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By John Townes
As site preparation begins for construction 

of Benchmark Development’s Powerhouse 
Square project on Bridge Street in downtown 
Great Barrington, the nearby Berkshire Co-op 
Market is gearing up to play a leading role 
in the complex as its anchor tenant.

This autumn, Lenox-based Benchmark 
plans to start the first stage of site prepara-
tion for the three-acre, 120,000-square-foot 
Powerhouse Square, which will ultimately 
include a mix of commercial and residential 
space in two buildings, along with new park-
ing and landscaping (July 2017 BT&C).

The first phase involves construction of 
the front building directly on Bridge Street 
that will include commercial spaces on the 
lower level, and residential condominiums 
on the upper floors.

Berkshire Co-op Market is currently lo-
cated in a nearby building on the east end of 
the property that is being redeveloped. It will 
move into a larger space in the new building 
when construction is completed.

The Berkshire Co-op will almost double in 
size, from its present 7,100 square feet up to 
13,900 square feet, including the retail space 
and back-room and office operations. The 
public retail portion will expand from 4,500 
square feet to about 8,000 square feet.

While the exact timetable of the store’s 
move will depend on the pace of construction, 
the building is expected to be completed by 
summer of 2018.

continued on page 10

berkshire co-op market

Pieces in place for 
store to play bigger 
role in downtown 
Great Barrington

By John Townes
The Hoosic River Revival (HRR) 

has hired its first professional director to 
pilot the ambitious initiative to restore the river, 

upgrade its aging flood control systems, and revitalize 
what is considered an eyesore into a community amenity 

and resource in North Adams.
Matthew Miller officially started his job as executive direc-

tor of HRR in June.
HRR is an independent, nonprofit community-based 

organization that was launched in 2008, and has been 
primarily run by volunteers. Its overall goal is to transform 
the relationship between the river and the city it runs 
through, in collaboration with local, state and federal 
governments. The transformation of the Hoosic will in-
volve many years of major engineering and construction 
projects and is expected to require $200 million or more 
by the time it is completed (December 2015 BT&C).

Miller succeeds Judith Grinnell, a founder of the HRR 
who had served as its president on a volunteer basis.

continued on page 22

Matthew Miller, 
executive director of 
Hoosic River Revival, 
shown atop the con-
crete chute along the 
river’s South Branch 

near Noel Field in 
North Adams.

By John Townes
In late October, 75 women theater profes-

sionals from throughout the United States 
and Canada will converge in Lenox for 
a conference to help 
break the theatrical 
glass ceiling.

This event, known as 
the Berkshire Leader-
ship Summit, is being 
hosted by WAM The-
atre, a regional theater 
organization based in 
Lenox. It will take place Oct. 28-29 in the 
Elayne P. Bernstein Center for the Performing 
Arts at Shakespeare & Company in Lenox.

The conference will address what organiz-
ers describe as a sharp imbalance that exists 
in the number of women who reach upper 
management positions at regional nonprofit 
theater organizations.

“There are many capable women who work 
in theater, and who are hungry to advance to 
positions at higher levels, but they are not get-
ting those jobs,” said Kristen van Ginhoven, 
co-founder and artistic director of WAM 

Theatre. “The number of women who have 
held top leadership positions has hovered 
around 25 percent for many years.”

The Berkshire Leadership Summit is 
intended to address that situation directly 
in a way that leads to action and change in 
terms of gender equity, she added.

The conference is an 
outgrowth of “Women’s 
Leadership in Resident 
Theaters,” a 2013 study 
that was conducted by 
the Wellesley Centers 
for Women, at Welles-
ley College in eastern 
Massachusetts. The 

study was commissioned by the American 
Conservatory Theater (ACT) in San Francis-
co. Its findings were presented in August 2016 
at an ACT conference in San Francisco.

The project analyzed the reasons women 
have not been able to advance to positions in 
upper management of theater organizations. 
The report contained recommendations to 
help overcome these issues, both individu-
ally and systemically. The upcoming summit 
in Lenox is designed to implement these on 
a practical basis.

continued on page 14

“There are many capable 
women who work in theater, 

and who are hungry to 
advance to positions at 

higher levels, but they are 
not getting those jobs.”

Kristen van Ginhoven, co-founder and artistic director with WAM Theatre, is a lead organizer of the Berkshire 
Leadership Summit, which will address gender imbalance in theatrical management on a national level.

WAM hosting national conference on gender imbalance in theater management
Event will focus on practical steps 
to address theatrical glass ceiling

New pilot aboard to guide river’s revival
hoosic hoNcho
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Punlg offers new twist on 
crowdfunding campaigns

By John Townes
A new Berkshire-based website is being 

launched to provide an opportunity for non-
profi t organizations and cultural institutions 
to conduct crowdfunding campaigns.

The site, Pungl.com, was formally in-
troduced to the public at a reception on 
Oct. 5 at the Hotel On North in downtown 
Pittsfi eld.

Crowdfunding has become an increas-
ingly popular method of online fundraising. 
Proponents of projects or other activities 
place descriptions on crowdfunding websites 
(such as Kickstarter or Go Fund Me ) seeking 
funds. Those who want to donate can do so 
on the site.

Pungl follows this basic model in a form 
specifi cally oriented to nonprofi t organiza-
tions, with its own mix of features, according 
to founder Abby Tovell.

“We’re focused on small and medium 
sized nonprofi t organizations,” said Tovell, 
a professional creative director who is based 
in Housatonic. “On other crowdsourcing 
sites, all kinds of projects are included. I 
saw one campaign for a group of students 
raising funds for a party. We’ll manually 
vet all applicants, to make sure they are 
worthwhile causes.”

She said this will enable community-based 
organizations to be more visible to people 
browsing the site.

In addition, organizations can raise funds 
for ongoing campaigns, rather than being 
limited to specifi c projects. Also, unlike with 
some crowdfunding sites, they do not need 
to reach an overall target goal to receive 
contributions.

“Our marketplace levels the playing fi eld 
for small nonprofi ts and organizations who 
might not have a large staff or budget to draw 
from in creating fundraising campaigns,” 
Tovell said.

Another feature of Pungl is a concept called 
“double giving” in which people can make 
donations to an organization as a gift to another 
person. People can browse for organizations 
and projects, and donate to one they select in 
the name of a friend or family member as a 
gift for a birthday, an-
niversary, memorial or 
other occasion.

Crowdfunding of-
ten includes the offer-
ing of items or other 
incentives to donors. 
With Pungl, that can be part of the gift.

“It’s a fun way to support a cause and give 
a gift that is meaningful to the donor and 
recipient,” said Tovell.

Pungl is set up as a business. Proponents 
can list their fundraising campaigns for free. 
Pungl will get a 5-percent commission on 
contributions, which includes the credit card 
processing fee.

“We hope to eventually become profi table, 
but our primary motivation is to do good by 
providing a way for worthwhile organizations 
to raise funds,” Tovell said.

Tovell, who lives in West Stockbridge, 
grew up in New York City. She and her 
husband Richard operate T-Square Design 
Studio (413-274-0010 or tsquare.design) 
in Housatonic, which is a separate venture 
from Pungl.

Richard Tovell is a native of Britain, and 
the couple lived in London for 10 years be-
fore moving to Berkshire County in 2010. 
“I’m one of those people who discovered 
the Berkshires when I attended summer 
camp here, and this is where we decided to 

live when we returned 
to the United States,” 
Abby Tovell said.

She said the idea for 
Pungl is the result of a 
suggestion made by an 
acquaintance, Zachary 

Goffi n, a 15-year-old Great Barrington na-
tive. She liked his idea and was able to obtain 
startup funding from an investor (who, she 
said, wishes to remain anonymous).

Goffi n said he got the idea after attending 
the birthday party of a friend, who requested 
that partygoers not bring gifts. Shortly after 
that, he noticed some bricks outside a sports 
stadium with donors’ names engraved on 
them.

“The bricks reminded me of what these 
people are interested in and what they fi nd 
meaningful,” he explained. “I thought there 
should be a place, like eBay, where you can 
shop for charitable gifts you can name after 
people, rather than things.”

Goffi n also suggested the name Pungl, after 
a word for “giving” that he found in Mark 
Twain’s adventures of huckleberry Finn.

Pungl founder Abby Tovell, shown here at an Oct. 5 launch event at Hotel on North, says the new venture sup-
ports fundraising by nonprofi t organizations through an online platform that facilitates charitable giving.

“The idea is to reach out 
locally fi rst to build this in 
the Berkshires, and then 
take it to other regions.”
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Pungl is already online (pungl.com) and 
has a small number of campaigns on it, but 
will be formally launched in November, once 
the fi nal details to process campaigns have 
been completed.

Tovell said the goal is for Pungl to ulti-
mately become a national and international 
website that is used by organizations and 
donors anywhere. However, it will initially 
focus primarily on this region in its promo-
tional efforts.

Although not officially affiliated with 
Pungl, the Nonprofi t Center of the Berkshires, 
a support and networking organization, has 
been assisting with the local aspect of its 
launch.

“The idea is to reach out locally fi rst to 
build this in the Berkshires, and then take it 
to other regions,” Tovell said.◆

Creative community gets 
behind Vessels for Change

By Brad Johnson
The Berkshire Immigrant Center is get-

ting a welcome budgetary boost through a 
fundraising project involving the collective 
efforts of some four dozen area artists.

The project, Vessels for Change, aims to 
raise $10,000 – or about 5 percent of the 
Berkshire Immigrant Center’s annual budget 
– through the sale of hand-painted ceramic 
mugs during the month of October.

The mission of the Berkshire Immigrant 
Center is to assist individuals and families 
in making the economic, psychological, and 
cultural adjustments to a new land. Each year 
they provide assistance to over 800 individu-
als from more than 80 countries.

“This is a critical and diffi cult time for many 
in our immigrant and refugee communities, 
and we are so grateful that our community 
is coming together to support them and our 
work,” said Brooke Mead, director of the 
Berkshire Immigrant Center. “We have just 
hired two new caseworkers to meet the ever-

expanding need for our legal immigration 
counseling for the thousands of immigrants 
in the Berkshires. This wonderful creative 
initiative will bring a much-needed infl ux of 
funds to support our work and training for our 
new staff that is critically needed.”

