can do is offer them a 
space that shows our appreciation.”

Blue Rider Stables in South Egremont kicks 
off their annual appeal this year with its fi rst #giv-
ingHOOVESday campaign. Blue Rider Stables is 
a nonprofi t equine therapy organization. This fund-
raising campaign is based on the internationally 
recognized #givingTuesday, which is a global day 
of giving fueled by social media on the Tuesday 
following Thanksgiving when many focus on their 
holiday and end-of-year giving. Scheduled for 
Dec. 1, #givingHOOVESday focuses on health 
care for Blue Rider’s herd of 17 therapy horses 
and donkeys. This one-day campaign combines a 
Facebook contest with opportunities to fi nancially 
support individual equines by donating online. For 
more information, call 413-528-5299.

The Berkshire Athenaeum, Pittsfi eld’s public 
library, is offering a modifi ed fi nes amnesty dur-
ing November in which the library will accept 
non-perishable food items in lieu of paying fi nes 
for overdue books. The ‘Food for Fines’ initiative 
has become an annual tradition at the Berkshire 
Athenaeum, which for over 20 years has linked the 
extended fi nes amnesty period to the Thanksgiv-
ing holiday. All donated food will be turned over 
to the Rotary Club of Pittsfi eld as part of that 
organization’s annual food collection drive.

The Hillcrest Educational Foundation 2015 
Fall Golf Classic benefi t raised over $40,000 from 
tournament sponsorships, silent auction and raffl e 
sales. The event was held on Sept. 25 at Wahconah 
Country Club in Dalton. Presenting sponsor was 
MountainOne Financial. Co-sponsors included 
Berkshire Bank, Climate Heating and Cooling, 
Barry Architects, Haddad Dealerships, Mar-
tin, Olivieri & Hamel, PC, NDS Electronics, 
O’Connell Oil, Pignatelli Electrical Contractors
and Reliable Yard Works… This year Berkshire 
Humane Society was the benefi ciary of Cranwell 
Spa and Golf Resort‘s Open Fall Classic Charity 
Golf Tournament on Sept. 27. The second annual 
event netted $6,500 for the Pittsfi eld animal shelter. 
In addition to the tournament proceeds, the Lenox 
resort donated a portion of its room sales for tourna-
ment guests who stayed overnight.

A coalition of organizations in North Adams is 
asking areas residents to vote in an online contest 
to bring a music series to downtown North Adams. 
The group hopes to receive one of 15 Levitt AMP 
grants to fund a series of 10 consecutive weeks of 
music at the newly renovated Colegrove Park, from 
August to October 2016. The Levitt AMP Grants are 
made possible by Levitt Pavilions, a national non-
profi t dedicated to strengthening the social fabric 
with free, live music The local campaign is being 
spearheaded by Massachusetts College of Liberal 
Arts’ Berkshire Cultural Resource Center, the 
City of North Adams’ Offi ce of Tourism and 
Community Events, Massachusetts Museum 
of Contemporary Art, North Adams Chamber 
of Commerce and the Northern Berkshire Com-
munity Coalition. The top vote-getters from across 
the nation will be eligible for funds from Levitt 
AMP to transform under-utilized public spaces 
through music. Voters can sign up online at grant.
levittamp.org through Nov. 30.

Dawn J. Brooks, MD, PhD 
Medical Oncologist 

Berkshire Hematology Oncology 
BMC Cancer Center – 165 Tor Court, Pittsfield 
413-443-6000 

Dr. Dawn Brooks, a fellowship trained Medical Oncologist, 
has joined the care team at the BMC Cancer Center and is 
accepting new patients in need of oncology services. She is 
teamed with Drs. Michael DeLeo, Harvey Zimbler, Paul 
Rosenthal and Trevor Bayliss at Berkshire Hematology 
Oncology.

Fellowship trained in Medical Oncology from Oregon 
Health and Science University 
Board certified in Internal Medicine 
Medical degree from the University of Florida College of 
Medicine
Residency in Internal Medicine at Dartmouth Hitchcock 
Medical Center 
Doctorate in Molecular Biology from Princeton University 
For an appointment with Dr. Brooks or one of her 
colleagues, call Berkshire Hematology Oncology at the 
BMC Cancer Center at 413-443-6000.  

iDeaL SPaCe FOR PROFeSSiOnaL OR HeaLTH & weLLneSS OFFiCe

Allendale Shopping Center

ALLENDALE SHOPPING CENTER • 5 CHESHIRE ROAD • SUITE 60 • PITTSFIELD, MA 01201

LEVEL ONE (lower level) – 500 to 1,650 SF available
Convenient Free Parking • Bus Stop at Entrance

Flexible Lease Terms • Available for Immediate Occupancy
FOR LEASING INFORMATION CONTACT:

Glenn Langenback • Property Manager
Tel: 413-236-5957 • Cell: 413-464-4211 • GLangenback@verizon.net

CARR SERVICES
-Delivery Service
-Glass Cutting
-Special Orders
-Computer Paint 
Matching
-Window Shades Cut

-Small Engine Service
-Snow Blower Service
-Propane Re�lls
-Keys Cut
-Locks Re-Keyed
-Key Alike Padlocks
-Pipe Cutting & �reading

-Window & Screen Repair
-Extensive Rental Service
-Blade Sharpening
  - Mower blades
  - Scissors
  - Chainsaw chains
  - much more!

547 North St
413-443-5611

179 State Rd.
413-663-6600

57 Park St.
413-243-2541

256 Main St.
413-528-4520

FOLLOW
CARR

VOTED BEST OF THE BERKSHIRES 19 YEARS IN A ROW!

COME SEE THE EXPERTS AT
 YOUR LOCAL CARR HARDWARE!

North Adams

Gt. Barrington

SERVICE FROM THE EXPERTS YOU TRUST
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news & notes from the region

MountainOne Bank has donated $15,000 to 
Higher Ground in Williamstown, in support of 
community spaces and outdoor landscaping at the 
new Highland Woods senior affordable housing 
development (november 2015 BT&C). “When 
Tropical Storm Irene devastated The Spruces, 
Higher Ground stepped in to help its residents, 
and MountainOne Bank has been providing 
ongoing assistance to support its mission,” said 
President and CEO Robert Fraser. “The group 
also advocates for the development of affordable 
housing and is now raising funds to enhance the 
living experience of those who will move into 
Highland Woods. We are pleased to be able to 
continue to support their efforts with this new 
commitment.” Susan Puddester, Higher Ground 
president, expressed gratitude to the bank for its 
immediate response to the devastation of Tropical 
Storm Irene, beginning with the creation of The 
Community Fund for The Spruces in 2011, and 
its current role as the permanent lender for the 
Highland Woods project. “This new donation is 
so generous on their part, and we truly feel their 
commitment to the Williamstown community,” 
she said. It is anticipated that Highland Woods 
will be ready for occupancy in early 2016. The 40-
unit facility is being developed by the Berkshire 
Housing Development Corporation.

Community Access to the Arts (CATA) will be 
the featured exhibit in the No. Six Depot gallery in 
West Stockbridge from Nov. 12-30. An informal 
“Meet the Artist” event takes place on Nov. 23 at 
10:30 a.m. The exhibit includes framed paintings, 
drawings and pastels created by artists with disabili-
ties in CATA visual arts workshops throughout the 
year. CATA products featuring artwork will also be 
available during the exhibit, including note cards, 
holiday cards, and 2016 calendars. All artwork is 
for sale with CATA artists earning 50-percent com-
mission on work sold. To learn more about CATA, 
visit communityaccesstotheARTS.org. 

Berkshire Bank and The Berkshire Bank 
Foundation were honored with seven awards 
from the Financial Marketing Association for 
their work in the community and leading edge 
products. These included: Community Champion 
Award, for their overall philanthropic work; Civic 
Involvement Award, honoring their corporate vol-
unteer efforts; Brand Award, First Place Winner, 
for their Celebrity X team ambassador campaign; 
Deposit Award, Second Winner, for their Veteran’s 
Checking and 3x3x3 CD Products; Loan Award, 
Second Place Winner, for their Construction Loan 
Package; Public Relations Award, Second Place 
Winner, for their Hampden Conversion Commu-
nications; and Service Award, First Place Winner, 
for their Client Services Package.

The Lenox National Bank and Adams Com-
munity Bank completed their merger at the close 
of business on Oct. 16, and, following a weekend 
systems conversion, the former Lenox National 
Bank office at 7 Main St. in Lenox opened on 
Oct. 19 as the eighth full-service branch of Adams 
Community Bank (July 2015 BT&C). Charles 
O’Brien, Adams Community Bank president and 
CEO, offered his thanks to retiring Lenox National 
Bank CEO Paul Merlino, who will continue in 
an advisory role with Adams Community Bank 
in connection with the transition. O’Brien noted 
that the other nine former employees of Lenox 
National Bank have joined the team of banking 
professionals at Adams Community Bank. As a 
result of the merger, Adams Community Bank 
now has approximately $475 million in assets and 
full-service offices serving Berkshire County in 
Adams, Cheshire, Lanesboro, Lee, Lenox, North 
Adams and Williamstown. 

The Berkshire Regional Planning Commis-
sion (BRPC) and the Franklin Regional Council 
of Governments, with the Franklin Land Trust, 
are conducting public outreach to explore an 
opportunity for a new Mohawk Trail Woodlands 
Partnership Project. The goal is to organize a col-
laboration of a 21-town area in northern Berkshire 
and western Franklin counties, regional agencies, 
landowners, local businesses, the state and the U. S. 
Forest Service to increase economic development 
related to the 280,000 acres of forest resources 
in the region. Community meetings were held in 
each town in 2014 to gain initial input. Based on 
feedback from these meetings, an advisory com-
mittee was formed to work on drafting a plan and 
framework. The final draft plan is now available 
at berkshireplanning.org/projects/working-forest-
conservation-program. It is also to be presented 
for public input on Nov. 17 at 6 p.m. at McCann 
Technical School in North Adams. For more in-
formation on the project, contact Tom Matuszko 
at BRPC, 413-442-1521 ext. 34 or tmatuszko@
berkshireplanning.org.

A team of employees from Adams Community 
Bank participated in the Walk to End Alzheimer’s, 
held Sept. 19 on the Ashuwillticook Rail Trail in 
Cheshire. Through that event and other activities, 
the team, led by Dawn Lampiasi and Nancy Hub-
bard, raised a total of $11,833 for the Alzheimer’s 
Association. Other fund-raising events included 
a Mangia Mangia Italian Night at the Richmond 
Grille, and a Paint & Sip event at the Cheshire 
Rod & Gun Club. Also helping to raise funds 
was the “Dress down for Charities” program at 
Adams Community Bank, where employees pay to 
“dress down,” and all money collected is donated 
to the charity of choice. 

The Institute of Museum and Library Services 
(IMLS) has selected the Massachusetts Museum 
of Contemporary Art (MASS MoCA) for one of 
its Museums for America awards, providing over 
$100,000 in support for the pilot year of the mu-
seum’s new educational initiative, Art for Change. 
The program is designed to deepen programming 
and build a better understanding of the impact of its 
15-year partnership with North Adams and northern 
Berkshire public school students. Art for Change 
(A4C) is a four-year (2015–2019) programmatic 
and evaluation project based on Kidspace, the 
museum’s child-centered gallery and art-making 
space that provides arts education experiences 
through curated, theme-based exhibition projects 
in partnership with local schools. The A4C project 
creates thematic arts education programming under 
a single narrative and developmental arc that en-
forces positive habits of mind, through identified 
themes which are fundamental to a child’s ability 
to problem solve. Each year’s theme will build on 
the previous one and involves the development of 
a sophisticated platform of exhibitions and related 
programs. It Takes a Village, which runs through 
September 2016, is the start-up phase of the A4C 
project. The program allows Kidspace to expand 
partnerships with community and school partners, 
increase school programming, and institute an 
evaluation system for school partners orchestrated 
by a professional evaluation team.◆

Malcolm J. Chisholm Jr.
Registered Patent Attorney
Patent, Trademark and Copyright Law

Serving Western Mass. Since 1992

P.O. Box 278, 220 Main St., Lee, MA • 413-243-0551
See our web site at www.mjcpatents.com

REDEVELOPMENT 
OPPORTUNITY 
20 East Street 
Adams, Massachusetts 

OPPORTUNITY 
The Town of Adams is soliciting proposals 
for the sale and redevelopment of property 
known as the “East Street Community 
Center.” The property is offered in “As 
Is” condition. The successful Proposer is 
expected to enter into a purchase and sale 
agreement with the Town. It is the Town’s 
desire that the purchaser meet public 
objectives like the creation of local jobs 
and/or new tax base. 

LOCATION FEATURES 
The 5.7 acre property consists of two parcels with a two-story 
8,000 sf structure built in 1924. The site is located in a private 
setting on the edge of downtown Adams, only ten minutes 
from Route 2 in North Adams and 30 minutes from Pittsfield.

Contact: 
• Tony Mazzucco, Town Administrator 
• 413-743-8300 
• tmazzucco@town.adams.ma.us

available now!

Natural gas is one of the safest and cleanest burning energy sources available. 
That’s why it is America’s number one fuel choice. Delivering safe, reliable natural 
gas service to our customers is our top priority.

Using your senses
Despite an excellent safety record, natural gas may pose a hazard and has the 
potential to ignite. A natural gas leak is usually recognized by smell, sight or sound.

SMELL A distinctive, pungent, “rotten eggs” odor.

SIGHT  A white cloud, mist, fog, bubbles, blowing dust or dead vegetation.

SOUND  An unusual noise like roaring, hissing or whistling.

What you should do if you suspect a leak

MOVE to a safe environment.

CALL us immediately. We are available to respond 24 hours a day, 7 days a week.

DO NOT strike a match, use telephones, or switch on/off appliances, lights, or even 
a flashlight in the area where you smell natural gas.

Pipeline safety
The natural gas pipeline system is the safest method of transporting energy, and 
pipelines underneath streets play a vital role. While rare, pipeline failures can occur 
due to corrosion, material defects, events of nature, excavation damage and more. 
We ensure pipeline safety through the planning, design, operation, maintenance, 
inspection and testing of pipelines. And we work closely with emergency 
responders to prepare for and respond to emergencies.

Call Before You Dig (www.digsafe.com)
The greatest risk to underground pipelines is accidental damage during excavation 
on public and private property. To protect natural gas pipelines, the law requires 
that all contractors – even homeowners planning to build a deck, patio or addition 
– notify Dig Safe at 811 at least two full working days before excavating. We will 
mark our facilities in the area of work, and at no cost.

For additional safety information, 
please visit our Web site

IN AN EMERGENCY, 
CALL BERKSHIRE GAS
1-800-292-5012

Natural Gas Safety: Things you should know...
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By John hoCkRidge
Why is the work of the Berkshire 

County Education Task Force important?
With a nod to Bob Dylan, “the times 

they are a changin’” and the Berkshire 
County Education Task Force is trying to 
proactively meet those changes.

In Berkshire County, public school 
districts are faced with:

• a general historical and projected-
to-continue overall decline in student 
enrollment;

• rising operational costs (benefits, spe-
cial education, technology, etc.);

• declining/flat revenues leading to 
additional financial burden to towns and 
municipalities; and

• reductions in the diversity and range of 
educational programs available to students 
in response to rising costs that are outpac-
ing state aid and local contributions.

Many stakeholders – parents, elected 
officials, school administrators and educa-
tors – know these are realities. They know 
something must be done, but, in trying to 
come up with real change, hit an “emo-
tional fire wall.” For many, it is too much 
of an emotionally charged subject, and 
they have serious doubts we will come 
up with recommendations that will ever 
be implemented, due to parochialism and 
local politics.

So, why is the Task Force doing what 
it’s doing? Why bother?

Our response would be that there really 
is no choice. In five to 10 years (earlier 
for some), significant change will have 
to occur or municipalities/school districts 
will face bankruptcy or a similar fate. 
Many towns face a tax levy cap that will 
not even allow a Proposition 2-1/2 over-
ride to pay for its rising costs of educating 

their children. If we don’t find answers 
ourselves, the state will force their own 
version of solutions.

