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By John Townes
One of the most abundant natural resources 

in northwest Massachusetts is forest land.
A current initiative, the Mohawk Trail 

Woodlands Partnership (MTWP), is attempt-
ing to form a public-private collaboration of 
21 towns across the state’s northwestern tier 
to foster both conservation of their forest 
resources and sustainable economic devel-
opment based on the woodlands’ continued 
presence and environmental health.

If it is approved by the towns in the region, 
the area would receive a special designation 
from the Massachusetts Executive Office of 
Energy and Environmental Affairs (EEA) 
and the U.S. Forest Service. This would 
make the communities eligible for a variety 
of potential support services, funding, and 
forest management and resource develop-
ment programs.

The MTWP initiative represents a new 
approach to the challenge of preserving and 
protecting the natural environment, while 
also allowing for economic development. 
This balance is especially important in 
northwest Massachusetts, where the natural 
environment is a prized asset, but where jobs 
and opportunities are much needed.

“This was deliberately designed to be 
responsive to the needs of the communities,” 
said Thomas Matuszko, assistant director

continued on page 22

Initiative fosters 
new formula for
use of forestland
Communities asked to join 
public-private collaboration

3act slide
Local team develops 
patented new device 
for physical therapy, 
fitness professionals

CHP continues on 
evolutionary path 
with expansion to 
northern Berkshire

By John Townes
With its recent expansion into northern 

Berkshire County, Community Health Pro-
grams (CHP) continues on an evolutionary 
path that reflects many of the changes and 
challenges in today’s healthcare industry.

“It’s about growth and sustainability,” 
said Lia Spiliotes, interim CEO of Great 
Barrington-based CHP. “We’re evaluating 
everything and fine-tuning what we have. 
We’re open to all ideas that make sense to 
improve access and provide quality patient-
centered care.”

One idea that made sense on several levels 
was CHP’s recent acquisition of two medical 
practices in Adams and North Adams.

The practices include the former Northern 
Berkshire Family Medicine, which reopened 
in December as CHP North Adams. Located 
on the third floor of the North Adams Cam-
pus of Berkshire Medical Center (formerly 
North Adams Regional Hospital), the practice 
is anchored by Dr. Anping Han and nurse

continued on page 8

Be Fit co.
Physical therapists 
advocate alternative 
ways to exercise at 
Williamstown studio

By Brad Johnson
A commercial space in central Wil-

liamstown has entered a new stage of life, 
from its roots as a longtime general store 
to more recent iterations as an art gallery 
and men’s and women’s clothier.

The exposed brick walls, high ceilings, 
aged hardwood floors and large storefront 
windows that provided functionality and 
ambiance to those former operations are 
now the context for an extensive array of 
fitness equipment. Not the standard lineup 
of stationary cycles, step machines and 
treadmills – but, rather, an assortment of less 
conventional apparatus aimed at providing a 
more holistic approach to individual fitness 
needs and goals.

“We are all about the idea that the old, 
traditional ways to exercise are not the 
only way to go,” said Robin Dufour, PT, 
co-owner of Berkshire Fitness Company, 
which opened in early January at 16 
Water St.

continued on page 12

By Brad Johnson
Dave Armet and Christy Abel haven’t 

exactly reinvented the wheel, but they 
have put a new patented spin on a device 
commonly used in physical therapy and 
athletic training circles.

Armet, who operates Williamstown 
Physical Therapy and is co-owner of the 
newly opened Berkshire Fitness Company 
(see accompanying article), and Abel, a 
Williamstown-based personal and athletic 
trainer, have recently introduced their new 
3ACT Slide after a multi-year product de-
velopment process. They are now marketing 
the fitness and rehabilitation tool to physical 
therapy and athletic training professionals 
across the country.

continued on page 14

Dave Armet of Williamstown Physical Therapy 
and fitness trainer Christy Abel have developed 
the 3ACT Slide, a tool for fitness training and 
rehabilitation that is designed for multi-directional 
rather than side-to-side movement.

Robin Dufour, co-owner of Berkshire Fitness 
Company, has equipped her new Williamstown 
studio with unconventional apparatus, such as 
aerial silks which are used for yoga, strength and 
balance training, and related activities. 
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By John Townes
The rocky attractions of Massachusetts 

are the subject of a new self-published 
book, appropriately titled rockachusetts, 
by Cheshire photographer Christy Butler 
and Russell Dunn, a writer who lives in the 
capital district of New York.

rockachusetts is a guidebook to the boul-
ders of Massachusetts that were shaped and 
left behind by retreating, mile-high glaciers 
10,000 years ago.

The 328-page book contains 155 chapters 
representing hundreds of rocks and boulders 
scattered throughout the state. It features a 
variety of notable boulders, including bal-
anced rocks, perched rocks, split rocks, rock 
slabs, painted rocks, historic rocks, and rock 
profi les. It includes photographs, directions 
and descriptions of the boulders, and the 
history and lore associated with them

“I believe this is a fi rst of its kind,” said But-
ler. “There are many hiking books and guides 
to other kinds of attractions, but I don’t know 
of one featuring the state’s boulders.”

Butler and Dunn are self-publishing the 
book and marketing it through a combination 
of venues. They are selling it online through 
Amazon and its CreateSpace (www.cre-
atespace.com/4931842) subsidiary, as well 
as a website, www.rockachusetts.com.

Butler said their goal is to also place the 
book with outlets of Barnes and Noble, as well 
as independent booksellers and at other retail 
venues with likely potential buyers, as well 
as at craft fairs. Its retail list price is $19.

Butler said the availability of the print-on-
demand business model and technology made 
it fi nancially practical for them to publish the 
book on their own, through an arrangement 

with CreateSpace. Rather than printing a 
large run of books that may or may not sell, 
CreateSpace has fi les of the book that can 
be printed individually or in small numbers 
as they are ordered.

“If someone orders the book online, Cre-
ateSpace automatically prints and ships out 
a copy right away,” he said.

While boulders may be an unusual niche, 
Butler believes the subject has potential ap-
peal, including fans of “bouldering.”

“There are people who are enthusiasts of 
bouldering,” he said. “One thing that gave 
us confi dence is the fact that, while we were 
visiting these sites, we frequently ran across 
people who had made a point of going there 
to visit the boulders.”

Butler also sees it has having wider appeal 
to hikers and people casually looking for desti-
nations for day trips. “It’s basically a book for 
outdoor enthusiasts, while also appealing to 
adults and families who are looking for places 
to visit,” he said. “It’s a good reason to pick 
a location, and also discover new places and 
other attractions along the way.”

He added that the book emphasizes boul-
ders that are accessible. “We focused on those 
located in parks, conservation areas and other 
sites that are not on private property,” he said. 
“Most require some hiking, but they are fairly 
short walks. The longest walk is about two 
and a half miles round trip.”

Butler noted that large boulders have an 
appeal that can be mysterious. “Sometimes 
when you are out hiking, you come across 
one of these in the woods and are surprised,” 
he said. “Many of them are quite impressive. 
And they raise all kinds of questions: How 
did this get here, and how was it placed in 
this particular way?”

While boulders have been eclipsed by 
other, more prominent attractions, such as 
overlooks and waterfalls, Butler noted that 
bouldering has a history behind it.

“Boulders were popular destination points 
back in the early days of motor tourism when 
people fi rst had cars, and were looking for 
places to go on trips,” he said. “You can 
fi nd a lot of old postcards showing popular 
boulders back then.”

He added that one difference is that many 
boulders are harder to fi nd today. “Back then, 
much more land had been deforested, so the 
boulders stood out in the open landscape,” 
he said. “Today, many of the forests around 
those sites have regrown, and you have to look 
harder to fi nd them. That’s one reason the book 
is a handy reference, because it has detailed 
directions to make them easier to fi nd.”

He said they encourage readers to utilize 
the GPS coordinates in the book to use 
mapping applications such as Google Earth, 

Google Maps or other topographical mapping 
applications and devices. The book and GPS 
information combined help users understand 
the type of terrain in preparation for a hike and 
discover other points of interest nearby.

Project’s origins
Butler is a media professional and photog-

rapher. Among other projects he previously 
created “Veterans ShoeBox Photos of the 
Berkshires” (www.shoeboxphotos.net), a 
collection of photos he gathered from vet-
erans in the region.

He came to the Berkshires in 1974 to 
attend Berkshire Community College after 
serving in the Air Force during the Vietnam 
War. He studied engineering, and also be-
came involved in work study in the media 
department at the college. “I combined art 
and technology,” Butler said. “I decided that 
I really loved the creative side.”

After studying media at the University of 
Massachusetts, he managed the audio visual 
department at Berkshire Medical Center. 
He received a degree in business at Mas-
sachusetts College of Liberal Arts in North 
Adams in 1989, and then joined Magnus/
Modern Mold as production manager until 
his retirement in 2013.

He and his wife, Jan, started a part-time 
business, New England Waterfalls, in 2002. 
They published a series of photographs, prints 
and posters of waterfalls, which they sell at 
crafts fairs and other venues.

“We’re avid outdoor enthusiasts,” he said. 
“We love travelling to photograph natural 
sites, and also going to craft fairs. I also 
wanted to develop a business I could do after 
I retired from my manufacturing job.”

Dunn has written seven regional waterfall 
guidebooks, four regional paddling guide-
books, and three regional hiking guidebooks 
with his wife, Barbara Delaney.

Butler said Dunn had seen his waterfall 
photographs and contacted him to provide a 
cover photo for one of his books. The idea of 
collaborating on a book about the boulders 
of Massachusetts grew out that.

“My wife and I had started paying more 
attention to big rocks after seeing the Old 
Man of the Mountain in New Hampshire,” 
Butler said. “We were also getting water on 
the brain after photographing so many wa-
terfalls, and we were ready to do something 
different. What really got us going was when 
the name rockachusetts came to me. That 
one word says it all.”

The Butlers spent about two years visit-
ing and photographing boulders from one 
end of Massachusetts to the other. Dunn 
collaborated on the research, writing and 
production.

Cheshire-based photographer Christy Butler has tracked down hundreds of large and unusual boulders scat-
tered throughout the state, including many in the Berkshires, for the new guidebook “Rockachusetts.”  

‘RocKacHUsetts’
Cheshire photographer 
collaborates on unique 
guidebook to boulders

Balanced Approach…
Rock Solid Advice

Securities o� ered through
LPL Financial, member FINRA/SIPC

Retirement Income Planning
& Asset Management

92 Elm St. • Pittsfi eld
413.442.8190

www.balance-rock.com

A special thanks to the Great Barrington 
Rotary Club.  The partnership with Rotary 
helped the Fund achieve its goal of serving 
families in need during the holiday season.

Thanks also to The Shoppers Guide, The Berkshire Eagle, 
WSBS, Berkshire Trade and Commerce, and the Berkshire 
Edge for publicizing the work of the Fund.

Find us on facebook:
www.facebook.com/watsonfund

Thank you
To all those who contributed to 
the success of the Watson Fund

Contributions in 2015 
totaled $33,508 

12% higher than in 2014

289 families assisted 
471 children provided 

with clothing
997 total meals provided997 total meals provided
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Arrowhead hosting retreat 
for historical fiction writers

By John Townes
Reflecting an increased emphasis on lit-

erature, including a foray into publishing, 
the Berkshire County Historical Society at 
Herman Melville’s Arrowhead museum in 
Pittsfield will be hosting a weekend retreat for 
historical fiction writers on April 15-17.

“We’ve become increasingly involved in 
literary programs and activities, and we’ve 
been considering the idea of a retreat for 
writers of historical literary fiction for several 
years,” said J. Peter Bergman, director of 
communication and community relations. 
“It is a logical next step in the process of 
pulling all of this together.”

The Berkshire County Historical Society is 
a nonprofit organization dedicated to preserv-
ing and sharing the county’s history. Among 
other activities, it has an extensive archive of 
documents, photographs and other historical 
material about Berkshire history.

The society is based at Arrowhead, a historic 
farmhouse and property on Holmes Road that 
was the home of author Herman Melville from 
1850 to 1862. During his residence in Pitts-
field, Melville wrote many of his best known 
works, including Moby dick, which is often 
described as the great American novel.

The society operates Arrowhead as a his-

toric museum dedicated both to Melville’s 
legacy and the region’s history.

Bergman said that the organization has 
become increasingly involved in literary 
activities. “It is a logical connection, in part 
because Melville drew on the life of this area as 
a resource for many of his works,” he said.

Last year the organization launched a 
monthly series of book programs. It also 
entered the field of publishing two years ago. 
This is being consolidated under the imprint 
of Melville Press.

Bergman said its basic mission is to pub-
lish work related to the history of Berkshire 
County and its literature. It has published 
three titles so far, and plans to have seven 
works published by the end of the year. It has 
published red Barn, a poetry anthropology. 
It is also publishing a collection of Melville’s 
last works. Among its upcoming books is 
The Power of Place by Mariana Poutasse, 
a Pittsfield-based writer and Melville biog-
rapher. Another upcoming book is a history 
of baseball in the Berkshires.

The April retreat has eight openings for 
writers, who will participate in workshops, 
panels and other activities related to writing 
historical fiction led by several published 
authors. In addition, there will sessions about 
publishing historical work.

“We’re limiting the number of participants 
to allow for close interactions,” said Berg-
man. He added that most of the attendees are 
expected to come from outside of the region, 
although local writers are also encouraged to 
apply. Applications are being accepted until 
March 7.  Cost of the retreat is $1,500, which 
also includes lodging and meals. 

Among the presenters are Mark Beaure-
gard, a novelist better known as Mark Zero 
whose five novels include Blood and Choco-
late, The French art of revenge, and Give 
the drummer some. In June his new work of 
historical fiction, The whale, a Love story, 
about the intense friendship between Melville 
and Nathaniel Hawthorne, will be published 
by Viking under the pen name Mark Vevo.

Another participant will be Arrowhead’s 
writer-in-residence Jana Laiz, the award-
winning author of weeping Under This same 
Moon, who will concentrate on the differ-
ences between writing historical fiction for 
adults and for young adults.

Bergman will also lead a session. He is 
author of the award-winning collection of 
short fiction Counterpoints, and the novel 
small Ironies, among other works.

In addition, Deborah Herman, CEO of 
Micro Publishing Media, will discuss alter-
native publishing methods and techniques 
for marketing historical fiction in the 21st 
century marketplace. Her husband, literary 
agent and author Jeff Herman, will also lead 
a session on getting representation.

“It will be an intensive three days of writ-
ing activities, plus an opportunity to gain 
information from experts on how to publish 
work,” said Bergman. “So it will cover both 
the creative and the business sides of writing 
historical fiction.”

Interested writers are encouraged to con-
tact pr@berkshirehistory.org or call 413-442-
1793 ext. 14 for more information. Details are 
also available at www.mobydick.org.◆

Some of the boulders have reputations, 
such as Balance Rock, in Lanesboro, a well-
known attraction because of the unusual 
placement of one large boulder precariously 
– but solidly – on top of another. Butler said 
they used various sources of information and 
suggestions from people to identify other 
boulders that are less well known.

The Butlers and Dunn are marketing the 
book themselves. “I’ve also put together a 
live visual presentation, and will be making 
personal appearances to promote the book,” 
Butler said.◆

New Year’s resolutioNs for busiNesses 
that accept credit cards

Find out how much money you can save:
Get a free, no obligation analysis of your current charges.
I can usually save businesses an average of 7% to 15%.

Lessen your FinanciaL LiabiLity:
Are you aware of the liability shift to you with the new chip 
cards? Do you need a new terminal that will accept both 
magnetic strip as well as chip cards?

shop LocaL:
Berkshire Merchant Services is a locally owned business 
and a member of both the Berkshire Chamber of 
Commerce and the Southern Berkshire Chamber.

Berkshire Merchant services
Don Raiche • www.BerkshireMerchantServices.com • 413-637-2100

Mistrust your 
first impulse, it 
is almost always

generous.
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Mad Macs filling gap left 
by Best Buy’s departure

By John Townes
When the Best Buy store in the Berkshire 

Mall closed last year, it left a large gap in the 
local computer sales and service market.

Now, Mad Macs, a Pittsfield-based firm 
that made its name as a regional Apple sales 
and service business, is 
making a move to help 
to bridge that gap by 
expanding into the PC 
market.

Scott Kirchner, co-
owner of Mad Macs, 
said the addition of 
PC sales and servicing 
had already been on the company’s drawing 
board. “The closure of Best Buy and the Geek 
Squad left the area without a major computer 
technology dealer and repair service,” he said. 
“Diversifying our services and products with 
PCs is something we’d been discussing for 
a while. The departure of Best Buy lit a fire 
under us to finally go ahead and do it.”

Kirchner and business partner Daryl Cor-
bett started Mad Macs in 1998 as an Apple 
repair service. They subsequently grew and 
gained the designation as an Apple authorized 
dealer and service provider, and expanded 
into a storefront at 317 North St. They later 
added a second store in Williamstown.

They sell a full line of Apple Mac comput-
ers and iPads and iPods, and related products, 
and are a certified Apple repair provider. 
Although they do not sell iPhones, they were 
recently designated as Berkshire County’s 
only authorized iPhone repair center.

Mad Macs (413-445-5858 or www.
madmacintosh.com) will continue to have 
a larger emphasis on Apple products. Their 
authorization agreement requires that they 

maintain a ratio of at 
least 60 percent Apple 
products while allow-
ing up to 40 percent of 
other brands.

Kirchner said they 
will be rolling out their 
retail PCs on a phased-
in basis.

He explained they are currently in negotia-
tions to carry several PC brands, including 
HP, Dell, Lenovo and Asus, among others. He 
said they are also working to gain certification 
for warranty repairs for several brands.

“We’ll be adding PC into our stores over the 
next couple of months,” said Kirchner.” We 
have the ability to sell any brand, and we plan 
to offer a good representative selection.”

However, he added, they will be selective 
in the models they carry.

“We’ll maintain our focus on the quality 
segment of the computer market, and will 
be choosy in our selection,” he said. “We’ll 
sell a range of computers, but this won’t be 
the place to buy a $200 PC.”

They also sell accessories and peripher-
als. Kirchner noted that the many of these 
today are compatible with both Apple and 
PC products.

Kirchner said the addition of PC servic-
ing will be a smooth transition. They had 
already been performing some PC repairs 
for customers upon request.

“Most of our technicians were already 
trained in PC repairs, so this will not be new 
for them,” he said.

He said they are also developing other ser-
vices. They offer Lightspeed, a cloud-based 
point of sale (POS) system for merchants.

In addition, Kirchner said, they are plan-
ning to offer managed IT services for small 
businesses. “We’re increasing our focus on 
that in 2016,” he said.

Kirchner described this as a proactive IT 
support service. “The emphasis is on preven-
tative maintenance,” he explained. “We’ll 
monitor a customer’s equipment on an ongo-
ing basis, so we can spot issues and fix them 
before they cause problems. For example, if 
we see the possibility of a hard drive failure, 
we can back up the data and repair it before 
there is a data loss or other problems.”

Kirchner noted that they are planning to 
expand their physical space to accommodate 
the addition of PCs and overall growth. “We 
need more room, and we’re looking at various 
options for that now,” he said.◆

Call center meets changing 
needs with major upgrade 

By Brad Johnson
Berkshire Communicators Inc. has com-

pleted a substantial upgrade of its hardware 
and software systems to improve the way its 
live operators handle calls for its business 
and institutional customers.