Ceramic artist Stephanie Boyd of William-
stown, one of the project’s organizers, said 
Vessels of Change was inspired by a recent 
mini-fundraiser she held on Facebook shortly 
after the events at Charlottesville, Va. She 
made six mugs, posted them for $100 each 
with the intent of donating all proceeds to 
the Southern Poverty Law Center. She sold 
out within a few hours. The success of that 
project led her to create something larger to 
benefi t a local organization.

“The response from our community has 
been inspiring,” said Boyd. “Virtually ev-
eryone asked to participate responded with 
enthusiasm. And the donations are already 
pouring in.”

Boyd and fellow ceramic artists Suzy Ko-
necky, Amrita Lash, and Phil and Gail Sellers 
are making the 100 mugs. Several dozen 
regional artists (listed below) are painting 
the mugs in the potters’ studios.

“Opening our studio for artists to come 
and paint has been a treat,” said Gail Sellers 
of River Hill Pottery in North Adams. “We 
have already had a few days where there 
were several artists painting at the same time. 
There is so much enthusiasm.”

The mugs are being offered to anyone 
making a $100 donation to the Berkshire 
Immigrant Center. To make a donation and 
reserve a mug, visit: www.stephanieboyd-
works.com/vessels-for-change/.

Vessels for Change will culminate in a 
celebration for participants and supporters at 
Bright Ideas Brewing on the MASS MoCA 
campus in North Adams on Nov. 15 from 7 
to 9 p.m. In addition to Bright Ideas, other 
sponsors/supporters include Williamstown 
Community Chest and Sheffi eld Pottery.

Other participating artists include: Wil-
liam Archer, Tracy Baker-White, Renee 

Bouchard, Keith Bona, Sharon Carson, Jana 
Christy, Deb Coombs, Phyllis Criddle, Rich-
ard Criddle, Arthur DeBow, Zoe Doucette, 
Mike Glier, Brandon Graving, Suzy Helme, 
Jane Hudson, Frank Jackson, Ellen Joffe-
Halpern, Joanna Klain, Alison Kolesar, David 
Lane, John MacDonald, Sarah McNair, Anna 
Moriarty-Lev, Mark Mulherin, Karl Mul-
len, Mary Natalizia, Dawn Nelson, Danny 
O, Michael Oatman, Linda O’Brien, Opie 
O’Brien, Derek Parker, Doug Paisley, Amy 
Podmore, Maggi Randall, John Recco, Mi-
chele Ridgeway, Bill Riley, Anne Rocklein, 
Eric Rudd, Greg Scheckler, Ann Scott, Karin 
Stack, Diane Sullivan, Sandra Thomas, and 
Betty Vera.

“We are enormously appreciative and 
humbled by a grassroots effort to support 
us fi nancially so that we can keep our at-
tention on our mission – directly helping 
immigrants,” said Mead.

Boyd noted that rallying in support of the 
Berkshire Immigrant Center and its mission 
also serves another purpose for participants. 
“Our community wants to do something 
positive to provide some counterpoint to 
the negativity we see in the news everyday,” 
she said.◆
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By John Townes
A variety of changes have been taking 

shape over the past few months for Main 
Street Hospitality Group and the portfolio 
of lodging facilities it owns and/or operates 
in the region.

In early October, the Stockbridge-based 
company announced that it has purchased the 
Briarcliff Motel in Great Barrington. Earlier 
this summer, expansion plans were approved 

of brands,” said Eustis. “As we to continue 
to evolve as an operator and developer of 
independent hotels both within and outside 
of the Berkshires, we’re finding a rich pipe-
line of opportunities to grow the Main Street 
portfolio further.”

Main Street Hospitality is a company 
formed four years ago as an outgrowth of 
the Red Lion Inn, which has been owned 
by members of the Fitzpatrick family for 
five decades. Eustis is the stepdaughter of 
Nancy Fitzpatrick, who is chair of Main 
Street Hospitality and owner of the Red Lion 
Inn. Eustis had worked at the Red Lion when 
she was growing up, and returned in 2012 to 
join the business full time.

The company also branched out to pro-
vide management services for the owners of 
other hotel properties, such as The Porches 
Inn and, more recently for Hotel on North 
in downtown Pittsfield. It provides facility 
management, administration, concept devel-
opment and design, and culinary services. 
The company is also affiliated with Race 
Brook Lodge in Sheffield.

Eustis said Main Street Hospitality is ori-
ented towards hotel properties that are unique, 
rather than branded chain hotels. “The hotels 
we like to do have characteristics that are 
based on their location, and have something 
distinctive that attracts people to stay in them 
as a destination,” she said.

That concept extends to its newest ac-
quisition, the Briarcliff Motel, according 
to Eustis.

The 16-room property at 506 Stockbridge 
Rd. was purchased for $1.265 million from 
Richard and Clare Proctor, who had bought 
the motel in 2011. Lee Bank provided financ-
ing for the acquisition. “Lee Bank is a valued 
partner to Main Street Hospitality, and we 
appreciate the confidence their employees 
have in our business,” said Eustis.

During their ownership, the Proctors 
had converted the 1960s-era motel to what 
Eustis described as a stylish, relaxed, af-
fordable place to stay when visiting the 
Berkshires.

“The addition of this property to the Main 
Street family reinforces our commitment 
to the Berkshires as stewards of a 50-year 
legacy of hospitality in the region,” said 
Eustis. “The Briarcliff is a perfect fit to our 

for a The Porches Inn in North Adams, which 
is managed by Main Street Hospitality.

In another development, the company’s 
flagship property, the Red Lion Inn in Stock-
bridge, has established a separate brand and 
identity for its Maple Glen guest house.

And, on the other side of the equation, 
the company’s management of the Williams 
Inn in Williamstown has ended, as part of 
the process that will lead to a newly built 
replacement for that facility at another loca-
tion in town.

Overall, these developments reflect an 
ongoing process of growth for Main Street 
Hospitality and its business model, according 
to CEO Sarah Eustis.

“Independent hoteliers are facing so many 
new challenges in managing and marketing 
their properties, especially in the face of 
growing competition from shared economy 
companies like Airbnb and a proliferation 

FroNt pages
maiN street hospitality

lodging group sees 
revamped line-up of 
properties, expansion 
project for Porches
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portfolio and an ideal complement to its sister 
hotels, and we are so grateful to Richard and 
Clare Proctor for entrusting its future with 
Main Street.”

Porches expansion
Up in north county, meanwhile, The 

Porches Inn is moving forward on a project 
involving a new structure that will enhance its 
capacity for food, gatherings and music.

Opened in 2001, The Porches is a 47-room 
inn crafted from seven connected Victorian 
row houses along River Street, directly across 
from some of the large former mill buildings 
that now comprise the Massachusetts Museum 
of Contemporary Art (MASS MoCA).

The new project, which was approved by 
the city’s planning board in August, involves 
a contemporary wood and glass structure that 
will be built on a parcel adjacent to the inn 
on Veazie Street that currently is the site of 
two existing residential houses.

The new building will feature a 1,010-
square-foot open dining area with a warm-
ing kitchen, as a site for breakfasts for the 
inn’s guests.

While it will not be used for public events 
due to zoning regulations, the new structure 
will also expand the inn’s facilities as a venue 
for booked social gatherings, meetings, con-
ferences and other private events.

“It presents an opportunity to better serve 
our guests, and expands our campus and abil-
ity to host events in a meaningful way,” said 
Eustis. She noted that the facility may also 
be used for programs and events associated 
with neighboring MASS MoCA.

“As one of its features, it has acoustics that 
are state of the art, and which are excellent for 
performing and recording music,” she said, 
noting that they worked with Meyer Sound, 
an acoustic equipment and engineering firm, 
in designing the space.

The Porches contracted with Bensonwood, 
a New Hampshire firm that specializes in sus-
tainable custom wood buildings. It is known 
for highly engineered designs, including the 
use of curved wood.

“In the design, our intent was to create 
another dynamic element in North Adams 
that will add to the richness of the city’s 
landscape,” said Eustis.

The new building, able to accommodate 
up to 80 people, will augment two exist-
ing function rooms at The Porches. These 
include a lobby and meeting area with a 
40-person capacity, and a small 15-person 
conference room.

The Porches is owned by Jack Wadsworth, 
an investment executive and alumnus of 
Williams College who lives in San Francisco 
and North Adams. Wadsworth has been an 
active supporter of MASS MoCA and other 
community development initiatives in North 
Adams.

The Porches was designed to reflect both 
the contemporary identity of MASS MoCA, 

and the industrial heritage of North Adams, 
with a mix of traditional and whimsical 
furnishings and features. Wadsworth worked 
closely with Nancy Fitzpatrick during the 
inn’s original design and development 
phase.

Eustis said that the primary market for 
The Porches is visitors to MASS MoCA. 
“But over time, the guest population has 
expanded, and includes people who come 
back regularly because they love staying 
at The Porches,” she said. “One of the fun 
things about this place is that it has a campus 
feel to it that is its own little universe, which 
people enjoy.”

She said the inn has been successful as a 
business. “It’s very robust, and this summer 
was one of our best,” she said. “That’s one 
of the reasons for the new addition.”

Eustis said that there are other possibilities 
for expansion at The Porches. She noted that 
several other hotels and motels are being 
planned in the northern Berkshire area, but 
she is confident that the hospitality market 
in North Adams will continue to grow with 
the city’s revitalization.

One of those upcoming projects involves 
construction by Williams College of a new 
Williams Inn at the bottom of Spring Street. 
The new inn is expected to be completed 
in 2019.

Until recently, Main Street Hospitality had 
managed the Williams Inn, an arrangement 
that took shape in 2014 after that facility was 
purchased by Williams College from long-
time owners Carl and Marilyn Faulkner.