What is it that the Task Force will do to 
address the issues we face?

The Berkshire County Education Task 
Force will provide well researched options 
as relate to historical and future K-12 
educational configurations in Berkshire 
County. Options will likely include en-
hancements to educational opportunity to 
our youth through collaborations, includ-
ing curriculum expansion and increased 
vocational programs in the county.

This will equip stakeholders both within 
and outside of educational circles to clearly
understand, consider, 
debate, support/reject, 
and potentially imple-
ment all or some of 
the proposed recom-
mendations. Without 
this research, we are left with little more than 
assumptions and uninformed speculation.

Absent the Task Force effort, the county 
will be left to face ongoing fiscal year-
to-fiscal year crises that are manifesting 
in programmatic cuts, increased anxiety 
within communities leading to emotional 
conflict, and budget decisions that are 
enacted to resolve immediate, acute is-
sues but do not address the longer range, 
chronic forecasts, and emotional divisions 
within communities between schools and 
citizens over money. This does not mean 
that recommendations the Task Force 
offers would not occur regardless. How-
ever, our efforts will provide a road map 
that will articulate a clear direction that is 
intentional, and not left to chance.

Now, more than ever, we need a cohe-
sive message regarding the state of public 
education in Berkshire County. Given 

demographic and economic shifts, we 
have no margin of error when branding 
our county as a place to live, raise a fam-
ily, educate, work, and locate a business. 
Individuals living in the Berkshires and 
those who work or own a business here 
need to be assured that our educational 
system is of high quality and a regional 
priority – given that education serves as 
a key variable in community well-being, 
both from a workforce development and 
standard of life perspective.

If we do this, we will be better po-
sitioned to attract and retain residents, 
stimulate new businesses, and draw in 
tourists – improving the vitality of our re-
gion and protecting our own self interests 
(i.e., a job, a great place to raise a family, 
and a home that retains its value).

Across the county, individual districts 
and towns as well as other groups of dis-
tricts are working to solve similar issues. In 
particular, much work and effort has been 
done by many in south county with urging 
and strong support from Representative 
Smitty Pignatelli over the past year and a 

half, and the South-
ern Berkshire Shared 
Services Project initia-
tive will help us all in 
finding solutions for 
the sustainability of 

a quality education for our youth through-
out the county. Many months of work by 
the Central Berkshire Regional School 
Committee and former Supt. Dr. William 
Cameron also provided the foundation from 
which the Task Force evolved. In north 
county, Williamstown and Lanesboro have 
already combined with Mt. Greylock to 
share services and trim costs. We can look 
to all of these efforts to guide our work.

The Berkshire County Education Task 
Force is an advisory committee including 
representatives from all districts and towns 
and composed of 25 current and former 
school administrators, educators, school 
committee members, elected officials and 
business leaders operating with support 
from the Massachusetts Association of 
School Committees (MASC). Each city, 
town and district has some representation.

“It is very exciting to see all these enti-
ties working towards a common goal,” 
notes Andrea Wadsworth, Lee School 
chairperson. “What is good for Wil-
liamstown could be just as beneficial for 
Sheffield. It’s not about location, it’s about 
collaboration and process.” 

The Task Force will recommend solu-
tions that address, specifically, the need to:

• improve access, diversity, breadth 
and quality of educational programs for 
children county-wide so they are fully 
prepared for college, career and a life here 
in the Berkshires;

• create economies of scale (financial 
savings) through new collaborations, tech-
nologies, partnerships, and regional agree-
ments between towns/cities and districts;

• advance new investments in col-
laborative solutions (such as expanded 
pre-K programming, or special education 
services) that improve educational services 
and opportunities for children county-
wide;

• maintain and honor the unique identity 
of each Berkshire community, ensur-
ing citizens remain fully connected and 
engaged with their schools; and

• reflect age-appropriate social and 
learning practices, such as transportation/
travel time and the number of school/grade 
transitions.

With the support of the Berkshire 
Regional Planning Commission, a 
comprehensive (first stage) data set has 
been assembled that includes enrollment, 
financial, choice, and personnel markers. 
This data includes historical, current and 
projected trends.

Brian Fairbank, chairman of the Fair-
bank Group and member of the Task Force, 
says, “As I have learned more about the 
public education challenges over the last 10 

souNDING board

John Hockridge is 
chair of the Berkshire 
County Education 
Task Force and chair 
of MASC Division VI 
(Berkshire County).
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the state of public education 
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www.berkshirehouses.com

LEE – FIRST TIME OFFERED
This is a one-of-a-kind parcel with three 
buildings in place on Railroad Street. Owned 
by the same family for generations – the two 
original buildings date from 1865. The mixed-
use building is comprised of 4,200+ sq. ft. 
and the storage/warehouse/barn adds another 
3,900 sq. ft. A single-family residence was 
constructed between the storefront and storage 
barn in 1970. Property is just under one-half an 
acre with town water/sewer, off-street parking, 
natural gas heat. $624,900. R/B2517
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The Whitehorse Inn B&B – Turn-key long 
established local bed and breakfast with 
excellent on-line ratings from repeat guests! 
Three levels of finished living space, eight guest 
rooms with private baths, owners/managers 
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two baths, natural gas heat. This beautifully 
restored property could also be a grand private 
home, or home/office. Excellent visibility 
yet private with park-like lushly landscaped 
grounds. Freshly painted in 2015 with newly 
paved drive. Large rear carriage barn offers 
additional potential. NOW $619,000. RB2171

APPLY NOW! MCLA.EDU  413 662 5410
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commentary

months, I have become further committed 
to staying part of the process of fi nding the 
solution. We need to fi nd a long-term struc-
ture and plan in order to provide sustainable 
quality education for all students through-
out Berkshire County. This is not going to 
be easy, but the dedicated people on this 
task force will make all the difference.”

The Berkshire County Education Task 
Force is now in the process of securing 
funding for project researchers to work 
with the task force on developing specifi c 
models. These models will include what 
it would look like if school districts “did 
nothing,” as well as additional “tiers” of 
advancing collaborative and shared services 
solutions, including: cooperative purchas-
ing, transportation, and shared special 
education programming; advancing formal 
partnerships between geographically proxi-
mal districts; and advancing reorganization 
of the entire county into fewer districts.

The challenges and opportunities that 
we collectively face in pursuing this effort 
are perhaps best summarized in comments 
made recently by North Adams Mayor 
Richard Alcombright, who is chair of the 
North Adams School Committee and a 
strong supporter of the Task Force’s efforts.

“Having been a member of a group of 
School Committee Chairs that met this 
past winter, it became evident to all of 
us that education in Berkshire County 
is not fi nancially sustainable in the long 
term,” says Mayor Alcombright. “With 19 
districts all looking at shrinking student 
populations as well as state aid and local 
revenues that do not allow budgets to sus-
tain services, I am very reassured that this 
Task Force is having serious discussions 
around sustainability. We need to be ask-
ing the question: If there was not an edu-
cational system in Berkshire County today, 
and we were to build one, what would that 
look like? I can be assured, at least in my 
own mind, that it would not look like what 
we have right now.”

We welcome the public, including the 
business community, to be engaged in 
this important effort and to offer feedback 
along the way. All meetings are open to 
the public, with our meeting dates, agen-
das and minutes posted on our Facebook 
page at www.facebook.com/groups/
BCETF/.◆

★ TAX CTAX CTAX CTAX CTAX COOOOOMMMMMPPPPP,,,,,     IIIIINNNNNCCCCC.....
TAX & FINANCIAL PLANNING
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Dan Boulais, Business Consultant
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Miriam D. Goldfarb, MD 
Obstetrician/Gynecologist 

Berkshire OB/GYN of BMC 
2 Park St. – Adams, MA 413-664-4343 
777 North St., Pittsfield, MA 413-499-8570 

Dr. Miriam Goldfarb has joined the medical staff of Berkshire 
Medical Center and the physician staff of Berkshire OB/GYN 
of BMC, expanding the Maternal Child Health services 
provided for Northern & Central Berkshire. Dr. Goldfarb 
provides comprehensive OB/GYN care out of both the Adams 
and Pittsfield offices of Berkshire OB/GYN of BMC.  

Dr. Goldfarb further expands OB/GYN services 
provided in Northern & Central Berkshire, to better 
serve the community’s Maternal Child Health needs
Previously served with Cambridge Health Alliance 
and Cambridge Hospital 
Medical degree from Tufts University School of 
Medicine and residency in OB/GYN at University 
of Massachusetts Medical Center 
For an appointment with Dr. Goldfarb, call 
Berkshire OB/GYN of BMC in Adams at 413-664-
4343 or in Pittsfield at 413-499-8570 
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GettINGstarted spotlight on new business ventures

screen printing shop sets 
up at stationery Factory

By BRAd Johnson
A lifelong interest in art and an array of 

specialized training are being applied to a 
new screen printing venture in Dalton.

By late November, Brett Farrell plans to 
officially launch 9 East Screen Printing, a 
specialized shop that provides screen printing 
services for products from T-shirts to signs 
to vehicle lettering and graphics.

Farrell, a native of Windsor now living in 
Dalton, said the new business has been set up 
to combine creativity, efficiency and quality. 
“Screen printing is all about efficiency,” said 
Farrell. “I wanted to do everything correctly 
up front.”

That meant an investment of some $100,000 
on specialized screen printing equipment and 
office fixtures needed for the business. Also 
included were customized renovations to a 
600-square-foot space on the second floor of 
the Stationery Factory, a former Crane facility 
in central Dalton now being redeveloped for 
a range of commercial purposes by Steven 
Sears (november 2014 BT&C).

“I learned of the Stationery Factory back 
in March,” said Farrell. “I liked what was 
being done there and decided that would be 
a good place to start my business.”

The open space leased by Farrell has been 
renovated to include a large print room for 

production purposes and a smaller office and 
showroom for customer service. “I decided to 
custom-build my area, and built everything 
from scratch,” he said. That included putting 
in a separate HVAC system and doing all new 
wiring and electrical components.

It also meant installing a specialized screen 
printing press and related equipment used in 
the production of a wide range of products – 
from signs to stickers to T-shirts and more. The 
system also includes a 6-foot-long conveyor 
belt passing through an oven at 350 degrees 
that cures the ink on the finished product.

“It’s a state-of-the-art shop set up for good 
quality control,” said Farrell.

This is the second screen printing venture 
that Farrell has been involved in, although 9 
East is his first solo business. He explained 
that from 2008 to 2010 he was a partner 
in a business known as Lab Graphics that 
operated in leased space on North Street in 
downtown Pittsfield.

After that business closed, Farrell decided 
to go back to school to further expand his 
artistic and graphic design skills. He enrolled 

in a graphic design program at Springfield 
Technical Community College. He also took 
print management programs and attended 
advanced screen printing workshops.

“I wanted to get a little more rounded and 
better educated in this field before operating 
this business,” he said.

The more technical aspects of these pro-
grams and courses complemented the earlier 
art school training he had completed after 
high school. Farrell said this combination 
sets him apart from other competing screen 
printers in the region.

“Most screen printers are not artists,” he 
said, noting that his art background allows 
him to bring an added level of creativity to 
projects for customers. “I can use existing art 
work or can do an original design.”

While the official opening on 9 East has yet 
to take place, Farrell said he did some sign 
work and other projects this summer.

Now that his pressroom and showroom are 
completed, Farrell said he will be working 
to build a clientele that includes local busi-
nesses and organizations, as well as others 
that are out of the area.

As with many screen printers, T-shirts 
are a mainstay of 9 East. Farrell said he can 
do jobs that range from a single shirt to a 
thousand or more. Pricing varies based on 
the size of the job and the type of T-shirt (or 
other garment) selected by the customer. 
Farrell noted that he generally will order 
the shirts for customers, although they can 
provide their own shirts if desired.

Another niche that Farrell is covering with 
9 East is for vinyl lettering and graphics for 
vehicles that can be used on side panels or 
other surfaces on cars, trucks and vans. He 
said the large number of independent contrac-
tors in construction and other trades in the 
region represent a good source of customers 
for this service.

The phone number for 9 East Screen 
Printing is 413-822-9118. A website for the 
business – www.9eastscreenprinting.com – is 
expected to be up by late November.◆

Brett Farrell has spent the past several months setting up a state-of-the-art operation at 9 East Screen Printing 
within The Stationery Factory complex in Dalton. The business is slated to open by late November.

Stark & Company

L.J. Stark & Company

j434B Stockbridge Road • Great Barrington Cell: 413-329-3497

JIM STARK Site selection for businesses

Menck USA, Chicopee

MassDevelopment’s local team (left to right): Frank Canning, 
Brandon Braxton, Sean Calnan, and Beth Murphy

Menck USA produces custom, finely crafted windows and doors for architects and 
builders. Located in Germany, the company needed funding to build its first U.S. 
production facility.

MassDevelopment issued a $5 million tax-exempt bond to help Menck transform a 
building in Chicopee and buy new equipment. Boston Private Bank purchased the 
bond, which a MassDevelopment guarantee enhanced.

Our financing solution helped turn a site that had been vacant for years into a 
state-of-the-art facility. The operation will boost manufacturing and bring 50 skilled 
jobs to Chicopee over the next five years.  For more information, call 800.445.8030  
or visit MassDevelopment.com. Way to grow.

Unlocking a 
new market  
for a window 
manufacturer.

BOOSTING MANUFACTURING
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arts & culture
Museum accessibility
continued from page 1

Do they make the opportunity to visit muse-
ums more of an upscale luxury?

Within the world of museums, debates 
and experiments with admission fees have 
emerged in recent years. While some muse-
ums have steadily raised their admission fees, 
others have reduced or removed them.

These institutions perennially face the 
challenge of fi nding the appropriate balance 
between their core missions and fi nancial 
necessity, according to 
Van Shields, executive 
director of the Berkshire 
Museum in downtown 
Pittsfield, where the 
general admission price 
is $13 for adults, and $6 
for children under 18.

“Throughout my ca-
reer I’ve always had a personal commitment 
to making museums accessible, and ensuring 
that fi nancial considerations are not a barrier 
for people,” said Shields. “I believe strongly 
that the value of a museum is the positive 
impacts of the experience for individuals and 
the community. For that to happen, people have 
to be able to go inside of the building.”

At the same time, Shields noted, museums 
have to be fi nancially viable.

“It costs money to operate a museum,” 
he said. “You can’t manage the assets and 
intellectual capital of the institution without 
adequate funds. Museums have the expenses 
of storing collections, programming, paying 
staff, and covering essential costs like heat-
ing and air conditioning. So, we have to fi nd 
ways to pay for all of that while still being 
accessible to the public.”

Shields and other museum executives 
say that one of their priorities is to generate 
income from tickets, while keeping prices 
reasonable and offering alternatives that keep 

the museum experience available to people 
of all income levels.

To that end, many museums also have pro-
grams that provide either free or discounted 
admission, to ensure that everyone has access 
to them (see related article on page 13).

Balancing revenue sources
Shields described revenue sources as being 

a “three-legged stool.”
“One leg is donors who support museums 

because they believe in the social capital they 
deliver,” he said. “Another leg is a combination 
of investments and endowments, grants and 
government support. The third leg includes 

income from fees, in-
cluding admissions.”

The ratio of those 
respective sources de-
pends on the economic 
model of individual mu-
seums, Shields said.

“Some museums 
might have such a large 

endowment or other support that they can 
admit everyone for free, while other insti-
tutions rely heavily on the gate,” he said. 
“There are many possible models, and each 
museum has to fi gure out its priorities and 
how it will support its activities.”

One local example of this issue occurred 
late last year, when the Clark Art Institute in 
Williamstown adopted a year-round admis-
sion fee. This was a change from its former 
policy of offering free access from October 
through May, while charging admission 
during the summer tourism season. Now, 
general admission is $20 throughout the year. 
(Admission remains free for children under 
18 and for students with a valid ID.)