The Pittsfield based company recently 
installed the new state-of-the-art Pinnacle 
Operating System, designed by Professional 
Teledata exclusively for professional call cen-
ters. According to company officials, the new 
system allows operators at Berkshire Com-
municators to more efficiently and accurately 
handle complex tasks for their clients, such 
as order taking and call screening.

The system also provides Berkshire Com-
municators with new ways to transmit mes-
sages to its clients, such as text messaging, 
and a mobile-friendly secure web portal.

“The heart of our business has always been 
the value of having a friendly, helpful and 
knowledgeable person answer calls for our 
customers whenever they can’t do it them-
selves,” said Julie Gore Mooney, president 
of Berkshire Communicators. “The new 
Pinnacle system just lets us do it even better 
than ever. It helps us to be more efficient and 
profitable, but our customers will enjoy the 
features and benefits as well.”

Among those benefits is a secure mes-
saging system that allows Berkshire Com-
municators to send secure text and email 
messages. Mooney described this feature 
as being very important for the company’s 
healthcare customers, because of federal 
regulations requiring that patients’ personal 
health information be kept private. 

In addition, she said, Berkshire Com-
municators can now set up a secure web 
portal for each of its customers where they 
can retrieve messages, change instructions 
for operators and manage their settings. The 
web portals are accessible through desktops, 
laptops, tablets and smart phones.

“This is an essential tool for healthcare 
providers, but also should be of interest to 
any company or organization that deals with 
proprietary and confidential information,” 
said Mooney.

The upgrades at Berkshire Communica-
tors also include new computer hardware 
for each of its operator stations, new fiber 
optic telephone lines, and a new alarm 
monitoring and response system. The com-
pany’s Central Alarm Monitoring Station 
handles alarms for nearly 2,000 locations 
nationwide.

Berkshire Communicators (www.Berkshi-
reCommunicators.com) was formed in 1973 
when the Gore family of Lee purchased the 
Medical Service Bureau, a Pittsfield tele-
phone answering service founded in 1938. 
In 2010, the company grew substantially 
through the acquisition of Hudson Valley 
Message Bureau in Poughkeepsie, N.Y.

The Gore family also owns and operates 
Lee Audio ‘N Security (www.LeeAudioN-
Security.net), a full service UL-listed alarm 
company.◆

“Diversifying our services and 
products with PCs is some-
thing we’d been discussing 

for a while. The departure of 
Best Buy lit a fire under us to 
finally go ahead and do it.”
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    98 Summer St.
    Adams, MA 01220

413-743-0450 • 413-446-3226
www.monarchrealty-ma.com

Original passenger depot in good condition 
ABUTTING ASHUWILLTICOOK RAIL TRAIL 
is on the market! Currently home to CJ’s Pub, 
an established & long-running sports tavern 
open 7days/week serving lunch & dinner daily 
with 99 person capacity. Price includes real 
estate, liquor license, entertainment license, 
furnishings, all kitchen/cooking equipment & 
POS system. Large parking lot plus additional 
public parking in rear of building. Excellent 
foot traffic! Buy it now & be ready to serve 
the passengers riding on the Berkshire Scenic 
Rail Museum’s historic Hoosac Valley Service 
passenger train this summer! $219,900

historic, dynamic 
railroad station 

for sale!

Two for one
One couple, one love, one life.

 STOP & SHOP PLAZA, MERRILL ROAD, PITTSFIELD
 442-6911

 Mark E. Kasuba, Gemologistwww.medwardjewelers.com

HELPING BUSINESSES SAVE ENERGY AND MONEY SINCE 1998
Prism Energy Services specializes in the evaluation, design, and installation of  energy 
efficiency measures for commercial, industrial, and municipal customers. On average, 
customers who work with Prism lower their monthly energy costs by 30%.

Prism provides custom-tailored turnkey energy efficiency solutions. Prism will 
work with you and your utility company to secure utility incentives up to 70% 
on the total installation cost of  your project.

tURNkEY PROjECtS

s LED Lighting Upgrades
s Building Controls
s Natural Gas

s HVAC
s Building Envelope
s Energy Management Systems

COMMERCIAL      I     INDUStRIAL     I     MUNICIPAL

Contact Alex Manassah today and ask for a no-cost,
no-obligation energy assessment.

www.prismenergyservices.com      I     617-328-9896 x125      I     Alexm@prismenergyservices.com

   

2015 GMC Sierra 

McAndrews-King 
Buick GMC Truck Inc. 

224 Columbia St., Rt.8 Adams 
(413) 743-0584 

mcandrewsking.com
Bigger is not Better… Better is Better

2016 GMC Sierra
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the month in businessFeb. 20, 21: North Adams Win-
terfest, 10 a.m. to 6 p.m. down-
town Feb. 20, and 10 a.m. to 4 p.m. 
at Windsor Lake Feb. 21, with ice 
sculpting, annual chowder cook-
off, horse-drawn carriage rides on Main Street, sledding, snow 
shoeing, and free ice skating at the Veterans Rink. Information 
at Facebook page North Adams Winterfest 2016.

Feb. 21: Fuel Emergency Fund Benefi t Concert support 
Pittsfi eld Area Council of Congregations Fuel Emergency Fund 
administered by the Salvation Army and the Emergency Fuel 
Assistance Fund of CONSTRUCT in Great Barrington. 3 p.m. at 
First United Methodist Church on Fenn Street in Pittsfi eld.

Feb. 22: Coffee and Conversation, an open public forum with 
state Sen. Ben Downing at Dalton Town Hall, 462 Main St., from 
1:30 to 3:30 p.m. Information at www.SenatorDowning.com

Feb. 23: Higher Education and Berkshire’s Latino Commu-
nity, a program featuring screening of PBS documentary Peril 
and Promise followed by discussion on “How can Public Higher 
Education Address the Needs of Berkshire County’s Growing 
Latino Community?” Led by Dr. Mariana Bolivar of MCLA 
and panel of elected offi cials and others from community. 1:15 
p.m. at the Boland Theater at Berkshire Community College 
in Pittsfi eld. Free to public. Information at www.berkshirecc.
edu/latinoamericans.

Feb. 24: Kimball Farms Job Fair with information about 
careers for nursing assistants, shadow aides, hospitality aides, 
and activity assistants.11 a.m. to 5 p.m. at Kimball Farms, 235 
Walker St. in Lenox.

Feb. 24, 29: Informational Sessions to introduce former 
employees affected by recent closures of Old Country Buffet, 
Nuclea and other employers to services of BerkshireWorks 
Career Center. 2 p.m. Feb. 24 or 10 a.m. Feb. 29. at Berkshire-
Works offi ce in Pittsfi eld. Free but pre-registration required. 
413-499-2220 ext. 110.

Feb. 25: 1Berkshire Entrepreneurial Meetup free networking 
event. 8.a.m. at Starving Artist Creperie and Cafe, 40 Main St., 
Lee. Information at 1berkshire.com.

Feb. 25: Financial Literacy Class, free program for northern 
Berkshire families, presented by The Family Place in partnership 
with Child Care of the Berkshires and MountainOne Bank. Covers 
basic information about having and maintaining a bank account, 
saving, creating and following a budget and more. 5 to 7 p.m. at 
The Family Place, 61 Main St., North Adams (dinner provided). 
Childcare and transportation available upon request. Registration 
required. Call The Family Place at 413-663-7588.

Feb. 25: Berkshire County Meetup for Women in Business, 
to bring together businesswomen in the northern Berkshires, 
southern Bennington County, and surrounding areas to share 
strategies for success and make new connections. With guest 
speaker Jane Patton, managing partner of Hops & Vines, co-
owner of Pastaria NoCo, and chair of the Williamstown Board 
of Selectmen, who will talk about effecting organizational 
change. Followed by facilitated networking and discussion. 5 to 
7 p.m. at Cloud85 Co-Working Space, 85 Main St., Suite 224, 
North Adams. RSVP by going to meetup.com and searching “A 
Berkshire County Meetup for Business Women.”

Feb. 25: “Fishing, Hunting, and Trapping in Massachusetts,” 
presented by Nathan Buckhout, district wildlife biologist for 
the Massachusetts Division of Fisheries and Wildlife. Part of 
the Green Living Seminar Series presented by Massachusetts 
College of Liberal Arts. 5:30 p.m. in room 121 of the Feigenbaum 
Center for Science and Innovation. For more information, go to 
www.mcla.edu/greenliving or call 413-662-5303.

Feb. 27: Kevin B. Lee and the Video Essay, a screening and 
presentation by Lee, a Williams alumnus who has been described 
as “king of the video essay.” 2 p.m. at Images Cinema in William-
stown. Part of year-long series of events to commemorate 100 Years 
of Images Cinema. Information at www.imagescinema.org.

Feb. 27: Collecting: An Afternoon with Jon Landau, a pre-
sentation and discussion featuring Landau, a prominent music 
producer and one of top art collectors in the world, art dealer 
Andrew Butterfi eld, and curator Richard Rand. 3 p.m. in the 
Michael Conforti Pavilion in the Clark Center at the Clark Art 
Institute in Williamstown. Free to public.

Feb. 27: Film and Food Salon Series sponsored by Berkshire 
International Film Festival, featuring a special screening of 
Chocolat at HAVEN Cafe with meal prepared by chef Shelly 
Williams. 6 p.m. $60. Information and reservations at www.
biffma.org/events.

March 3: Berkshire Career Fair sponsored by 1Berkshire 
and the Berkshire Chamber of Commerce, with 50 businesses 
with information about job opportunities. Free to public. 10 
a.m. to 4 p.m. at Berkshire Hills Country Club, 500 Benedict 
Rd., Pittsfi eld. For information or to become an exhibitor, visit 
1berkshire.com/event/career-fair.

March 3: Great Barrington Green Drinks, informal gathering 
of people interested in conservation and environmental issues 
on fi rst Thursday of each month. 5:30 p.m. at the Prairie Whale, 
178 Main St. For more information, contact Erik Hoffner at 
ehoffner@orionmagazine.org or 413-528-4422.

March 3: “Mass Audubon: Protecting the Nature of Massa-
chusetts,” presented by Becky Cushing, Berkshire Sanctuaries 
director for Mass Audubon. Part of the Green Living Seminar 
Series presented by Massachusetts College of Liberal Arts. 
5:30 p.m. in room 121 of the Feigenbaum Center for Science 
and Innovation. For more information, go to www.mcla.edu/
greenliving or call 413-662-5303.

March 4: Berkshire Awards Presentation sponsored by 
the Berkshire Museum to recognize those who have made 
signifi cant contributions to the county’s heritage and culture. 
This year’s winners include Jane Burke, Sandra Burton and 
Don Quinn Kelley, and Lola Jaffe. 5:30 p.m. at the museum. 
Information at www.berkshiremuseum.org or call Bill Blaauw 
at 413-443-7171 ext. 313.

March 4-27: Community Access to the Arts (CATA) Art 
Show at The Whitney Center for the Arts, 42 Wendell Ave., 
Pittsfi eld, featuring work by disabled artists. Opening reception 
March 4 during First Fridays Artswalk followed by after-party 
from 8 to 10 p.m.

March 5: 6th annual Swim-A-Thon fund-raiser held by 
Berkshire South Regional Community Center to support adap-
tive needs programing and equipment at the center. Participants 
can register through March 1 as individuals or relay teams.  For 
more information, contact Travis Bailey, aquatics manager, at 
413-528-2810 ext., 12 or tbailey@berkshiresouth.org.

March 5: Blue Rider Stables annual member’s dinner, 6 to 9 
p.m. the American Legion Post, 619 North Main St., Sheffi eld. 
For members and anyone interested in learning about of Blue 
Rider Stables. Tickets $25 adult, $10 children 10 and under. For 
tickets visit bluerider.org or call 413-528-5299.

March 5, 12, 13: Annual Environmental Film Festival spon-
sored by Project Native to showcase 25 feature and short fi lms 
on current environmental topics. Free to the public. Schedule 
and details at www.projectnative.org.

March 5-May 22: Stephen Dietemann Exhibit, showcasing the 
work of Dietemann, a Berkshire-based architect, and depictions 
his work by photographers Jonathan Hankin, Peter Peirce, and 
Paul Puiia, in BerkshireNow Gallery in the Berkshire Museum. 
A reception and panel discussion will be held on May 6 from 5 
to 8 p.m. Information at www.berkshiremuseum.org.

March 8, April 5, May 3: Pitch Competitions sponsored by 
1Berkshire featuring entrepreneurs making pitches about their 
ventures to a panel of judges. Open for public viewing (but 
space limited). 5:30 to 7:30 p.m. at The Stationery Factory, 63 
Flansburg Ave. in Dalton. Information at 1berkshire.com.

March 9: Business Info Fair networking and promotional event 
sponsored by Southern Berkshire Chamber of Commerce, with 
over 50 participating businesses. 5:30 to 7:30 p.m. at Berkshire 
South Regional Community Center, 15 Crissey Rd., Great 
Barrington. Free to attend. For information and to register as 
business participant, call 413-528-4284.

Mar. 10: Berkshire Young Professionals networking social at 
The Log, in Williamstown. 5:30 to 7:30 p.m. 413-499-4000.

March 10: “Roads and Wildlife: Reducing Human Impacts on 
Habitat Connectivity,” presented by Elia Del Molino, program 
manager for the Berkshire Environmental Action Team. Part of 
the Green Living Seminar Series presented by Massachusetts 
College of Liberal Arts. 5:30 p.m. in room 121 of the Feigenbaum 
Center for Science and Innovation. For more information, go to 
www.mcla.edu/greenliving or call 413-662-5303.

March 15: Pittsfi eld Green Drinks, informal gathering of 
people interested in conservation and environmental issues on 
third Tuesday of each month. 5:15 p.m. at J. Allen’s Clubhouse 
Grille. Sponsored by the Berkshire Environmental Action Team 
(BEAT). For more information and meeting location, contact 
Jane Winn at jane@thebeatnews.org or 413-230-7321.

March 15: Deadline to submit a letter of intent for 2016 ap-
plications to the Fund for Williamstown, a fund of Berkshire 
Taconic Community Foundation. Applicants will learn the 
status of their proposals by March 20, and those who are 
successful will be invited to submit a full application by April 
1. For more information, contact Berkshire Taconic at 413-
229-0370 or Jason Dohaney at 413-664-4025.

Mar. 16: Building a Positive Work Environment: Developing 
Cultural Competency, presented by Gwendolyn Hampton 
VanSant of Multicultural BRIDGE. A Brown Bag seminar 
sponsored by 1Berkshire. Central Station, 66 Allen St. in 
Pittsfi eld. 413-499-4000.

March 16: Showing of the documentary “When I Walk” - An 
MS Story, followed by a discussion by Dr. William Goodman, 
Psy.D., presented by the MS Support Foundation. 5:30 to 8 p.m. 
at Crowne Plaza in Pittsfi eld. Free program includes dinner. 
Preregister at 844-280-7292 or dbriggs1@msresource.org.

March 17: Communications Workshop, “Social Media: The 
Changing Focus” sponsored by the Williamstown Chamber 
of Commerce. Part of monthly series through May. Details at 
williamstownchamber.com.

March 18: Hillcrest Educational Centers’ 15th Annual Robert 
“Bees” Prendergast St. Patrick’s Celebration at the Country 
Club of Pittsfi eld from 6 to 9 p.m. Tickets $50 with proceeds to 
benefi t educational programs at Hillcrest Educational Centers. 
Hillcrest will honor President of the Massachusetts State Senate, 
Senator Stanley Rosenberg as their Irish Person of the Year. 
Tickets available online at15thannualstpats.eventbrite.com, or 
contact Tim Gallagher at 413-499-7924 ext. 133 or email tgal-
lagher@hillcrestec.org to be sent an electronic invitation. 

March 19:Berkshire Equestrian 
Center workshop combining EA-
GALA Model of Equine Assisted 
Learning with presidential politics, 
following Super Tuesday primary 

elections. 11 a.m. to 2 p.m. at 40 Perry’s Peak Rd. Richmond. 
Registration is $65. For full details on this unique program, 
email Hayley@BerkshireHorseWorks.com or call 310-488-
9777. March 23: Good News Business Salute sponsored by 
Berkshire Chamber of Commerce. 4:30 p.m. at Crissey Farm. 
$35. Information at 1berkshire.com.

March 24: Berkshire County Meetup for Women in Business, 
to bring together businesswomen in the northern Berkshires, 
southern Bennington County, and surrounding areas to share 
strategies for success and make new connections. With Nancy 
Fitzpatrick, owner of Red Lion Inn and chairman of Mainstreet 
Hospitality Group, as featured guest (rescheduled from an earlier 
date). Followed by facilitated networking and discussion. 5 to 
7 p.m. at Cloud85 Co-Working Space, 85 Main St., Suite 224, 
North Adams. RSVP by going to meetup.com and searching “A 
Berkshire County Meetup for Business Women.”

Ongoing: Last Word Toastmasters public speaking club in 
Pittsfi eld, meets from 6:30 to 8 p.m. on the second and fourth 
Tuesdays of the month at Reid Middle School, 950 North St., 
September-May, and Berkshire Medical Center, 725 North St., 
June-August. Information at lastword.toastmastersclubs.org.

Ongoing: Berkshire Business Builders networking meeting 
every Thursday morning from 8:30 to 9:30 a.m. at 55 Church 
Street in Pittsfi eld. All business people looking for an op-
portunity to network are invited. For information, call Kathy 
Hazelett at 413-442-8581.

Ongoing: The Job Club meets Mondays from 10 to 11 a.m. 
at the North Adams Public Library and from 1 to 2 p.m. at 
BerkshireWorks Career Center at 160 North St. in Pittsfi eld. 
Free and informal program helps participants who are seeking 
employment to expand their network of contacts and provides 
valuable job-search tips. For information, visit www.berkshire-
works.org or call 413-499-2220.◆

we love having you here. 

Get comfortable even when you’re getting down to business. At 
Hampton, you’ll be surrounded by thoughtful amenities that make work 
a pleasure. Plus, you can earn Hilton HHonors® points and airline miles 
with every stay. You’ll be 100% satisfied. Guaranteed.

100% satisfaction
guarantee

clean and fresh 
Hampton bed®

FREE
fresh waffles

®

business with a bonus.

Hilton HHonors membership, earnings of Points & Miles® and redemption of points are subject to HHonors Terms and Conditions. ©2011 
Hilton Worldwide

Hampton Inn & Suites Berkshires/Lenox, MA • 445 Pittsfield Road • Lenox, Massachusetts
www.berkshireslenoxsuites.hamptoninn.com • 413-499-1111

ACTIVE
SHOOTER
TRAINING

413-464-8064
Call

Is Your Company
or Business 
Prepared?

Training Provided by 
Emergency Response 

Technologies

active shooter.qxp_Layout 1  1/14/16  12:21 PM  Page 1

The best
ground has
w e e d s .