Recently, as the plans have moved forward 
to replace the existing Williams Inn with a 
new facility, the college issued a request 
for proposals from companies interested in 
operating the planned new hotel. Although 
Main Street Hospitality submitted a proposal, 
the college selected Olympia Hotel Manage-
ment of Portland, Maine. Olympia, which 
also manages hotels associated with various 
other colleges, assumed management of the 
existing Williams Inn this summer.

“The college chose to go with a larger 
company for the new hotel,” Eustis said. 
“We are okay with that. We operated the 
Williams Inn successfully for three years, 
and we still have excellent relations with 
the college.”

Despite the removal of the Williams Inn 

from its portfolio, Eustis said Main Street 
Hospitality remains in growth mode. It 
has expanded its staff, which currently 
numbers 15.

“We’re growing, and the company has a 
staff with enormous capacity,” she said. “The 
Porches and Hotel On North are thriving, and 
we currently are working on new projects, 
within and outside of Berkshire County.”

Among them is the establishment of the 
Maple Glen guest house in central Stock-
bridge as a separate facility. The 17-room 
guest house was built five years ago on a site 
adjacent to the Red Lion and features a more 
contemporary style than the historic inn.

“That’s been considered part of the Red 
Lion Inn, but we’re now launching Maple 
Glen as a separate facility with its own 
identity,” Eustis said. The property will 
now be known as Maple Glen at the Red 
Lion Inn.

Through these and other projects, Eustis 
said, the strategy is for Main Street Hospital-
ity to maintain its focus and a personal scale. 
“We’re not trying to become a big company,” 
she said. “Our goal is to grow carefully and 
thoughtfully, as a small-to-medium-sized 
independent company.”◆
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Applications are now available for 1Berkshire’s 
2018 Berkshire Leadership Program (BLP). Now 
in its 20th year, the BLP seeks, prepares, and 
involves individuals from every career level who 
are committed to addressing community challenges 
and moving the Berkshires forward. The program 
begins with a two-day retreat, which includes train-
ing in many facets of leadership, problem-solving 
techniques, and networking. The retreat is followed 
by an economic development bus-tour of Berkshire 
County and eight weekly evening sessions on topics 
including education, workforce development, gov-
ernment, energy, community engagement, creative 
economy, health care, and leadership. Applications 
are accepted through Dec. 1. The application and 
more information can be found at http://1berkshire.
com/berkshire-leadership-program.

Berkshire Hills Bancorp Inc., the parent com-
pany of Berkshire Bank, has chosen 60 State St., 
in Boston’s financial district, as its new corporate 
headquarters. The move from its current Pittsfield 
headquarters is designed to support the bank’s 
growth in the Northeast and beyond (July 2017 
BT&C). “This new headquarters location reflects 
our leading role as a New England regional bank 
and northeastern financial institution with national 
specialty lending teams,” said CEO Michael Daly. 
“With our central presence in New England’s finan-
cial hub, we’re expanding our Boston area banking 
operations and enhancing the resources we provide 
to all of our regional banking markets.” Pending 
the completion of its acquisition of Commerce 
Bancshares, Berkshire Bank will be the largest 
regional bank headquartered in Massachusetts, 
with over $11 billion in assets. The merger with 
Worcester-based Commerce, which has 16 offices 
and $1.9 billion in assets, is expected to close on or 
around Oct. 13. The acquisition will give Berkshire 
Bank three additional offices in the Boston area, and 
will bring its total number of branches to 113.

The North Adams Farmers Market is raf-
fling off a Thanksgiving basket to raise funds for 
the market’s SNAPx2 Program, which doubles 
Supplemental Nutrition Assistance Program 
(SNAP) dollars at the market. In the past two years, 
over $30,000 of fresh, local food has been sold at 
the farmers market to Electronic Benefit Transfer 
(EBT) card holders between the Healthy Incen-
tives Program (HIP) and SNAP. “The SNAP dou-
bling program gives customers with SNAP benefits 
the opportunity to purchase fresh, local produce, 
meat, eggs, bread and more, for themselves and 
their families, that they might not otherwise be 
able to afford,” said market manager Sarah Pot-
vin. The raffle basket contains local goods from 
market vendors, including Square Roots Farm, 
Clarksburg Bread Co., Many Forks Farm, 
Tunnel City Coffee, Chenail’s Farm Stand, 
Jaeschke’s Fruit & Flowers Center, North Yeast 
Bakery, Natalya’s Ethnic Cuisine, Caroline’s 
Scottish Shortbread, Mogen’s Cutting Boards, 
Gray Raven Farm, and Morin Gardens. Raffle 
tickets for the Thanksgiving basket are $10 and 
are available on Saturdays at the farmers market 
manager station through Nov. 4. Tickets are also 
available at local businesses in North Adams, in-
cluding Eagle Street Artisans. The winner will be 
announced Nov. 6, and the basket will be available 
for pick-up the week of Thanksgiving.

Northern Berkshire United Way has an-
nounced that the co-chairs for its 2017-2018 
annual campaign will be husband-and-wife team 
of Bernie Pinsonnault and Dianne Cutillo. Cutillo 
is proprietor of Cutillo Communications LLC. 
Pinsonnault is president and owner of Smith 
Brothers-McAndrews Insurance Agency Inc. 
Both Cutillo and Pinsonnault have previously 
served Northern Berkshire United Way as vol-
unteers during the annual process of allocating 
funds to member agencies. Money raised through 
the annual Northern Berkshire United Way cam-
paign is distributed only in the northern Berkshire 
area, funding 20 member agencies that provide 
services focused in four impact areas: educa-
tion, health, financial stability and safety net. 
Community volunteers make recommendations 
about how to allocate the money raised through 
the annual campaign, which this year kicked off 
with an event on Oct. 6 at the Williams Inn in 
Williamstown.

The American Health Care Association and 
National Center for Assisted Living (AHCA/
NCAL) recently announced the selection of 
Hillcrest Commons Nursing & Rehabilitation 
Center as a recipient of the 2017 Silver Achieve-
ment in Quality award for its performance in the 
healthcare profession. Hillcrest Commons, an 
affiliate of Berkshire Healthcare, is one of only 
nine facilities in Massachusetts, and one of 191 
facilities in the nation, selected to receive the 
award in 2017. The competitive award program 
highlights select centers across the nation that 
serve as models of excellence in providing high-
quality long-term care.

In early October, the shareholders of The Fitz-
patrick Companies Inc. approved the decision 
to commence an orderly liquidation of its com-
panies and subsidiaries, which include Country 
Curtains Inc. and the Housatonic Curtain 
Company Inc. This vote follows a multi-year 
effort to either improve operations or identify a 
buyer. When neither proved successful, the board 
of directors recommended in September that the 
company pursue an orderly closure to preserve 
value for shareholders, including current and for-
mer employees who participate in the Employee 
Stock Ownership Plan. “This has been a heart-
breaking decision, but in sharing the background 
and facts with our shareholders, it was clear that 
the changing retail environment made it increas-
ingly difficult for a small, independent company 
to compete and meet customer expectations on 
price, product delivery and product mix,” said 
Celia Clancy, CEO of Country Curtains. “Though 
this was a difficult decision for all shareholders 
– including current employees – by proactively 
addressing these challenges, we can support an 
orderly transition for everyone involved.” Country 
Curtains has begun liquidating operations and 
has launched a going out of business sale which 
includes products sold on its website and in all 19 
retail locations. Sale of its major physical assets, 
including several properties, will also occur. Most 
of the company’s 370 employees will continue 
to work for the next two months supporting the 
liquidation process. Eligible employees will be 
offered severance packages and other transition 
support. The bulk of company operations are 
expected to end by Dec. 31.

The community of North Adams was honored 
for Putting the Berkshires on the Map, one of the 
2017 Berkshire Trendsetter Awards presented by 
1Berkshire at the seventh annual Celebrate the 
Berkshires event on Sept. 14. The Trendsetter 
Awards recognize businesses, organizations and 
individuals whose achievements and commit-
ment have strengthened the economy and helped 
the Berkshires grow. In the Comprehensive 
Marketing Campaign category, Shakespeare & 
Company took the award for their use of Google 
and Facebook analytics to more effectively track 
marketing activity. The Newcomer of the Year 
award was presented to state Sen. Adam Hinds 
for constituency service in his first year in office. 
McCann Technical High School was named 
Nonprofit Impact winner for their programs that 
respond to the workforce needs in the area by 
aligning technical programs to meet these require-
ments. The Creative Economy Standout award was 
presented to Jacob’s Pillow Dance for bringing in 
thousands of visitors to the Berkshires every sum-
mer performances and for the opening of their new 
year-round facility. Allegrone Companies received 
the Growing/Advancing the Berkshire Economy 
award for its dedication to tackling the needs of a 
growing population and downtown revitalization. 
Jessica Vecchia of Pittsfield was named the Under 
40 Change Maker for her passion and hard work 
within the community as executive director of 
Alchemy Initiative. The Entrepreneur/Visionary 
of the Year award was given to Tad Ames for his 
vision and work on creating the High Road for the 
Berkshire Natural Resource Council.

The Gladys Allen Brigham Community 
Center, home of Girls Inc. of the Berkshires, 
held its 104th annual meeting on Sept. 29, at 
which several awards were given to honor staff 
and the community. CEO Kelly Marion recog-
nized Barbara Astorino, Sharra Blache and James 
Scarpitto for 10 years of service to the agency. 
Brett Westbrook of Pittsfield was recognized as 
Alumnae of the Year. Westbrook started coming 
to Girls Inc. of the Berkshires as a young child 
and participated in after-school programs. She 
later worked for the Brigham Center as assistant 
director of the ABC After School Enrichment 
Program. The Pittsfield Police Department was 
recognized as Volunteers of the Year for their 
community service. “When we think about Chief 
Wynn, Officer Darren Derby, Officer Sean Klink 
and many others on the police force in Pittsfield, 
we have so much appreciation for all they do here 
at the Brigham Center and in our community to 
support children, youth and families,” said Marion. 
“They give our children and youth their time, their 
encouragement and their praise which is all too 
often missing in their lives.”