“We had been one of the last institutions to 
have the unusual policy of free admission in 
the off season,” said associate director Tom 
Loughman. “Having one admission policy
throughout the year is in line with the standard 
practice of most museums.”

continued on next page

“Throughout my career I’ve 
always had a personal com-
mitment to making museums 
accessible, and ensuring that 
fi nancial considerations are 

not a barrier for people.”
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continued from previous page
The end of free general admission caused 

some discontent among the local population. 
However, Loughman emphasized that the 
Clark still offers free admission through 
various programs and policies.

“More than half of the people who visit the 
Clark still come for free because of the special 
programs we have in place,” he said. “Since 
the change, paid admissions accounted for 42 
percent of the visitors to the Clark.”

Loughman said the Clark attempts 
to achieve a realis-
tic balance of revenue 
sources.

“Every museum and 
cultural institution has 
to determine how much 
they will rely on admissions, relative to en-
dowments, contributions and other sources of 
revenue,” he said. “Some institutions have a 
high ratio of admission income to expenses, 
either because they have to or choose to. But if 
that goes too far and it becomes too expensive, 
that makes it about the wrong thing.”

Loughman emphasized the Clark’s strong 
belief that public access is a vital element of 
the basic role of museums.

“We want as many people as possible 
to experience what we do here, and not be 
prevented by financial barriers,” he said.

He added that he has been preparing a 
research paper on museum sustainability to 
present at an upcoming museum profession-
als’ conference.

“In that presentation, I emphasize that, to 
be vital, museums must have a combination 
of great ideas and objects and the participa-
tion of people,” Loughman said. “Public 
involvement is non-negotiable. In order to 

be truly sustainable, a museum has to have 
enough people who visit and who care about 
it enough to support what it is doing.”

Loughman added that the Clark is fortunate 
in that is does have a high level of support 
in the community.

“One indication of that is the size and 
nature of our membership base,” he said. 
“Many of our members have chosen a higher 
category of membership than the one that 
is the best deal in terms of saving money 
on visits, because they want to support the 

museum.”
Loughman said the 

Clark’s original deci-
sion to start charging 
for admission 17 years 
ago was initiated to 

expand its programming and the diversity 
of offerings.

“The Clark had a specific rationale for 
adding admissions as a revenue stream,” 
explained Loughman, who has been on staff 
for seven years, but had previously worked 
at the Clark as a student when the admission 
fees were instituted.

“At the time, the Clark was free, but we 
only had our permanent collection to display,” 
he said. “There was a desire to have special 
exhibits to expand the programming the Clark 
could offer to the public. But if that were to 
happen, it had to be funded by a revenue 
stream. So, it was decided that it was rea-
sonable to charge for admission during the 
months when tourists were visiting.”

In recent years, the Clark has also under-
taken a major upgrade and expansion of its 
physical facilities, including a new addition 
and other construction projects that were 
completed in 2014. However, Loughman 

said that work was not related to its admis-
sion policies. “That project was funded by 
a capital campaign and other sources that 
are totally separate from our admission 
revenues,” he said.

Subsidized visits
Joseph Thompson, executive director of 

the Massachusetts Museum of Contempo-
rary Art (MASS MoCA) in North Adams, 
pointed out that income from ticket prices 
is far lower than the museum’s operating 
costs. 

When all of the associated expenses are 
factored in, the actual cost to the museum per 
visitor can be $40 or even several hundred 
dollars, he said.

“It’s important to remember that even 
if a museum charges a $10 or $20 admis-
sion, every visit to a 
museum still has to 
be subsidized,” said 
Thompson. “If you 
divide the number of 
visits by the total cost of 
the operations, there is a great discrepancy. 
The price of a ticket only recoups a small 
portion of the actual costs of providing that 
experience to a visitor.”

General admission to MASS MoCA is 
currently $18 for adults, $16 for seniors and 
veterans, $12 for students, $8 for children 
from six to 16 and free for children five 
and under.

Thompson said determining admission 
policies and prices is a matter of balancing 
several factors. “It’s important to provide 
access to everyone, regardless of income,” he 
said. “That’s a priority for us, and we have a 
number of programs to enable that.”

However, continued Thompson, there are 
many factors involved. “There is certainly a 
level at which an admission fee can become 
prohibitive,” he said. “A basic question mu-
seums have to consider is to what extent the 
cost of admission becomes a barrier. How to 
you evaluate that level?”

He said one gauge is to compare a mu-
seum visit to other options, such as going 
to a movie, a restaurant or a theme park. 
“Museums tend to be a less expensive way 
to spend a few hours than the alternatives,” 
he observed.

Thompson added that money is not the 
only factor that determines whether people 
choose to visit a museum or not.

“Actually, research and surveys show 
that price is down the list of what people 
think about,” he said. “Other factors are 

also involved, such 
as whether a person 
has available time, 
or enough interest to 
make the effort. Price is 
a secondary concern.”

He noted that studies also indicate that 
offering free admission does not necessarily 
translate to an increase in attendance. In ad-
dition to national analysis, the experience of 
MASS MoCA bears this out, he said.

“Our ticket prices have increased from 
$8 when we opened to $18 today,” he said. 
“During that time our annual attendance 
grew from under 100,000 visitors to over 
150,000. So, rises in the price of admission 
did not translate into declines in attendance. 
That is a pattern that is common among 
museums.”

The most important consideration, Thomp-
son said, is the perception of the overall 
value of the experience. “People understand 
that good things cost money, and they don’t 
mind paying for quality,” he said. “What 
really matters to people is how engaging the 
museum is, the quality of what it offers, and 
how welcoming it is. That’s what we focus 
on delivering.”

Thompson added that admission price has 
another significance. “As a museum, you 
want people to support and value what you 
do,” he said. “If something is free, people 
don’t necessarily appreciate it as much. But 
when they’re willing to pay to support what 
you’re doing, that also signals that what we 
do is worthwhile to them.”

Ultimately, said the museum officials, the 
goal of the financial considerations are to 
support the institution and its roles.

“A museum can inspire people and 
stimulate creative thinking, and give public 
exposure to innovative ideas and achieve-
ments,” said Shields. “Museums also support 
education. And they contribute to economic 
development, because they attract visitors 
into the community.”

He also sees museums as centers for 
engagement and interaction. “I’m very 
interested in the intentionality of commu-
nity planning,” he said. “That includes the 
creation and maintenance of common public 
spaces. Museums are public sites that contain 
knowledge and offer shared experiences. 
They are part of our cultural DNA.”◆
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“We want as many people as 
possible to experience what 
we do here, and not be pre-

vented by financial barriers.”

“A basic question museums 
have to consider is to what 
extent the cost of admission 

becomes a barrier.”

Federally Insured by NCUA

Jodi Rathbun-Briggs
VP/Commercial Lending

Greylock FCU

Chris Masiero
Co-Owner

Guido’s Fresh Marketplace

Matt Masiero
Co-Owner

Guido’s Fresh Marketplace

NEW HOTEL

NOW OPEN!

All the extras without paying extra.

With our complimentary Wi-Fi, Fitness 
Center and Business Center, Hilton 
Garden Inn® gives you all the Amenities 
you know and love, at a price you’ll love 
even more.

Lenox Pittsfield
1032 South Street

Pittsfield, MA 01201
413-448-2222

www.lenoxpittsfiels.hgi.com
©2014 Hilton Worldwide.

The Garden Grill and Bar
at the new Hilton Garden Inn 
is now open, serving dinner 
nightly from 5 to 10 pm. 

Our chefs serve up delicious 
American cuisine with a
Garden flair.

Lenox Pittsfield
1032 South Street

Pittsfield, MA 01201
413-448-2222

www.lenoxpittsfield.hgi.com

Book your 
holiday party 

now!
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By John Townes
Museums in this region have initiated a 

variety of strategies and options to ensure 
that they continue to be accessible to people 
of all income levels.

One lesser known vehicle for this is by 
offering free passes through libraries in the 
region. Library patrons can check out a pass 
which provides free admission to a museum 
for a day. The number and distribution of 
passes are determined by participating mu-
seums and libraries.

In another collaboration, as part of the 
Pittsfield Muse & Read Museum/Library 
Initiative, anyone with a current receipt for 
a library transaction from the Berkshire Ath-
enaeum will receive a 25-percent discount at 
the Berkshire Museum in Pittsfield.

To provide free access to low-income 
families, the Berkshire Museum also re-
cently joined Museums for All, a program 
co-sponsored by the Association of Chil-
dren’s Museums and the Institute of Museum 
and Library Services. Under this program, 
low-income families (two adults and two 
children) can visit the Berkshire Museum 
free with the presentation of an Electronic 
Benefits Transfer (EBT) card.

Some museums also offer regularly sched-
uled free days for the general public during 
the year, in various forms. The Berkshire 
Museum, for example, is open for free during 
the seasonal Third Thursday street festivals 
from May through October.

From October through May, the Clark 
Art Institute in Williamstown offers First 
Sundays Free, with no admission charged 
on the first Sunday of the month. The Mas-
sachusetts Museum of Contemporary Art 
(MASS MoCA) in North Adams offers an 
annual free day during the winter, as well as 
monthly days when North Adams residents 
can visit for free during the off season.

Museums also offer other individual 
days of open admission to mark exhibit 

openings, holidays and local events or other 
occasions.

The Norman Rockwell Museum in Stock-
bridge, for example, sponsors free public Four 
Freedom Forums on various issues during the 
year, after museum hours. People who attend 
those events also can view the galleries at no 
charge while they are in the museum.

Museums also provide free access for spe-
cific populations and purposes. These include 
active educational programs that bring groups 
of children from area schools to museums on 
field trips and for specific programs.

In another form of access, the Clark offers 
free admission to everyone under 18. It also 
allows all students, regardless of age, who have 
a college ID to visit the museum at no cost.

MASS MoCA sponsors Kidspace, a free, 
child-centered art gallery and hands-on studio 
that presents exhibitions and educational 
experiences.

Museums also offer programs that provide 
access to specific populations.

“The Clark has small, quiet programs that 
bring people into the museum for free,” said 
Vicki Saltzman, director of communications. 
“For example, we have a Head Start arts 
education program.”

The Clark also sponsors Meet Me at the 
Clark, a free program on six Mondays a year 
that enables persons with dementia and their 
caregivers to visit the galleries on a day of 
the week when the museum is otherwise 
closed to the public.

Museums also provide reduced admission 
costs in several ways, through discounts for 
senior citizens and reduced or free admission 
for young people. Some also offer discounts 
for other categories of visitors. MASS 
MoCA, for example, offers a discount to 
military veterans.

Several museums also collaborate to 
offer shared admission packages, which 
provide reduced admission to participating 
museums.◆

Museums take steps to ensure accessibility

COMMERCIAL OPPORTUNITIES THROUGHOUT BERKSHIRE COUNTY

40 RAILROAD STREET  •  GT. BARRINGTON, MA

www.BERKSHIRECOMMERCIALPROPERTIES.com

GREAT BARRINGTON
$595,000

Jennifer House Commons
Commercial condominium

8,000± square feet
Full, high ceiling basement

LEE  $135,000
Established turnkey business

31 seats • Loyal following 
Great location on Main St.
Business only is being sold

Modern, well-equipped kitchen

LEE  $395,000
Ben’s Shop

On Main St. for over 80 years
Unique general clothing store
Business only (no real estate)

Incredible opportunity!

PITTSFIELD FOR LEASE
Beacon Cinema Building

2nd floor offices
Elevator access, huge windows

960± square feet

LEE 
$135,000  Cakewalk - Turnkey bakery business and café

31 seats • High-traffic Main Street location • Business only

LEE  
$699,000  The Morgan House Inn, Restaurant and Tavern

132 seats • 9,000+ sq. ft. • Fully licensed • 11 guest rooms

LENOX  
$895,000  Ideal location in C3A zone 

4,000+/- square foot commercial building with apartment
Restaurant equipment & furnishings included

LEE
Berkshire Corporate Center, 480 Pleasant Street  •   Parking

1,200 sq ft and 5,000 sq ft office spaces • 5,000 sq ft warehouse space

LENOX
Rear of Main St. building  •  1st & 2nd floor space

4 3 spacious office suites available • Great parking • Central AC

PITTSFIELD
Class A office space  •  4,100± sq ft available 

Modern HVAC  •  Utilities included

MORE LEASES AVAILABLE - CALL FOR DETAILS

PITTSFIELD  $795,000
3 buildings being sold as a package with 14 apartments and 2 offices  •  Off-street parking  

Excellent location  •  Fully occupied with $80,000 NOI

GREAT BARRINGTON
$120,000 Commercial property on Rte 23 close to Rte 7
Town water and sewer  •  Great opportunity. 0.56± Acre

$1,700,000 2 houses with 5 income apts  •  82± Acres
Views and river frontage

WEST STOCKBRIDGE
$299,000 11+ waterfront acres in manufacturing zone

WILLIAMSTOWN
$59,500 Walking distance to downtown • Mixed-use zoning 

Perfect for off-campus housing for Williams College

COMMERCIAL LEASES RESTAURANTS COMMERCIAL LAND

RICH ALDRICH   413-243-1739
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oN the record

fter a career working in the Middle 
East on negotiation and crisis inter-

vention, Adam Hinds is now applying his 
skills to strengthening the community and 
improving the lives of people in Berkshire 
County.

Hinds is the new executive director of 
the Northern Berkshire Community Coali-
tion (NBCC) in North Adams. He started 
in that position in September, replacing 
retired former director Al Bashevkin, who 
served as the organization’s executive 
director for 29 years.

NBCC is dedicated to improving the 
quality of life for people in northern 
Berkshire County by organizing, support-
ing, and empowering the community. It 
places particular emphasis on strength-
ening neighborhoods and community 
life, preventing alcohol/substance abuse, 
fostering economic development, mitigat-
ing poverty, supporting positive youth de-
velopment, and building bridges between 
residents and service agencies.

Its programs include a series of monthly 
community forums to discuss issues of 
public concern. It also sponsors UNITY 
(United, Neighboring, Interdependent, 
and Trusted Youth), a youth development 
program, and nb21 (not before 21, not in 
northern Berkshire), a project to reduce 
underage drinking.

NBCC also operates The Family Place 
to support and provide preventative ser-
vices to northern Berkshire families with 
children. It also is the regional sponsor of 
Mass in Motion, which works to promote 
wellness with a particular focus on healthy 
eating and physical activity.

NBCC also provides support for neigh-

borhood organizations through Northern 
Berkshire Neighbors.

Hinds, a native of Shelburne Falls, 
previously worked for the city of Pittsfi eld 
as director of a grant-funded program to 
prevent youth violence and gang activity. 
In that position, he organized the Pittsfi eld 
Community Connection, a program that 

provides mentoring and other services for 
at-risk youth. Prior to that, Hinds worked 

for nearly 10 years in 
the Middle East for 
the United Nations, 
including serving as 
team leader of a ne-
gotiation on disputed 
internal boundaries 
between the Kurdistan 
region and the rest 
of Iraq. He also was 

chief regional advisor to the UN Special 
Coordinator for the Middle East Peace 
Process, and worked to remove Syria’s 
chemical weapons program.

Hinds also was campaign manager for 
former Congressman John Olver. He holds 
a BA from Wesleyan University and a 
master’s degree from the Fletcher School 
of Law and Diplomacy, Tufts University. 
He lives in Pittsfi eld.

BERKSHIRE TRADE & COMMERCE: 
what drew you to this type of work and 
career?

aDam hinDs: I’ve always been 
motivated by a desire to help others, and 
improve the lives of people around me.

I believe building community is key to 
that. Not only is community involvement 
vital in decisions that impact the region 
for positive change, but community also 
impacts individual development.

We’re all better off when a strong 
community provides an increased sense 
of stability and security. Knowing there 
are people outside your immediate family 
to support you can increase resilience 
amongst youth, build bridges towards 
educational and work opportunities, and 
enhance well being.

Modern life can undermine that sense of 
community, so it’s vital to develop systems 
that can help to achieve that in meaningful 
and tangible ways.