413-458-5000
info@harschrealestate.com
www.harschrealestate.com

F C C O (, /)
375 MAIN STREET (ROUTE 2) • WILLIAMSTOWN • $465,000

The newest commercial building in the highest traffi c location of all of north Berkshire 
County, offering an ideal offi ce suite for professional practices in medical, legal, 
engineering, surveying, 
social services, fi nance, real 
estate, construction, etc. 
Multiple individual offi ces, 
reception, conference room, 
restrooms and kitchen – all 
handicapped accessible. 
Convenient, close, move-in 
ready, and generous off-
street parking. 

P  V L 
33 MAIN STREET • NORTH ADAMS

From 400 to 4,000 sq. ft. of prime retail/commercial space for lease. Strategically located 
across from Holiday Inn and City Hall, with 10,000 vehicles passing by daily. Frontage 
available on Main and Marshall Streets. One level, open fl exible space, fully accessible 

with large windows 
for light, display and 
identification. Other 
major tenants include 
RMV and Berkshire 
Bank. Perfect for offi ce, 
retail, law fi rm, gallery, 
f o o d / b e v e r a g e  e t c . 
Flexible spaces available. 
Rent all-inclusive of 
utilities.
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The yarn shop at Sweet Brook Farm has 
relocated to the downstairs retail space at The 
Mountain Goat Artisan Gallery at 130 Water St. 
in Williamstown. The Spin-Off Yarn Shop will 
expand from primarily alpaca and alpaca-blended 
yarns to a larger variety of yarns and knitting and 
crocheting implements. “The farm’s yarn shop was 
a great way for me to dip my toe in the water, but 
the space is limited and not very cozy for classes 
and knitting groups,” said Beth Phelps, proprietor 
of The Spin-Off Yarn Shop. She noted that the 
Water Street location will allow the shop to draw 
more yarn enthusiasts. For more information, 
contact Phelps at 413-884-4246.

The WellnessWorks program at Berkshire 
Health Systems has been named a WorkWell Mas-
sachusetts Award program gold level winner for 
its work in worksite health promotion. WorkWell 
Massachusetts is a corporate award program cre-
ated by the Worksite Wellness Council of Mas-
sachusetts (WWCMA), a not-for-profit member 
organization dedicated to the advancement of 
worksite wellness programs. “I am proud of the 
exemplary work that our WellnessWorks program 
staff provides to our community day in and day 
out,” said David Phelps, president and CEO of 
Berkshire Health Systems. “This recognition is yet 
another validation that this program makes a dif-
ference and furthers our commitment to improving 
the health of all who live in the Berkshires.”

Greylock Federal Credit Union has an-
nounced the recipients of its “Spirit of Giving” 
campaign, in which 14 department/teams within 
the credit union chose worthy organizations or 
causes to receive $1,000 donations. Additionally, 
Greylock Federal gave each of the chosen orga-
nizations a $250 gift card from a local grocery 
store, to “pay forward” to a charity or worthy 
cause of their choice. The organizations receiving 
the $1,000 “Spirit of Giving” donations and the 
$250 gift cards include: Berkshire County Kids’ 
Place, Special Olympics Berkshire County, 
Moments House, Elder Services of Berkshire 
County, Construct, Pediatric Development 
Center, PopCares Inc., Kiwanis Club, Eleanor 
Sonsini Animal Shelter, Berkshire County 
Arc (BCArc), Soldier On, The Dream Center, 
Neighbor-to-Neighbor Fund, and St. John Paul 
the Great Food Pantry.

The Davis Educational Foundation has awarded 
Massachusetts College of Liberal Arts (MCLA) 
a $40,000, two-year grant to improve persistence, 
retention and academic standing for MCLA stu-
dents. The program, “Blazing a Trail for Student 
Success,” is in its planning stages and will be 
implemented this fall. Through the use of Canvas, 
its online course management system, the program 
will identify at-risk students as soon as they begin 
to fall behind in courses; improve communication 
flow among faculty, faculty advisors, and support 
services; provide an electronic communication 
mechanism to facilitate and record interventions; 
and develop a tested set of intervention strategies 
for students who fall behind. The use of Canvas 
as an advising tool has been implemented as a 
pilot program over the past two years. 

Hellman Shearn & Arienti LLP has expanded 
its practice into the areas of family law, divorce 
and criminal defense, with the addition of attorney 
Andrea Harrington. A Berkshire native and graduate 
of American University’s Washington College of 
Law, Harrington returned to the area in 2007 after 
practicing as a commercial litigator at a Miami 
law firm and later representing Florida death row 
inmates in post-conviction appeals in state and 
federal courts. In 2010, she was awarded a schol-
arship to the National Criminal Defense College 
Trial Practice Institute, a national training program 
for criminal trial lawyers. Harrington joins current 
partners Kenneth Shearn, C. Nicholas Arienti and 
Catherine Chester at the Great Barrington firm. 

Berkshire Bank will honor 30 high school 
seniors in Massachusetts, New York, Connecticut 
and Vermont for their volunteer service through 
Berkshire Bank Foundation’s annual scholarship 
awards program. The program will award $45,000 
in total scholarship dollars to students who have 
exemplified community service through their 
volunteer efforts, have succeeded academically 
and demonstrate a financial need. Applicants must 
have a minimum 3.0 GPA and a family household 
income under $75,000 to be eligible to apply. 
Additionally, students must attend a high school 
that is located in a county with a Berkshire Bank 
office. To be considered, all applications must 
be submitted online by March 23 at 4:00 p.m. 
Additional information about this year’s program 
can be obtained through the bank’s website or by 
contacting Berkshire Bank Foundation at schol-
arshipinfo@berkshirebank.com.

Hosta Hill, a West Stockbridge-based maker 
of lacto-fermented vegetables and unpasteurized 
tempeh, has been honored with a 2016 Good Food 
Award from the Good Food Retailers Collaborative. 
The competitive award is for Gochu Curry Kraut, a 
variation on traditional sauerkraut featuring Indian 
and Korean influences produced by Hosta Hills. 
The company’s products are sold at more than 50 
farm stands, grocery stores, cafes, restaurants, and 
wellness centers from the Berkshires to Boston.

Beginning Feb. 22, staff from BerkshireWorks 
Career Center will be available in North Adams to 
offer resume critiques, interview preparation, career 
counseling, online job application assistance, and 
other services to job seekers on Mondays from 8:30 
a.m. to 2 p.m. Services are available on a walk-in 
basis in Room 101 in North Adams City Hall.

Another national chain outlet has closed in 
central Berkshire County. At the beginning of 
February customers and employees were noti-
fied by a sign on the door that the Old Country 
Buffet, a popular “all you can eat” restaurant in 
the Berkshire Crossing shopping center had 
closed. The nature of the closing drew criticism, 
because the employees had no advance notice of 
the closing. The Berkshire restaurant was among 
74 underperforming locations closed by parent 
company Ovation Brands.

The Egremont Fire Department has an-
nounced the town’s firefighters and first respond-
ers will now be able to administer naloxone (also 
known as “narcan”) as well as epi-pens, expanding 
emergency care outside of a hospital setting in life-
threatening emergencies. The new service is the 
result of discussions initiated in 2015 between the 
Egremont Fire Department and Fairview Hospital. 
The agreement is the first of its kind in the southern 
Berkshires. Egremont fire and hospital officials 
said the goal is to shorten the potential time from 
a 911 call to treatment. The two organizations have 
signed a formal agreement following an extensive 
process of preparation and training. Dr. Alec Bel-
man, chief of emergency medicine at Fairview 
Hospital, will oversee the program.

The Youth Leadership Program of the Berkshire 
Chamber of Commerce and 1Berkshire is accept-
ing applications from high school sophomores for 
the Youth Leadership Class of 2017. Now entering 
its seventh year, the program develops the next 
generation of community leaders by preparing 
them for constructive and responsible involvement 
in community affairs and by encouraging serious 
thought about career paths in the Berkshires. It 
begins with a retreat the weekend of July 29-31, 
followed by 10 monthly afternoon sessions focusing 
on specific topics, such as government, economic 
development, the creative economy, education, 
healthcare, and leadership. Applicants must be cur-
rent high school sophomores, entering their junior 
year this fall. To obtain an application, visit http://
bit.ly/1nqTeDj or call at 413-499-1600 ext. 117. 
Application deadline is by 4 p.m. on Feb. 26.

In celebration of Black History Month, Nor-
man Rockwell Museum partnered with Google 
to share artworks and artifacts from its permanent 
collection that illustrate Norman Rockwell’s dedi-
cation to civil rights. Available through the Google 
Cultural Institute website, “Norman Rockwell In 
The Age of the Civil Rights Movement” presents 
Rockwell’s paintings, rarely seen studies, refer-
ence photos, and correspondence relating to his 
works created during the period. Rich Bradway, 
the museum’s director of digital engagement and 
learning, noted that “most people view Norman 
Rockwell as synonymous with American ideals, yet 
few are aware of his later career shift to illustrate 
human rights issues. By collaborating with Google 
Cultural Institute, we are able to reach millions 
more than visit us here in Stockbridge, to show 
how Rockwell’s imagery influenced a national 
dialogue that remains relevant 50 years later.” Nor-
man Rockwell Museum previously partnered with 
Google in 2012, as one of the newest collaborators 
on Google Art Project, the company’s online art 
database; and again in 2013, when its curators took 
part in a live Google Art Talk looking at Norman 
Rockwell’s artistic inspirations. Both projects 
have been archived and can be viewed at www.
google.com/culturalinstitute/project/art-project… 
Berkshire Bank recently partnered with Norman 
Rockwell Museum to provide free admission for 
U.S. veterans and active military to the “Love a 
Vet: Honoring Our Veterans” exhibit. The free 
vouchers allowed veterans to visit the museum 
for the full two-month run of the display, which 
ended Jan. 5. Through the partnership, 284 vet-
erans, active military and their family members 
were admitted into the exhibit, and over 50,000 
people engaged online through social media and 
the exhibition’s web presence.

Stark & Company

L.J. Stark & Company

j434B Stockbridge Road • Great Barrington Cell: 413-329-3497

JIM STARK Site selection for businesses

Accepting New Patients
Dr. Clayton Peterson is a General Surgeon with Berkshire 
Surgical Services of BMC. He joins Drs. Michael Cohn, 
Eugene Curletti, Michael DiSiena, Christian Galvez, Jose 
Heisecke, Andrew Lederman and George Veinoglou in 
providing exceptional surgical care. 

Clayton Peterson, MD
General Surgeon

Berkshire Surgical Services of BMC
777 North St., Pittsfield, MA
413-445-6420

Photo Here

 Medical degree from Columbia University 
College of Physicians and Surgeons

 Residency in General Surgery from Beth 
Israel Deaconess Medical Center, Boston

 For an appointment with Dr. Peterson, call 
Berkshire Surgical Services of BMC at 413-
445-6420

★ TAX CTAX CTAX CTAX CTAX COOOOOMMMMMPPPPP,,,,,     IIIIINNNNNCCCCC.....
TAX & FINANCIAL PLANNING
BOOKKEEPING & PAYROLL

Ralph Stroffolino, EA CFP
Debra Watroba & Donna Sciola, Payroll Admin.

Dan Boulais, Business Consultant

100 NORTH ST. • SUITE 310 • PITTSFIELD
Tel: 448-6222 • E-mail: info@tax-comp.com • Fax: 443-5619

137 North St.  • Suite D • PittSfielD

PERSONALIZED PAYROLL SERVICE!
Our complete payroll service supports a wide range of pay types and schedules,
and includes check printing, direct deposit, tax filings, full compliance and more.

One of many historical 
properties we protect

every day.

1-800-369-3905
www.LeeAudioNSecurity.net
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Greylock Federal Credit Union marked the 
opening of its new Lenox branch with a Feb. 9 rib-
bon cutting ceremony attended by local dignitaries, 
neighbors, and businesses. The event kicked off 
a week-long celebration featuring refreshments, 
giveaways, and special product offers. “We have 
heard the message loud and clear from our mem-
bers that they would appreciate a branch in Lenox, 
and we are pleased to open this convenient new 
branch in the heart of the local shopping district,” 
said John Bissell, the credit union’s president and 
CEO. To show its commitment to the Lenox com-
munity, Greylock Federal will be supporting local 
events including free concerts in Lilac Park and 
the upcoming Lenox 250th Anniversary Celebra-
tion. In addition, a donation will be made to the 
Lenox Community Center to assist families and 
children. The new office, Greylock Federal’s 11th 
full-service branch, is located at 68 Main St. in the 
Village Center shopping area. Branch hours are 
8:30 a.m. to 4 p.m., Monday to Wednesday; 8:30 
a.m. to 5 p.m., Thursday and Friday; and 8:30 a.m. 
to 12:30 p.m. on Saturday.

Applications are now being accepted for the 2016 
Young Women in Public Affairs Award presented 
by the Zonta Club of Berkshire County. The 
goal of the award program is to encourage more 
young women to participate in public affairs by 
recognizing a young woman’s commitment to the 
volunteer sector, evidence of volunteer leadership 
achievements, and a dedication to the advancement 
of the status of women. Applicants of age 16-19 
as of April 1, studying and living or working in 
Berkshire County at the time of the application, 
are eligible to apply. Applications are available 
by contacting Christa Collier at ccollier@kidspla-
ceonline.org or 413-499-2800 ext. 113. Submission 
deadline is March 18.

The Nutrition Center of Pittsfield and Great 
Barrington has partnered with Wild Oats Market  
and Pine Cobble School in Williamstown to offer 
a series of children’s cooking classes at the school 
that focus on how to choose healthy ingredients 
and prepare delicious meals in a fun, interactive 
setting. The classes at Pine Cobble are scheduled 
for Feb. 23-25 and involve approximately 165 
students. The Nutrition Center and Wild Oats 
Market also plan to collaborate on a six-week 
after-school program at Pine Cobble, to begin 
shortly after the in-school classes take place.

Pittsfield Shakespeare in the Park and the 
Pittsfield Office of Cultural Development have 
announced that the third annual free summer 
outdoor production will be “The Tempest,” Shake-
speare’s final play about revenge and redemption on 
a mysterious island. The production will be directed 
by Enrico Spada and star long-time Berkshire actor 
Glenn Barrett as the wizard Prospero. Pre-Show 
Serenades provided by The Whitney Center 
for the Arts will also return. Auditions for The 
Tempest will be held by appointment on March 
5 from 2 to 6 p.m. and March 6 from 11 a.m. to 3 
p.m. at the Lichtenstein Center for the Arts in 
Pittsfield. Local actors and students aged 8 and 
up are encouraged to audition. Email enrico@
pittsfieldshakespeare.org for an appointment.

Hotel on North, a new boutique hotel in 
downtown Pittsfield, was named by architectural 
digest as one of the magazine’s “Favorite New 
American Hotels” in 2015. Hotel on North has 
also won praise from national media – including 
Instyle, aFar, Travel & Leisure, and more – as 
well as in major markets of New York and Boston 
since its opening in June 2015. “We’ve always 
said Hotel on North is a labor of love,” said Laurie 
Tierney, co-owner of the hotel with her husband 
David Tierney III. “We’re so grateful to receive 
this recognition and appreciative of how much 
others love this hotel...especially our guests.”

Berkshire Bank and NESN have announced 
that Berkshire Bank Foundation will again 
donate to selected New England Habitat for 
Humanity affiliates through its Hockey 4 Housing 
initiative during NESN’s coverage of the Boston 
Bruins current hockey season. Berkshire Bank 
Foundation will donate $200 for each successful 
Boston Bruins penalty kill during games between 
Nov. 1, 2015 and April 1, 2016. At the conclusion 
of the season, the total funds collected through 
the Hockey4Housing initiative will be distributed 
evenly among 12 New England Habitat for Human-
ity chapters located throughout the Berkshire Bank 
footprint. Berkshire Bank Foundation and NESN 
have set a goal of raising $50,000 for the season, 
and the running tally can be followed on nesn.com/
BerkshireBank. In addition to the financial support, 
Berkshire Bank employees will help build Habitat 
for Humanity homes in communities across New 
England where the bank has an office… Berkshire 
Bank’s two charitable foundations awarded a total 
of $1,810,229 in grants to nonprofit organiza-
tions in Massachusetts, New York, Connecticut 
and Vermont during 2015. The grants supported 
education and community development initia-
tives as well as health and human services and 
cultural programs. In addition, Berkshire Bank 
provided approximately $500,000 in community 
sponsorships, raising its total contributions in the 
community to more than $2.3 million.◆
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HealtH & fitness
CHP’s ongoing evolution
continued from page 1

practitioner Marguerite Vardman. CHP is also 
working to recruit two additional physicians 
for the North Adams practice.

Also in December, the former Adams 
Internists practice at 19 Depot St. in Adams 
began operating as CHP Adams Internists, 
with longtime internal medicine physicians  
Allen Joslin, Chi Cheung and Benjamin Ru-
din, and nurse practitioners Kaitlyn Roberts 
and Candice Smith.

CHP had been exploring a north county 
expansion since 2011. However, plans were 
interrupted by the abrupt 2014 closing of 
North Adams Regional Hospital and its 
parent organization, Northern Berkshire 
Health Systems.

“We are rebuilding access to care in 
northern Berkshire, and we know that the 
patients will come,” said Dr. Thomas Irwin, 
interim medical director of CHP. “We are 
looking forward to improving health care 
in northern Berkshire, alongside Berkshire 
Health Systems.”

A community-based provider, CHP is a 
designated federally qualifi ed health center 
(FQHC) serving Berkshire County, with 
practices and family services in south county 
and Pittsfi eld.

FQHCs are a special category of health 
provider that are designated to provide full 
access to health care to everyone, regard-
less of insurance status, income or ability 
to pay. They receive higher reimbursements 
from government programs for coverage, in 
exchange for agreeing to fulfi ll mandates 
to treat everyone who seeks their care. In 
addition to patients who are covered by 
private insurance, Medicare and Medicaid, 
FQHCs serve the uninsured, and provide 
arrangements such as sliding scale fees for 
self-pay patients.

Spiliotes said the current move into 
northern Berkshire County both advances a 
goal of expansion of its services throughout 
the county and meets the needs of northern 
Berkshire residents. “There is a signifi cant 
population in northern Berkshire County that 
can benefi t from the services of a local FQHC, 
and CHP is in a position to provide that,” she 
said. “There was also an opportunity because 
two practices there were interested in rolling 
themselves into CHP.”

CHP has worked with Berkshire Health 
Systems (BHS), the county’s largest health-
care organization, on the expansion of its 
services in northern Berkshire County.

BHS, which owns the North Adams Cam-
pus where CHP North Adams is located, 
covered the expense of renovating offi ces 
for that practice.

While Adams Internists owns the building 
it is located in, BHS also funded a $300,000 
renovation of that practice’s offi ces.

In terms of their medical operations, the 
two practices are now owned by CHP, but they 
will operate as they did before. They will con-
tinue to be separate practices, although being 
part of CHP will enable greater coordination 
and sharing of resources as necessary.

The physicians and other medical staff 
of the two practices will remain in place, 
and they will continue serving their existing 
patients. CHP will manage the practices, 
which will also adhere to the policies of CHP, 
including its FQHC mandates.

Spiliotes said CHP plans to expand the 
practices by hiring additional physicians. 

“We’ll be adding physicians, which will give 
us the bandwidth to increase the number of 
patients we serve there,” she said.