WKS-394-E2 WKS-286-E1 WKS-9124-E1
ServSafe Recertifi cation Life Sciences for Body Artists Writing for Blogs & Social Media

WKS-396-E2 WKS-2355-E1
ServSafe Certifi cation  How to Shoot a Video 
 on Your iPhone or ipad

For more info, call 413-236-2127 or visit www.berkshirecc.edu/workshops

NONCREDIT WORKSHOPS at BCC’s Main Campus! 

BTC - Noncredit Workshops November 2017 bw.indd   1 10/3/17   4:00 PM

for all your insurance & Bonding needs

proud  to be part of Cross Insurance

413-445-5626 413-445-5648 413-445-5648

If your plan is to invest in IT  
when it breaks, 
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Expect more.

compuworks.biz

1 Fenn Street  
Pittsfield, MA

413-499-0607 
800-207-1926

CommerCial ProPerties for sale!
Lakefront Cottage on private double Lot. perfect for year round airB&B ....$220,000
4 Family, Garage, Workshop ............................................................................$175,000
perfect Spot for Business and Home on 4 acres ...........................................$134,500
3 Family, Income producing & 100% occupied ............................................. $115,000
Sizzling Hot Location! Commercial property w/Garage ..................................$99,900
3 Family needs tLC ............................................................................................$79,900

413-743-0450 • 413-446-3226
www.monarchrealty-ma.com98 Summer St.

adams, ma 01220
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news & notes from the region

Castine Movers has been honored for its 
outstanding performance by Cartus Corpora-
tion at its 2017 Global Network Conference, 
held Sept. 25-26 in Chicago. The Cartus Global 
Network is Cartus’ industry-leading worldwide 
service provider network. Each year, Cartus 
recognizes the companies and individuals in 
the network who have provided extraordinary 
service to its customers and clients worldwide. 
Castine Movers, which is based in Athol and 
operates in Berkshire County, was named win-
ner of the Cartus Masters Cup Award for move-
related services. “I’m proud to present Castine 
Movers with the Cartus Masters Cup Award for 
2017, the highest honor bestowed to a member 
of our Global Network,” said Kevin Kelleher, 
president and CEO of Cartus. “Their dedication 
and commitment to our clients, and innovative 
approaches to customer service makes them a 
valuable addition to our team.” Kim Castine, 
president of Castine Movers, accepted the award 
for the company. “Cartus has always maintained 
rigorous criteria and performance standards for 
their Network providers, but also for the recipients 
of the Masters Cup award,” she said. “We’re proud 
to be a part of Cartus’ Global Network, and to have 
received this honor, which recognizes our mutual 
commitment to quality, superior service and to 
fi nding innovative ways to provide that service 
in the changing face of relocation.”◆

William Pitt and Julia B. Fee Sotheby’s 
International Realty has partnered with Buy-
side, a company specializing in turning buyer 
data into leads, listings and profi ts, to launch 
a new platform for increasing buyer and seller 
leads. The program works by consuming buyer 
leads and buyer-related activities from multiple 
sources around the web, as well as open house 
showings and other resources. These are then ag-
gregated in real time into Buyside’s proprietary 
system, allowing Sotheby’s International Realty 
to cultivate these potential buyers and match them 
to both company listings and agents within the 
company. As part of the program, the company 
(which has local offi ces in Great Barrington and 
Lenox) has incorporated a client-facing “What is 
Your Home Worth?” section on the home page 
of williampitt.com, providing potential sellers 
with the capability of instantly receiving a valu-
ation of their home. The site’s quick search tool 
has also been outfi tted with a “Sell Your Home” 
tab that directs users to a new Instant Home 
Valuation website, sellyourhome.williampitt.com. 
This landing page combines multiple automated 
valuation models with visualizations of real-time 
buyer activity, equipping agents with insights on 
buyer demand to help them generate seller leads, 
and illustrating for sellers the number of actual 
buyers looking for a home like theirs.

The City of Pittsfi eld has unveiled its new online 
property viewer, with a new design and upgrades 
that allow for a more enhanced user experience. 
The web page, which has a new design in step with 
Google maps and Google Street View integration, 
is available either through the city’s website at 
www.cityofpittsfi eld.org or at https://pittsfi eldma.
mapgeo.io. The mobile-friendly site is most used 
as a property viewer and as a source of geographic 
information for both city employees and the public 
at large. It is a one-stop shop for integrated data 
from multiple sources including local, state and 
federal information, as well as data from Google. 
Available city information on the site includes that 
from assessors, zoning, parking, street, and parks; 
it will also showcase selected city features and 
projects. For more information, call Ryan Grennan, 
GIS coordinator, at 413-499-9330.

As Southwestern Vermont Health Care 
prepares to celebrate its centennial in 2018, its art 
and archives department is seeking photographs, 
memorabilia, medically related antiques, and even 
patients, long-time employees, and their family 
members to help document the health system’s 
history. “We are looking for people who were born 
here or worked here in the early days and who can 
share interesting stories and memories or objects 
from that time,” said Sarah Lewis, the health 
system’s archivist. The items and stories will be 
noted and may be included in an exhibit of hos-
pital history planned at the Bennington Museum 
in early 2018. Members of the public are urged 
to contact Lewis at sarah.lewis@svhealthcare.org 
or Ashley Jowett at 802-447-5019 to share items 
that may be of interest.

Greylock Federal Credit Union has announced 
it will be expanding community development 
programs with the help of $686,000 in grant funds 
from the Community Development Financial In-
stitutions (CDFI) Fund. The CDFI Fund awards 
grants of up to $2 million to help certifi ed CDFIs 
sustain and expand their products and services to 
low-income communities and disadvantaged busi-
nesses. “We are very excited to receive this grant 
to help us continue the efforts of our Community 
Development team,” said John Bissell, the credit 
union’s president and CEO. “The funds will supple-
ment Greylock’s already substantial investment 
and allow us to provide an additional $11 million 
in loans to nearly 1,000 fi nancially underserved 
residents of Berkshire County.” Greylock Federal 
will use the CDFI grant funds to supplement its 
rollout of almost $8 million in “New Road” auto 
loans that help credit-challenged borrowers avoid 
predatory car loans; $2 million in small business 
loans to create new jobs in Berkshire County; and 
$750,000 in Safety Net Loans, an alternative to 
expensive “Pay Day” loans. The grant funds will 
also help support Greylock Federal’s community 
development initiatives by ensuring suffi cient 
fi nancial literacy coaches to meet the needs of its 
members and the community (august 2017 BT&C). 
Greylock Federal achieved CDFI certifi cation in 
2015 by demonstrating that its primary mission is 
promoting community development and providing 
development services in conjunction with their 
fi nancing activities. “The CDFI grant will be a 
signifi cant resource for our ongoing work improv-
ing our community and our members’ lives while 
enhancing partnerships with employers to expand 
workforce development and job opportunities,” 
said Jodi Rathbun-Briggs, senior vice president and 
chief lending offi cer at Greylock Federal.

Massachusetts College of Liberal Arts
(MCLA) has received a $50,000 planning grant 
from the Andrew W. Mellon Foundation to establish 
a Berkshire Humanities Council. The Council will 
create regional collaborations and extend best and 
emerging humanities practices in teaching, learn-
ing and community engagement by utilizing new 
and deeper ways to connect the resources in the 
region. The grant-funded planning for a Berkshire 
Humanities Council began on Aug. 1 and extends 
through June 30, 2018. It will focus on creating the 
model ¥learning and formalizing undergraduate 
research opportunities, and outlining a humanities 
fellowship program to be hosted by MCLA. Lisa 
Donovan, professor of Fine and Performing Arts 
at MCLA, will serve as the principal investiga-
tor for the grant. “Across Berkshire County, we 
have assets in the humanities that are without 
compare in other rural regions,” Donovan said. 
“This grant provides an incredible opportunity to 
move towards identifying, aligning and activating 
a regional network that will increase access and 
deepen possibilities for engagement for the entire 
Berkshire community.” At the conclusion of this 
planning, MCLA will apply for a direct grant from 
the Mellon Foundation so that the plan might be 
implemented.◆
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Local Berkshire County operator 
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height, brick, maple floors. The 
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North adams mayoral caNdidates’ Forum:

souNdiNG board

Bernard, Moulton make their case for corner office
By Tom Bernard

Many people view North Adams as a 
former mill city working to redefine its 
economy for the 21st century. Others see 
North Adams as a college town. Still oth-
ers view our city as a world-class destina-
tion for arts and tourism.

The wonderful thing is that we don’t 
have to choose any of these views at the 
expense of the others. Our goal – and at 
times our challenge – is to weave these 
identities together, to see and present 
ourselves as one city, united in common 
purpose. That purpose is the core of the 
vision that inspired me to run for mayor of 
North Adams.

Sustainable economic and community 
development are built on a foundation of 
education, infrastructure and public health.

Building that strong foundation begins 
with strengthening our schools. We have a 
tradition of dedicated, effective educators 
and high-performing students. I should 
know – I was one of them, as was my 
daughter. At the same time, we have to 
keep working to close achievement and 
outcome gaps in our schools. As mayor,
I will work with Su-
perintendent Malkas, 
Superintendent Bro-
snan, and the North 
Adams and McCann 
school committees to 
ensure that our district 
improvement plans 
continue to promote achievement, and
that our vocational programs continue to 
provide students with pathways at the high 
school and postgraduate levels to trades 
and careers that will help them to compete 
for the skilled jobs in this area. I also want 

By BoB moulTon Jr.
I would like to thank Berkshire Trade 

& CommerCe for this opportunity to tell 
the people a little about myself and my run 
for mayor of the City of North Adams.

I am 61 years old and married for 35 
years to my wife Bonny, who puts up 
with a lot and without her support this 
would not be possible. I also have two 
adult children, Jessica and Robert, and a 
granddaughter, Alexa. I am the oldest of 
10 children, and we were fortunate to have 
two of the greatest parents you could ever 
hope for!