BT&C: you worked internationally with 
the United nations. what promoted you 
to make such a marked change and move 
to this region to work on local community 
organizing?

hinDs: I grew up in western Massachu-
setts. After working with the UN for 10 
years focused on the Middle East, I came 
back to this area because it was time to 
return home.

The circumstances in the Middle East 
are obviously very different than here. 
However, there are fundamental concepts 
to keep in mind. When it comes to basic 
human development and the instinctive 
power that community provides, there are 
useful comparisons.

continued on page 16

aDaM hINDs

New director 
at NBCC brings 
commitment 
to community 
empowerment

“I’ve always been motivated 
by a desire to help others, and 

improve the lives of people 
around me. I believe building 

community is key to that.”
– Adam Hinds

A

One of many historical 
properties we protect

every day.

1-800-369-3905
www.LeeAudioNSecurity.net
MA Lic #1468C • NY Lic #12000022800

FLYNN AUDI

Season of Audi

*2,399 cash or trade down, 36 month lease, 10k miles per year. Tax, registration, acquisition and dealer fee additional. $0.25 per mile over 30,000 miles. 
Sale ends November 30, 2015.

IT’S QUATTRO TIME 
Lease or Buy, Flynn Audi has a deal for everyone 

TO BUY:

TO LEASE:

2015 A3 Quattro 
Prem. Plus

MSRP $37,225 

You Pay $33,452
You Save $3,773

#S5199

2015 S3 Quattro

MSRP $47,325 

You Pay $43,345
You Save $3,980

#S5196A

2015 A6 2.0  
Quattro

MSRP $53,275 

You Pay $48,383
You Save $4,892

#S5195

2015 A5 
Quattro

MSRP $49,660 

You Pay $44,685
You Save $4,975

2016 A4 2.0 Quattro2016 A3 2.0 Quattro 
with MMI Navigation

2016 Q5 2.0 Quattro 
Premium Plus w/ Tech

$319/mo.* $339/mo.* $519/mo.*

#S5166
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Joe Mele has a successful track record of being a small business owner and  

entrepreneur in the Pittsfield market. That experience and insight help Joe  

understand and anticipate the needs of his business clients and deliver Value 

Banking—Joe Mele style. Give Joe a call and see for yourself. Value Banking 

means getting more than you expect from your bank—and from your banker.

Joe Mele 
Commercial Services O�icer

Pittsfield  |   North Adams  |   Williamstown  |   Danvers  |   Quincy  |   Rockland  |   Scituate

mountainone.com  
855-444-MTN1 (6861)

Member FDIC. Member DIF. 

32 Karen Pines Street  
Dedham, MA 02026

978.264.3264

Client 
Approval

 

____________
Initials

Client: MountainOne Bank

Publication:  Berkshire Trade & 
Commerce

Insertion Date: 6/1/2015 

JOB NUMBER: MTN-077 FILE NAME: MOB_Joe-10.25x16_BTC.indd

Live Area: N/A 

Trim: 10.25” (w) x 16” (h)

Scale: 100% Actual Size

Creative Director: B. Pruett

Art Director: N. Zammito

Account Mgr: R. Walsh

In Pittsfield at 111 Silver Lake Boulevard

In Pitt sfield, this is the face of

VALUE BANKING.



16 December 2015 berkshire TraDe & commerce

oN the record

When faced with difficulty, people 
intuitively retrench into community and 
identity groups for safety. In a contentious 
environment, that can lead to violence.

Yet, to me, that also speaks to the 
fundamental value that community 
provides for individual stability. Absent 
that stability, things go awry. So let’s use 
that basic value as a starting point for 
development.

Another similarity included the fact 
that our work to build stable communities 
centered on protecting access to education, 
jobs, and opportunity.

BT&C: what was it about nBCC that 
attracted you?

hinDs: NBCC resonates with me, 
because the organization reflects my own 
principles and philosophy.

The organization provides a space for 
connections and problem solving. It ef-
fectively addresses important questions: 
How do you ensure the community is a 
central part of how decisions that impact 
the region are made? How do we put dif-
ferences aside and work for the betterment 
of the whole?

NBCC has a proven track record of 30 
years of giving the community a voice 
in regional decisions. It brings together 
neighbors, families and the community 
around a clear set of objectives to achieve 
tangible outcomes.

And it fosters connections in many 
other ways. You can see it in the friend-
ships formed at the food pantries, in youth 
programs and other activities.

BT&C: what are your priorities in this 
position?

hinDs: My starting point is to gain an 
understanding of NBCC and its role in the 
community. The organization is strong and 
well-established, and my role is to build on 
that. The agenda and priorities of the orga-
nization will be guided by the community.

For example, we’ve been surveying 

members for votes on what topics we’ll 
be addressing in our monthly commu-
nity forums during the year ahead. These 
monthly meetings provide a critical oppor-
tunity to solve problems together.

We’ll continue to develop our youth 
programming, and our programs for 
parents and families through The Fam-
ily Place, and prevention work related to 
substance abuse and community health.

A priority for me is to increasingly 
involve residents directly in our pro-
gramming aimed at bolstering youth, 
families and neighbors. It’s a model that 
focuses on the biggest and most sustain-
able assets we have – each other – to 
create strength.

BT&C: how do you view the challenges 
that north Adams is facing?

hinDs: The city is behind state averages 
in many areas, including certain health in-
dicators, education attainment and poverty 
levels. And, if we’re to attract business and 
create opportunity, it’s critical to address 
these problems.

Some of those challenges are unique 
to the city, and others are similar to the 
issues Berkshire County faces overall – in 
particular, those related to the implication 
of population loss on the economy and the 
provision of services.

But, despite all of that, there is opti-
mism and a prevailing sense that we are up 
to the challenge.

The city is eager to engage with these 
challenges. There’s recognition that every-
one is in this together, and people share a 
determination to get it right.

That’s one of the strengths of NBCC. 
You sense that throughout the organization 
and its membership. If you question that 
sentiment at all, you need to attend one of 
our monthly forum meetings.

BT&C: you previously worked in Pitts-
field on city efforts to address the issues of 
youth violence and at-risk youth. how do 
you compare your role there with what you 
are doing at nBCC, and the situation in 
the two cities?

hinDs: There are similarities, both in 
the challenges and opportunities.

Like North Adams, Pittsfield is be-
hind the state in important benchmarks, 
and it faces similar challenges. There’s 
a large percentile of people living in 
poverty, and they have similar problems 
in other ways.

Pittsfield is a larger city, and it has had 
to deal with more acute violence and crime 
than North Adams.

On the one hand, my role there was 
different. In Pittsfield, I was building a 
new program from the ground up. It was 
specifically focused on youth violence 
prevention. As a result, I was often on the 
front lines of issues like the tragic shoot-
ing incidents that occurred there.

We designed a program that included 
strong individual interventions with tar-
geted youth. At the center of the program 
were outreach workers who were former 
gang members, a social worker, and a jobs 
program.

We also formed a mentoring program in 
which members of the community provide 
positive relationships and role modeling 
for these youth.

In that sense, my function was similar in 
both cities.

To the extent that we took a compre-
hensive approach to youth development 
and building hope and opportunity, we 
focused on a broad range of factors like 
job development, education and access to 
health care.

As in North Adams, there is a real sense 
in Pittsfield that people in the community 
want to tackle these issues and make a dif-
ference. When there is a crisis, hundreds 
of residents fill a gymnasium and ask, 
“What can I do?”

At the end of the day, we’re all impact-
ed if there is a perception the community 
isn’t thriving. So we must ensure each one 
of us is thriving.

Mobilizing a community is always a 
challenge, but initiatives like Pittsfield 
Community Connection and the NBCC in 
North Adams are very encouraging, when 
you see firsthand how people can come 
together and work to solve problems 
together.◆

In taking his new role with the Northern Berkshire Community Coalition, Adam Hinds succeeds Al Bashevkin, 
who served as executive director of the organization since its founding in 1986.

New head at NBCC
continued from page 14

SpecialiStS in reSidential moving & warehouSing. 
locally & worldwide.

Proudly serving The Berkshires for over 90 years.
Quality service • competitive rates
A Family Owned & Operated Business Since 1923

visit our website at www.castinemovers.com

ICC MC73444
US DOT 058227

or toll Free

1•800•225•8068413•499•4982

BerkShares Business of the Month

more stories like this one at www.berkshares.org

W HEN EMILY CARLOTTA GOES OUT TO DINNER, she recognizes people by their feet. “I 
think, ‘I helped them get those boots – I knew they’d like them!’” Carlotta is the 
store manager and buyer at Barrington Out�tters at 289 Main Street in Great 

Barrington, and she loves where she works. 

Brothers Richard and Peter Drucker founded Barrington Out�tters in 1994, twenty-one 
years ago. “�at’s a long time to be in business in a small town,” notes Carlotta. But the 
Druckers know something about small-town business. �eir father owned and operated 
Bob’s Clothing & Shoes in Canaan, Connecticut, for decades. �e brothers have now had 
their own shop for almost a generation. �e key to their success might be the way they 
embrace their community and invest for the long haul, even as life in the Berkshires evolves. 
“We are family-oriented business in a prominent location in town. We are involved in our 
community and we help our customers spend their money wisely. We focus on what the 
customer is looking for and if we don’t have it, we get it,” says Carlotta matter-of-factly.

However, there does seem to be a theme. 
“People want functional and versatile piec-
es that they can wear into the garden or 
into town. For instance, my #1 favorites 
are Blundstone boots. I can wear them all 
day at work, or on a hike, or out to din-
ner.” And she always has her eyes open 
for new clothing lines, like Toad & Co. 
or Vermont-made Ibex. But what she has 
seen repeatedly is the resurgence of clas-
sic brands such as Sorel, Woolrich, and 
Birkenstock. “Old is new, that’s how fash-
ion works. If it worked thirty years ago it’ll 
work now.”

Carlotta has also noticed a growing aware-
ness of where and how our goods are 
made. In just the last ten years she has seen 
a lot more transparency from the cloth-
ing industry about what we are buying 

and wearing. “We try to know where everything comes from, how it’s made and how it’s 
sourced,” Carlotta notes, “because it gives the consumer a lot of buying power!” People often 
ask about U.S.-made goods, and Carlotta likes to imagine Berkshire-made goods. “I think 
there’s an opportunity for so many more things to be made here. We just need people who 
want to take it on. We would love to o�er Berkshire-made products in our store.”

Barrington Out�tters’ enthusiasm for BerkShares comes from this same attitude; the Druck-
ers and Carlotta see parallels between the kind of buying power that can reshape the cloth-
ing industry and the kind of buying power that can reshape our local economy. “When 
someone spends BerkShares with us we’re really excited. We know that person is making a 
conscious purchase. �ey went to the bank and got BerkShares and then came to our store.” 

And they come because Barrington Out�tters is not cookie-cutter or generic. “What I love 
about working here is the �exibility. If we think something is not getting the attention it de-
serves we can move it, or change the out�t on a mannequin. And when it comes to buying, 
Richard and Peter tell me ‘you can spend this amount of money with this company.’ �ey 
don’t tell me I have to buy this, this, and this.” Carlotta �nds that this kind of empowerment 
pays o�, creating happy employees who really know their stu�. “We wouldn’t be as success-
ful without such great team. I look forward to going to work every day.”

Barrington Outfitters 
289 Main Street Great Barrington (413) 528-0021
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people on the move
Berkshire Health Sys-

tems has announced the 
appointment of Dawn 
Brooks, MD, PhD, a fel-
lowship trained medical 
oncologist, to the medical 
staff of Berkshire Medical 
Center and the physician 
staff of Berkshire Hema-
tology Oncology, where 
she is partnered with Drs. 
Michael DeLeo, Harvey 
Zimbler, Trevor Bayliss and Paul Rosenthal. Brooks 
is board certifi ed in internal medicine and fellowship 
trained in medical oncology from Oregon Health 
and Science University. She received her medical 
degree from the University of Florida College of 
Medicine and completed her residency in Internal 
Medicine at Dartmouth Hitchcock Medical Center, 
N.H. Brooks also has a PhD in Molecular Biology 
from Princeton University.

Southwestern Vermont Medical Center Obstet-
rics and Gynecology has welcomed Dr. Kimberley 
Sampson to the practice. Originally from the United 
Kingdom, Sampson received her medical degree 
from St. Matthew’s University School of Medicine 
in Grand Cayman, BWI, and a degree in biology 
from the University of Glamorgan in Wales, UK. 
She completed her residency in the Department of 
Obstetrics and Gynecology at Mount Sinai Hospital 
and Medical Centers in Chicago and taught as a 
professor of clinical science at the Chicago Medi-
cal School and as an assistant professor of clinical 
science at St. Matthew’s University.

Three new trustees have been elected to the 
Berkshire Museum’s board of trustees. Douglas 
Crane, Barbara Krauthamer and Melissa 
Scarafoni will serve two-year terms. Prior to 
launching the New Dalton Group for develop-
ment consulting, Crane worked for Crane & Co. 
for three decades, retiring as vice president, U.S. 
currency products, in 2013. Krauthamer is associ-
ate professor of history and associate dean of the 
graduate school at UMass-Amherst, where she 
specializes in African-American history, Native 
American history, slavery and emancipation, and 
antebellum U.S. history. Scarafoni specializes in 
connecting information technology in the insur-
ance industry to clients of the Scarafoni Financial 
Group. The board also elected the following slate 
of offi cers: William Hines Jr., president; Eliza-
beth McGraw, Stacey Gillis Weber and Ursula 
Ehret-Dichter, vice-presidents; Lydia Rosner, 
secretary; and Carol Riordan, treasurer. Trustees 
Stephen Bayne, Jay Bikofsky, Nancy Edman 
Feldman, David Glodt, Wendy Gordon, Eric 
Korenman and Suzanne Nash were re-elected 
for three-year terms. Trustee Donna Krenicki was 
re-elected for a two-year term. Trustee Jeffrey 
Noble was re-elected for a one-year term.

Berkshire Community 
College has announced 
the addition of two new 
full-time faculty mem-
bers. Jason Brower has 
joined BCC as an as-
sistant professor with 
the institution’s LPN 
Program. Brower previ-
ously served as an ad-
junct instructor and has 
mentored students from 
both of BCC’s nursing 
programs. Earlier in his 
career he worked in in-
dustrial technology at 
Marland Mold Inc. in 
Pittsfi eld. He later pur-
sued nursing and served 
as a charge nurse with 
the Orthopedics Depart-
ment at Berkshire Health 
Systems and as a Total 
Joint Replacement Edu-

cation team member. Dr. Jennifer Collins has 
been named an assistant professor of chemistry. 
Her diverse teaching background includes high 
school, state university, private university and 
community college. She most recently taught at 
Arlington (Mass.) High School and Framingham 
State University in the Department of Chemistry 
and Food Science.

Brooks

Collins

Brower

Lawrence Behan has 
been named vice presi-
dent of administration 
and fi nance at Massachu-
setts College of Liberal 
Arts. Behan has over 20 
years of executive level 
administration, finance, 
information technology 
and operational expertise 
with organizations ranging 
from healthcare providers 
to state public service agencies to academic medi-
cal schools to international technology companies. 
Prior to joining MCLA, he served as vice president 
of administration and fi nance and CFO at Walden 
Behavioral Care, the largest provider of services for 
the treatment of eating disorders in New England. 
Before that he was the senior director and academic 
administrator at the University of Massachusetts 
Medical School. Behan also has direct experience 
advocating for state resources on Beacon Hill from 
his experience at the Massachusetts Department of 
Mental Health where he served in two separate ad-
ministrations as deputy commissioner and CFO.