Burden for small practices
Dr. Chi Cheung, one of the physicians 

and partners in Adams Internists, which has 
operated for about 30 years, said the acquisi-
tion by CHP ensures the continuation of the 
practice and allows the staff to focus more 
on the delivery of care.

“The practice of medicine has become 
more burdensome for physicians,” said Ch-
eung, who has been with Adams Internists for 
15 years. “Reimbursements from Medicaid 
and Medicare have been getting tighter, and 
the requirements have become increasingly 
complicated. Ten years ago, I had more time 

to spend with patients and do other medical 
work. But, since then, I’ve had to spend 
that time trying to fi gure out Medicare and 
Medicaid requirements instead.”

He said the physician partners had been 
exploring an affi liation with a larger provider 
for a while, and had been in talks with CHP 
for about a year. “It’s increasingly diffi cult 
to operate an independent practice in the cur-
rent healthcare environment,” Cheung said. 
“It’s almost becoming a necessity for smaller 
practices to join larger organizations.”

Cheung added that becoming part of CHP 
reduces another pressure on Adams Internists. 
He said his practice had frequently made ac-
commodations for patients who had diffi culty 
paying for care.

“However, we couldn’t keep on doing that 

Walk-in care trend continues with 2 new facilities
By John Townes

The trend towards walk-in care in Berkshire County continues to move forward, with 
additional facilities intended to augment the overburdened primary care system and reduce 
emergency room traffi c, while offering patients an alternative for non-critical care.

Over the past year Berkshire Health Systems (BHS) has opened two facilities in Pittsfi eld 
to provide such services. These include BHS Walk-In Care for minor ailments, located in 
the Market 32 supermarket on at the Berkshire Crossing complex off Hubbard Avenue, 
and BHS Urgent Care, which treats a wider range of injuries and illnesses on a walk-in 
basis, located in the St. Luke’s Square commercial center at 505 East St.

Now, two more walk-in facilities are opening in the Berkshires, one operated by BHS 
and another by an outside national provider, MedExpress.

At the beginning of February, BHS opened its second walk-in care center in William-
stown. North County BHS Walk-In Care is based at the Williamstown Medical Associates 
complex at 197 Adams Rd.

It is staffed by Sarah Kangas, DNP, who is a BHS nurse practitioner. The center serves 
walk-in patients (aged two and over) Monday through Friday from 10 a.m. to 6 p.m.

It is designed to provide local residents and visitors with easy, convenient access to 
professional care for the treatment of minor illness and injuries (allergies, congestion, 
cold and cough, earache and ear infections, fl u-like symptoms, muscle aches and pains, 
motion sickness, pink eye or styes, respiratory infection, sinus infection, sore throat or 
strep throat, urinary tract infections, and more).

In treating these types of non-critical conditions, it fi lls a gap for people who may not 
have a primary care physician or who are unable to obtain a timely appointment with 
their own doctor.

In that respect, North County BHS Walk-In Care is also intended to address the particu-
lar challenges in northern Berkshire County, which has experienced an acute shortage of 
primary care physicians. The region is also recovering from the 2014 closing of Northern 
Berkshire Health Systems and North Adams Regional Hospital.

North County BHS Walk-In Care offers affordable payment options, including self-
pay, and accepts insurance for those covered by plans that contract with BHS. It also 
coordinates patients’ health records and refer them back to their primary care physician 
for follow-up care if necessary, or to other medical specialists.

MedExpress enters local market
Meanwhile, in Pittsfi eld the fi nishing touches are currently being put on a MedExpress 

Urgent Care center for a planned opening this spring.
MedExpress is located in a renovated 1926 brick building at 999 Dalton Ave., just east 

of the Coltsville traffi c intersection. MedExpress operates walk-in centers in 12 states in 
the Northeast, South and Midwest.

“We haven’t set a specifi c date yet, but our plans are to open by early spring,” said 
Annie Jamieson, a corporate spokesperson for MedExpress.

MedExpress provides rapid treatment for medical conditions and non-critical emergencies 
in the range between those which can be treated at home and life-threatening situations 
requiring the emergency room or hospitalization.

“We offer an option for middle-range, non-emergency care,” said Jamieson. “Our goal 
is to provide quality care on a walk-in basis in a warm and welcoming environment.”

Among the injuries it treats are sprains, strains, broken bones, cuts and burns, as well 
as ailments such as colds, fl u, bronchitis, asthma attacks, insect bites, stings and allergic 
reactions. It provides fl u shots and other immunizations and vaccinations, digital x-rays, 
lab work, drug and alcohol screening, and IV fl uids.

The center also provides other services, including physicals and medical evaluations 
for sports, employment and other purposes.

Jamieson noted that MedExpress coordinates its care with other providers. “We work 
with a patient’s family physician,” she said.

The center will be open daily from 8 a.m. to 8 p.m. MedExpress accepts private insur-
ance, Medicare and Medicaid (depending on terms of a state), as well as self-pay options. 
Jamieson said their rates are intended to be affordable.

The Pittsfi eld MedExpress will have a staff of about 20, including physicians and other 
care providers, and business and customer service employees.

It will operate in an industrial building that was originally owned by Crane, and was 
most recently used as a warehouse. MedExpress is leasing the building from its current 
owner, Freight House Realty, a local investment partnership.

The original structure has been renovated in a way that preserves its original appear-
ance, with some contemporary features added, including installation of a large cupola 
that is part of a MedExpress design format.◆

iDeaL sPace For ProFessionaL or HeaLTH & weLLness oFFice

Allendale Shopping Center

ALLENDALE SHOPPING CENTER • 5 CHESHIRE ROAD • SUITE 60 • PITTSFIELD, MA 01201

LEVEL ONE (lower level) – 500 to 1,650 SF available
Convenient Free Parking • Bus Stop at Entrance

Flexible Lease Terms • Available for Immediate Occupancy
FOR LEASING INFORMATION CONTACT:

Glenn Langenback • Property Manager
Tel: 413-236-5957 • Cell: 413-464-4211 • GLangenback@verizon.net

…because home is where the heart is!

WE OFFER:
◆ Personal Care
◆ Live In Service – Up to and
 Including 24 Hour Care
◆ Medication Reminding
◆ Homemaking
◆ Companionship
◆ Shopping and Errands
◆ Door to Door Services for
 Appointments & Procedures

Call us to set up an appointment 
for a complimentary assessment!

413-464-7524
137 North Street • Suite 202

Pitt sfi eld, MA 01201
www.mtviewhomecare.com

413.458.0093
191 Water Street

Williamstown, MA
www.burnhamgold.com

Licensed in Massachusetts

wiLLiamstown
217 Main Street, gateway to “the village Beautiful”
The once-famous Four 
Acres ,  a  wonder fu l 
long-time family-owned 
restaurant, is now ready 
for revival – or perhaps 
p u t  t o  a n  e n t i r e l y 
different use  – by a 
new owner with both 
the right vision and an 
astute appreciation of 
the value of this prime 
commercial property. Commercially zoned .43-acre site has excellent visibility and 
accessibility as part of the high-traffi  c Main Street business district. Includes ample 
parking for any number of re-use concepts, such as retail/pharmacy, professional 
offi  ce, or other commercial uses. Priced to sell…$399,000

commercial property. Commercially zoned .43-acre site has excellent visibility and 

Bring your imagination and set up shop! 
Built in 1934 and originally operating as 
a sausage manufacturing plant, this mill  
offers 5,960 square feet of space, with a 
cement floor, steel beam construction, 
upgraded natural gas heating system, and 
400-amp three-phase electrical system. 
Also features half-bath, attic and cellar. 
The building sits on three-quarters of 
an acre, with plenty of parking, storage 
shed, and loading dock. Call today for 
your showing…$199,000

adams
commercial opportunity at 23 Mill Street



9March 2016  Berkshire Trade & coMMerce

and stay in business,” he said. “Being part 
of CHP takes away that headache. We don’t 
have to worry about those losses. Now we 
can tell patients that CHP provides treatment 
regardless of ability to pay and offers a sliding 
scale, and refer people to them.”

Evolving organization
CHP was started in 1975 as Children’s 

Health Program by pediatrician Dr. Thomas 
Whitfi eld to provide health care for rural 
children in south Berkshire who otherwise 
had no access to it. In 2000, CHP obtained 
federal designation for its health center, be-
gan serving adults and elders, and assumed 
its present name to refl ect the community-
wide focus.

It grew steadily. In 2007, CHP assumed 
ownership of Barrington OB/GYN to provide 
comprehensive women’s health care services. 
In 2008, the Neighborhood Health Center 
in Pittsfi eld transitioned to CHP ownership 
from BHS to become CHP’s second regional 
health center. That same year, CHP opened 
the CHP Dental Center in Great Barrington. 
In 2009, CHP acquired its present head-
quarters on Stockbridge Road (Route 7) in 
Great Barrington, with three buildings on 
nearly 8 acres.

Late last year, underlying internal ten-
sions between some members of the CHP 
staff and former CEO Bryan Ayers led to 
the departure of Ayers.

Spiliotes is a partner and senior advisor at 
Cambridge Management Group, a healthcare 
consulting fi rm. She had been working with 
CHP since 2014 on a part-time basis, assisting 
the organization in an internal management 
review process.

In December, following the departure of 
Ayers, she was named interim CEO. The 
agreement is open-ended.

“I think CHP is a great organization, and 
I told them I’d serve in this position for as 
long as they want me,” she said.

Spiliotes has previously served as interim 
CEO at Community Health Connections Inc., 

a FQHC in central Massachusetts, and has 
worked with other FQHCs, their administra-
tors and boards to develop new strategies and 
evaluate operations.

When asked how CHP was handling the 
recent internal issues, Spiliotes said she 
believes the organization’s staff is ready to 
move forward. “I wasn’t involved with that 
situation, but my sense now is that there is 
a great deal of optimism and confi dence that 
we can move forward and do the things we 
plan on doing,” she said.

Spiliotes, who has worked in various 
healthcare settings, said she is a strong be-

liever in the role of FQHCs. “They are an 
important solution and a model of health care 
for the future,” she said. “We serve individu-
als regardless of ability to pay, including the 
indigent and homeless who have nowhere 
else to go. We also have a commercial base 
of fully insured patients who choose CHP 
because of the quality of care we provide.”

At the same time, she said, CHP and other 
FQHCs also face challenges.

“They all have similar issues of trying to 
provide access to quality care, serve under-
served populations, and have happy physi-
cians and staff,” she said. “At the same time 

we have to be able to cover our expenses. 
Balancing all of that is a challenge.”

She noted that additional reimbursement 
as a FQHC only covers a portion of their 
budget, and it can be as small as 10 percent. 
The balance has to be covered from fees 
and insurance reimbursements and other 
income sources.

Spiliotes said CHP is currently focused 
on addressing those issues and positioning 
itself for the future. “At the end of the day, 
health care is still a business, and we have to 
cover our expenses,” she said. “To achieve 
that, communication is a key.”◆
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sKills & training

By John Townes
The Berkshire County Regional Employ-

ment Board (BCREB) is teaming up with 
several schools and local businesses to 
provide free training for jobs in the manu-
facturing sector.

The goal of the new Berkshire Advanced 
Manufacturing Technology Training Pro-
gram is to open up the path to manufacturing 
job opportunities for local residents, while 
also providing a workforce with the special-
ized skills required by area employers.

The program is funded by a $138,000 
grant through a larger $1.5 million awarded 
last December by the administration of Gov. 
Charles Baker to 10 workforce development 
organizations across the state, through the 
Executive Office of Housing and Economic 
Development.

The specific goal of the BCREB program 
is to train 66 workers, and to achieve a job 
placement rate of at least 70 percent.

“In Berkshire County, we know that the 
main challenges facing employers include a 
shortage of high-skilled workers the retention 
of younger employees, and the pressure to find 
replacements for what is anticipated to be an 
onslaught of retirements in manufacturing 
within the next 10 years,” said BCREB Execu-
tive Director Heather Boulger at a Feb. 9 press 
conference announcing the program.

The training program, which starts in late 
February, is oriented to recent high school 
graduates, as well as unemployed or under-
employed adults and incumbent workers who 
want to work in manufacturing and achieve 
a career path in that sector.

Manufacturing companies represent 8 
percent of the Berkshire workforce. Manu-
facturing employees in Berkshire County 
earn about 23 percent more on average than 
workers in other parts of the economy, with 
average annual salaries of $54,576.

The training content is designed to address 
the workforce development needs of Berkshire 
County’s advanced manufacturing industries. 
The coursework includes basic skills training 
in core manufacturing processes, especially in 
the paper and advanced materials industries 
which are the region’s major employers.

“This training program will align the train-
ing curriculum with the needs of Berkshire 
companies to help ensure that workers can 
find jobs and that employers can find the 
skilled workers they need,” said Boulger.

If the program proves to be successful, 
there is a possibility it could be extended 
for up to two years, with additional funds 
to train more workers.

Partners in this project include area manu-
facturing employers, Covestro, Sinicon, 
Interprint, Cavallero Plastics, and Crane, as 
well as BCREB, Berkshire Community Col-
lege (BCC), BerkshireWorks Career Center, 

McCann Technical School, and Pittsfield 
Public Schools. The majority of training is 
taking place at McCann in North Adams, the 
Conte Federal Building in Pittsfield and the 
vocational educational facilities at Taconic 
High School in Pittsfield.

Sara Milano, training coordinator for 
the program, said the curriculum has been 
developed in conjunction with BCC and Mc-
Cann, and the schools will run the courses 
and provide instructors.

She noted that the participating busi-
nesses have also assisted with the planning. 
“They have been working with us to identify 
needed skills, and helped us learn about their 
industries,” she said, adding that the business 
partners will work with the program on job 
placement to identify potential openings.

The program focuses on basic manufactur-
ing, CNC, and workforce readiness skills. It 
includes training in general skills, including 
basic computer application, and how to adapt 
to shift work. Training in specific skills is 
also offered, including hoisting (forklift) and 
metal arc and gas welding.

It offers training to qualify for Level 
I and Level II certifications based on the 
Massachusetts Advancement Center’s Work-
force Innovation Collaborative (MACWIC) 
framework.

Level I courses are being held in North 
Adams and in Pittsfield, and are focused on 
basic manufacturing, Level II courses for 
moderate skills and incumbent workers will 
be offered in Pittsfield.

Job development and career counseling 
are also provided.

Milano noted that while the initial Level 
1 classes are starting in late February, there 
may still be openings. She encouraged anyone 
interested in the program to contact her at 
413-442-7177 or visit www.bcreb.com.

“Also, if the initial program is successful, 
and it is extended, there will be openings for 
future sessions,” she said.◆
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Berkshire Fitness Company
continued from page 1

HealtH & fitness

That concept is captured in the company’s 
mission statement – “Believe anything is pos-
sible • Be moved to new heights • Become 
better at what you do” – which is prominently 
displayed across a row of large picture win-
dows facing out onto Water Street.

That mission statement also refl ects, to 
some degree, Dufour’s own impetus for 
launching the new business with her business 
partner and longtime friend Dave Armet, PT, 
who has owned and operated Williamstown 
Physical Therapy since 2000.

“Dave and I met years ago through 
training programs at the Gray Institute,” 
Dufour said, referring to the well-known 
Michigan-based facility that provides 
functional training for physical therapists 
and fi tness professionals. She noted that 
she and Armet share the same treatment 
philosophy, known as Applied Functional 
Science, which approaches each individual 
according to their unique goals and daily 
function. “It’s a more holistic approach,” 
Dufour commented.

She and Armet reconnected at a profes-
sional conference this past summer. “We 
started talking about what we were each 
doing,” said Dufour, noting that at that time 
she was living and practicing in Maine, and 
“was itching to do something bigger.”

Armet, meanwhile, was busy with his 
established practice in Williamstown and was 
also in the process of rolling out a separate 
venture producing the 3ACT Slide, a new 
fi tness and rehabilitation tool that he had 
developed with another Williamstown-based 

fi tness professional, Christy Abel (see ac-
companying story).

Gap in fi tness spectrum
Based on their long experience in the 

physical therapy fi eld, Dufour said, she and 
Armet believed there was a gap in the type 
of fi tness services and options that were 
available to clients after they completed their 
physical therapy treatment.

“We both saw the need for something after 

the insurance co-pay runs out,” said Dufour. 
“Physical therapy is great for getting someone 
back on their feet after an injury [or other 
situation]. But the real work can actually 
happen when people feel better.”

She noted, however, that people often can 
re-injure themselves when they try a fi tness 
program on their own.

Armet agreed, noting that he had in recent 
years begun implementing some elements 
of fi tness training at Williamstown Physi-
cal Therapy, such as a Fit4Life program for 
seniors. The constraints of space, staff and 
logistics limited how much could be done 
on this level, he added.

These and related considerations coalesced 
into the concept for what would become the 
Berkshire Fitness Company, (or “Be Fit Co.” 
for short). “I liked the idea of melding these 
two businesses, and having a place that I can 
be comfortable recommending to people for 
that next level of fi tness,” said Armet.

Going from concept to reality involved, 
among other things, fi nding an appropriate 
space for the venture. While Dufour was in the 
region doing some promotional yoga video 
for the 3ACT Slide, Armet showed her the 
space at 16 Water St., which at the time was 
being used for an art gallery operated by the 
building’s owner, Charlie Fox.

“Right away I loved the space and the 
windows,” said Dufour, adding that they 
approached Fox about the space in August, 
and had a signed lease in October.

The next few months involved preparing 
the space for its new use as a fi tness studio, 
a process that included procurement and 
installation of a wide range of specialized – 
and somewhat unusual – fi tness equipment 
and apparatus.

“We are not Planet Fitness,” said Dufour 
with a laugh, referring to the ubiquitous 
chain of fi tness clubs equipped with rows of 
treadmills, step machines and other stationary 
fi tness machines. “We are not big on machines 
that keep you in one place.”

Instead, Berkshire Fitness Company is 
fi lled with such things as aerial silks – col-
orful lengths of fabric descending in pairs 
from one section of the ceiling (think Cirque 
du Soleil).

“Aerial silks are uncommon in this area,” 
said Dufour. Most often used for such activi-
ties as aerial yoga, they also lend themselves 
to a range of specialized programs for all ages. 
“We’re developing a silks class for young 
girls in the fi fth and sixth grade,” said Dufour. 
“The aerial silks are also great for strength 
and balance training for seniors.”

Another stretch of interior wall has four 
stations equipped for resistance band train-
ing and activities. An open matted fl oor 
space provides room for training with such 
things as medicine balls, dumbbells, and an 
assortment of large, colorful rubber tubes 
– known as ViPR (Vitality Performance 
Reconditioning) – which are used for loaded 
movement training.

Still other sections are equipped for sus-
pension training activities, and there are two 
Fitwall stations that combine strength, cardio 
and fl exibility training.

Many options
These and other activities at Berkshire 

Fitness Company are available on an open 
individual-use basis, through personal train-

Exposed brick walls, high ceilings and aged wood fl oors comprise the setting for Berkshire Fitness Company and its wide assortment of apparatus, such as 
aerial silks, ViPR tubes and resistance bands. Additional equipment and stations are in another large space on the other side of the brick wall at right.
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ing sessions and in small group classes. 
“There are many ways we can work with 
people to achieve their fi tness goals,” said 
Dufour. “We don’t want to be pigeon-holed 
into any one thing.”