I operate Moulton’s Spectacle Shoppe in 
Bennington, Vt., while my sister Mary and 
brother Peter operate our store in North 
Adams. This is a third-generation family 
business, so our roots run deep.

A little about my background. I am a 
board-certified licensed optician in Massa-
chusetts, also licensed in Vermont. I have 
also served five terms on North Adams 
City Council and served on most com-
mittees, including four years on budget 
committee, and have chaired the general 
government and public safety committees.

One of my passions has been public 
safety. Thirty-eight years ago I became 
involved with the North Adams Ambu-
lance Service. I became an EMT and 
retired after 10 years because of family 
and business responsibilities. During those 
10 years I served as training officer and 
squad leader, taught classes at MCLA, and 
resigned as senior captain. A short time
later I was asked to be 
on the board of direc-
tors, and shortly after 
became vice president. 
For the past 10 or so 
years I have served as 
board president. This 
organization has been 
nationally recognized, having won the
ems magazine Annual Gold Award, as 
well as awarded Berkshire County EMS 
Agency of the Year.

I am proud to be part of this vital 
service for North Adams and surrounding 
communities, and very pleased with the 
services provided by our 60 employees 
and five ambulances who answer 6,000 
calls a year. This is all possible due to out-
standing medics, dedicated management 
and a very devoted board of directors.

As you can see, I have a strong back-
ground in business, working with people, 
overseeing budgets in the millions, and 
providing leadership.

As for politics, you have heard it all 
before. I like to think I am different. Over 
the years I have been the lone voice on 
several issues brought before the City 
Council, winning some and losing some. I 
have always felt a city councilor’s job is to 
be the voice of the people who elected us. 
I have always done what was best for the 
city and not special groups or interests.

We all want the same thing – a solid 
educational system, reasonable taxes, 
safe drinking water, safe neighborhoods, 
library, venues for our children and young 
adults, and maintained and plowed road-
ways. I am sure my opponent and myself 
can agree on these issues. The question is 
how are we going to deal with them.

Education will be at the forefront 
of my campaign and, if elected, of my 
tenure as mayor. We have several very 
committed staff and administrators cur-
rently in our district. With many excellent 
programs in motion, I plan to build off 
the mentoring program with Williams 
College and MCLA to have all of our 
schools engaged. I will surround myself 
with staff members who are focused on 
curriculum and accountability – both for 
our students as well as staff. I will con-
tinue to develop an outreach program that 
will work with our parents and children 
outside of the classroom. If we are able to 
create a relationship and build trust with 
the students and parents, it will roll over 

to work collaboratively with our higher 
education institutions like BCC, Williams, 
and most importantly our hometown col-
lege, MCLA.

 As with education, quality, efficiency 
and effectiveness 
also are at the heart 
of my infrastructure 
plan for the city. I 
will continue to use 
targeted, responsible 
borrowing and bond-
ing to invest in new 

projects as current debt service comes 
off the books. However, I don’t intend to 
simply endorse existing plans. I will work 
with our public services department to re-
view our deferred maintenance needs and 
set priorities to ensure our capital planning 
priorities reflect the best approach for the 
community in every corner of the city. And 
I will lead the advocacy charge at the state 
and federal levels for funding to address 
our capital and infrastructure needs.

Community needs will be central to 
decision making in every dimension of 
my administration. This is especially true 
when it comes to public health advocacy. 
I was born at North Adams Regional 
Hospital and I know we must retain ac-
cess to high-quality health care. I want 
to ensure that Berkshire Health Systems 
and other partners provide sustainable and 
equitable services over the long term. This 
involves understanding community needs 
and demographics now and in the future, 
asking what’s not currently being offered 
(e.g., how to revisit the urgent care model 
in a more effective way), and coming up 
with a plan to close the gap between what 
we have and what we need. Similarly, as 
we respond to the challenge of addiction 
in our community, we have to approach 
this issue as a matter of both public safety 
and public health. We need compassion 
for all victims of addiction. But we also 
need continued, decisive action on the 
part of the police and the courts to disrupt 
the flow and distribution of illegal drugs 
within our city and our region.

By working together on education, 
infrastructure and public health, we will 
create the conditions that support econom-
ic development.

I recently have spoken with or heard 
stories about people who have moved 
to North Adams from many of the usual 
places where we draw transplants – like 
Boston and New York City – but also 
from upstate New York, California, North 
Carolina, Oregon and Texas, to name but 
a few. People are moving to North Adams 
because they are learning what many 
of us have known all along: that North 
Adams is The Place.

It is the place that offers an unparalleled 
combination of natural beauty, affordable 
real estate, buildable commercial space 
and scalable IT services, and world-class 
culture. That’s what brings them here. 
What will keep them here – and will create

continued on next page

in to the classroom – ultimately creating 
a better learning environment and, in turn, 
improving our scores. Our biggest invest-
ment in the future must be our children. It 
is our biggest responsibility to make sure 
our children have a safe, friendly, disci-
plined learning atmosphere.

Taxes are the biggest issue I have heard 
in talking to city residents during my 
campaign. I agree. My taxes have gone 
up 35 percent since I bought my house 
in 2010. There have also been large rate 
increases in water and sewer services. It is 
either increase revenue or make cuts. The 

Scanlon report states 
we are getting close 
to our levy limit. We 
must prepare or we 
will in reach it in two 
to three years.

We have an aging 
infrastructure that 

must be addressed. We all received notices 
recently for a positive test for coliform 
bacteria in the city’s water system. This 
was determined through routine monthly 
monitoring in June, but we were notified 
in August. Not acceptable! If I become 
mayor, the privatization of the water filtra-
tion plant will be explored.

Safe neighborhoods are a must. We all 
want to be able to enjoy being outdoors, 
going for walks with our families, and our 
children riding their bikes to the parks. All 
this without having a drug house next door, 
gang activity or unsafe dilapidated housing. 
All this breeds crime. My plan would be to 
go after absentee landlords and make them 
responsible for their tenants, and holding 
the lien holder accountable to maintain and 
secure their properties. I would continue 
to keep a police presence in the neighbor-
hoods and communities. I would see to it 
that the police have the tools and training 
to protect and serve our community in the 
most efficient way possible.

Regarding my economic plan, we all 
know we have struggled with our down-
town for decades. We can go back to early 
1995 when a study was commissioned 
by the Downtown Development Inc., the 
HyettPalma report, which covers every-
thing on our downtown and is still a great 
blueprint for economic strategy. Now, as in 
the past, the Mohawk Theater is key to our 
downtown as our anchor.

I would like to collaborate with MASS 
MoCA to devise a plan for our Main 
Street, which would bring new busi-
nesses and housing, bridge Eagle Street 
and bring a sense of excitement and pride 
back to our historic downtown. Being 
the liaison to our planning board, I get a 
chance to see the exciting projects in the 
works. One example would be Beyond 
Place’s Tourists, the 48-room motel tak-
ing shape in our west end. There’s also 
the restoration of a historic farmhouse 
for a restaurant and plans for a footbridge 
across the Hoosic River, as well as many 
more projects to be announced.

continued on next page
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“City government must sup-
port conditions that enable 

existing companies to expand 
and flourish, and that enable 

new businesses to start.”

“I have a strong background 
in business, working with 

people, overseeing budgets 
in the millions, and 

providing leadership.”
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commentary

 the long-term growth that is the key to our 
future prosperity – is jobs.

Tourism and the creative economy are 
certainly key economic drivers for North 
Adams, but we learned the lesson over 30 
years ago about the risks of relying on one 
employer or one industry. We must contin-
ue to diversify the local economy to ensure 
that the benefi ts of the creative economy 
are not confi ned to just a few anchor sites, 
and to create a downtown business district 
that serves the needs of our residents and 
welcomes tourists, in that order.

City government must support conditions 
that enable existing companies to expand 
and fl ourish, and that enable new businesses 
to start. Different organizations will benefi t 
from different supports and incentives, but 
we will look at every equitable and reason-
able approach to promoting growth. My 
administration will focus on fi ve key strate-
gies to achieve economic growth:

1. Connect employers and workers with 
technical assistance by working with part-
ners including the Regional Employment 
Board, the Small Business Development 
Center, BCC and MCLA, among others. 
As we provide technical assistance, we 
also need to understand and address the 
barriers to workforce entry that exist when 
people are offered jobs.

2. Incentivize investment by providing 
targeted, term-limited tax incentives for 
entrepreneurs who add value by renovat-
ing commercial properties. We also need a 
long-term plan to re-calibrate the com-
mercial tax rate for all businesses over 
time, while ensuring that we don’t place 
additional stress on residential taxpayers in 
the process.

3. Take a regional approach to jobs by 
acknowledging that it is possible – and 
maybe even necessary – to live in North 
Adams and work in Pittsfi eld, the Capitol 
Region or the Springfi eld area (or even 
to telecommute). This regional view 
requires us to support efforts to enhance 
and upgrade our regional transportation 
infrastructure and public transportation 
strategy.

4. Invest in job creation by making the 
decision as a community to fund the posi-
tion of a business development director 
who will meet prospective employers and 
investors by traveling to job fairs and trade 
shows, and who will bring business pros-
pects to North Adams. This will require 
making an investment in the short term, 
with the expectation that this position will 
be self-supporting over time.

5. Commit to administrative renewal 
by reviewing operations and processes at 
every level. This involves asking some 
key questions – What works well? What 

doesn’t? What doesn’t work because 
“we’ve always done it that way?” – and 
changing habits and behaviors when inef-
fi cient and non-responsive practices are 
the norm rather than the exception.

The next mayor will need experience in 
organizational management, capital budget-
ing and fundraising, strategic planning, 
government and community relations, and 
communications in order to make progress. 
As it happens, I spent the 13 years since I 
returned to North Adams preparing for the 
job – I just didn’t realize it at the time.

Thanks to this preparation, I have the 
experience and the qualifi cations to pick 
up the standard carried by our current and 
former mayors. Further, I recognize that 
we must be realistic about our challenges, 
but also optimistic about our future – a 
view shared and demonstrated by the 
many dedicated and talented residents who 
are stepping forward to share ideas and 
create solutions.