The Stockbridge Chamber of Commerce elected 
new offi cers during its recent annual meeting. Of-
fi cers elected for the 2016-2017 term include Mike 
Duffy of the Norman Rockwell Museum, president; 
Margaret Kerswill of Mutability in Motion, vice 
president; Jeff Bell of the Inn at Stockbridge, 
assistant vice president; Susan Higa of the Red 
Lion Inn, treasurer; and Tara Young of Berkshire 
Theatre Group, secretary. Five others will be join-
ing the board as members-at-large: Phil Coleman 
of Heirlooms Jewelry, Camilo Manrique of 1862 
Seasons on Main B&B, Brian Weinrich of the 
Federal House Inn, Valerie Laurizio of the National 
Shrine of the Divine Mercy, and Jessi Meagher 
of Wheeler and Taylor. Resigning as president is 
Michele Kotek of the Red Lion Inn after serving 
10 years on the board of directors and eight years 
as president. Kotek will stay on the board as past 
president for the next year. 

Tim Gallagher has 
returned to Hillcrest Edu-
cational Centers Inc. as 
director of development 
and community relations. 
Gallagher has a long his-
tory with Hillcrest, fi rst 
joining as an intern in1988 
and holding several key 
roles within the organiza-
tion ranging from clinical 
work to staff development 

and training. After several years of private consult-
ing and other executive management roles locally, 
he returned and served as director of business 
development for Hillcrest from 2007-2013. Most 
recently, Gallagher was the CEO of Ramblewild, a 
privately-funded business venture Lanesboro.

Miranda Rowe, who 
formerly served as an 
administrative coordina-
tor in United Personnel’s 
main offi ce in Springfi eld, 
has been promoted to a 
recruiter. In her new role, 
Rowe will be assisting 
the company’s Light In-
dustrial and Professional 
divisions in sourcing and 
interviewing candidates. 
She will also oversee community outreach ac-
tivities including off-site recruitment, attending 
job fairs, and working with training programs to 
place graduates.

Two new creative staff members have joined the 
team at IS183 Art School of the Berkshires. Artist 
Peter Long has been hired as registrar and offi ce 
manager, and artist and educator Jared Gelormino 
has joined as ceramics studio manager.◆

Behan

Gallagher

Rowe
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Opportunity

Marshall Street (Route 8) 
storefront opposite

City Hall & MASS MoCA.
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restaurant space with 

assumable lease and 
option on equipment.
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Microscopic cracks can lead to broken tips
that lead to falling diamonds that lead to lost
heirlooms that lead to frantic searching that

leads to calls to insurance companies that lead
to lots of frustration. . . ! Let us do a FREE
HEAD EXAM, and save you all that grief!

CASE
Microscopic cracks can lead to broken tips that lead 
to falling diamonds that lead to lost heirlooms that 

lead to frantic searching that leads to calls to insurance 
companies that lead to lots of frustration…! Let us do a 

FREE HEAD EXAM, and save you all that grief!
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health & fitness

By John Townes
Berkshire Health Systems (BHS) has 

expanded access to non-emergency walk-in 
medical services with the opening on Sept. 
16 of BHS Urgent Care at 505 East St. in 
Pittsfi eld.

Located in the St. Luke’s Square com-
mercial center by the corner of East and Elm 
streets, BHS Urgent Care provides immediate 
adult and pediatric care for non-life-threaten-
ing injuries and illnesses on a walk-in basis, 
without requiring an appointment.

BHS Urgent Care is operated and staffed 
by the Emergency Department at Berkshire 
Medical Center (BMC), the Pittsfi eld hospital 
that is also owned by BHS.

It is designed to serve as an alternative 
for patients who are unable to make timely 
appointments to see their own physician, 
or who do not have access to primary care 
services for other reasons.

“People want convenience and expanded 
access to health care, and this is one way we 
can provide that,” said Michael Leary, director 
of communications and marketing at BHS.

It is also designed to replace a trip to the 
hospital’s Emergency Department for patients 
who do not require that level of treatment.

BHS Urgent Care (413-997-0930) has a 
physician, a physician’s assistant, LPN and 

a radiology technician on site during its op-
erating hours. It is open every day, including 
weekends, from 10 a.m. to 8 p.m. (It will be 
open most holidays, although there may be 
adjustments for more limited operation on 
holidays such as Christmas.)

The clinic is equipped to treat a variety 
of minor or non-life-
threatening accidents 
or ailments, including 
bronchitis, fl u symp-
toms, ear and throat 
complaints, fractures, 
sprains, lacerations, wound repair, abscess 
drainage and other conditions.

In addition, BHS Urgent Care has on-site 
x-ray and laboratory services. It also provides 
fl u vaccines, tetanus shots and services such 
as urinalysis and routine tests for Strep, 
pregnancy, blood sugar, and other indicators. 
All x-ray and blood tests will be available 
for immediate review to best direct treatment 
and care plans.

The new clinic follows the opening earlier 
this year of BHS Walk-In Care, a treatment 
center inside the Market 32 (Price Chop-
per) supermarket at the Berkshire Crossing 
complex in northeast Pittsfi eld. That facility, 
which is staffed by a single nurse practitioner, 
also offers walk-in services, but for more 
minor conditions and with a more limited 
range of treatment options.

The facilities offer a complementary 
range of services, according to Ronald 
Hayden, MD, chairman of Emergency 
Medicine at BMC.

“The new BHS Urgent Care is a step up 
from BHS Walk-In Care,” said Hayden. “Ur-
gent Care is a level of treatment between the 
Walk-In Care and the Emergency Department 
at the hospital.”

Hayden added that both BHS Walk-In and 

BHS Urgent Care collaborate closely with 
the Emergency Department at BMC.

“If a person comes in and requires hos-
pital care, we’re prepared to immediately 
refer them and make sure they get there,” 
he said. “And the Emergency Department 
has protocols to handle them quickly when 

they arrive.”
Hayden said that 

BHS and BMC had 
started considering es-
tablishing BHS Urgent 
Care last year. “We 

looked at what it would require, and how 
we might do it,” he said.

They decided on the current site (which 
was the former location of Mildred Elley 
school before it moved to West Street) and 
began planning the clinic earlier this year.

BHS Urgent Care occupies 4,275 square 
feet. It has the option of expanding if addi-
tional space is needed in the future.

Providing alternatives
The two walk-in facilities have several 

purposes. Both BHS Urgent Care and BHS 
Walk-In Care are intended to reduce the 
patient load in the hospital Emergency 
Department by offering treatment for non-
emergency or severe conditions.

Hospital emergency rooms have been 
under increased pres-
sure nationally be-
cause of the number of 
people who use them 
for non-emergency 
care, which has led to 
increased demand on 
staff and longer wait-
ing times. It also has added to the rise in 
healthcare costs.

“One reason we opened these walk-in 
centers is to decompress the demands on 
the hospital’s Emergency Department,” 
said Hayden.

Among other factors, Hayden noted that 
the patient load at BMC has increased fol-
lowing the closure of North Adams Regional 
Hospital and Northern Berkshire Health 
Systems last year.

Although BHS had quickly moved in and 
set up an emergency services center on the 
former NARH campus, BMC has experi-
enced an increased volume of patient traffi c 
from northern Berkshire County, including 
Emergency Department visits.

The walk-in clinics are also intended 
to address national changes in healthcare 
policy, including changes in reimburse-
ments and charges that are intended to 
reduce unnecessary reliance on emergency 
room usage.

“We’re adapting to a changing healthcare 
climate and policies,” Hayden said. “There 
are a lot of changes coming down the pipeline, 

which will result in higher deductibles and 
co-pays for emergency room care.”

Hayden explained that visits to BHS Ur-
gent Care are categorized and charged the 
same as those to an offi ce-based practice, 
which results in billing to insurers and pa-
tient co-pays that are lower than emergency 
room care.

BHS Urgent Care is equipped to handle 
the same insurance coverage as the hospital, 
as well as self-payments by patients.

BHS is also responding to other larger 
changes in health care, including the growing 
demand for walk-in care.

While the concept of walk-in medical ser-
vices are new to Berkshire County, Hayden 
said they are well-established in other parts 
of the country and are increasingly being set 
up in pharmacies and other retail centers, or 
as free-standing operations.

“The concept is not new, and it has been 
growing exponentially nationally,” he said. 
“It started in metropolitan and suburban areas, 
and is now moving into rural areas. Berkshire 
Health Systems knew it would be happen-
ing here, and we wanted to get involved in 
it now, and be ahead of the competition that 
will be coming.”

This is already occurring. MedExpress, a 
national chain of walk-in medical centers, 
is planning to open a facility in a former 

warehouse building 
on Dalton Avenue in 
Pittsfield within the 
next year.

However, Leary and 
Hayden emphasized 
that BHS’s plans were 
not prompted by the 

announced plans of MedExpress.
“We’re not doing this in response to 

any individual company, but to the general 
climate,” said Hayden. “We believe it is 
important for BHS to be involved in this 
as a locally oriented healthcare provider, 
so this type of service will be based within 
the community. We are able to coordinate 
closely with the existing primary care 
practices and healthcare system here. We 
share our patient records, and collaborate 
with the patient’s primary physicians and 
other care services.”

The clinics are not intended to be a re-
placement for primary care or a patient’s 
physician or specialists.

“Our services are integrated with the pri-
mary care physicians,” he said. “We’re here 
for the times when a person needs treatment 
quickly, and does not have access to their 
own physician. The patient’s connection to 
their primary care physician is maintained, 
and the diagnosis and treatment plans will be 
provided to the patient’s doctor in the event 
there is need for follow-up.”

Leary noted that BHS is evaluating the op-
tion of setting up similar services in southern 
and northern Berkshire County.

“We don’t have specifi c plans for that right 
now, but we’re constantly evaluating the need 
for services throughout the county,” Leary 
said. “That’s an option we’ll defi nitely con-
sider if we determine there is suffi cient need 
for this type of service in those areas.”◆

Bhs urGeNt Care

New facility offers 
expanded access 
to non-emergency 
medical services

“One reason we opened these 
walk-in centers is to decom-

press the demands on the 
hospital’s Emergency Depart-

ment,” said Hayden.

“People want convenience 
and expanded access to 

health care, and this is one 
way we can provide that.”
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History of NaRH
continued from page 1

in the PDF file format is also available on 
Blurb.com for $5.

A smaller nine-by-six-inch black-and-
white version of the book is available at 
Berkshire Emporium in downtown North 
Adams (and soon at Water Street Books in 
Williamstown) for $12.

“While the larger color version is attrac-
tive, I wanted it to be available at a lower 
price,” said Donovan. Copies of the book 
are also being placed among the circulating 
materials of local libraries.

Donovan grew up in the Boston area, 
and attended the University of Vermont in 
Burlington. He is a graduate of Chicago 
Osteopathic Medical School, and he com-
pleted his fellowship in primary care sports 
medicine from the Orthopedic Specialty 
Hospital in Salt Lake City. He completed 
his residency in emergency medicine from 
the University of Illinois.

After working for three years in North 
Carolina in the National Health Service, he 
joined the staff of NARH.

“My wife is also from Massachusetts, and 
we both wanted to return to New England,” 
said Donovan, who lives in Stamford, Vt. 
“However, we didn’t want to live in the 
Boston area, and this is the type of area we 
wanted to be.”

During his tenure at NARH, he was direc-
tor of emergency services from 1991-1993 
and 2000-2001. He was president of the 
medical staff from 2008-2010.

Currently, Donovan has a North Adams-
based private practice, Northern Berkshire 
Sports Medicine Inc. He is also on the staff 
of Berkshire Medical Center (which assumed 
some of the roles that NARH had previously 
performed) and is an emergency medicine and 
sports medicine physician at Southwestern 
Vermont Medical Center in Bennington. He 
serves as team physician for Massachusetts 
College of Liberal Arts and is a teaching 
assistant at Williams College.

Commitment, collaboration
Donovan said the role of historical re-

searcher and author on top of his already busy 
schedule has been challenging. He estimated 
he spends at least 10 hours a week working on 
the book. However, he said, his commitment 
to the project remains as strong as ever.

“The hospital was the center of life for 
employees, the town and the community 
for 129 years,” he said. “And, on a personal 
level, when you work for an institution for 
over 20 years, you develop an allegiance to 
it, and relationships with fellow employees 
and patients. Someone has to recognize all 
of that in some way, or it will be lost.”

Donovan collaborated with local histo-
rian Paul Marino. Paul Hopkins, former 
communications director at NARH, also 
provided guidance in the publishing aspect. 
Donovan worked with Keith Bona, owner 
of Berkshire Emporium, to print and sell the 
less-expensive version.

The North Adams Historical Society 
helped him obtain old photographs and 
other resources. “Gene and Justyna Carlson 
at the North Adams Historical Society were 
extremely helpful in my research,” said 
Donovan. “They provided the handwritten 
minutes of the hospital’s early meetings, 
which are a great first-hand resource.”

He discovered, however, that he had to do 
a lot of further investigation on his own.

“There was not a 
comprehensive source 
of historical information 
about NARH, especially 
its early years,” he said. 
“In order to get a full 
picture, I had to go through newspapers of a 
30-year period to look for articles about the 
hospital. That was a lot of newspapers.”

Donovan said the division into three vol-
umes has helped him to organize his research 
and material.

“It’s divided into three periods of the 
hospital’s history,” he said. “The first book 
covers its founding until 1910, when it 
had a financial crisis and was reorganized. 
The second book will follow that up to the 
construction of a new hospital building in 
1955. And the final volume will bring it up 
to its closing.”

Train tragedy
NARH had its origins in a local tragedy. 

In 1882, a major accident occurred when 
two trains collided in the railroad yard in 
the center of North Adams. There were eight 
fatalities and over 25 serious injuries. The 
casualties brought a focus on the inadequacy 
of the local medical system.

“That started a discussion among leaders 
in the community, and they decided ‘We need 
a hospital,’” said Donovan. “They moved 
quickly to raise the money and start construc-
tion, and the hospital was opened in 1885.”

Donovan noted that the hospital was heavily 
oriented to service and charitable care. “It was 
truly a community hospital by and for people,” 
he said. “The leaders who founded it had a 
sense that ‘We have to take care of the less 
fortunate.’ And that was its mission.”

At that time, he explained, medical care 
in the northern Berkshires consisted of in-
dependent physicians.

“The affluent could afford to have a 
physician care for them, and come to their 
homes if they were ill,” he said. “However, 
for workers and the poor who couldn’t afford 
that, there was nowhere to go for care, other 
than the hospital in Pittsfield.”

Addressing that problem was the primary 

priority of the founders. “It was a very im-
pressive undertaking,” said Donovan. “For 
example, the hospital’s day-to-day operations 
were largely run by about 35 women who 
were volunteers.”

It was funded primarily through dona-
tions from wealthy benefactors and smaller 
contributions from others in the commu-
nity. “Twice a year, churches would take up 
a collection for the hospital, and stores and 

other organizations 
would also sponsor 
fund-raising drives,” 
he said. “People gave 
what they could.”

The hospital charged 
patients for its services based on the ability to 
pay. “It gave free care to those who needed 
it,” Donovan said. “There was also a barter 
system, where patients would trade goods 
or services for care. Some people gave 
chickens or something else. Patients would 
also do work for the hospital in exchange 
for services.”

The hospital grew steadily between 1885 
and 1910. It had started with 12 beds, and 
by 1910 it had 60 beds.

While the hospital served an important 

humanitarian role, its original organization 
was unsustainable.

“By the early 1900s, the hospital was ex-
periencing a growing financial crisis,” said 
Donovan. “In 1910, that led to a complete 
reorganization that included establishing an 
endowment. That kept the hospital alive and 
started the next phase in its history.”

That transition was also where Donovan 
ended the first volume of his book.

A century later, another financial crisis 
had a less happy resolution, leading to the 
closure of NARH in March 2014.

Donovan said he was not in a position to 
make judgements on the circumstances sur-
rounding the closing of the hospital.

“Whatever the reasons, it was a major 
loss,” he said. “However, at least the com-
munity was very fortunate that there was an 
organization like Berkshire Health Systems 
(owner of Berkshire Medical Center) that 
was willing and able to come in immediately 
and continue many of the vital services the 
hospital provided.”

Donovan noted that anyone with com-
ments or questions about the book, or looking 
for information on obtaining it, can email him 
at emsportmed2015@gmail.com.◆

“The leaders who founded it 
had a sense that ‘We have to 
take care of the less fortunate.’ 