A key component of the new studio is its 
emphasis on personalized service. In addi-
tion to Dufour, Berkshire Fitness Company 
has enlisted the services of several highly 
trained coaches with backgrounds in physi-
cal therapy, strength and conditioning, and 
related disciplines.

“We offer personal training memberships 
with coaches who pay attention to detail and 
know how to look at your movement from 
every angle,” said Dufour.

Berkshire Fitness Company (413-458-
1618) offers a wide range of membership 
options at various price points (see the 
company’s website, www.befitcompany.
com for details.) But Dufour stressed that a 
membership begins with a personal move-
ment assessment session that allows her to 
guide the individual toward the programs 
and facilities best suited to their condition 
and goals.

Interviewed just a few weeks after the stu-
dio’s Jan. 4 opening, Dufour said the venture 
is off to a solid start. “We’re very pleased 
with the pace and response,” she said. “We 
are making refi nements as we go along.”

Those refi nements include several programs 
that are still taking shape, such as a custom-
ized circuit training program utilizing an app 
accessed on a tablet that guides the individual 
from activity to activity at one or multiple 
stations throughout the studio. “We hope to 
have that by late February,” she said.

Also taking shape are group programs 
geared toward specifi c sports or recreational 
pursuits such as running or golf. “We don’t 
want people to just be inside,” Dufour com-
mented. She added that the studio also hopes 
to offer group training and fi tness programs 
for area athletic teams.

One initial program that has proven popu-
lar is the Fit4Life senior fi tness class that was 

originally launched by Armet at his physical 
therapy practice and has been relocated to 
Berkshire Fitness Company. “We have a very 
solid senior fi tness program,” said Dufour, 
noting that it has a special emphasis on 
strength and balance. “I’m very passionate 
about fall prevention.”

While initial membership at Berkshire 
Fitness Company has trended more toward 
women than men, Dufour said she hopes to 
see that balance out in the months ahead as 
word gets out about the programs and facili-
ties, and as some of the sport-specifi c group 
programs are developed.

The new studio is also focused on brand-
ing, with a range of merchandise featuring 
the “Be Fit Co.” logo. Other speciality fi tness 
apparel is being sold at the studio through a 
partnership with Nature’s Closet, an estab-
lished outdoors clothing outfi tter on nearby 
Spring Street.◆
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Goodideas
3ACT slide
continued from page 1

The 3ACT Slide, which sells for $795, 
is a 6-foot diameter circular board that 
has sets of small holes positioned across 
its slippery surface. Those holes are used 
to lock into place a series of bright orange 
blocks that serve various functions for foot 
positioning and stability, depending on the 
type of physical activity or training that is 
being conducted. A pair of stretch spandex 
shoe covers are worn over the user’s athletic 
or training footwear to facilitate the sliding 
motion across the board’s surface.

As described on the company’s website, 
(www.3actslide.com), the slide’s “multi-di-
rectional design allows tri-plane movement to 
simulate athletic and physical demands for a 
variety of sports and rehabilitation needs. The 
sliding surface demands increased muscular 
activity, emphasizing control of deceleration 
forces to optimize explosive athletic skill. The 
dual sided stability blocks allow customized 
foot positioning, while offering safety and 
movement specific guidance.”

Armet explained that the name “3ACT” 
combines the acronym for “Active Circular 
Trainer” with the key concept of multi-
directional movement.

“It refers to the three planes of motion 
you can move in: front to back, side to side 
and rotational,” he said, acknowledging 
that the name – while catchy – is somewhat 
cryptic. “We like having a name that’s a bit 
of a curiosity.”

According to Armet, it is both the circular 
design of board and the multi-directional po-
sitioning of the foot blocks that distinguishes 

the 3ACT Slide from conventional slide boards 
that have been in use for several years.

“The slide board was invented back in 
the 1980s as a fitness tool for both athletic 
training and physical therapy purposes,” 
he explained. “Being on a slippery surface 
creates some element of instability, and the 
proper use of a slide board can promote 
muscle control and mobility.”

The conventional slide boards are designed 
for side-to-side movement, with blocks posi-
tioned on both sides as a brace and push-off 
point for that movement.

From concept to prototype
Armet said that he and Abel, who have 

been friends for several years, came upon an 
idea for expanding the range and direction of 
movement possible with a slide board while 
working together at a local golf clinic.

“About four-and-a-half years ago we were 
getting ready to do a golf performance lec-
ture at Berkshire Hills Country Club,” said 
Armet, noting that such programs involve 
instruction and insights into the complex 
rotational movement of the golf swing. “We 
thought, ‘Wouldn’t it be great if we had a 
slide board that could be used for that kind 
of multi-directional movement?’”

That simple spark of an idea set things in 
motion for the development of a first rough 

prototype to physically illustrate the circular 
board design and concept for multi-position 
blocks. But going from that first prototype to 
finished product became quite a process and 
journey in itself, according to Armet.

“There were many different steps along the 
way,” he said. “It involved lots of talking to 
people, understanding production processes, 
and going through design consultants.”

About two years ago, after several more 
prototype stages, they applied for and were 
granted patents for the basic design of the 
circular slide board and for the way that 
the blocks fasten into place on the surface. 
“That was the biggest design challenge,” said 
Armet, noting that the locking mechanism 
had to be secure enough to hold the blocks 
in place under high load levels, but also un-
obtrusive in those areas of the board where 
blocks are not in position.

Helping them to bring the 3ACT Slide 
across the finish line was Pittsfield-based 
designer D.J. Junod, who was referred to 
Armet and Abel by acquaintances in the local 
plastics industry. “We met with [Junod] to look 
at prototypes, and he did a really good job of 
understanding the concept,” said Armet.

The finished design for the 3ACT Slide 
involves a layer of slippery polyethylene 
plastic on top of an EVA foam substrate. Metal 
brackets for locking the blocks into position 
are embedded in the foam layer.

There are three circles – outer, middle 
and interior – that have differing numbers of 
block locks. “That allows for lots of differ-
ent block positions for different activities,” 
said Armet.

The eight blocks are injection molded 
plastic. Each has a vertical side wall and a 
slanted side wall, which allows for different 
functions and foot positioning.

The 6-foot-diameter board is comprised 
of five puzzle-shaped interlocking pieces. 
“Part of the challenge was that it needed to 
be portable but easy to assemble and light 
weight,” said Armet. The puzzle-shaped 
pieces allow it to be put together securely 
and broken apart easily. The pieces fit into 
a carrying bag that, along with accessories, 
weighs in at 22 pounds.

Manufacturing and marketing
From finalizing the product design, the 

next challenge became connecting with a 
manufacturer that could produce the slide 

The 3ACT Slide is designed for use in a wide range of 
activities – from basic fitness (left) to sports perfor-
mance training (below) to physical therapy and reha-
bilitation (right). (Photos provided by 3ACT Slide)
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at a reasonable cost and relatively small 
production run.

Armet said he and Abel were contacted 
by an organization called Patent Support 
International, which provided guidance on 
aspects of the manufacturing process and 
helped connect them with a suitable manu-
facturer in China.

“We tried looking at local and U.S. op-
tions,” said Armet, adding that the slide’s 
design and limited production scale were not 
a good fi t for those manufacturers.

Still, the Chinese manufacturer required a 
minimum order of 350 units, he said. To assist 
with some of the up-front cost of produc-
tion, Armet and Abel secured fi nancing from 
Adams Community Bank. “They were incred-
ible,” said Armet. “They really understand the 
needs of a small company like this.”

Overall, Armet said, the design and pro-
duction of the 3ACT Slide has involved an 
investment of about $100,000.

That investment yielded the delivery of the 
fi rst 3ACT Slides this past November, and 
the start of active marketing of the product. 
We’re using social media and professional 
contacts in our industry,” said Armet. “Our 
market is not for the home. It’s primarily for 
physical therapists, athletic training profes-
sionals and personal trainers.”

The company’s website provides an 
introduction to the 3ACT Slide and its ap-
plications in key areas of sports performance 
training, physical therapy rehabilitation, 
and fi tness classes. This includes access 
to a video library with some 80 videos il-
lustrating ideas for how the 3Act Slide can 
be used in buyers’ training and physical 
therapy practices.

In the fi rst few months of selling the de-
vice, Armet and Abel have been bolstered 
by the strong response from peers in their 
industry.

“We’re on a pretty good pace,” said Armet, 
adding that, not only are they getting orders 
from trainers and physical therapists across 
the country, they are already seeing repeat 

business from satisfi ed customers. These re-
peat orders, he explained, are coming mostly 
from larger physical therapy practices with 
multiple offi ce locations.

“What’s most exciting to us is that these 
larger practices are calling back for more 
slides for each of their locations after order-
ing their fi rst one,” he said.

That type of response should help Armet 
and Abel move smoothly to their next pro-
duction run. “Our goal is to sell the fi rst 350 
within a year,” said Armet. “Our next order 
would be for 500.”◆
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leGalaffairs

By John Townes
It has been a busy year of transition for 

the Berkshire Center for Justice Inc. (BCJ), 
and the pace is expected to pick up as the 
organization moves into 2016.

Founded in 2006, BCJ is a nonprofi t orga-
nization that was previously named the Free 
Legal Clinic of South Berkshire County. It 
is based in an offi ce at 284 Main St., No. 7 
in Great Barrington.

Its original core service has been free 
legal advice and support for people who 
cannot afford standard attorney fees. It also 
offers referrals to a network of 24 volunteer 
attorneys who have agreed to provide their 
services to clients referred by BCJ at a re-
duced fee or on a pro bono basis.

The organization has been laying the 
groundwork and taking steps to advance 
those goals.

“Free legal clinics are important, and we 
will always continue to provide that service,” 
said Eve Schatz, founder and executive direc-
tor of the organization. “However, it’s also 
clear that much more is needed. We’re in a 
unique position to be able to identify those 
needs and grow to address them.”

“We also can connect people with social ser-
vices and other resources they may need.”

Filling the gap
Brian Donnelly, who is president of the BCJ 

board of directors, explained that a core goal 
of the organization is to help to fi ll a large gap 
that exists in the overall legal system.

“I have great respect for our legal system, 
and there is much that 
I admire about it,” said 
Donnelly, a retired at-
torney who specialized 
in insurance law and 
worked for Berkshire 

Life and other fi rms. “But a major problem 
is that a lot of people fall through the cracks 
because they can’t afford legal representa-
tion.”

Donnelly pointed out that free legal aid 
services are often available through state 
programs for people whose incomes are 
within the designation of poverty according 
to offi cial guidelines. Free legal defense is 
also available in criminal cases, and in some 
types of cases – such as negligence suits – 
attorneys will work on a contingency fee 
based on the outcome.

There is, however, a wide range of working 
people who cannot afford legal representation 
in cases involving civil law.

“There is a spectrum, and those at either 
end of it are generally covered,” he said. 
“People who are below the offi cial poverty 
level are usually eligible for free legal aid. 
And the wealthy are not hurt by the cost of 
legal fees. But there are many people be-
tween those ends of the spectrum who are 
at a disadvantage because representation is 
too expensive for them.”

This makes it difficult, or impossible 
for the working poor – or even those with 
moderate middle-class incomes – to either 
gain legal remedies for problems or defend 
themselves if they are challenged legally, 
he continued.

“Suppose, for example, you hire a contrac-
tor to do some work on your home, and they 
default on their responsibilities,” Donnelly 
said. “If you want to take legal action to 
recover your losses, it can end up costing 
thousands of dollars. If you don’t have the 
money to cover that, the legal system is not 
working for you.”

BCJ provides its services in several basic 
ways. Schatz, an attorney who also has a 
private law practice, meets individually by 
appointment with those who are seeking legal 
assistance through the clinic.

In addition, BCJ sponsors free legal clin-

ics, which people can attend and receive 
counseling at no cost, or for a small volun-
tary donation. The primary source of this 
service is a weekly legal clinic held at noon 
on Wednesdays, in conjunction with a free 
community lunch sponsored by the Guthrie 
Center in Great Barrington.

Schatz determines what can be offered 
to clients individually on a case-by-case 
basis. “It depends on a variety of factors,” 
she said.

She explained that the free services the 
clinic can offer are frequently suffi cient for 
people who primarily need advice, or whose 
cases can be resolved by relatively simple 
measures, such as preparation of a letter or 
legal documents.

“Often, clients don’t know what their 
legal rights are, and they primarily need 
information,” she said. “If it’s an issue they 
can manage on their own, we can teach them 
how to advocate for themselves.”

However, other cases are more involved, 
and require more extensive preparation or 
actions, such as detailed research, representa-
tion in court and other tasks.

If the scope or nature of the case is not 
practical for the clinic to handle, BCJ refers 
them to its network of attorneys who provide 
their services at a reduced rate, on a pro bono 
basis or for their standard rates.

“The attorneys we are affi liated with are 
very generous,” said Schatz. “Even when 
there is a fee, they often put in additional 
time and hours far beyond what they actually 
charge for these cases.”

Expanded services
BCJ is currently working to expand the 

services it offers by creating an additional tier 
of services available on a sliding-scale fee 
based on an individual’s income. Schatz said 
the details of this are being developed.

“Our free services will remain free,” said 
Schatz. “However we’re also graduating to 
offering more fee-based services to meet a 
wider range of needs. We’re evaluating a 
range of options, working on a specifi c sliding 
scale of fees and other details.”

In addition, BCJ is also expanding its 
geographic scope. It recently sponsored its 
fi rst legal clinic in Pittsfi eld, and plans to 
hold other clinics in different parts of the 
county on an ongoing basis.

“Our services have always been available 
throughout the county, and we have worked 
with many individuals from all sections of 
the Berkshires,” Schatz said. “However, we 
have not physically held legal clinics outside 
of south county before. Now, we’re expanding 
our capacity to hold clinics elsewhere and take 
our services to those communities directly.”

Another initiative is providing legal edu-
cation. A focus of this is a course that has 
been developed in which Schatz or other 
BCJ members will offer legal information 
to graduating high school students. The 
organization is offering the course to area 
high schools.

“Young people start dealing with legal 
issues when they leave school and start 
taking on adult responsibilities,” she said. 
“The course is designed to help to prepare 
them with knowledge about legal issues in 
a way that connects their legal rights and 
responsibilities.”

BCJ is also working on expanding its 
organizational structure and resources to 
support these and other goals. It is expanding 
its board, and recruiting other volunteers, 
including attorneys and people to provide 
help with its offi ce administration, public 
relations and other tasks.

The organization is self-supporting and 
does not receive any federal or state funding. 
The board is currently developing a detailed 
fund-raising strategy.

“We exist due to the contributions from 
people who support what we do,” said 
Schatz.

They also hold a major fund raising event 
annually, a dinner dance and auction. This 
year’s event is scheduled for March 12 at a 
time and place to be announced, featuring the 
Wanda Houston Band playing dance music 
from the ’60s, ’70s and ’80s.◆

The recent change in name also clarifi es 
their overall mission, she added.

“The fact that so many people cannot 
afford legal representation is a major social 
justice issue,” she said. “The change in our 
name refl ects that. We want to empower 
people. ”

The organization’s current goals include 
offering additional le-
gal services on a slid-
ing-scale basis, with 
fees based on income.

BCJ (413-854-1955 
or flcberkshire.word-
press.com) has also been working to develop 
educational programs on legal issues, and 
gradually expanding its presence in the 
central and northern Berkshires.

The primary emphasis of the center is on 
civil law. It works with people who need in-
formation and assistance with a wide range of 
both minor and serious legal issues, including 
consumer complaints, family law, bankrupt-
cies, landlord-tenant issues, wills and estate 
law, insurance disputes and other matters.

“In addition to providing legal assistance, 
we take a holistic approach,” noted Schatz. 

BeRKsHiRe ceNteR FoR JUstice

Nonprofi t organization expands core mission to fi ll gap in legal system 

“The fact that so many 
people cannot afford legal 
representation is a major 

social justice issue.”
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Attorneys leave firm to 
start separate practice

By John Townes
Three attorneys with the Pittsfield-based 

firm of Martin, Oliveira and Hamel PC are 
establishing a new practice, named Courtney, 
Lee and Hamel PC.

The new firm will open March 1 with an 
office at 31 Wendell Ave. in Pittsfield. Its 
partners include Mary Courtney, Darren Lee 
and Tom Hamel, and it will offer a range of 
legal services.

The firm of Martin, Oliveira and Hamel, is 
changing its name to Martin and Oliveira, but 
will remain in its current offices in the Clock 
Tower business park at 75 South Church 
St. in Pittsfield. Its partners include John 
Martin Sr., John Martin Jr. William Martin, 
Thomas Martin and Peter Alessio. (It retains 
the name of the late Ronald Oliveira, who 
was an original partner.)

Hamel and Courtney, who had previously 
practiced together, joined the Martin firm in 
2011 and their practices were merged. Lee 
had earlier joined the firm in 1999 and had 
been a partner since 2007.

Hamel said the decision to separate into 
two independent prac-
tices was made for 
pragmatic reasons.

“It is totally ami-
cable,” he said. “Mary 
and I had brought our 
own clients in, and we 
each had our own book 
of business. It became 
apparent over time that 
our cases were often 
overlapping, and we 
found ourselves representing different sides 
in business transactions or disputes. So it 
made sense to separate into two practices.”

Each firm and attorney will continue to 
represent their current clients.

“It’s a smooth transition for both firms,” 
said Hamel. “We’re telling our clients that it 
will continue to be business as usual, apart 
from our change in location.”

Hamel, Courtney and Lee (413-443-4445) 
will offer a range of services among them.

Hamel, a 1988 graduate of Vermont Law 

School, has practiced in Berkshire County 
since 1989. His areas of concentration and 
law practice are primarily focused on trans-
actional and business matters, real estate, 
probate and estate planning. His clientele 
includes individuals as well as business or-

ganizations, primarily 
privately held compa-
nies, of varying types 
and sizes. He regularly 
advises new and estab-
lished businesses on 
all aspects of incor-
poration and business 
formation.

Hamel is a member 
of the Rotary Club of 
Pittsfield, has served on 

the City of Pittsfield Master Plan Advisory 
Committee and currently serves the on the 
city’s Board of Voter Registration.

He is on the executive committee and 
boards of directors of both the Berkshire 
County Association of Retarded Citizens 
and the Catholic Youth Center.

Courtney graduated from the University of 
Connecticut School of Law in 2003, and has 
been associated with Hamel since 2004. She 
focuses on a combination of civil litigation, 
business and personal law, including employ-

ment law, collections, construction litigation, 
personal injury, and probate and family law. 
Prior to entering private practice, she was a 
staff attorney for Administration for Children 
Services in the New York City Division of 
Legal Services. She is licensed to practice 
in Massachusetts and New York.

Before entering the law, she was a clinician 
with Berkshire Health Systems, Berkshire 
Mental Health and the Berkshire Council on 
Alcoholism & Addictions. She also served 
with the U.S. Air Force. She is on the Gladys 
Allen Brigham Center’s board of directors, 
and is a past member of the Town of Middle-
field Select Board.