As mayor, I will join these commu-
nity advocates and leaders in fi ghting for 
North Adams – from the street level all 
the way to the federal level. Together we 
can continue the momentum of the past 
several years, but also accelerate the pace 
of change that is necessary to support 
economic growth.◆

We have Karla Rothstein and Salvatore 
Perry who purchased the Cariddi Mill and 
are spending millions for a multi-use facil-
ity with a hotel, condos, and retail. The 
Norad Mill, purchased by Moresi & As-
sociates, is being developing as space for 
business – with several tenants committed 
and more to come.

Good things are happening North 
Adams!

In closing, I believe I have the skill set 
to lead the City of North Adams into the 
future. My strong business background, 
decades in public safety, 10 years involved 
in local government, and my lifelong 
commitment all give me the experience to 
serve. I would love the opportunity to give 
back and be your mayor!◆

Robert Moulton Jr.
continued from page 8

Tom Bernard
continued from page 8

By erIC Bauer
Right now in big, blue, progressive 

Massachusetts, a minimum wage worker 
who works 40 hours per week will earn 
$22,880 per year, which is not enough 
money to meet the basic subsistence needs 
of housing, food and transportation for a 
single individual.

The “living wage” in western Mas-
sachusetts hovers around $13 per hour, 
though “living wage” is a gross misnomer. 

In fact, “survival 
wage” would be a 
better term because, 
at 40 hours per 

week, $13 gives an individual just enough 
money to keep working. It does not allow 
for any savings or even any entertainment. 
Housing, food, transportation – that’s it.

It is vital right now that Massachusetts 
raise the minimum wage beyond a living 
wage to something that mirrors the dignity 
and work ethic of our most vulnerable 
populations. We must have $15. And right 
now, all across the commonwealth, efforts 
are underway by people from numerous 
backgrounds to ensure that our minimum 

wage refl ects the values of social con-
sciousness that we pride ourselves on.

A higher minimum wage is not all that 
people need, however. The minimum 
wage will help individuals when they are 
healthy enough to work. But what happens 
if they become sick or injured off of the 
job? What happens if they must care for a 
loved one, or if they decide to welcome a 
new life into their home?

For decades, European governments 
have used their resources to provide these 
types of basic needs to their citizens. In 
the wealthiest country in the history of the 
planet, why can we not do the same?

In addition to the $15 minimum wage, 
we are trying to put Paid Family Medical 

Leave on the 2018 ballot, which would 
guarantee between 16 and 26 weeks of paid 
time off to care for someone you love. In 
Massachusetts, only a small percentage of 
workers now have access to Paid Family 
Medical Leave through their employers, 
which means that the vast majority of us
must make the impos-
sible choice between 
keeping our job and 
caring for ourselves or a 
family member. This
is not a choice that hardworking families 
in the commonwealth should have to 
make, and through this ballot initiative, 
we’re hoping it’s not one that they will 
have to make anymore.

Over the past several decades, American 
productivity has skyrocketed in a way no 
country on earth has ever seen. And yet, 
since the 1970s, wages (in adjusted dol-
lars) have become virtually stagnant.

People have said that President Trump 
is the most pro-business president to ever 
hold the offi ce. Under our new defi nition of 
business as a catalyst that benefi ts a few at 
the expense of the many, that may well be 
true. But it did not always used to be that 
way. Companies used to take care of their 
employees. They were extensions of the 
idea of our American family.

For example, in central New York, an 
abandoned shoe factory from decades 
past shows remnants of housing units, a 
cafeteria, playgrounds, and a hospital that 
the company built for its workers. While 
this was certainly exceptional, it was not 
out of the ordinary for many industries to 
provide pensions and retirement savings 
for their employees.

Plumbers, electricians and mechanics 
could buy a house on what they made, 
send their kids to college, and take vaca-
tions. Now, home prices, higher education 

and travel expenses are at an all-time high 
and wages are nowhere close to keeping 
pace, so even families where both spouses 
work have trouble affording much beyond 
the basics of survival.

Closing the wage gap is a way to ensure 
that the idea of the American family can 

continue into the 21st 
century. This is the 
idea that hard work 
is rewarded, and that 
you don’t have to be 

a part of the “1-percent” to be able to plan 
for retirement. 

Raising the minimum wage and guar-
anteeing Paid Family Medical Leave is a 
way to revisit and modernize the American 
family. Industries like coal and manufac-
turing will never rebound to their post-war 
numbers, and yet we have embraced new 
technologies and industries where Ameri-
cans work just as hard. The only difference 
is that they most hold two, sometimes 
three jobs for the same kinds of benefi ts 
that people used to have with one job.

It is the moral imperative for the people 
of Massachusetts to pass the $15 minimum 
wage and Paid Family Medical Leave. For 
people earning $22,880 per year, and for 
those of us who must choose whether to 
keep our jobs or care for our loved ones, 
these ballot initiatives are vital.

To put them before the public in the 
2018 election, we must collect 240,000 
signatures statewide by Nov. 22. As of 
the beginning of October we are nearly 
20 percent of the way there. In western 
Massachusetts our population is not as 
great as the rest of the state, but we have 
a huge activist culture and are hoping 
for a big turnout in these fi nal weeks. To 
help, please contact me at 413-363-3303 
or eric@massjwj.org.

See you at the resistance!◆

Eric Bauer is an 
organizer with Mas-
sachusetts Jobs with 
Justice, which held 
a launch event for 
the Raise Up Mass 
campaign in Pittsfi eld 
on Sept. 17.

$15 minimum wage, paid leave are vital necessities for state workers

opinion

To get them on the 2018 ballot, 
we must collect 240,000 sig-
natures statewide by Nov. 22.
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“The current projection is that the empty 
‘vanilla shell’ of our new store will be avail-
able next July,” said Daniel Esko, general 
manager of Berkshire Co-op Market. “We’ll 
need about 90 days from that to build out and 
stock the interior, and we expect the new 
store to open in late fall.”

Esko added that the Berkshire Co-op will 
continue will continue to operate until the 
actual opening. “We’re coordinating this so 
that there will be no interruption in business 
during the construction and setup of the new 
store,” he said.

The Berkshire Co-op leases its present 
building, which is owned by Benchmark. 
Once the move has been completed, the older 

In 2010, the board announced plans to ex-
pand and to move the Berkshire Co-op Market 
to a new location. It initially intended to build 
a new store on the site of the redevelopment 
of the former New England Log Homes 
property further east on Bridge Street.

However, in 2014, delays and other issues 
caused a change in that plan, and the board 
undertook a search for another site.

The plan to move into the new Powerhouse 
Square was fi rst proposed in 2015 by Michael 
Charles, a partner in Benchmark Develop-
ment, who is a member of the co-op. The 
board considered the concept and in May 
2016 approved the deal which involves a 
long-term lease on the new space.

Backing for project
For several years, the Berkshire Co-op 

Market had gone through a bumpy period. 
In addition to uncertainty caused by the un-
resolved move, the organization underwent 
a change in its management staff, and saw 
a decline in sales revenues.

Esko was hired as manager in 2016. He 
most recently had been operations manager 
at Shire City Herbals, the Pittsfi eld-based 
maker of Fire Cider (september 2017 BT&C), 
but had previously been on the co-op staff 
for 10 years.

Esko said the organization has regrouped, 
and noted that the past year has been one of 
its most successful.

According to Esko, the overall member-
ship has been supportive of the move and 
the plans for the new store. “The majority of 
feedback we’ve received from the member-
ship has been positive,” he said.

There have been some concerns expressed, 
however. Esko said the primary criticisms 
related to the physical appearance of the 
new store.

“When we showed our initial renderings, 
there were some complaints that it was too 
corporate and not enough like a co-op,” he 
said. “We went back and revised the design and 
landscaping to better refl ect our values.”

He said the primary source of contention 
centered around its cafe section.

“The current building has a very pleasant 
cafe area, with an outdoor patio,” he said. 
“People thought that section in the new 
plans looked more like an afterthought. So 
we redesigned that area of the new store, and 
created a more attractive and inviting space 
with a combination of indoor and outdoor 
seating. I think the new version will be one 
of the coolest places in town to sit and enjoy 
the company of friends and connection to 
the community.”

Berkshire Co-op Market
continued from page 1

building will be torn down to create parking 
for the new commercial complex.

The Berkshire Co-op Market (www.berk-
shire.coop) carries organic and or other forms 
of natural whole foods. It is a community-
based consumer cooperative, with approxi-
mately 3,000 shares owned by members. 
The market also patronized by others in the 
public who are not members.

As a co-op, profi ts after operating expenses 
are covered are paid to the members. It is 
governed by a board that is elected by its 
members. It is also institutionally committed 
to community engagement, support for local 
farmers and food producers, sustainability 
and other related principles.

The Berkshire Co-op Market opened in 
1981 as an outgrowth of several local buying 
clubs. In 2003 it moved to its present loca-
tion from a much smaller site on Rosseter 
Street.

bricks &mortar

Cranwell’s Harvest Barn
Holiday parties, Special events & Meetings

Group room rates available

CALL 413-881-1678 FOR DETAILS  •  LENOX  •  CRANWELL.COM

Celebrate in style!

Reserve today!

…because home is where the heart is!

WE OFFER:
◆ Personal Care
◆ Live In Service – Up to and
 Including 24 Hour Care
◆ Medication Reminding
◆ Homemaking
◆ Companionship
◆ Shopping and Errands
◆ Door to Door Services for
 Appointments & Procedures

Call us to set up an appointment 
for a complimentary assessment!

413-464-7524
137 North Street • Suite 202

Pitt sfi eld, MA 01201
www.mtviewhomecare.com



11November 2017  berkshire Trade & CommerCe

In order to proceed, the Berkshire Co-
op Market has had to raise the $3,563,000 
projected cost of the move and expansion, 
which includes new fi xtures, equipment, 
inventory, working capital and other associ-
ated expenses.