And that was its mission.”

Adam M. Lang, DPM 
Podiatrist/Podiatric Surgeon

Dr. Adam Lang, a fellowship trained Podiatrist and 
Podiatric Surgeon, has joined the BMC medical staff and 
Berkshire Orthopaedic Associates. He is accepting new 
patients in need of Podiatric care and is partnered with Drs. 
Jeffrey Cella, Laurence Cohen, Anthony DeFelice, David 
Grygier, Kevin Mitts, Michael Nancollas and Mark Sprague 
at Berkshire Orthopaedic Associates. 

Berkshire Orthopaedic Associates 
24 Park St., Pittsfield 
413-499-6600

Doctor of Podiatric Medicine from Des Moines University 
College of Podiatric Medicine 
Completed fellowship recognized by American College of 
Foot and Ankle Surgeons in Reconstructive Foot and Ankle 
Surgery at the Professional Education and Research 
Institute, Roanoke, VA 
Residency in Podiatric Medicine and Surgery at University 
Hospital-Newark, NJ 
For an appointment with Dr. Lang or one of his colleagues 
at Berkshire Orthopaedic Associates, ask your physician for 
a referral or call 499-6600 
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real estate
The following real estate 
transactions are provided by 
Banker & Tradesman Real 
estate data Publishing. only 
properties valued at $75,000 
or higher are included.

AdAmS
7 Bobs Hill
Buyer: Michele Purcell
Seller: JR Demarsico-
Birkland +
Price: $140,000
Mortgage: $124,600
Lender: Adams Community
Date: 10/2/15

11 Daniels Ct.
Buyer: Michael Molleur
Seller: Travis Hakkinen
Price: $180,000
Mortgage: $144,000
Lender: Adams Community
Date: 9/21/15

16 Jordan St.
Buyer: Christopher Martindill
Seller: Lawrence Leighfield +
Price: $156,000
Mortgage: $153,174
Lender: Academy Mtg
Date: 10/1/15

2 Kittler Ave.
Buyer: Michael Trong
Seller: Edward Whalen Jr +
Price: $90,000
Mortgage: $80,000
Lender: Greylock FCU
Date: 9/30/15

10 North St.
Buyer: Katherine Kelly
Seller: Kathryn Tufano
Price: $163,500
Date: 10/13/15

87-1/2 Orchard St.

Buyer: Gary Malloy
Seller: Battory Ronald Est +
Price: $100,000
Mortgage: $91,500
Lender: Greylock FCU
Date: 10/1/15

4 Edmunds St. U:M101
Buyer: Eugene Johnson 3rd +
Seller: Irving Bashevkin 
RET +
Price: $217,000
Date: 10/8/15

BeCket
458 Alan A Dale Dr.
Buyer: Linda Kraus +
Seller: Monika Johnson
Price: $272,500
Mortgage: $172,500
Lender: Village Mtg
Date: 10/16/15

111 Black Foot Way
Buyer: Amy Liu +
Seller: Rodney Logan
Price: $325,000
Mortgage: $260,000
Lender: Village Mtg
Date: 10/14/15

43 Dawn Dr.
Buyer: 43 Dawn Drive RT +
Seller: Hans Gotzmann
Price: $169,900
Date: 10/15/15

119 Johnson Rd.
Buyer: James Murphy +
Seller: Alan Pavoni
Price: $149,600
Mortgage: $152,653
Lender: Academy Mtg
Date: 10/2/15

8 Sir Walter Rd.
Buyer: Daniel Casey +
Seller: Paul Aube +

Price: $169,000
Mortgage: $115,000
Lender: Capital One
Date: 10/15/15

CheShire
1613-1639 S State Rd.
Buyer: Jalaram Realty LLC
Seller: Cheshire Green LLC
Price: $700,000
Mortgage: $525,000
Lender: Rockland Tr Co
Date: 9/30/15

118 Wilshire Dr.
Buyer: David Clark
Seller: Brian Skiff +
Price: $187,00
Mortgage: $166,430
Lender: Pittsfield Coop
Date: 9/30/15

ClArkSBurg
172 Pine Ave.
Buyer: Daniel Haskins +
Seller: Dorothea Haskins +
Price: $250,000
Mortgage: $190,000
Lender: Adams Community
Date: 10/15/15

330 Wells Ave.
Buyer: John Petri
Seller: Paul Renaud
Price: $139,900
Date: 10/1/15

341 Wells Ave.
Buyer: Chase Randall +
Seller: Steven Gamari +
Price: $151,000
Mortgage: $151,000
Lender: Adams Community
Date: 9/22/15

dAltoN
19 Anthony Rd.
Buyer: Salvatore Procopio
Seller: Michael Harmon +
Price: $300,000
Date: 10/16/15

216 E Housatonic St.
Buyer: Petro Seleznov
Seller: John Boyle
Price: $102,000
Mortgage: $100,152
Lender: Academy Mtg
Date: 10/9/15

347 E Housatonic St.
Buyer: Nancy Bissell +
Seller: Steven Stengl
Price: $225,000
Mortgage: $70,000
Lender: Greylock FCU
Date: 10/16/15

37 Elm St.
Buyer: Stephen Coyne
Seller: Jesse Robertson-
Dubois +
Price: $121,000
Date: 10/16/15

41 Gertrude Rd.
Buyer: Iwona King
Seller: Gordon Schwaner +
Price: $168,900
Mortgage: $125,900
Lender: Greylock FCU
Date: 10/14/15

659 Kirchner Rd.
Buyer: Michael Addy +
Seller: Edward Minifie +
Price: $333,000
Date: 9/21/15

1027 Main St.
Buyer: Jared Sakowski
Seller: Joelle Benoit
Price: $152,500
Mortgage: $144,875
Lender: Academy Mtg
Date: 9/29/15

22 Meadow Dr.
Buyer: John Negrini +
Seller: Jason Artioli
Price: $222,500
Mortgage: $164,000
Lender: Greylock FCU
Date: 9/25/15

59 Raymond Dr.
Buyer: Jeffrey Wasuk +
Seller: Christopher Sayers +
Price: $209,900
Mortgage: $167,920
Lender: MountainOne Bank
Date: 9/30/15

5 Sunset Dr.
Buyer: John Carroll
Seller: George Bissell +
Price: $215,000
Mortgage: $165,550
Lender: Academy Mtg
Date: 10/16/15

8 Westview Rd.
Buyer: Alan Amin +
Seller: Eileen Wallace
Price: $399,000
Mortgage: $199,500
Lender: Academy Mtg
Date: 10/9/15

egremoNt
82 Jug End Rd.
Buyer: Barkin FT +
Seller: Douglas Bradley +
Price: $395,000
Date: 10/1/15

26 Pinecrest Hill
Buyer: Aswem Pines LLC
Seller: Natalie Newman
Price: $700,000
Date: 9/30/5

FloridA
148 Mohawk Trail
Buyer: Edward Blanchard 
Jr +
Seller: Susan Lamonthe
Price: $183,000
Mortgage: $179,685
Lender: Mtg Equity Prtnr
Date: 10/16/15

greAt
BArriNgtoN

146 Christian Hill Rd.
Buyer: Gioacchino Taliercio +
Seller: Lawrence Nola Est +
Price: $257,500
Date: 10/7/15

125 Front St.
Buyer: Mark Baer
Seller: Roman Cath Bishop 
Springfield
Price: $130,000

Mortgage: $190,000
Lender: Lee Bank
Date: 10/2/15

3 Hart St.
Buyer: Per Blomquist
Seller: CSB Service Corp
Price: $99,000
Date: 10/9/15

24 Kalliste Hill
Buyer: Marianna Morrison
Seller: Juliet Bergan 
Emery RET
Price: $890,000
Date: 9/25/15

1098 Main St.
Buyer: Housatonic House 
LLC
Seller: Little Brook Farm 
LLC
Price: $150,000
Mortgage: $120,000
Lender: Pittsfield Coop
Date: 9/25/15

204 Oak St.
Buyer: Eric Nelson Jr +
Seller: Brian Faggioni +
Price: $215,000
Mortgage: $204,250
Lender: Salisbury B&T
Date: 10/1/15

Burning Tree Rd. U:25
Buyer: David Harris +
Seller: Cttgs At Barrington 
Brk NT +
Price: $509,000
Date: 10/9/15

Forest Row U:5
Buyer: Rose Khalsa
Seller: Stephen Foose +
Price: $325,000
Mortgage: $93,000
Lender: Village Mtg
Date: 10/2/15

80 Taconic Ave. U:14
Buyer: Janet Staley
Seller: Dayne Kelly +
Price: $450,000
Mortgage: $90,000
Lender: Lee Bank
Date: 10/15/15

hANCoCk
2399 Hancock Rd.
Buyer: Bloom Meadows 
LLC
Seller: Eugenie Fitzhugh
Price: $240,000
Date: 10/8/15

65 Main St.
Buyer: Clayton Harrington +
Seller: Teresa Gorham +
Price: $80,000
Date: 9/21/15

37 Corey Rd. U:631
Buyer: George Charney +
Seller: Michael Jackson
Price: $88,000
Date: 10/13/15

hiNSdAle
140 Lenore Dr.
Buyer: Lazar Keitelman +
Seller: Charles Roberson +
Price: $402,500
Date: 10/6/15

71 Maple St.
Buyer: Robert Petersen +
Seller: Greylock FCU
Price: $89,900
Mortgage: $100,000
Lender: Alicia Canary
Date: 9/29/15

lANeSBoro
111 Old Cheshire Rd.
Buyer: Christopher Sayers +
Seller: Margaret Jordan
Price: $345,000
Mortgage: $325,000
Lender: Greylock FCU
Date: 9/30/15

48 Victoria Ln.
Buyer: David Singer +
Seller: Linda Hirschson
Price: $375,000
Date: 10/9/15

lee
460 Cooper Creek Rd.
Buyer: William Apfel +
Seller: Karen Firebaugh +
Price: $1,500,000
Date: 9/24/15

151 E Center St.
Buyer: Stephanie Burdick +
Seller: William Navin Sr
Price: $152,000
Date: 10/15/15

377 Fairview St.
Buyer: Lee Sportsmens 
Association
Seller: Alice Pearson RET +
Price: $97,500
Mortgage: $77,500
Lender: Lee Bank
Date: 10/14/15

665 Fairview St.
Buyer: Michael Larsen
Seller: Mavis Beam +
Price: $207,000
Mortgage: $165,600
Lender: Lee Bank
Date: 9/25/15

51 Fox Run
Buyer: Richard Kaiden +
Seller: Ann Semeniw
Price: $410,000
Mortgage: $200,000
Lender: Lee Bank
Date: 9/21/15

120 Fox Run
Buyer: Ashley Salvini +
Seller: Fox Real Estate Inc
Price: $175,000
Mortgage: $336,000
Lender: Greylock FCU
Date: 10/14/15

25 Franklin St.
Buyer: Joel Bilodeau +
Seller: 25 Franklin Street 
RT +
Price: $290,000
Mortgage: $284,747
Lender: Ross Mtg
Date: 10/16/15

40 Franklin St.
Buyer: Jedko Properties 
LLC
Seller: Lee CDC
Price: $375,000
Date: 10/15/15

25 Golden Hill
Buyer: Brian Noel
Seller: Christiane Neaman
Price: $397,500
Mortgage: $318,000
Lender: Greylock FCU
Date: 9/23/15

10 Margerie St.
Buyer: Shaun Wilcox +
Seller: Alan Wilcox +
Price: $140,000
Mortgage: $130,000
Lender: Greylock FCU
Date: 10/14/15

35 Maritta Ave.
Buyer: Marie Tighe +
Seller: Paul Scarinzi +
Price: $294,000
Date: 9/25/15

41 School St.
Buyer: Fernanda Machado
Seller: MKRM RT +
Price: $194,361
Mortgage: $194,360
Lender: Fox Real Estate
Date: 9/22/15

135 Tyringham Rd.
Buyer: Timothy Loftus +
Seller: Lee Bank
Price: $102,000
Mortgage: $81,600
Lender: Greylock FCU
Date: 9/21/15

20 William Pkwy.
Buyer: 20 William 
Parkway RT +
Seller: Monica Zanin
Price: $190,000
Date: 9/25/15

Mallard Ln. U:560
Buyer: Stoltz FT +
Seller: Lee Homer LLC
Price: $800,000
Date: 9/24/15

770 Summer St. U:1A
Buyer: David Bear +
Seller: David Harris +
Price: $425,000
Date: 10/9/15

leNox
80 E Dugway Rd.
Buyer: Heidi Nejaime +
Seller: East Dugway LLC
Price: $655,000
Mortgage: $524,000
Lender: Berkshire Bank
Date: 10/15/15

75 New Lenox Rd.
Buyer: Alexa Bermudez +
Seller: Hernando Bermudez +
Price: $200,000
Mortgage: $145,000
Lender: Lee Bank
Date: 10/15/15

1 Post Rd.
Buyer: Michael Dupont +
Seller: David Berkel +
Price: $299,000
Mortgage: $239,200
Lender: Greylock FCU
Date: 10/16/15

120 Reservoir Rd.
Buyer: Anne Smith +
Seller: Judith Macioge RET +
Price: $1,100,000
Date: 9/24/15

4 Stoneledge Rd.
Buyer: Ailsa Colbert +
Seller: Abbie Baker
Price: $780,000
Mortgage: $624,000
Lender: TD Bank
Date: 10/15/15

14 Sunset Ave.
Buyer: MPA Sunset RT +
Seller: Holly Linscott
Price: $340,000
Date: 9/21/15

249 West St.
Buyer: Boston Symphony 
Orchestra
Seller: Joan Bancroft RET +
Price: $800,000
Date: 9/30/15

50 Clifden St. U:3-1
Buyer: Henry Baker Jr +
Seller: Ruth Shulan RET +
Price: $350,000
Mortgage: $262,500
Lender: Lee Bank
Date: 10/9/15

Highcrest Rd. U:23
Buyer: Lawrence 
Rosenthal +
Seller: Jay Fuchs +
Price: $725,000
Date: 10/1/15

10 Morgan Manor U:16
Buyer: Holley Linscott
Seller: Timothy Casey
Price: $168,000
Date: 9/21/15

10 Muirfield Dr. U:A
Buyer: Charles Brenner +
Seller: Jay Cohen +
Price: $650,000
Date: 10/14/15

260 Pittsfield Rd. U:D15
Buyer: George Taub +
Seller: Helen Perlmutter
Price: $108,000
Mortgage: $77,000
Lender: Lee Bank
Date: 9/25/15

2 Rolling Hills U:5

Buyer: Sheila Sholes-Ross
Seller: Steven Katz +
Price: $136,000
Mortgage: $108,800
Lender: Greylock FCU
Date: 10/15/15

7 Rolling Hills U:8
Buyer: Edward Lane +
Seller: Andrew Marsico +
Price: $177,000
Mortgage: $125,000
Lender: Lee Bank
Date: 9/28/15

9 Rolling Hills U:7
Buyer: Susan Fromm 
Shimelman
Seller: Linda Grabel RET +
Price: $180,000
Date: 9/28/15

moNterey
161 Beartown Mountain Rd.
Buyer: Sandra Mathews
Seller: Gary Rosenberg
Price: $1,325,000
Date: 10/16/15

46 Fairview Rd.
Buyer: Ranya Nayfeh
Seller: Kenneth Kochey +
Price: $370,000
Mortgage: $250,000
Lender: Citibank
Date: 9/25/15

121 Pixley Rd.
Buyer: Anne Hart +
Seller: Daniel Newinski
Price: $167,000
Mortgage: $163,975
Lender: Village Mtg
Date: 10/16/15

New
mArlBoro

2072 Clayton Mill River Rd.
Buyer: FNMA
Seller: Darlene Ransom
Price: $148,034
Date: 10/14/15

158 Hayes Hill Rd.
Buyer: Fritz Lindner Jr
Seller: Sonja Blanc
Price: $248,000
Date: 10/5/15

147 Lake Rd.
Buyer: Robert Heisler +
Seller: John Potoski +
Price: $285,000
Mortgage: $100,000
Lender: Greylock FCU
Date: 10/6/15

109 Underwood Dr.
Buyer: Ronald Rosen
Seller: Lilliane Schmid +
Price: $460,000
Mortgage: $100,000
Lender: Pittsfield Coop
Date: 9/25/15

North AdAmS
380 Ashland St.
Buyer: Mary Kelsey
Seller: Paula Dunn RET +
Price: $124,000
Date: 9/22/15

144 Barlow Ave.
Buyer: Sean Lemoine +
Seller: Craig Seymour +
Price: $139,500
Mortgage: $142,346
Lender: Academy Mtg
Date: 9/21/15

293 E Main St.
Buyer: Erika Bock
Seller: Patrick Dowling +
Price: $75,000
Date: 9/30/15

1027 Massachusetts Ave.
Buyer: Eric Todd
Seller: Gail Lesure
Price: $125,000
Mortgage: $111,250
Lender: Adams Community
Date: 9/24/15

1002 Mohawk Trail
Buyer: Scott Brandon
Seller: Edward Bachand Jr
Price: $150,000
Mortgage: $145,500
Lender: Greylock FCU
Date: 10/9/15

11-13 Orchard Ter.
Buyer: Wells Fargo Bank
Seller: Alicia Zaludova +
Price: $114,761
Date: 10/9/15

746 State Rd.
Buyer: Marybeth Marko
Seller: Rancatti NT +
Price: $80,000
Mortgage: $60,000
Lender: Adams Community
Date: 9/28/15

330-R W Main St.
Buyer: Jay Cooper +
Seller: Melissa Cairns +
Price: $100,000
Mortgage: $103,000
Lender: Adams Community
Date: 9/23/15

858 W Shaft Rd.
Buyer: Ashley Molleur
Seller: Leonard Giroux Jr +
Price: $245,000
Mortgage: $180,000
Lender: Adams Community
Date: 9/21/15

Offices & shOp space
Downtown PittsfielD • walk to north street

• Ground floor office space 
with reception, 3 offices and 
conference/breakroom

• Upstairs apartment and/or more 
space for offices

• Large back shop/garage/utility 
space with office

Property is ideal for contractor, professional 
or investor looking for opportunity to locate a 

business near central downtown.