Lee is a 2000 graduate of Western New 
England School of Law. His areas of concen-
tration include commercial real estate, resi-
dential real estate, municipal law, landlord/
tenant matters, IRC section 1031 Exchanges, 
and personal injury. He also serves as part-
time attorney for the City of Pittsfield.

Lee is treasurer of the Berkshire Bar As-
sociation, and a former member of the board 
of directors of the Real Estate Bar Associa-
tion of Massachusetts, a past president of the 
board of directors of Berkshire Community 
Action Council, and current vice president 
and a member of the board of directors of 
Pittsfield Girls Softball Inc.◆

Attorneys Mary Courtney and Tom Hamel, along with Darren Lee (not shown), have left the Pittsfield-based 
law firm they had been associated with to form their own practice, with offices at 31 Wendell Ave.

“It became apparent over 
time that our cases were 

often overlapping, and we 
found ourselves representing 

different sides in business 
transactions or disputes. So 

it made sense to separate into 
two practices.”

APPLY NOW FOR FALL  2016! 
MCLA.EDU  413 662 5410

D I S C O V E R  Y O U R  F U T U R ED I S C O V E R  Y O U R  F U T U R E

BarB Davis-Hassan,ccim
Broker/owner

commercially zoned lot
$68,500 – Pittsfield

HIGH VISIBILITy building lot directly in front of 
historic Wahconah Park. Short walk to Berkshire 
Medical Center. Zoning is CWS (Commercial, 
Warehouse Storage).Water, sewer, cleared and 
level lot. (3073L)

for sale
$399,900 

Wendell  Avenue mixed-use property with 
GREAT CASH FLOW (approx.  $43K Net 
Operating Income).Seven residential units and 
two commercial rentals. New siding, windows, 
roof. Off-street parking. Short walk to courts, 
downtown. Call Barb for details. (4070B)

reduced

for sale – Pittsfield
446 Tyler Street – $189,900

Long-term retail store on busy Tyler Street corridor, 
with two-bedroom apartment for added cash flow 
in upper level. General Business Zoning. Contact 
Barb for more details. (4079B)

for sale – Pittsfield
$599,900 

South Street building with over 18,000 sq. ft. on four 
floors plus partial basement. Parking lot in rear holds 
42 vehicles. Full commercial kitchen, lots of office 
space. Large open auditorium with 20’ ceilings. 
Contact Barb for more details. (4074B)

reduced

over $115 million in commercial & 
residential sales over a 27 Year career

real estate
the place for

413-447-7300 • 413-822-4742
www.BarbHassanRealty.com
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people on the move
Barb Davis-Hassan, 

CCIM, broker/owner of 
Barb Hassan Realty Inc., 
has been named 2016 
president of the Realtors 
Commercial Alliance of 
Massachusetts (RCA-
MA), the only Realtor 
Association in Massachu-
setts specifically for com-
mercial agents. A Realtor 
since 1988, Davis-Hassan 
has earned the Certified Commercial Investment 
Member (CCIM), the Certified Real Estate Bro-
kerage Manager (CRB), the Certified Residential 
Specialist (CRS), and Graduate of the Realtor Insti-
tute (GRI) designations. She has been a member of 
the board of directors of the RCA-MA since 2008. 
The RCA-MA’s goal is to unite commercial real 
estate interests in Massachusetts for the benefit 
of its members and the public. It offers monthly 
continuing education classes, marketing and net-
working sessions throughout the state.

To strengthen Berkshire United Way’s expan-
sion of south county leadership, the organization 
has hired Amy Taylor as south county commu-
nity liaison to help mobilize leaders in the area 
and implement strategies developed specifically 
for the region. Taylor comes from a career as an 
early childhood educator with a specialty in child 
development, educational philosophy, visual arts, 
and English. She joins Berkshire United Way after 
20 years of teaching and advocating for children, 
families, and schools in a wide array of settings.

Wendy Healey has 
been named to the position 
of senior vice president, 
community banking, and 
David Harrington has 
been named to the posi-
tion of vice president, 
commercial lending, at 
Lee Bank. Healey joins 
Lee Bank with a wealth of 
experience in both the re-
tail banking and financial 
technology sectors, most 
recently serving as senior 
vice president in charge of 
retail, sales and market-
ing at Torrington Savings 
Bank. In her new position, 
Healey will focus on ex-
isting and new customer 
relationships as well as 
the design and fulfillment 
of new products and pack-
ages of services to meet 
customer needs. Harrington brings more than 18 
years of experience in product and operations man-
agement to his new position, most recently serving 
as multi-life new business operations manager at 
Guardian Life Insurance Company in Pittsfield. As 
vice president of commercial lending, Harrington 
is responsible for developing and maintaining Lee 
Bank’s commercial lending activities and expand-
ing existing customer relationships in conjunction 
with the bank’s strategic goals.

Four new trustees have been elected to Com-
munity Access to the Arts (CATA) board of 
directors. John Katz, Sharon Mozian, Richard 
Petrino and Linda Russell will serve three-year 
terms. Katz is an investment banker and business 
consultant who currently serves on both the board 
of assessors and the zoning board of appeals for the 
town of Great Barrington. Mozian is the director 
of mental health programs at Berkshire Health 
Systems. Petrino is an organizational development 
consultant and executive coach. Russell is a former 
English teacher and tutor who volunteers at CATA 
and The Literacy Network of South Berkshire. The 
following officers were also elected: Steve Shatz, 
president; Heather Heim and Emily Rechnitz, vice 
presidents; Melissa Lydon, treasurer; and Beverly 
Hosokawa, secretary. John Whalan stepped down 
as board president after serving for five years in 
that role. He will remain on the board.

Toole Insurance has 
hired Jayne Bellora to 
serve as customer service 
agent in the agency’s Lenox 
office. Her responsibilities 
include new and renewal 
business marketing, client 
relationship management 
and identifying and meet-
ing the insurance needs of 
clients. Bellora previously 
evaluated advertising and 

marketing strategies for local businesses in the 
Berkshires at VOX and WBRK.

The board of direc-
tors of Greylock Fed-
eral Credit Union has 
approved the promotion 
of Jodi Rathbun-Briggs 
to senior vice president/
chief lending officer and 
Michael Stoddard to 
executive vice president. 
Rathbun-Briggs has been 
with Greylock Federal for 
five years, building on 
her prior 10-year local 
banking career. Before 
this most recent promo-
tion, she served as vice 
president of commercial 
banking at Greylock Fed-
eral. In her new position 
she will replace Chief 
Lending Officer Charles 
Bercury, who retired at 
the end of 2015. Stoddard 
has been with Greylock 
Federal since 2014. Previously, he spent 30 years 
at Concord Savings Bank in Concord, N.H., and 
at Maine Bank & Trust in Portland, holding many 
leadership roles at these two financial institutions. 
Stoddard will continue in his role as the credit 
union’s chief financial officer.

Berkshire Theatre Group has announced the 
following additions to its board of trustees: 
Benjamin Barber, a senior research scholar at 
The Center on Philanthropy and Civil Society 
of The Graduate Center, The City University of 
New York; Bruce Birenboim, a partner with 
Paul/Weiss Firm, is a senior trial lawyer with a 
focus on securities litigation, internal investiga-
tion and regulatory work; Hilary Somers Deely, 
Stockbridge resident and BTG emeritus board 
member, who returns to the board of trustees; 
Kenneth Stark, an adjunct lecturer at City College 
of New York, and former school psychologist for 
the Department of Education in New York City; 
and Linda Ruberto, a former Massachusetts State 
Board President, and former science teacher in 
the Pittsfield School System.

Two long-time employ-
ees, Alicia Benoit and 
Lisa Mineau, have been 
promoted at MountainOne 
Bank. Benoit, who joined 
MountainOne in 1986, 
has been promoted to 
electronic banking officer, 
having served in roles of 
increasing responsibil-
ity within the Electronic 
Banking Department. In 
her new position, Benoit is 
responsible for the imple-
mentation, enhancement 
and support of electronic 
deposit products and ser-
vices for MountainOne 
Bank. She oversees the 
daily operations of the 
Electronic Banking De-
partment and manages 
risk monitoring programs 
related to these services. 

Mineau has been promoted to human resources 
officer. Since joining MountainOne in 1981 she 
has served the bank in many capacities, including 
payroll administrator and customer service rep-
resentative. As human resources officer, Mineau 
is actively involved in many aspects of the hiring 
process, employee benefits enrollment, payroll 
administration, and new employee training.◆

Hassan-Davis

Healey

Harrington

Bellora

Rathbun Briggs

Stoddard

Benoit

Mineau

North Adams
Business

Opportunity

Marshall Street (Route 8) 
storefront opposite

City Hall & MASS MoCA.

Selling established 
restaurant space with 

assumable lease and 
option on equipment.

Call Barry at 
413•664•2020

SpecialiStS in ReSiDential Moving & waRehouSing. 
locally & woRlDwiDe.

Proudly serving The Berkshires for over 90 years.
Quality service • competitive rates
A Family Owned & Operated Business Since 1923

visit our website at www.castinemovers.com

ICC MC73444
US DOT 058227

or toLL Free

1•800•225•8068413•499•4982

Your business is too small  
to do IT right. Right?
Wrong.

Expect more.

compuworks.biz

1 Fenn Street  
Pittsfield, MA

413-499-0607 
800-207-1926

BerkShares Business of the Month

OSKAR HALLIG HAD SO MUCH FUN planning his own wedding that he was inspired to start 
a business – planning other people’s weddings! �ough matrimony was his entrée into 
the business, Hallig’s company, Only In My Dreams Events, plans all sorts of to-dos, 

including birthday parties, fundraisers, and memorial services. “We do everything from begin-
ning to end, so to speak.”

“�e business has been running for two and a half years, but it’s something I’ve been doing all my 
life,” Hallig says. “For a lot of people the planning is the worst part, but I love �guring out what 
it takes to make it look seamless in the end.” His business is a sole proprietorship, but he makes it 
clear that “it’s not really a one man show when an event actually happens. You have suppliers of 
food and beverages, rentals and �orists. So much of it is the interpersonal aspect.”

Hallig grew up in Mount Washington, 
known as the “town among the clouds,” 
but now lives in the “booming metrop-
olis” of S. Egremont with his husband, 
Mike. After going to school in New York 
City and living and working in Germa-
ny, he says, “the call of the Berkshires 
was loud enough” to bring him back, 
where he jumped right into work, en-
trepreneurship, and community service 
(he is a Rotarian and teaches two busi-
ness classes at the Berkshire Community 
College’s South County Center).

Part of what Hallig loves about his pro-
fession is that he gets to introduce non-
natives to that same siren call. He also 
knows that Berkshire event planners 
have a distinct advantage. “Just being in 

the Berkshires is sometimes three quarters of the event,” he explains. With excellent performing 
spaces and beautiful properties to serve as venues, “we’ve got an embarrassment of riches.”

For weddings in particular Hallig envisions the Berkshires as the perfect destination for New 
Yorkers and Bostonians. After all, he says, “it’s a straight shot.” But beyond the convenience, Hal-
lig likes to sell the Berkshires based on the region’s “forward-thinking” approach to community-
building. For example, “there’s been a ton of interest from clients in the fact that BerkShares even 
exists. It’s the next level of trying to keep things in the local community.” 

Hallig recently became an advisor for BerkShares, Inc.’s Entry to Entrepreneurship course for 
14 to 25 year-olds. �e course’s unique focus on import replacement caught his attention. “I 
thought the idea was fascinating. How do we start to make more products here? What makes lo-
cal products special? With everything that’s going on with the economy, the more local it can be, 
the more successful and secure. If you know you’re okay, it might not matter if something were to 
go wrong somewhere else. You see this with the stock market a lot. Something happens in China 
and all-of-a-sudden the stock market is falling 200 or 300 points and you didn’t have anything to 
do with it – something that happens 1000 miles away.  It’s great to be able to insulate a little bit 
against some of those economic issues that might,” he reconsiders, “that will arise.”

Hallig has a special a�nity for the �ve BerkShare bill. �e Morgan Bulkeley, Jr. painting that 
graces the back of the note is very familiar. In fact, he says “it’s the view from my mother’s living 
room!” �ough his usual policy is to keep his BerkShares circulating, he sometimes can’t help 
himself. “When friends visit I always give them a �ve BerkShare note to take home.”

Only In My Dreams Events
South Egremont, MA (413) 528 0285

more stories like this one at www.berkshares.org



19March 2016  Berkshire Trade & coMMerce

tools oF tHe tRade

Marketing plan can 
infl uence whether 
you meet or miss 
your business goals

Deb Watson, owner of 
Business Marketplace 
(413-281-3476 or 
deb@businessmarket-
place.com), provides 
website, marketing 
and graphic design 
services.

placeMaRKet

By deB waTson
“If you don’t know where you are going, 

any road will get you there.” Lewis Carroll’s 
wisdom still rings true, especially for small 
businesses. I am always surprised how many 
don’t develop a marketing plan – even an 
abbreviated one – but just “wing it.”

Rather than an in-depth marketing plan 
article, I’m just going to share some of the 
basics of what you should be looking at and 
doing each year to mar-
ket your business.

Have you set your 
goals for 2016? It is 
a well known fact that 
those who set goals are apt to achieve far 
more than those who do not. What are your 
goals for 2016? Do you set goals just by how 
much you want to increase your revenue? Or 
are you more specifi c? Jack Canfi eld’s book 
“Success Principles” talks about taking a big 
goal and “chunking it down” into manage-
able segments. Have you detailed what will 
be required in order to achieve your goals? 
By the month, the week or the day?

Take a look at your website. Since your 
website is the foundation of all of your mar-
keting activities, this is where you should 
start. How long has it been since you’ve up-
dated its content? Is the content still accurate 
and current? Do you have any aspect of your 
site that you change on a regular basis? Is 
it mobile-friendly? Have you gone through 
the process of Google My Business? If you 
Google your industry and your town, where 
do you show up? Google algorithms change, 

and old Search Engine Optimization may no 
longer be effective.

How do you compare? How long has it 
been since you have compared your busi-
ness with your competition? How do you 
stack up? Have your competitive advantages 
changed? Are there new niches you can be 
developing?

Has your customer/client base changed?
How do you keep track of your clients? How 
do you stay in touch with them? Do you 

have any type of client 
retention program? Do 
you have a regularly 
scheduled method of 
reaching out to existing 

customers to let them know of new things 
going on or special offers? Have you lost 
any customers to your competition? And, if 
so, do you understand why?

Has your target market changed? For 
many companies, as time goes on and in-
dustries change, it is not uncommon for your 
target market to change or shift. For example, 
if you used to sell vinyl records when they 
were still the major medium for music, and 
you still sell vinyl, your target market has 
changed dramatically!

How do you let prospective customers 
know you exist? Do you advertise at all? Do 
you get positive results from advertising? 
Where do you advertise? Are you active with 
social media? Which social media outlets 
do you use? Do you understand which are 
appropriate for your business as a method of 
reaching your target market? In this day and 
age, you must understand social media.

How do you develop referrals? Too many 
people say that they don’t market their busi-
ness because they get all their customers from 
“word of mouth” marketing. Being in a leads 
or networking group can be very effective, but 
it is risky to have this be the only marketing 
activity you engage in.

Networking is imperative for virtually all 
businesses. This can be attending chamber 
of commerce events, or other organizations, 
as well as getting involved with LinkedIn 
groups. Remember: these are not the places 
to try to actively sell; these events are where 
you meet people with whom you develop new 
relationships. It’s from these relationships 
that you develop new business.

Are you proactive? Too many business 
people have a website or run an ad and then 
just sit back waiting for the phone to ring 
or their email inbox to overfl ow. It doesn’t 
work that way.

The bottom line is that you always have 
to be marketing your business, no matter 
how long you’re in business. The way you 
market may change depending upon what 
time of year, or how long you’re in business, 
but even the huge corporations we all know 
by the look of their logo still market their 
company (that’s why we recognize their 
logo). You are no exception.

Make 2016 the year that you consis-
tently, daily, follow your marketing plan to 
achieve your goals. You’ll thank me next 
December!◆

“If you don’t know where 
you are going, any road 

will get you there.”

The Business Journal
For Berkshire County
413-447-7700

info@btaconline.com

BT&C

Our Small Business banking professionals are trained to help  
your business become everything you dream it could be. We  
are a preferred Small Business Administration (SBA) lender and  
participant in the Massachusetts Treasurer's O�ce Small Business 
Partnership Program. 

Smart Small Business Lending
Berkshire o�ers a full suite of �nancial services to  
help make your small business thrive and prosper:

 » Commercial Lines of Credit
 » Financing Equipment
 » Financing Property Needs

To learn more about our Small Business Banking, contact: 
Darin Burniske  
413-441-1540

���-���-����
berkshirebank.com

Banking · Insurance
Wealth Management

Small Business 
   Loans Build
Big Dreams

Banking products are provided by Berkshire Bank: Member FDIC. Equal Housing Lender. 
Insurance products are provided by Berkshire Insurance Group, Inc., a Berkshire Bank affiliate, and in New York by Berkshire Insurance Agency, a registered 
trade name for Berkshire Insurance Group, Inc., a Berkshire Bank affiliate: Insurance and investment products are not FDIC-insured, are not a bank deposit, “NOT 
guaranteed BY THE BANK,” “NOT INSURED BY ANY FEDERAL GOVERNMENT AGENCY” and may lose value.

Life is exciting. Let us help.SM

Lenox
413-637-4200

www.berkshirehouses.com

LEE – FIRST TIME OFFERED
This is a one-of-a-kind parcel with three 
buildings in place on Railroad Street. Owned 
by the same family for generations – the two 
original buildings date from 1865. The mixed-
use building is comprised of 4,200+ sq. ft. 
and the storage/warehouse/barn adds another 
3,900 sq. ft. A single-family residence was 
constructed between the storefront and storage 
barn in 1970. Property is just under one-half an 
acre with town water/sewer, off-street parking, 
natural gas heat. $624,900. R/B2517

PITTSFIELD OPPORTUNITY
The Whitehorse Inn B&B – Turn-key long 
established local bed and breakfast with 
excellent on-line ratings from repeat guests! 
Three levels of fi nished living space, eight guest 
rooms with private baths, owners/managers 
quarters include two additional bedrooms and 
two baths, natural gas heat. This beautifully 
restored property could also be a grand private 
home, or home/office. Excellent visibility 
yet private with park-like lushly landscaped 
grounds. Freshly painted in 2015 with newly 
paved drive. Large rear carriage barn offers 
additional potential. $619,000. RB2171
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The following real estate 
transactions are provided by 
Banker & Tradesman real 
estate data Publishing. 
only properties valued 
at $75,000 or higher are 
included.