Earlier this year the co-op launched a 
campaign to raise $1.3 million in unsecured, 
subordinated loans from its member-owners. 
These loans were for a minimum of $1,000 
with terms from fi ve to seven years. For loans 
up to $10,000 it offered interest rates of up 
to 3 percent, and rates of up to 5 percent for 
loans above $10,000. The actual percentage 
rate and terms were determined by the lending 
member within those parameters.

The organization achieved that goal this 
summer, with over 150 members providing 
loans.

The balance of the overall cost will be 
covered by a 10-year loan from the Coop-
erative Fund of New England, an organiza-
tion that provides fi nancing to cooperative 
businesses.

Expanded operations
Esko said the organization has developed 

a strategic plan to cover the additional debt 
and expand its operations, community ser-
vices and staff.

“Overall, we project that the move will 
enable us to increase sales by 20 percent 
from current levels,” he said.

Esko said they have conducted detailed 
studies of the local market, competition and 
other factors.

He said much of the projected sales in-
crease will be a result of the larger size of the 
store, and opportunity to offer more inventory 
and a greater variety of products within the 
co-op’s standards and principles.

This includes a larger basic sales fl oor for 
packaged products and bulk items, as well 
as specifi c departments.

“We’re adding an in-store deli and expand-
ing other sections to increase our selection of 
items such as freshly prepared meat, cheese, 

seafood, and prepared foods and grab-and-go 
items,” he said.

They are also planning other ways to bol-
ster business among members and the general 
public through pricing and merchandising.

“We’re evaluating our pricing,” Esko said. 
“We’ll lower some prices and our profi t mar-
gins on a strategic basis, which will enable us 
to compete more and increase volume.”

They also plan to build on and emphasize 
the aspects of the Berkshire Co-op that dif-
ferentiate it from other supermarkets and 
food stores.

“There are several primary differentia-
tors,” Esko explained. “One is the quality of 
the food, and the public’s desire for organic 
and non-GMO food. People appreciate our 
product research, and the fact that we pro-
actively source and sell local food.”

“Another differentiator is service,” he 
continued. “We’re in a unique position hav-
ing 3,000 owners, because we develop deep 
connections with our users, and engage and 
listen to them.”

Another core difference is its basic identity 
as a community-owned enterprise. “That 
means we’re committed to the larger com-
munity,” Esko said. “People support that.”

He noted that the basic strategy is to in-
crease the emphasis on these aspects of its 
role – both for business reasons and as part 
of its overall mission.

For example, in 2016 the Berkshire Co-op 
Market purchased slightly under $1 million 
in local goods, or approximately 20 percent 
of total purchases. With the upcoming expan-
sion, its goal is to increase that to $2 million 
(or 25 percent of total purchases) by 2023.

The expansion will also enable the co-op to 
add to its 60-member staff, and offer increased 
wages, profi t sharing and other benefi ts.

Plans also call for increased education and 
outreach, with programs for children and 
adults on topics such as growing, sourcing 
and cooking healthful, affordable food.

“All of these things tie together,” said 
Esko.◆
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people on the move
Daniel Sage, MD, a 

fellowship trained joint 
reconstruction special-
ist, has been appointed 
to the medical staff of 
Berkshire Medical Center 
and the physician staff of 
Berkshire Orthopaedic 
Associates, an affiliate 
of Berkshire Health Sys-
tems, where he is accept-
ing new patients in need of 

orthopaedic care and joint replacement surgery. 
Sage comes to the Berkshires from Cooley Dick-
inson Hospital in Northampton, where he was the 
medical director of the hospital’s Joint Center for 
the past three years. He specializes in primary and 
revision knee and hip replacement surgery.

Caitlin Pemble and David Neubert have been 
elected to the board of trustees of the Berkshire 
Museum. Pemble, of Pittsfield, is director of agency 
talent acquisition and development initiatives at 
Guardian Life. Neubert, of Lenox, is a partner in 
Eagle Bay Advisors, a boutique multi-family office. 
The following slate of officers was also named: 
Elizabeth McGraw, re-elected president of the 
board; Ethan Klepetar and Stacey Gillis Weber, 
re-elected vice presidents, Lydia Rosner, re-elected 
secretary; and Steve Bayne, elected treasurer.

Destination Williamstown (destinationwilliam-
stown.org) has announced the appointment of Kate 
Abbott as director, where she will lead the content 
and growth of the locally designed, locally built, 
and locally curated website for arts and events 
in and around the northern Berkshires. Abbott 
lives in Williamstown, writing stories and weekly 
calendars for regional publications and her own 
media website btwberkshires.com. She is stepping 
in as outgoing Destination Williamstown curator 
Sandra Thomas moves on to help lead Marty’s 
Local, a food distribution company linking farms 
and food producers with grocery stores, co-ops, 
chefs, schools, hospitals and other markets.

Huckleberry  El -
ling has joined Railroad 
Street Youth Project as 
apprentice coordinator 
and mentoring associ-
ate. Originally from Los 
Angeles, Elling is a visual 
artist who uses textiles to 
create interactive instal-
lations that encourage 
participatory experiences 
and build community. She 

is also a teaching artist who loves to share her work 
with young people to deepen their understanding 
of identity, optimism and empathy.

Robert Fredericks has joined Lee Audio ‘N 
Security Inc. as an engineered salesperson in the 
company’s Clifton Park, N.Y., office. Fredericks 
brings over 13 years of fire and security alarm 
experience to Lee Audio ‘N Security, and will 
work to enhance the company’s growth in the 
Capital District area.

Oliver Antunes has been hired as the new 
chef leading the kitchen at Allium Restaurant + 
Bar in Great Barrington. A graduate of the New 
England Culinary Institute in Burlington, Vt., 
Antunes worked locally at Bistro Rouge in West 
Stockbridge and Wheatleigh Hotel and Restau-
rant in Lenox for several years. He then moved 
to Lyon and Paris, France, to pursue his culinary 
career, where he held positions of sous chef and 
chef de partie at Michelin-starred Restaurant Le 
Bec and Restaurant Le Meurice from 2009 to 
2012. His most recent experience included sous 
chef positions at The Restaurant at Meadowood 
in St. Helena and Calistoga Ranch in Calistoga, 
both in California wine country.

The Clark Art Institute has announced the ap-
pointment of Lisa Saltzman to serve as director 
of its Research and Academic Program (RAP). 
Saltzman is the chair of the Department of the 
History of Art at Bryn Mawr College and is 
the Andrew W. Mellon Foundation Chair in the 
Humanities. She has served on the Bryn Mawr 
faculty for 23 years, teaching a variety of courses 
in its undergraduate and graduate programs in the 
history of art, with a particular focus on modern 
and contemporary art and theory. In addition, 
she served for seven years as the director of 
Bryn Mawr’s Center for Visual Culture. In her 
new position at the Clark, Saltzman will lead 
the RAP’s international agenda of intellectual 
events and collaborations, and will oversee the 
Clark’s residential Fellows program, all based at 
the institute’s Williamstown campus.

Emmalyn Gaertner 
has joined the staff of the 
Community Develop-
ment Corporation of South 
Berkshire. A native of 
Becket, Gaertner lived and 
studied in Washington, 
DC, New Mexico, Texas, 
Chile, and Spain for sev-
eral years following high 
school. She previously 
worked in the education 
department at the National Museum of Nuclear 
Science and History in Albuquerque, N.M., before 
returning with her family to the Berkshires.

Massachusetts College of Liberal Arts (MCLA) 
has welcomed seven new full-time faculty mem-
bers its campus. They are: Bridget Gormalley 
’09, an instructor in MCLA’s Department of 
Physics; Dr. George Salam Hamaoui, an assis-
tant professor of biology; Dr. Matthew Kostek, 
an assistant professor in biology; Dr. Hannah 
Noel, an assistant professor in MCLA’s Depart-
ment of English/Communications; Dr. Victoria 
Papa, an assistant professor in the Department 
of English/Communications; Dr. Nicole Porther, 
an assistant professor in the Department of Biol-
ogy; and Marianne Young, an instructor in the 
Department of Education.

Norman Rockwell Museum welcomed new 
members to its board of trustees during the mu-
seum’s annual meeting on Sept. 15. They include: 
Douglas Clark of Saratoga, Calif., Audrey 
Friedner of Stockbridge; Ramelle Pulitzer of 
Stockbridge; and Ron Walter of New York City 
and Great Barrington.◆
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the month in businessOct. 14: Second Annual Harvest 
Festival at the Common, hosted 
by Cultural Pittsfield and Down-
town Pittsfield Farmers Market, 11 
a.m. to 1 p.m. at The Common on First Street. For information, 
visit discoverpittsfield.com or call 413-499-9348.

Oct. 15: Construct Inc. annual walk, with a goal this year to 
raise $65,000 to help support our most vulnerable neighbors 
achieve sustainable housing. Starts at 1 p.m. at Ski Butternut. 
For information, call Lisa at 413-528-1985.

Oct. 16: BerkShares: A Local Currency for the Berkshire 
Region, featuring Rachel Moriarty, director of operations 
at the Schumacher Center for a New Economics. Presented 
by the Jewish Federation of the Berkshires at 10:45 a.m. at 
Knesset Israel, 16 Colt Rd., Pittsfield. For information, call 
413-442-4360 ext. 10.

Oct. 16: Woman of Achievement dinner event at the Country 
Club of Pittsfield, presented by the Berkshire Business and 
Professional Women (BBPW) organization to recognize Patricia 
Begrowicz, president and co-owner of Onyx Specialty Papers 
in Lee, as this year’s Woman of Achievement. Tickets are $50, 
with money raised going toward Berkshire BPW’s scholarship 
fund for Berkshire County women. Reservations required by 
Oct. 9. To register, visit www.berkshirebpw.org.