Buildings are available for lease and/or sale. 
Possible financing available.

For more detaiLs, caLL:

413-443-5933 ext. 111

Amanda M. Staples, DO 
Internal Medicine 

Dr. Amanda Staples has joined the staff of Lenox 
Family Health Center and is accepting new patients in 
need of primary care. Dr. Staples is partnered with Drs. 
Heather Flynn, Mehernosh Khan and Karen Prestwood,
and Nurse Practitioners Kim Bladh-Silverstein and 
Jennifer Nugent at Lenox Family Health.

Lenox Family Health Center of BMC 
Lenox Commons – 55 Pittsfield Rd., Lenox 
413-344-1700

Accepting new patients in need of primary care services 
Medical degree from the University of New England 
College of Osteopathic Medicine 
Completed her residency in Internal Medicine at Berkshire 
Medical Center 
For an appointment with Dr. Staples or one of her 
colleagues, call Lenox Family Health Center of BMC at 
413-344-1700
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Berkshire County real estate transfers

196 Wells Ave.
Buyer: Kevin Duverney
Seller: Kurt Singer
Price: $127,500
Mortgage: $121,125
Lender: Academy Mtg
Date: 9/30/15

otiS
119 Clubhouse Dr.
Buyer: Jason Doucette +
Seller: Edith Booth
Price: $135,000
Mortgage: $114,750
Lender: Freedom Mtg
Date: 10/2/15

216 Dimmock Rd.
Buyer: Eric Gurvis +
Seller: David Levin +
Price: $370,000
Mortgage: $220,000
Lender: Lee Bank
Date: 10/13/15

33 Pinnacle Rd.
Buyer: Jennifer Daily +
Seller: Charles Hudson 4th +
Price: $280,000
Mortgage: $252,000
Lender: Wells Fargo
Date: 10/16/15

10 Ryan Ln.
Buyer: Cadmor Realty LLC
Seller: Hossein Sarrafian
Price: $195,000
Mortgage: $156,000
Lender: Aldenville CU
Date: 10/8/15

Peru
85 Curtin Rd.
Buyer: Jeffrey Bolduc +
Seller: Helene Kagan +
Price: $121,000
Date: 10/9/15

89 Hickingbotham Rd.
Buyer: Robert Welz Jr
Seller: Rochelle Bernier +
Price: $140,000
Mortgage: $160,000
Lender: Adams Community
Date: 10/1/15

99 Middlefield Rd.
Buyer: Lysander Bone +
Seller: Kevin Cahill +
Price: $297,500
Mortgage: $297,500
Lender: Academy Mtg
Date: 10/16/15

45 North Rd.
Buyer: Louise Blake +
Seller: Santina Simpson +
Price: $180,000
Date: 10/9/15

PittSField
153 1st St.
Buyer: Thomas Beuth
Seller: Bruce Ronan
Price: $159,900
Mortgage: $150,000
Lender: Bruce Ronan
Date: 10/2/15

57 Alba Ave.
Buyer: Arunkumar 
Pushparajan +
Seller: Robert Cornwell
Price: $152,000
Mortgage: $147,440
Lender: Greylock FCU
Date: 9/30/15

19 Allengate Ave.
Buyer: Adam Jenks
Seller: Kelly Kennedy +
Price: $152,500
Mortgage: $120,000
Lender: Adams Community
Date: 9/22/15

135 Appleton Ave.
Buyer: Leon Henry
Seller: Brien Center
Price: $140,000
Mortgage: $105,750
Lender: Greylock FCU
Date: 10/13/15

260 Barker Rd.
Buyer: Kriti LLC
Seller: James Aldam +
Price: $240,000
Mortgage: $192,000
Lender: Pittsfield Coop
Date: 9/28/15

309 Barker Rd.
Buyer: William Navin Sr
Seller: Matthew Bushey +
Price: $175,000
Mortgage: $40,000
Lender: Greylock FCU
Date: 10/15/15

44 Bernard Ave.

Buyer: James Tyer Jr +
Seller: Moro David Est +
Price: $155,000
Mortgage: $135,000
Lender: Greylock FCU
Date: 9/29/15

12 Boison St.
Buyer: Hahna Kim
Seller: Barscz Daniel Est +
Price: $145,000
Mortgage: $142,373
Lender: Academy Mtg
Date: 10/9/15

50 Burbank St.
Buyer: Silvia Soria
Seller: John Negrini +
Price: $112,000
Mortgage: $89,600
Lender: Lee Bank
Date: 9/25/15

3 Central Berkshire Blvd.
Buyer: Eoin Higgins +
Seller: Shedd INT +
Price: $118,800
Mortgage: $116,648
Lender: Village Mtg
Date: 10/7/15

248 Cheshire Rd.
Buyer: Michelle Atwood +
Seller: Keegan NT +
Price: $130,000
Mortgage: $104,000
Lender: MountainOne Bank
Date: 9/25/15

16 Crane Ave.
Buyer: Nicholas Costello
Seller: Maryellen Goodrich
Price: $147,000
Mortgage: $131,766
Lender: Merrimack Mtg
Date: 9/21/15

10 Darlene Ave.
Buyer: Dino Zabian
Seller: Calkins Angelina Est +
Price: $200,000
Mortgage: $185,000
Lender: Angelina Calkins
Date: 10/15/15

11 Dodge Ave.
Buyer: Quicken Loans Inc
Seller: Karlyn Hinkley +
Price: $135,900
Date: 10/16/15

49 Dodge Ave.
Buyer: Timothy Levernch +
Seller: Ashley Salvini 
Price: $213,000
Mortgage: $202,350
Lender: NBT Bank
Date: 9/25/15

630 Elm St.
Buyer: Trina Mack
Seller: Kathleen Mack
Price: $164,000
Mortgage: $167,526
Lender: Academy Mtg
Date: 10/5/15

18 Faucett Ln.
Buyer: Caryl Diengott 
Seller: Michael Arseneau +
Price: $395,000
Mortgage: $355,500
Lender: United Wholesale
Date: 9/24/15

3 Gamwell Ave.
Buyer: Cedar Tree Invest
Seller: Francine Thomas
Price: $525,000
Mortgage: $420,000
Lender: Pittsfield Coop
Date: 10/15/15

52 Greendale Ave.
Buyer: Gensila Riza +
Seller: Lisa Lausier RET +
Price: $167,800
Mortgage: $164,760
Lender: Merrimack Mtg
Date: 10/15/15

46 Hampshire St.
Buyer: Brian Skiff +
Seller: Donna Robertson +
Price: $143,500
Mortgage: $90,000
Lender: Greylock FCU
Date: 9/30/15

21 Highland Ave.
Buyer: Rachael Porter
Seller: Peter Mulvaney +
Price: $136,000
Mortgage: $131,461
Lender: Merrimack Mtg
Date: 10/2/15

723 Holmes Rd.
Buyer: Margaret Percy
Seller: Rita Biafore
Price: $163,000
Mortgage: $130,400
Lender: Berkshire Bank
Date: 9/30/15

36 Imperial Ave.
Buyer: Kelly Phair

Seller: Donald Menard +
Price: $165,000
Mortgage: $132,000
Lender: Berkshire Bank
Date: 10/8/15

175 Lakeway Dr.
Buyer: Andrew Fricker
Seller: Noble Dorothy Est +
Price: $80,000
Mortgage: $70,000
Lender: Lee Bank
Date: 10/16/15

51 Lathers Ave.
Buyer: Aaron Tassone +
Seller: Dante Sangiovanni +
Price: $180,000
Mortgage: $174,600
Lender: Greylock FCU
Date: 10/15/15

87 Livingston Ave.
Buyer: Teva Orourke
Seller: Kathleen Dicicco
Price: $125,000
Mortgage: $122,735
Lender: Merrimack Mtg
Date: 9/28/15

127 Maple Grove Dr.
Buyer: Kevin Oconnell
Seller: Thomas Oconnell
Price: $175,000
Mortgage: $169,750
Lender: Greylock FCU
Date: 10/8/15

22 Marian Ave.
Buyer: Terry Ankamah +
Seller: Richard Mazzeo +
Price: $200,000
Mortgage: $184,594
Lender: Academy Mtg
Date: 10/6/15

30 Massachusetts Ave.
Buyer: Jason Artioli
Seller: Legacy Strategic 
Invest
Price: $180,000
Mortgage: $162,000
Lender: Academy Mtg
Date: 9/25/15

366 Merrill Rd.
Buyer: R&N Construction
Seller: CM Goodrich & Son
Price: $165,000
Date: 10/1/15

77 Mervyn St.
Buyer: Kevin Cushman
Seller: Lacey Ann Est +
Price: $134,500
Mortgage: $132,063
Lender: Academy Mtg
Date: 9/25/15

75 Norman Ave.
Buyer: Jeffrey Walter +
Seller: Robin Sayres
Price: $99,500
Mortgage: $79,600
Lender: Adams Community
Date: 10/5/15

28 Plastics Ave.
Buyer: Dawn Moody
Seller: James Nichols Jr
Price: $116,000
Mortgage: $113,898
Lender: Academy Mtg
Date: 9/30/15

57 S Church St.
Buyer: Amadeu Almeida +
Seller: Szczepaniak 
Thomas Est +
Price: $95,000
Mortgage: $71,250
Lender: MountainOne Bank
Date: 10/6/15

117 Sadler Ave.
Buyer: Deborah Pickard
Seller: Jonathan Hays +
Price: $132,830
Mortgage: $99,622
Lender: Academy Mtg
Date: 10/16/15

126 Sadler Ave.
Buyer: Geoffrey Senner
Seller: Marjorie Putnam
Price: $79,000
Mortgage: $76,630
Lender: Greylock FCU
Date: 9/25/15

57 Sampson Pkwy.
Buyer: Jennifer Rodgers
Seller: Lisa Fiorini-Puskey
Price: $210,000
Mortgage: $155,000
Lender: Greylock FCU
Date: 9/25/15

20 Schuyler St.
Buyer: Stephen Velleux +
Seller: Beverly Dubiski
Price: $130,000
Mortgage: $115,000
Lender: Trustco Bank
Date: 10/15/15

122 Strong Ave.

Buyer: Tonya Wheeler
Seller: Ellen Goodrich
Price: $150,000
Mortgage: $147,283
Lender: Academy Mtg
Date: 10/9/15

137 Strong Ave.
Buyer: Mark Pedrotti
Seller: Brian Chagnon
Price: $172,700
Date: 9/24/15

36 Sunset St.
Buyer: Rakeshkumar Vyas
Seller: P&C Rodhouse NT +
Price: $135,000
Mortgage: $101,250
Lender: MountainOne Bank
Date: 9/29/15

15 Thomson Pl.
Buyer: Christine Staley
Seller: Wayne Velzis
Price: $114,000
Mortgage: $111,935
Lender: Academy Mtg
Date: 9/25/15

381 Tyler St.
Buyer: Louis Paris Jr NT +
Seller: Glenn Tierney
Price: $120,000
Date: 10/9/15

129 Velma Ave.
Buyer: Spencer Pope +
Seller: Miller Gerard Est +
Price: $200,000
Mortgage: $190,000
Lender: Salisbury B&T
Date: 10/2/15

189 Velma Ave.
Buyer: Donald Menard +
Seller: Healy Mary Est +
Price: $179,000
Mortgage: $120,000
Lender: Greylock FCU
Date: 10/8/15

885 W Housatonic St.
Buyer: Citimortgage Inc
Seller: Edward Lindsey +
Price: $171,398
Date: 9/24/15

65 Weller Ave.
Buyer: RJL NT +
Seller: Jean Librizzi
Price: $77,000
Date: 9/29/15

60 Whittier Ave.
Buyer: Diane Gerrish
Seller: Camilo Bermudez +
Price: $144,000
Mortgage: $129,600
Lender: Merrimack Mtg
Date: 10/15/15

24 Williams St.
Buyer: 24 Williams St NT +
Seller: Robert Niebauer +
Price: $240,000
Date: 10/5/15

124 Windsor Ave.
Buyer: Frank Damico +
Seller: Michael Mcneil
Price: $176,000
Date: 9/22/15

50 Wood Ave.
Buyer: Brett Henault
Seller: Jeffrey Henault
Price: $99,000
Mortgage: $97,206
Lender: Academy Mtg
Date: 9/25/15

Cherry Hill Dr. U:17
Buyer: Valerie Aubert
Seller: Kowalczyk 
Development
Price: $352,000
Date: 10/16/15

Fieldstone Dr. U:2
Buyer: Charles Fishman +
Seller: Marcia Garber
Price: $324,000
Mortgage: $259,200
Lender: Lee Bank
Date: 9/30/15

33 Maplewood Ave. U:205
Buyer: William Cosgriff
Seller: Maplewood Condos  
LLC
Price: $157,000
Date: 10/8/15

SANdiSField
11 Sandisfield Rd.
Buyer: Aaron Dennis
Seller: Bernstein Marion 
Est +
Price: $144,500
Mortgage: $140,165
Lender: MountainOne Bank
Date: 10/2/15

47 Sandisfield Rd.
Buyer: Christopher Park +

Seller: Kathleen Leiner 
Price: $220,000
Mortgage: $160,000
Lender: Lee Bank
Date: 9/25/15

10 Stump Rd.
Buyer: Karl Schwarzfeld +
Seller: Matthew Tracy
Price: $285,000
Mortgage: $256,500
Lender: Village Mtg
Date: 10/9/15

29 W Hubbard Rd.
Buyer: Jeanne Dunn +
Seller: Joseph Kellogg
Price: $303,000
Mortgage: $90,000
Lender: Greylock FCU
Date: 10/15/15