AdAmS
105 Alger St.
Buyer: Jereme Vinette +
Seller: Alaa Safa
Price: $140,000
Mortgage: $132,000
Lender: Mortgage Networks
Date: 12/29/15

48 Crandall St.
Buyer: James Solomon
Seller: Brian Mckay +
Price: $137,500
Mortgage: $122,000
Lender: Adams Community
Date: 12/28/15

180 Friend St.
Buyer: William Cross +
Seller: Norma Lafleur +
Price: $119,000
Mortgage: $127,506
Lender: Adams Community
Date: 12/18/15

31 Gilead St.
Buyer: Hunter Brockway
Seller: Barbara Bennett
Price: $102,400
Mortgage: $100,545
Lender: Academy Mtg
Date: 1/7/16

17 Harding Ave.
Buyer: Lisa Tuttle
Seller: Margaret Gelheiser
Price: $125,000
Mortgage: $110,000
Lender: Greylock FCU
Date: 12/21/15

23 Harding Ave.
Buyer: Julie Dubis
Seller: Nancy Rodowicz +
Price: $60,000
Mortgage: $68,000
Lender: Adams Community
Date: 12/29/15

71 Howland Ave.
Buyer: PNC Bank
Seller: Robert Whitney +
Price: $97,750
Date: 1/15/16

4 Marshall Ave.
Buyer: Lisa Soule
Seller: Nowell FT +
Price: $127,500
Mortgage: $125,190
Lender: Merrimack Mtg
Date: 12/30/15

N Adams Br.
Buyer: Mass DOT
Seller: Pan Am Southern LLC
Price: $1,500,000
Date: 12/18/15

166 Orchard St.
Buyer: William Swanson
Seller: Haley Moreau +
Price: $130,000
Mortgage: $130,000
Lender: Adams Community
Date: 1/15/16

4 Edmunds St. U:M301
Buyer: Frederick Hobart
Seller: Eugene Johnson 3rd +
Price: $210,000
Date: 1/7/16

Alford
12 Alford Rd.
Buyer: Shawn Coyne +
Seller: Amelia Mcdonald
Price: $710,000
Mortgage: $417,000

Buyer: Bradley Johnson +
Seller: Patrick Rondeau +
Price: $295,000
Mortgage: $230,000
Lender: Adams Community
Date: 12/18/15

dAlton
59 Carson Ave.
Buyer: Greylock FCU
Seller: Raymond Ferrin Jr +
Price: $123,375
Date: 1/7/16

168 E Housatonic St.
Buyer: Glenn Langerwall
Seller: Bo Reiote LLC
Price: $140,000
Mortgage: $143,010
Lender: Academy Mtg
Date: 1/15/16

235 E Housatonic St.
Buyer: Anthony Anastasio
Seller: Michael Ohman +
Price: $167,500
Mortgage: $162,475
Lender: Adams Community
Date: 1/5/16

436 East St.
Buyer: Wendy Bouchard
Seller: Crosier Bruce Est +
Price: $160,000
Date: 1/5/16

680 Main St.
Buyer: Andrew Perenick +
Seller: Irfan Ozberak
Price: $175,000
Mortgage: $140,000
Lender: Pittsfield Coop
Date: 12/17/15

1079 Main St.
Buyer: Patricia Faber
Seller: Benjamin Tyer +
Price: $175,000
Mortgage: $166,250
Lender: Lee Bank
Date: 1/4/16

72 Norwich Dr.
Buyer: FNMA
Seller: Ellen Lepotakis +
Price: $113,053
Date: 1/5/16

103 Pleasant St.
Buyer: Peerayot 
Noummano Sr +
Seller: Maryann Mathews
Price: $130,000
Mortgage: $97,500
Lender: Greylock FCU
Date: 1/12/16

169 Pleasant St.
Buyer: Richard Kmetz +
Seller: Amy Chapman
Price: $185,000
Mortgage: $95,000
Lender: Greylock FCU
Date: 1/7/16

800 South St.
Buyer: Jacqueline Kelly
Seller: Greylock FCU
Price: $215,000
Mortgage: $191,350
Lender: Pittsfield Coop
Date: 12/18/15

333 Washington Mountain
Buyer: Lisa Turner
Seller: Anthony Quinto

Price: $181,500
Date: 12/30/15

EgrEmont
7 Buttonball Ln.
Buyer: Kevin Ronan
Seller: Jill Schwartz
Price: $365,000
Mortgage: $285,000
Lender: Newtown SB
Date: 12/30/15

floridA
52 Central Shaft Rd.
Buyer: Sarah Maclennan
Seller: Alexis Silitch +
Price: $215,000
Date: 1/8/16

grEAt
BArrington

8 Butternut Ln.
Buyer: Butternut Lane LLC
Seller: Joshua Fein +
Price: $679,000
Mortgage: $509,250
Lender: Citibank
Date: 12/30/15

28 Cottage St.
Buyer: William Sturgis +
Seller: Paul Margrave +
Price: $285,000
Mortgage: $180,000
Lender: Lee Bank
Date: 12/29/15

16 Dresser Ave.
Buyer: Tsamis Management 
Seller: James Bashour
Price: $340,000
Mortgage: $272,000
Lender: Pittsfield Coop
Date: 12/22/15

522 Egremont Rd.
Buyer: Howard Candee +
Seller: Kenneth Cooper +
Price: $225,000
Date: 12/23/15

30 Elm Ct.
Buyer: Gillian Gorman +
Seller: Blue Willow NT +
Price: $350,000
Mortgage: $280,000
Lender: Lee Bank
Date: 12/18/15

19 Gilmore Ave.
Buyer: 19 Gilmore Avenue 
LLC
Seller: Alan Inglis
Price: $348,500
Date: 1/11/16

Lake View Rd. Lot 26
Buyer: Peter Franck +
Seller: DNM RWM NT +
Price: $350,000
Date: 12/28/15

770 Main St.
Buyer: Guidos Realty Inc
Seller: Marguerite Gulick 
FT +
Price: $375,000
Mortgage: $300,000
Lender: Greylock FCU
Date: 1/8/16

263 N Plain Rd.

Buyer: Madeline Mahoney +
Seller: Virginia Lichtel +
Price: $145,000
Mortgage: $154,241
Lender: Adams Community
Date: 1/15/16

14 Seekonk Cross Rd.
Buyer: Robert Beusman
Seller: Clark William Est +
Price: $1,572,500
Date: 12/22/15

Burning Tree Rd. U:4
Buyer: Edward Walk +
Seller: Cottages at 
Barrington +
Price: $499,000
Date: 12/30/15

Rose Ct. W U:4
Buyer: Curtiss Blue Hill LLC
Seller: Blue Hill Commons
Price: $250,000
Mortgage: $175,000
Lender: Salisbury B&T
Date: 12/30/15

HAncock
137 Dee Rd.
Buyer: Matthew Monaghan +
Seller: Madeline Monaghan
Price: $220,000
Mortgage: $200,000
Lender: Seller
Date: 12/30/15

3759 Hancock Rd.
Buyer: David Boyer +
Seller: Stephen Hogue Sr
Price: $240,000
Mortgage: $228,000
Lender: MountainOne
Date: 12/29/15

271 Main St.
Buyer: Katelyn Wetherell
Seller: Daniel Buletti +
Price: $186,500
Mortgage: $183,121
Lender: Academy Mtg
Date: 12/21/15

37 Corey Rd. U:218
Buyer: George Lessler +
Seller: David Seroy +
Price: $93,500
Mortgage: $74,800
Lender: Pittsfield Coop
Date: 1/15/16

2631-A Hancock Rd. U:2
Buyer: Leo Laviolette +
Seller: Vincent Guntlow
Price: $108,000
Date: 1/7/16

HinSdAlE
772 E Washington Rd.
Buyer: Christian Rasch
Seller: Brian Gage
Price: $353,000
Date: 12/17/15

117 S Shore Rd.
Buyer: Sarah Blake +
Seller: Lucille Decelles +
Price: $250,000
Mortgage: $225,000
Lender: Greylock FCU
Date: 12/17/15

30-32 Verge Rd.
Buyer: Elizabeth Goclowski +

Seller: Glenn Zaderecki +
Price: $161,250
Mortgage: $158,328
Lender: Merrimack Mtg
Date: 12/30/15

lAnESBoro
171 Bull Hill Rd.
Buyer: Christopher Weldon +
Seller: Fields Francis Est +
Price: $125,000
Date: 12/18/15

65 Old Cheshire Rd.
Buyer: William Shelsy +
Seller: Robert Jackson
Price: $150,000
Mortgage: $150,000
Lender: Seller
Date: 12/30/15

153 Old State Rd.
Buyer: Vanessa Lasher
Seller: Donna Zsofka
Price: $156,000
Mortgage: $146,520
Lender: Academy Mtg
Date: 1/6/16

lEE
1295 Cape St.
Buyer: Pater Markavage +
Seller: Ronald Nickerson
Price: $125,000
Mortgage: $136,760
Lender: Adams Community
Date: 1/8/16

160 Mallard Ln.
Buyer: Steven Peddy +
Seller: Lee Homer LLC
Price: $800,000
Date: 12/18/15

145 Old Pleasant St.
Buyer: Eric Benoit
Seller: Linda Rilla +
Price: $155,000
Mortgage: $110,000
Lender: Citizens Bank
Date: 12/28/15

1575 Pleasant St.
Buyer: Open Door Church 
of Lee
Seller: CML Berkshire 
Land LLC
Price: $395,000
Date: 1/14/16

579 West Rd.
Buyer: Ryan Molloy +
Seller: Homeworks 
Construction Co
Price: $125,000
Mortgage: $455,000
Lender: TD Bank
Date: 1/8/16

579 West Rd.
Buyer: Homeworks 
Construction Co
Seller: Cornerstone LLC
Price: $80,000
Date: 1/8/16

880 East St. U:4B
Buyer: Kenneth Rubel +
Seller: Jerome Shapiro
Price: $260,000
Date: 12/18/15

880 East St. U:600B
Buyer: Maura Doran
Seller: Peter Hantman +
Price: $131,000
Mortgage: $73,000
Lender: NBT Bank
Date: 12/29/15

lEnox
18 Golden Hill Rd.
Buyer: Greylock FCU
Seller: Michael Farris
Price: $95,801
Date: 1/7/16

429 Under Mountain Rd.
Buyer: F Colby Lewis 3rd 
RET +
Seller: Leonard Marcus RET +
Price: $520,000
Date: 12/21/15

479 Under Mountain Rd.
Buyer: Jennifer Coffey +
Seller: Donald Goldsmith +
Price: $430,000
Mortgage: $344,000
Lender: Lee Bank
Date: 12/31/15

333 W Mountain Rd.
Buyer: Halley Cimini
Seller: Adams Community 
Bank
Price: $160,000
Mortgage: $156,750
Lender: Greylock FCU
Date: 1/7/16

22 Coldbrooke S U:A
Buyer: Robert Comeau +
Seller: Elaine Parisier
Price: $570,000
Date: 12/17/15

Evergreen Trail U:4
Buyer: Mark Buddle
Seller: Bousquet Mgmt Inc
Price: $359,000
Mortgage: $287,200
Lender: Wells Fargo
Date: 1/4/16

260 Pittsfield Rd. U:C5
Buyer: Lisa Parise
Seller: Dagmar Stetten-
Jelling +
Price: $79,000
Mortgage: $29,000

Lender: Greylock FCU
Date: 12/21/15

Spruce Trail U:12
Buyer: Jennifer Glass
Seller: Lenox Woods at 
Kennedy +
Price: $419,500
Date: 12/31/15

montErEy
55 Eaton Rd.
Buyer: Paul Krugman +
Seller: Mandel FT +
Price: $1,725,000
Date: 12/17/15

471 Main Rd.
Buyer: Kevin West
Seller: Armstrong David Est +
Price: $423,000
Mortgage: $376,470
Lender: Pittsfield Coop
Date: 1/8/16

585 Main Rd.
Buyer: Paolo Boffetta
Seller: George Emmons +
Price: $315,000
Mortgage: $252,000
Lender: JPMorgan Chase
Date: 1/13/16

mt.
WASHington

141 East St.
Buyer: Thomas Cihocki +
Seller: Beach Hills Capital 
Mgmt
Price: $612,000
Mortgage: $489,600
Lender: Alliant CU
Date: 12/18/15

nEW
mArlBoro

109 Alum Hill Rd.
Buyer: Evan Palazzo +
Seller: Gregory Small +
Price: $335,000
Mortgage: $200,000
Lender: Pittsfield Coop
Date: 12/29/15

111 Cagney Hill Rd.
Buyer: Joffe Credit Shelter 
RT +
Seller: Nicholas Dirks +
Price: $750,000
Date: 12/21/15

227 Clayton Mill River Rd.
Buyer: David Cicchetti +
Seller: Lisa Laprelle
Price: $115,000
Date: 1/15/16

21 Hartsville Mill River Rd.
Buyer: Eric Robertson
Seller: Sandra Levine +
Price: $430,000
Mortgage: $387,000
Lender: Lee Bank
Date: 1/4/16

128 Woodleigh Ave.
Buyer: Kenneth Unger +
Seller: Scott Logan +
Price: $335,000
Date: 12/17/15

nortH AdAmS
633 Barbour St.
Buyer: Curtis Gazaille
Seller: Barbara Collier NT +
Price: $115,000
Mortgage: $118,251
Lender: Adams Community
Date: 12/28/15

182 E. Main St.
Buyer: Joyce Forth +
Seller: Greylock FCU
Price: $250,000
Mortgage: $310,000
Lender: Adams Community
Date: 1/15/16

210 Eagle St.
Buyer: MAS Real Estate 
Investors
Seller: Berkshire Cty Props
Price: $120,000
Date: 12/18/15

65 Gallup St.
Buyer: Myles Whitney +
Seller: David Willette +
Price: $120,000
Date: 1/6/16

197 Prospect St.
Buyer: Tiffany England +
Seller: Larla Peck
Price: $133,000
Mortgage: $113,050
Lender: Academy Mtg
Date: 12/30/15

21 River St.
Buyer: Deutsche Bank
Seller: Joseph Emerson +
Price: $80,750
Date: 1/15/16

otiS
1414 Algerie Rd.
Buyer: Charles Hudson
Seller: Nationstar 
Mortgage LLC
Price: $75,075
Date: 12/18/15

906 E Otis Rd.
Buyer: Meyer Well 
Drilling Corp
Seller: Allen Meyer +

Real estate

We Appraise
everything Real estate

Residential • Commercial  • Industrial 

Business In Place • Subdivisions 

Easements (Permanent & Temporary) 

 Hotels • Motels • Inns
State Certified appraiSerS:

waynE wIlkInSon .......... #75094
jEff wIlkInSon .............. #75383
MElISSa wIlkInSon ..... #103744

413-662-2227
or online at:

www.wilkinsonappraisal.com

85 ChurCh Street • north adamS, ma

Accepting New Patients
Dr. Joseph Emrich is a board certified and fellowship 
trained Neurosurgeon, providing comprehensive care for 
back and neck issues, brain and spinal cord trauma and 
brain and spinal tumors. He works with Dr. Steven Will to 
provide exceptional Neurosurgical care. 

Joseph F. Emrich, MD
Neurosurgeon

Neurosurgery Professional Services of BMC
777 North St., Pittsfield, MA
413-447-2870

Photo Here

 Board certified in Neurological Surgery
 Fellowship trained in Neuro-oncology and Brain 

Tumor Imaging, Montreal Neurological Institute
 Medical degree from McGill University
 Residency in Neurosurgery, Montreal Neurological 

Hospital
 For an appointment with Dr. Emrich, ask your 

physician for a referral or call 413-447-2870

Lender: Pittsfield Coop
Date: 12/30/15

71 East Rd.
Buyer: John Ericson +
Seller: Gardner FT +
Price: $170,500
Date: 1/11/16

71 East Rd.
Buyer: Ericson-Mccarroll 
NT +
Seller: Gardner FT +
Price: $929,500
Mortgage: $770,000
Lender: Salisbury B&T
Date: 1/11/16

124 Green River Rd.
Buyer: Joshua Lipton +
Seller: Arthur Gillman
Price: $549,999
Date: 12/21/15

BEckEt
31 Bow N
Buyer: Fred Zemel +
Seller: Pamela Marquez
Price: $231,000
Mortgage: $184,800
Lender: Lee Bank
Date: 12/18/15

1027 Fred Snow Rd.
Buyer: James Lang +
Seller: Richard Sturtevant +
Price: $292,209
Mortgage: $167,000
Lender: Greylock FCU
Date: 12/31/15

117 Friar Tuck Dr.
Buyer: Deutsche Bk NT
Seller: Joanne Martin +
Price: $133,186
Date: 1/4/16

2823 Main St.
Buyer: Greylock FCU
Seller: Cynthia Richards +
Price: $120,000
Date: 12/24/15

128 YMCA Rd.
Buyer: Margaret Esposito
Seller: Eileen Kadlec +
Price: $92,000
Date: 12/18/15

cHESHirE
858 W Mountain Rd.
Buyer: Thomas Kelley +
Seller: Hannah Giroux
Price: $260,000
Mortgage: $247,000
Lender: Adams Community
Date: 12/29/15

clArkSBurg
46 Mcarthur Dr.
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Berkshire County real estate transfers

Price: $150,000
Mortgage: $120,000
Lender: Greylock FCU
Date: 12/28/15

18 Elm Ln.
Buyer: Curt Thiem RET +
Seller: K David Kinkaid 
RET +
Price: $363,000
Date: 12/22/15

266 N Main Rd.
Buyer: Kevin Rousseau +
Seller: Richard Garretson +
Price: $550,000
Mortgage: $440,000
Lender: Pittsfi eld Coop
Date: 12/18/15

98 Pinnacle Rd.
Buyer: Stoney 
Management LLC
Seller: Wendy Garvey-Scott
Price: $205,000
Date: 1/15/16

PEru
46 W Main Rd.
Buyer: Carrie Burkis
Seller: Russell Booth +
Price: $256,000
Mortgage: $230,400
Lender: Lee Bank
Date: 1/13/16

PittSfiEld
23 Abbott St.
Buyer: John Homich +
Seller: Boro Park Real Est 
Hldgs
Price: $221,000
Mortgage: $165,750
Lender: MountainOne
Date: 12/21/5

29 Abbott St.
Buyer: John Homich
Seller: Boro Park RE Hldgs
Price: $177,000
Mortgage: $132,750
Lender: MountainOne
Date: 12/21/15

179 Bradford St.
Buyer: Phillip Almeida +
Seller: Jennifer Tyne +
Price: $84,000
Date: 12/18/15

46 Broadway St.
Buyer: Stuart Lambert +
Seller: Therese Beiso
Price: $100,000
Mortgage: $90,000

Lender: Adams Community
Date: 1/5/16

112 Brookside Dr.
Buyer: David Wasuk
Seller: Jeffrey Lichtenberg +
Price: $194,500
Mortgage: $190,976
Lender: Residential Mtg Svcs
Date: 1/4/16

31 Buel St.
Buyer: David Roberts
Seller: Vanvorst Jonathan 
Est +
Price: $95,000
Date: 12/29/15

279 Cheshire Rd.
Buyer: Heidi Gangell
Seller: Richard Gangell
Price: $118,000
Mortgage: $114,460
Lender: Greylock FCU
Date: 1/4/16

7 Cobble Stone Cove
Buyer: David Tripp +
Seller: Daniel Desantis +
Price: $147,000
Date: 1/5/16

326 Columbus Ave.
Buyer: Derek Strzepa
Seller: Real Gadoury +
Price: $130,800
Mortgage: $98,100
Lender: Berkshire Bank
Date: 12/29/15