143 West St.
Buyer: Daniel Andrus
Seller: Gertrude Dixon
Price: $140,000
Mortgage: $100,000
Lender: Lee Bank
Date: 10/9/15

SAvoy
67 Brier Rd.
Buyer: Salvatore Raciti
Seller: Harold Kemp
Price: $90,000
Mortgage: $148,000
Lender: Adams Community
Date: 9/25/15

78 Brier Rd.
Buyer: Salvatore Raciti
Seller: Harold Kemp
Price: $90,000
Mortgage: $148,000
Lender: Adams Community
Date: 9/25/15

SheFField
1369 County Rd.
Buyer: John Ormsbee
Seller: Lorraine Hitchcock
Price: $188,000
Mortgage: $184,594
Lender: Village Mtg
Date: 9/30/15

1661 County Rd.
Buyer: Deutche Bank
Seller: Matthew Wheeler
Price: $132,670
Date: 9/30/15

649 Hewins St.
Buyer: Robert Pasqualina
Seller: Kevin Hennessey +
Price: $132,250
Date: 9/30/15

StoCkBridge
48 Church St.
Buyer: Inger Forland
Seller: Roger Moyer +
Price: $355,000
Mortgage: $337,250
Lender: Salisbury B&T
Date: 10/13/15

15 East St.
Buyer: University 
Foundation T +
Seller: Berkshire Theatre 
Festival
Price: $100,000
Date: 9/29/15

17 Mahkeenac Rd.
Buyer: Larry Carsman +
Seller: Barbara Cohen-Hobbs
Price: $3,000,000
Mortgage: $1,000,000
Lender: First Republic
Date: 10/1/15

36 Mahkeenac Rd.
Buyer: Jeanne Jaffe FT +
Seller: Andrew Galker +
Price: $230,000
Date: 10/9/15

56 Mahkeenac Rd.
Buyer: Philip Cedar +
Seller: Wheatleigh Corp

Price: $730,000
Date: 10/2/15

tyriNghAm
35 Cooper Creek Rd.
Buyer: Carol Schaeffer
Seller: Gary Egan
Price: $180,000
Date: 9/30/15

weSt
StoCkBridge

52 Maple Hill Rd.
Buyer: Priscilla Alvarez-
Osinga +
Seller: Lenox National Bank
Price: $278,250
Mortgage: $198,750
Lender: Greylock FCU
Date: 10/16/15

36 W Alford Rd.
Buyer: Sheree Stomberg +
Seller: RCK Realty LLC
Price: $385,000
Date: 10/2/15

Washington Sq.
Buyer: Union for Reforn 
Judaism
Seller: JD FT +
Price: $195,000
Date: 9/30/15

williAmStowN
42 Lindley Ter.
Buyer: Danielle Dohaney +
Seller: Larry Goldberg
Price: $277,000
Mortgage: $314,650
Lender: Adams Community
Date: 10/15/15

25 Main St.
Buyer: H&N NT +
Seller: Donald Dion Jr
Price: $111,000
Mortgage: $89,000
Lender: TD Bank
Date: 10/2/15

199-213 Main St.
Buyer: Sharaswati Inc
Seller: Govardhan Inc
Price: $1,800,000
Mortgage: $902,000
Lender: Berkshire Bank
Date: 9/25/15

12 Orchard Ln.
Buyer: Richard Miller Jr
Seller: Rosalie Winard
Price: $180,000
Mortgage: $162,000
Lender: Greylock FCU
Date: 9/30/15

wiNdSor
604 E Windsor Rd.
Buyer: William Dunsmore 
Jr
Seller: Peter Pyskaty +
Price: $214,000
Mortgage: $210,123
Lender: Academy Mtg
Date: 9/29/15

56 Hill Cemetery Rd.
Buyer: Richard Degiorgis +
Seller: Richard Degiorgis +
Price: $350,000
Mortgage: $280,000
Lender: Guaranteed Rate
Date: 10/16/15

1957 Old Route 9
Buyer: Timothy Koch +
Seller: Holly Higinbotham
Price: $119,000
Mortgage: $113,050
Lender: Greylock FCU
Date: 9/25/15

520 Shaw Rd.
Buyer: Peter Gagliardi +
Seller: Patricia Boynton +
Price: $80,000
Mortgage: $70,000
Lender: Patricia Boynton
Date: 9/21/15                   ◆

Over $115 Million in 
Commercial & Residential  

Sales over a 27 Year Career

BaRB DaviS-HaSSan,CCiM
BROkeR/OwneR

commerciaLLy zoned Lot
$68,500 – Pittsfield

HIgH vISIbIlITy building lot directly in front of 
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space. large open auditorium with 20’ ceilings. 
Contact Barb for more details (4074B)

reduced

5-acre commerciaL site
route 7 – Lanesboro
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ft. offered at $1,100,000. See MLS 211308 at 
barbhassanrealty.com for more details.(4068B)
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CoVerstory

after that,” said Judy Grinnell, founder and 
president of the Hoosic River Revival (HRR), 
a nonprofit community-based organization 
that was launched in 2008 to spearhead the 
effort. It is working in collaboration with 
the local, state and federal governments on 
the project.

Currently many sections of the river within 
North Adams are aesthetically uninviting 
and environmentally detrimental. Large 
portions – about 2.5 miles – are channeled 
through a 60-year-old flood control system 
that includes concrete chutes, high earthen 
levees and other alterations.

The Hoosic also is a physical barrier that 
intensifies the separations that exist between 
some sections of the city center.

A brochure for the HRR project describes 
the current state of the Hoosic River in 
the city as “a community eyesore” that is 
“unattractive, unhealthy, inaccessible and 
considered a safety risk.”

The HRR pamphlet (available at www.
hoosicriverrevival.org) cites the concrete 
flood control system as an example of the 
“brute force engineering” that was prevalent 
in the era in which it was built.

There are also issues surrounding the condi-
tion and structural integrity of the flood control 
system. With walls that are leaning and other 
potential problems, there have been concerns 
about the system’s ability to withstand the 
pressure of a major flooding event.

The restoration project is aimed at rectify-
ing these problems by, ironically, restoring 
the river to a more natural state.

The HRR’s mission statement describes 
the purpose as being “to reconnect the North 
Adams community to a clean, beautiful, 
and safe Hoosic River and to enhance the 
river’s recreational, cultural and economic 
vitality while maintaining the level of flood 
protection provided by the flood chutes. We 
see the river lined with parkland and paths, 
connecting our historical and cultural high-
lights, and serving as a gateway to our many 
hiking and biking trails.”

The overall restoration effort is a long-term 
project that will take many years – and many 

millions of dollars – to complete. It will also 
involve coordination with other local revital-
ization plans and goals, as well as extensive 
environmental studies and planning, in addi-
tion to the actual construction work.

Rather than waiting for an ultimate plan for 
the entire river to be put into place, the current 
effort is aimed at restoring individual sections, 
starting with the South Branch project.

The pilot project officially is being un-
dertaken by the Massachusetts Division of 
Ecological Restoration, which considers 
the River Revival an Urban River Priority 
Project. The division is working with HRR 
and the City of North Adams.

Urban river
The Hoosic is a three-state, 70-mile river 

that flows north, west, and northwest. It 
begins at the Cheshire Reservoir, and is fed 

by a network of tributaries and branches in 
the northern Berkshires, southern Vermont 
and eastern New York.

The portion that goes through North 
Adams has two branches.

The South Branch extends north from 
Cheshire Reservoir to North Adams, roughly 
paralleling Route 8. The North Branch enters 
North Adams from southern Vermont and runs 
east to west in the northern section of the city 
center near Beaver, Canal and River streets.

The two branches converge near the 
Massachusetts Museum of Contemporary 
Art (MASS MoCA). The Hoosic continues 
west through Williamstown into Pownal, Vt., 
and then to New York, where it eventually 
empties into the Hudson River at Stillwater 
(near Troy).

Most sections of the Hoosic River pass 
through rural areas and woodlands, and are 
in a more natural state. The portions in North 
Adams, however, are very urbanized, and 
the river was a major source of the city’s 
industrial development.

The Hoosic was significantly altered by the 
series of artificial flood control structures that 
were built in the 1950s by the U.S. Army Corps 
of Engineers. These were originally installed 
at the request of the community after a series 
of major floods in previous decades.

While this system offered protection from 
flooding, it made the river both inaccessible 
and visually bleak.

It also has had environment repercussions. 
The chutes raise the water temperature to a 
point where it is uninhabitable for fish and 
other aquatic life.

“Our otherwise wild, trout-filled river 
becomes a barren, wildlife-deprived trickle 
as it passes through North Adams,” the HRR 
pamphlet states. “The looming walls are 
unattractive and serve as a real barrier for 
aquatic species, who find the walls difficult 
to access and completely inhospitable.”

Grinnell launched the effort to reclaim 
the river after visiting a river restoration in 
San Antonio, Texas, and seeing the positive 
effect it had on that city.

She received an endorsement for the plan 
from then Mayor John Barrett, and recruited a 
founding group that established HRR, which 
is now an officially designated nonprofit 
organization with a 15-member board of 
directors and numerous volunteers.

Grinnell noted that current Mayor Richard 
Alcombright has also been very supportive 
of, and helpful to, the project.

The river restoration also ties in with a 
variety of other ongoing revitalization ef-
forts in North Adams being pursued by the 
city and various civic organizations. It is 
intended to augment the planned extension 
of the Ashuwillticook bike and pedestrian 
rail trail from Adams into North Adams, 
an expansion of MASS MoCA, the new 
Berkshire Scenic Railway tourist railroad, 
and plans for a network of walkways con-
necting different sections of the city.

In addition to enhancing the quality of 
life for the local community, the river res-
toration is seen as a key facet of economic 
revitalization. The project is expected to add 
construction and other jobs. It is also seen by 
proponents as making the city more attractive 
for visitors, businesses and new residents.

During HRR’s initial years, members held 
meetings in the community to generate sup-
port, and to gain input and ideas from local 
residents. It also pursued fund-raising and 
conducted preliminary studies of the options 
for restoration.

Last fall, HRR chose the location of the 
first phase, a half-mile section of the river’s 
South Branch extending from Foundry 
Road northward to the bridge connecting 
the former Sons of Italy building to the 
Western Gateway Heritage State Park. This 
section, in the southern portion of the city 
center, includes Noel Field, a park with 
several ball fields, and adjacent residential 
and commercial areas.

The goal of the project will be to improve 
access, habitat, river health and aesthetics 
while enhancing flood protection.

“We chose that section for the first phase 
for a number of reasons,” Grinnell said.

She explained that its physical character-
istics were the most conducive to the work, 
which made it a logical starting point for the 

River restoration project
continued from page 1
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Consultants Inter-Fluve and Sasaki Associates, working with Housatonic River Revival, have designated four basic segments of the river restoration project 
reflecting current and potential characteristics. Furthest south is The Wild, the least urbanized section, which would be a more natural setting with walking trails. 
North of that is The Park, the section around Noel Field, where the river is channeled through raised berms or levees. The current pilot project is focused here. The 
river will be rerouted into a meandering oxbow with lower berms that resemble natural banks, with the ball fields and surrounding land creating an open parklike 
setting. The Civic Gateway area in the downtown core is where the river is encased in concrete chutes. This system would remain, but would be stabilized and 
renovated with terraces, walkways and other features to make it safer and more attractive and accessible. At MASS MoCA, where the North and South branches 
converge, the chutes’ stark appearance would be ameliorated by art gardens and other features that capitalize on the qualities of the museum.
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overall project. Also, it has a large proportion 
of public land, and the presence of Noel Field 
made it an appropriate setting for the recre-
ational and parklike aspects of the project.

The basic plan is to replace the existing 
levee and create new bio-engineered stream-
beds with gently sloping banks, using wood, 
dense plantings and other natural materials 
to replicate the original conditions. The river 
will also be reconfi gured into a more mean-
dering path, including an oxbow.

It will be designed to provide fl ood control 
by utilizing natural processes such as rees-
tablishing the river’s connection to historic 
fl oodplains as a relief valve for fl ood waters. 
This additional space also creates habitat for 
fi sh, wildlife and plants.

The project will incorporate the sports 
fi elds into the site, as well as a walkway, 
bike path, play areas and access for canoes 
and other watercraft.

$20 million project
Last year, then Gov. Deval Patrick signed an 

environmental bond bill that included nearly 
$9 million for the fi rst phase of the Hoosic 
project. Subsequently, $500,000 of that was 
released for the initial planning stages.

While that was a major step that moved the 
project forward, Grinnell also cautioned that 
the $9 million bond funding is not a guarantee, 
and actual release of the funds will require 
approval from the current administration of 
Gov. Charlie Baker.

Grinnell said the overall cost of the fi rst 
phase of the project is estimated at some 
$20 million. “We’ll have to raise about $12 
million from other sources,” she said.

She added that proponents may also seek 
federal funding for the project. Grinnell re-
cently visited members of the Massachusetts 
congressional delegation in Washington, 
D.C., to explain the project and enlist their 
assistance. She said they expressed strong 
support for the project.

HRR is also applying to foundations and 
other organizations for grants, and is seeking 

contributions from businesses and individu-
als interested in supporting the project.

In March, Inter-Fluve Inc. and Sasaki 
Associates were selected to lead a team de-
veloping an initial conceptual design plan. 
Inter-Fluve is a leading nationwide fi rm in 
river and wetland restoration projects. Sasaki 
Associates, an urban planning and landscape 
architecture fi rm based in Watertown, is a 
prominent designer of waterfront projects.

Other participants in studies and plan-
ning include HR&A (a consulting fi rm that 
also developed the downtown revival plan 
for the North Adams Partnership), and the 
western Massachusetts fi rms of Tighe & 
Bond, Holmberg & Howe, and Stockman 
Associates.

In addition, the Army Corps of Engineers is 
involved, both in an advisory role and as the 
authorizing agency, with the responsibility 
for approving changes to the existing fl ood 
control system.

Grinnell said that the Hoosic project is one 
of the fi rst examples of a new approach the 
Army Corps of Engineers is taking to fl ood 
control systems.

“They can no longer build fl ood control 
systems for communities like they did in 
the 1950s,” she said. “There is more of an 
emphasis on partnerships. And, rather than 
the old systems of chutes and levees, projects 
now have to be green and environmentally 
sustainable, and related to overall community 
development.”

Before proceeding with the fi rst phase, 
it was necessary to evaluate the structural 
integrity of the existing fl ood control system 
throughout the city. This is to ensure the 
structures are physically sound and capable 
of handling any major fl oods that may occur 
before they would be replaced.

Grinnell said that if serious problems had 
been found, it might have been necessary to 
readjust the priorities and schedule to shift 
the focus to repairing and stabilizing the 
existing system.

However, studies this summer indicated 

that the chutes are basically sound, although 
they do have some issues, including leaning 
walls. “The concrete is in good shape and the 
design was fi ne,” she said. “Some of leaning is 
thought to be due to faulty construction.”

She said representatives of the Army Corps 
of Engineers noted that further studies should 
be undertaken, but also gave approval to 
continue with preparations for the fi rst phase 
in the meantime.

Grinnell said that the specifi c time line 
of the fi rst phase will depend on a variety 
of factors, including funding.

According to the projected schedule, the 
initial planning and the review and permitting 
process will proceed over the next few years. 
The initial restoration work on the river and 
banks is slated to start in 2017, followed by 
relocation of at least one of the sports fi elds, 

construction of the paths and additional 
play areas, and installation of amenities and 
landscaping. It is expected to be completed 
and opened in 2020.

The subsequent phases will be pursued 
over time. Grinnell said that each section will 
be handled differently, because they all have 
differing specifi c conditions, potential issues 
and goals. These include integration of the 
project with the existing physical features of 
the urban core, and the replacement of the 
concrete chutes, among others.

“This is a very large and complicated proj-
ect that is like a giant puzzle,” said Grinnell. 
“It involves many environmental and safety 
considerations, and will require a great deal 
of planning and fi nancial resources. But the 
results will make a large and positive differ-
ence for North Adams.”◆
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