27 Courtland Pl.
Buyer: 27-29 Courtland Pl 
Land T +
Seller: Peter Marchetti +
Price: $110,000
Mortgage: $110,000
Lender: Hartsell LLC
Date: 1/14/16

1 Crown St.
Buyer: Rachael Plaine
Seller: Mark Amuso Sr +
Price: $140,000
Mortgage: $112,000
Lender: Greylock FCU
Date: 12/22/15

388 Dalton Ave.
Buyer: Mark Sinopoli
Seller: Paul Therrien
Price: $121,900
Mortgage: $118,243
Lender: MountainOne
Date: 1/8/16

10 Dawes Ave.
Buyer: Liam Gorman +
Seller: Timothy Koenig +
Price: $112,000

Mortgage: $80,000
Lender: First bank
Date: 12/31/15

35 Deborah Ave.
Buyer: Deborah Salmon
Seller: Diane Streeter
Price: $155,000
Mortgage: $124,000
Lender: Greylock FCU
Date: 12/18/15

139 Deming St.
Buyer: Woodland 
Excavation Corp
Seller: 139 Deming Street 
NT +
Price: $120,000
Mortgage: $110,000
Lender: Charlotte Cote
Date: 1/8/16

199 Demont Ave.
Buyer: Michael Lane +
Seller: Peter Dus
Price: $132,000
Mortgage: $128.040
Lender: Lee Bank
Date: 12/28/15

100 Doreen St.
Buyer: Gary Brazee +
Seller: Vanessa Lasher
Price: $108,500
Mortgage: $108,500
Lender: Academy Mtg
Date: 1/6/16

166 East St.
Buyer: SRG Realty LLC
Seller: 188 East St Assoc 
LLC
Price: $458,750
Mortgage: $367,000
Lender: Greylock FCU
Date: 1/8/16

261 Elm St.
Buyer: Lynn Romanick
Seller: Bruce Rosenhein
Price: $124,500
Mortgage: $128,608
Lender: Academy Mtg
Date: 12/22/15

30 Foote Ave.
Buyer: Ashley Morrison +
Seller: Beverly Rochelo

Price: $80,000
Mortgage: $71,000
Lender: Adams Community
Date: 12/22/15

187 Francis Ave.
Buyer: Vera St. John
Seller: Central Berk Habitat
Price: $135,000
Mortgage: $108,000
Lender: Seller
Date: 1/5/16

56 Garden St.
Buyer: Eva Perri
Seller: Luisa Mccarty +
Price: $174,900
Mortgage: $174,900
Lender: Navy FCU
Date: 12/30/15

15 Hubbard Ave.
Buyer: Silver Street Realty 
Seller: Modern Mold & Tool
Price: $1,155,000
Mortgage: $1,244,000
Lender: TD Bank
Date: 1/4/16

75 Hungerford St.
Buyer: Pamela Czach
Seller: Amigo Properties Inc
Price: $161,500
Mortgage: $156,655
Lender: First Niagara
Date: 12/31/15

40 James St.
Buyer: Raymond 
Grandchamp Sr +
Seller: US Bank NA Tr
Price: $105,000
Mortgage: $70,000
Lender: Greylock FCU
Date: 1/7/16

19 Kathy Way
Buyer: American Inatl 
Relocation
Seller: Steven Wolfe
Price: $305,000
Date: 12/22/15

19 Kathy Way
Buyer: Joseph Simon +
Seller: American Inatl 
Relocation
Price: $305,000
Mortgage: $278,260
Lender: MountainOne
Date: 12/22/15

4 Old Farm Ln.
Buyer: Samuel Russo +
Seller: Central Berkshire 
Habitat
Price: $425,000
Mortgage: $409,806
Lender: Academy Mtg

Date: 12/18/15

26 Overlook Rd.
Buyer: Amy Chapman
Seller: Heather Zimmer +
Price: $160,000
Mortgage: $64,000
Lender: Lee Bank
Date: 1/8/16

20 Santa Maria Pl.
Buyer: Thomas Winters +
Seller: FNMA
Price: $136,000
Mortgage: $133,139
Lender: Quicken Loan
Date: 1/14/16

508 South St.
Buyer: Luke Egan +
Seller: Wojtkowski Bros Inc
Price: $121,000
Mortgage: $108,900
Lender: Greylock FCU
Date: 1/11/16

46 View St.
Buyer: Justin Turner

Seller: Paul Andrew FT +
Price: $81,500
Mortgage: $80,023
Lender: Academy Mtg
Date: 12/30/15

W Housatonic St/ Lot 2
Buyer: MDC Coast D LLC
Seller: Pittsfi eld DMP 9 LLC
Price: $1,641,301
Date: 1/7/16

West St.
Buyer: Fred Mensch +
Seller: Hashim June Est +
Price: $350,000
Date: 1/8/16

1081 West St.
Buyer: Dana St. Pierre
Seller: Eleanor Dietrich
Price: $179,750
Mortgage: $224,000
Lender: Greylock FCU
Date: 1/7/16

232 Williams St.
Buyer: Timothy Kelly +

Seller: Jacqueline Dolan-
Kelly
Price: $164,000
Mortgage: $161,029
Lender: Merrimack Mtg
Date: 12/18/16

274 Williams St.
Buyer: American Inatl 
Relocation
Seller: Scott Beauchemin +
Price: $322,500
Date: 12/31/15

274 Williams St.
Buyer: Ernest Lampron 
3rd +
Seller: American Inatl 
Relocation
Price: $322,500
Mortgage: $306,375
Lender: Lee Bank
Date: 12/31/15

98 Wilson St.
Buyer: Cate Wolff
Seller: Brian Donovan
Price: $110,000

 COMMERCIAL SPACE FOR RENT
Crawford Square   137 North Street Pitts�eld, MA 01201

898 sq/ft
$950.00 per month

 
900 sq/ft 
Heat included
$1,000 per month 

 
805 sq/ft
$900.00 per month

308 sq/ft
$450.00 per month 

Crawford Square, conveniently 
located in the business hub of the 

Berkshires, is a multi-purpose 
building with retail and office 

opportunity. Offering a variety of 
spaces, this building puts business 
owners in Pittsfield’s prime locale.

For information:  Kim Wilder, Agent (413) 822-6013

Barnbrook Realty

“Any job large or small… 
we do it right or not at all.”

www.morrisonshomeimprovement.com

• Windows • Custom Build
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Property Management

Mortgage: $106,700
Lender: Lee Bank
Date: 1/5/16

118 Windsor Ave.
Buyer: Lea Cudworth
Seller: Marcia & E 
Morrell T +
Price: $106,500
Mortgage: $101,175
Lender: Academy Mtg
Date: 1/8/16

148 Alpine Trail U:145
Buyer: A Tobin & D 
Whitehead RET
Seller: Pines at Bousquet +
Price: $491,940
Mortgage: $393,500
Lender: Greylock FCU
Date: 12/31/15

33 Maplewood Ave. U:202
Buyer: Brenda Pennels
Seller: Hans Heuberger +
Price: $114,900
Date: 12/17/16

continued on page 23
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Woodlands Partnership
continued from page 1

of the Berkshire Regional Planning Commis-
sion (BRPC), which has an active advisory 
role in the initiative.

The project has a threefold set of goals: 
to increase economic development related 
to forestry and natural resource-based tour-
ism; to support the expansion of sustainable 
forestry practices and forest conservation on 
private lands; and to improve fi scal stability 
and sustainability of the municipalities.

It aims to achieve these goals by provid-
ing positive incentives and support for the 
sustainable use of forest land for timber 
harvesting, recreation and tourism, and other 
related activities.

“The basic principle of the MTWP is to 
benefi t landowners and communities by con-
necting conservation with economic develop-
ment based on the forest resources the towns 
have available to them,” said Matuszko.

He and other proponents also emphasize 
that the MTWP is wholly based on voluntary 
participation by communities and individual 
landowners.

The designation does not involve the ac-
quisition of private land by the government. 
Nor does it impose mandates or a new layer 
of regulation and restrictions. It also does not 
affect the zoning or other land-use policies 
or laws of local governments.

The area for the proposed designation 
encompasses Adams, Cheshire, Clarks-
burg, Florida, New Ashford, North Adams, 
Peru, Savoy, Williamstown and Windsor in 
Berkshire County. In neighboring Franklin 
County it includes Ashfi eld, Buckland, Char-
lemont, Colrain, Conway, Hawley, Heath, 
Leyden, Monroe, Rowe, and Shelburne.

The overall area includes about 360,000 
acres. About 280,000 acres of that are for-
est, according to Matuszko. Some 100,000 
acres are protected as parks or owned by 

conservation organizations. The balance is 
privately owned by a mix of large and small 
landowners.

The Franklin Regional Council of Govern-
ments (the counterpart of BRPC in Franklin 
County), and the Franklin Land Trust are also 
actively involved in the project.

A Mohawk Trail Woodlands Partnership 
Advisory Committee was also formed two 
years ago to oversee the project. It is com-
prised of a representative from each town 
appointed by local offi cials, plus eight ad-
ditional members representing forestry, land 
conservation, economic development and 

environmental interests. Numerous other 
organizations and agencies are involved on 
different levels.

The initiative has been in the planning 
stages since 2013. A proposed draft resolu-
tion has been prepared, and in November 
the proponents held two public meetings to 
present the proposal and receive feedback.

The next step will be to seek formal 
approval to participate by the individual 
municipalities.

Diverse opportunities
A proposed initial budget of $25 mil-

lion has been developed. It includes a 
total federal contribution over four years 
of $20 million and a state contribution of 
$5 million.

The preliminary plan is to establish a trust 
fund which would be augmented over time 
by grants, donations and other income gen-
erating activities to sustain and supplement 
programmatic activities.

There are many specifi c ideas and pos-
sibilities for services that could be provided 
through the MTWP.

Among other incentives, owners of forest 
land would be eligible to sell to the state a 
fl exible Conservation Restriction (CR) on 
their land.

That is also a totally voluntary program. 
If an owner chooses to sell a CR, they would 
continue to own their land, but would agree 
to adhere to a model based on sustainable 
forest management, habitat protection, pas-
sive recreation, agricultural activities, or a 
combination of these activities.

This is somewhat similar to Agricultural 
Preservation Restrictions that the state has 
been purchasing from owners of farmland 
for several decades.

Other facets of the overall program in-
clude technical assistance to landowners on 
sustainable forestry practices and manage-
ment, such as selective timber harvesting, 
fostering climate change resiliency, and 
handling invasive species and other threats 
to forest resources.

Additional services may include as-
sistance with market development for 
lumber, heating fuel, maple syrup and 
other products. Similar assistance would 
be available for recreational uses of forests, 
and development of the tourism economy 
based on the scenic natural qualities of 
the region. One proposal is to establish a 
regional visitors’ center.

Matuszko noted that another potential 
source of economic development would be 
activities related to research and develop-
ment. This could include research centers that 
explore and develop new and innovative uses 
for wood as a material and fuel source.

“For example, there is a lot of interest in 
the innovative use of wood as an element in 
various materials,” he said.

It also could include a laboratory to study 
forests, their environment and sustainable 
practices.

“One of the exciting aspects of this for 
the Forest Service is that it has three basic 
divisions: the management of national forests 
and parks, a division that is a laboratory for 
wood products and forest research, and a 
division for state and private forestry,” said 
Matuszko.

“These divisions have traditionally oper-
ated as separate silos, and there has not been 
a lot of interchange among them,” he contin-
ued. “This is a chance for them to increase 
the interaction between these divisions, and 

Communities across the northwestern tier are being asked to participate in a special designation from the state’s Executive Offi ce of Energy and Environmental 
Affairs and the U.S. Forest Service that would make them eligible for support services, funding, and forest management and resource development programs.

eNViRoNment

FLYNN AUDI
*36 month lease, 10,000 miles per year. Registration, sales tax and dealer fee additional. Due at signing includes cash or trade down, 1st payment and acquisition fee.  

$0.25 per mile over 30,000 miles. On approval from Audi Financial Services. Sale ends 2/29/16.
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 2017 Audi Q7
Consumer Reports regarding the new Q7...

”Clearly Audi has stacked the deck with the new Q7. 
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work together on initiatives more. That also 
could provide additional opportunities for 
the area.”

Seeking town approval
The plan is to submit proposed legislation 

to the state to authorize the designation. If 
approved, the EEA and U.S. Forest Service 
will work with towns and participating orga-
nizations to implement the designation.

First, however, in order for the plan to 
proceed, it will have to receive formal sup-
port from a majority of the communities in 
the designation area, through adoption by 
town officials and/or 
approval by voters in 
town meetings.

“Towns will be asked 
if they want to opt 
into this,” explained 
Matuszko. “Each com-
munity will have to 
approve it in order to participate and be 
included in the designation.”

He added that the overall plan could still 
move forward if some individual towns 
choose not to participate, but approval by a 
significant majority of them will be necessary. 
“In order for the legislation to be submitted, 
there will have to be demonstrated support 
by a critical mass of the towns within this 
area,” he said.

Matuszko said the exact timetable will 
depend on a variety of factors, but the goal 
is to achieve designation within the next 
few years.

This winter, proponents are presenting and 
discussing the initiative with officials and 
other interested parties in the communities.

Matuszko said it is possible the proposal 
could be submitted for formal approval start-
ing with the upcoming spring town meeting 
season, depending on how far along the 
process is by then.

The project was initiated around 2012 
by the EEA which approached BRPC, the 
Franklin Regional Council of Governments 
and the U.S. Forest Service.

“For many years EEA has been interested 
in the extensive forest resources here, and 
what can be done to conserve them and en-
courage good forest management,” Matuszko 

said. “They reached out to us and the Franklin 
Regional Council of Governments to help 
develop this plan and move it forward.”

He noted that the Sustainable Berkshire 
regional master plan that BRPC recently 
developed with widespread community 
participation contains similar approaches 
to those proposed in the MTWP. A similar 
plan by the Franklin County organization 
also includes similar ideas.

Matuszko explained that the emphasis on 
the economic aspect and voluntary nature of 
the plan was deliberate. He added that propo-
nents also made it a point to discuss the plan 

with – and solicit input 
from – land owners and 
communities through-
out the process.

“The EEA had over 
the years made other 
proposals, but they 
were not well received 

in the local communities because they were 
seen as coming from the top down and not 
from the ground up,” he said. “There were 
also objections to past plans because they 
were seen as too restrictive.”

He said the concerns generated by earlier 
proposals were addressed in the planning 
for MTWP.

“We’re taking a very community-oriented 
approach,” he said. “It is based on local input, 
and it also links conservation with economic 
benefits and jobs. It allows land to stay in 
private hands, and protects local governments 
by keeping land on the tax rolls.”

Matuszko said that, in addition to its re-
gional importance, the MTWP is also being 
viewed as a possible pilot project for similar 
conservation oriented public-private partner-
ships elsewhere.

“This is a new and innovative approach 
to protecting forest resources by connect-
ing it with economic development at the 
local level,” said Matuszko. “There’s a lot 
of interest in this by the Forest Service and 
others nationally, as a potential model that 
could be applied in other regions if it is suc-
cessful here.”

A downloadable version of the draft 
MTWP plan is available at berkshireplan-
ning.org/projects.◆

Real estate transfers
continued from page 21

ricHmond
317 Cone Hill Rd.
Buyer: Paul Mason +
Seller: Mufson Edward Est +
Price: $530,000
Mortgage: $415,000
Lender: Midwest Bankcentre
Date: 1/11/16

21 Lake Road Ext.
Buyer: Jay Dean +
Seller: James Evans +
Price: $273,000
Mortgage: $218,000
Lender: Greylock FCU
Date: 1/8/16

96 Scacebrook Rd.
Buyer: Ryan Lein
Seller: Richmond T +
Price: $300,000
Mortgage: $285,000
Lender: NBT Bank
Date: 12/18/15

SAndiSfiEld
124 Sandisfield Rd.
Buyer: Brenda Riiska
Seller: Henry Marchell
Price: $119,000
Mortgage: $107,100
Lender: Village Mtg
Date: 1/8/16

3 Sandler Ln.
Buyer: Cosmo Coyler-Pfeil +
Seller: Sandler Lena Est +

Price: $275,000
Mortgage: $220,000
Lender: MountainOne
Date: 1/5/16

SHEffiEld
638 Foley Rd.
Buyer: Glendora LLC
Seller: Howard Candee +
Price: $358,000
Date: 12/21/15

49 Root Ln.
Buyer: Nationstar Mtg LLC
Seller: Thomas Buckley +
Price: $215,000
Date: 12/17/15

StockBridgE
108 Interlaken Rd.
Buyer: Gregg Wellenkamp
Seller: Mark Sargent
Price: $750,000
Date: 1/8/16

12 Mahkeenac Heights Rd.
Buyer: Edward Mcpartlin +
Seller: Eric Tarlow +
Price: $150,000
Mortgage: $100,000
Lender: Salisbury B&T
Date: 12/18/15

27 Mahkeenac Trail
Buyer: 27 MTK LLC
Seller: Kathleen Sugar
Price: $2,625,000

Date: 1/13/16

WASHington
23 Sargent Rd.
Buyer: US Bank NA Tr
Seller: Michael Mccaul +
Price: $181,414
Date: 12/30/15

WESt
StockBridgE

27 Pixley Hill Rd.
Buyer: Thomas 
Kwiatkowski Jr +
Seller: Kyle Henry +
Price: $383,500
Mortgage: $345,150
Lender: Ocwen Fin Svc
Date: 12/22/15

19 Swamp Rd.
Buyer: Jason Dus
Seller: Kiley Florence Est +
Price: $159,000
Mortgage: $156,120
Lender: Academy Mtg
Date: 12/30/15

WilliAmStoWn
31 Berkshire Dr.
Buyer: Thomas Sheldon +
Seller: John Elias +
Price: $408,500
Date: 12/2/15

65 Birch Ln.
Buyer: Trevor Bayliss +
Seller: Ellen Bayliss +
Price: $560,000
Mortgage: $523,000
Lender: Adams Community

Date: 1/4/16

193 Chestnut St.
Buyer: 193 Chestnut St NT +
Seller: Thomas Craig +
Price: $1,150,000
Mortgage: $805,000
Lender: Greylock FCU
Date: 1/4/16

121 Ide Rd.
Buyer: Peter Montiel +
Seller: Thomas Sheldon +
Price: $725,000
Date: 12/21/15

264 Luce Rd.
Buyer: Jeffrey Sher +
Seller: Carolyn Whitney
Price: $187,000
Mortgage: $149,600
Lender: Pentagon FCU
Date: 12/30/15

660 Main St.
Buyer: Erin Wright
Seller: Sophie Lhoste
Price: $85,000
Mortgage: $108,000
Lender: MountainOne
Date: 12/17/15

78 Summer St.
Buyer: Myles Evans +
Seller: Diane Dubendorf
Price: $311,000
Mortgage: $248,800
Lender: Greylock FCU
Date: 1/15/16

215 Stratton Rd. U:B
Buyer: Charles Nemser +
Seller: Diane Carsley
Price: $285,000
Mortgage: $228,000
Lender: Adams Community
Date: 1/4/16                     ◆

“This is a new and innovative 
approach to protecting forest 

resources by connecting it 
with economic development 

at the local level.”
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