Oct. 16, 17, 19, 24, 26, Nov. 1: Financial Aid Nights, pre-
sented by the Financial Aid Office at Massachusetts College 
of Liberal Arts (MCLA). Program includes a discussion of 
financial aid concepts, the application and delivery process, 
an update of federal, state and college financial aid programs, 
and an analysis of the Free Application for Federal Student 
Aid (FAFSA) and PROFILE application forms. Oct. 16, 6:30 
p.m., at Monument Mountain Regional High School; Oct. 
17, 6:30 p.m., at Hoosac Valley High School and at Pittsfield 
High School; Oct. 19, 5 p.m., at Mt. Everett Regional High 
School; Oct. 24, 6:30 p.m., at Mt. Greylock Regional High 
School; Oct. 26, 6:30 p.m., at Drury High School; and Nov. 
1, 7 p.m., at BART Charter School. For more information, 
go to www.mcla.edu.

Oct. 16, 23: Know Your Rights Workshop with detailed infor-
mation for local immigrants on their rights and the legal resources 
available to them, presented by the Berkshire Immigrant Center 
and Berkshire Interfaith Organizing on Oct. 16 from 6 to 7 p.m. 
at the Pittsfield High School Library. On Oct. 23, BIO will offer 
Spanish-language community organizing training to teach 
immigrants how they can use community organizing as a tool to 
help their communities. 6 to 7:30 p.m. at St. Stephen’s Church 
in Pittsfield. Information at www.berkshireic.com and www.
berkshireinterfaithorganizing.org.

Oct. 17: Forum presented by the Northern Berkshire Community 
Coalition on the Berkshire County Education Task Force and 
its recommendation for creating a single countywide school 
district. 5:30 to 7:30 p.m. at the MCLA Church Street Center in 
North Adams. Organizers of the Friendship Center Food Pantry 
at 45 Eagle Street ask friends who attend the forum to bring a 
non-perishable food item for donation to the pantry. For more 
information, contact Amber Besaw at 413-663-7588 ext. 13, 
or email abesaw@nbccoalition.org.

Oct. 17, Nov. 21: Pittsfield Green Drinks, informal gathering 
of people interested in conservation and environmental issues on 
third Tuesday of each month. 5:15 p.m. at J. Allen’s Clubhouse 
Grille. Sponsored by the Berkshire Environmental Action Team 
(BEAT). For more information and meeting location, contact 
Jane Winn at jane@thebeatnews.org or 413-230-7321.

Oct 18: IT Tips, Tricks & Troubleshooting, workshop on 
how to use your computer more efficiently and resources that 
make computing easier. Presented by Jean Atwater-Williams 
for the Nonprofit Center of the Berkshires. 9:30 to 11 a.m. at 
BCC South County Center, 343 Main St., Great Barrington. 
$25 NPC members/$35 nonmembers. Register online at 
npcberkshires.org.

Oct. 18: BerkshireWorks Career Center’s annual Job Fair, 
9 a.m. to 1 p.m. at Berkshire Hills Country Club in Pittsfield. 
For information, call 413-499-2220.

Oct. 18: MCLA’s Hardman Lecture, featuring Emmy Award-
winner Byron Pitts, co-anchor of ABC’s Nightline, on “Mass 
Media and Democratic Governance: The American Experience.” 
7 p.m. in the MCLA Church Street Center’s Eleanor Furst 
Roberts Auditorium. Free and open to the public. For more 
information, go to www.mcla.edu.

Oct. 18: Chamber Nite networking event presented by 
1Berkshire from 5 to 7 p.m. at Berkshire Paint & Sip, 305 
North St., Pittsfield. For information, call Danielle Thomas at 
413-499-1600 ext. 126.

Oct. 18, 19: Berkshire Employer Focus Groups, held by 
Berkshire County Regional Employment Board as part of regional 
planning efforts. Oct. 18 from 9:30 to -11 a.m. in the BCREB 
conference room, 66 Allen St., Pittsfield; Oct. 19 from 9 to 10:30 
a.m. at Red Lion Inn, 30 Main St., Stockbridge, and 1 to 2:30 p.m. 
at Porches Inn, 231 River St., North Adams. To register or for 
more information, email Heather@BerkshireREB.org.

Oct. 19: Information session hosted by Massachusetts College 
of Liberal Arts for adult learners who wish to learn more about 
MCLA’s Degree Completion Program. Academic advisers and 
admission counselors will be on hand to discuss the opportunities 
of going back to college and completing a degree. 11:30 a.m. 
to 1 p.m. at Dottie’s Coffee Lounge, 444 North St., Pittsfield. 
To RSVP or for more information, call MCLA’s Division of 
Graduate and Continuing Education, 413-662-5409, or go to 
www.mcla.edu/degreecompletion.

Oct. 19: Networking Before Nine networking event for mem-
bers of the Southern Berkshire Chamber of Commerce. 7:45 to 
9 a.m. at Pleasant & Main Cafe, 1063 Main St., Housatonic. 
RSVP to 413-528-4284.

Oct. 19: BYP Stockbridge Stroll, free gathering to explore and 
enjoy several attractions in downtown Stockbridge. 5 to 6 p.m., 
beginning at Main Street Cafe, 40 Main St. For information, 
call Danielle Thomas at 413-499-1600.

Oct. 21: Berkshire Healthcare Harvest Run at Paterson Field 
House at Berkshire Community College (BCC) in Pittsfield. 
Begins at 10 a.m. with a 5K trail run, followed by a one-mile 
Kids’ Race at 10:45 a.m. and a free cookout offered by Berkshire 
Healthcare affiliates. All proceeds benefit the BCC nursing 
program. To register online or for information, visit www.
berkshirecc.edu/harvestrun or call 413-236-2185. Runners may 
check in on the day of the race beginning at 8:30 a.m.

Oct. 22: Second Annual Family Fun 5K (walk or run) hosted 
by the Stockbridge Library Association at 9 a.m. Registration 
begins at 7:30 a.m., at the Stockbridge Library at the corner of 
Main and Elm Streets. $25 advance, $30 day of race. Registration 
and information at www.stockbridgelibrary.org.

Oct. 22: Fourth Annual BerkshireSPEAKS, presented by 
Hevreh of Southern Berkshire, featuring presentations by 
Berkshire visionaries and trendsetters. 1:30 to 3:30 p.m. at 
Hevreh of Southern Berkshire, 270 State Rd., Great Barrington. 
Reception with speakers will follow. Reservations at: hevreh.
org/community/BerkshireSPEAKS/BerkshireSPEAKS-
registration. Advance registration $15 by Oct. 20. Tickets at 
the door $20. For information, call Janet Lee at Hevreh at 
413-528-6378.

Oct. 22: Community At Bat, a fun afternoon of slow pitch 
softball, snacks, and friends in support of the CDC of South 
Berkshire. Begins at 1 p.m. at Memorial Field Great Barrington. 
Local businesses interested in sponsorship opportunities for the 
event should email emmalyn@cdcsb.org for information.

Oct. 25: Strategies for People Living with MS That Have 
Impaired Vision, free educational program presented by the 
MS Support Foundation. 5:30 to 8:30 p.m. at Sweetwood of 
Williamstown, 1611 Cold Spring Rd. (Route 7), Williamstown. 
Includes dinner. Information and registration at 413-664-2011 
or dbriggs1@msresrouece.org.

Oct. 25: Tri-Town Chamber Mixer Night, networking event for 
business members of the Stockbridge, Lenox and Lee chambers 
of commerce. 5 to 7 p.m., at The Mount, 2 Plunkett St., Lenox. 
Open to all chamber members and their employees. RSVP by 
Oct. 18 to jamie@lenox.org, info@stockbridgechamber.org or 
director@leechamber.org.

Oct. 25: Good News Business Salute – Women in Business 
Month event, celebrating Classical Tents and Party Goods, 
Tricia McCormack Photography, Freight Yard Pub and Berkshire 
Children & Families. Presented by 1Berkshire from 4:30 to 6:30 
p.m. at Eastover Estate and Retreat in Lenox. Tickets $35-$45. For 
information, call Danielle Thomas at 413-499-1600 ext. 126.

Oct. 26: The Body Keeps the Score: Brain, Mind, and Body in 
the Healing of Trauma, free lecture by Dr. Bessel van der Kolk, 
medical director of The Trauma Center in Boston. Presented 
by the Mahaiwe Performing Arts Center, in partnership with 
Berkshire United Way. 7 p.m. (doors open at 6:30 for general 
admission seating), followed by Q&A session.

Oct. 26: Annual spaghetti supper, hosted by North Adams 
Commons Nursing and Rehabilitation Center., 175 Franklin 
St., at 5 p.m. Free but seating is limited. For reservations, call 
Kira Breard at 413-662-4403 by Oct. 23.

Oct. 26: MCLA’s Elizabeth and Lawrence Vadnais Environ-
mental Issues Lecture, featuring Joanna Ballantine, vice president 
of Trustees of Reservations for the western region, on “A Century 
of Preserving Nature and Culture for Future Generations; What’s 
Next?” 7 p.m. in Murdock Hall, Room 218. Free and open to the 
public. For more information, go to www.mcla.edu.

Oct. 27: 73rd Annual Pittsfield Halloween Parade, starting at 
7 p.m., coordinated by the Pittsfield Department of Community 
Development Recreation Program. For information, call Becky 
Manship at 413-499-9370 or email parks@pittsfieldch.com.

Oct. 31: Economic Outlook Breakfast presented by NBT Bank, 
featuring NBT Chief Investment Officer Kenneth Entenmann, 
with an introduction by NBT President and CEO John Watts 
Jr. At Berkshire Hills Country Club in Pittsfield, with registra-
tion and breakfast at 7:15, followed by presentation from 8 to 
9:15. Registration required by Oct. 25. Call Sarah Mitchell at 
413-448-6162 or email smithcell@nbtbank.com.

Oct. 31: Halloween Entrepreneurial Meetup at The Log, 78 
Spring St., Williamstown, from 5:30 to 7:30 p.m. 1Berkshire’s 
Entrepreneurial Meetups are free events that gather entrepreneurs 
together to network, learn, and engage. For information, call 
Nathan Haddad at 413-499-1600.

Nov. 1: New to Grief, support 
group offered by HospiceCare in 
The Berkshires. 1 to 2 p.m. at the 
Adams Council on Aging, in the 

Adams Visitors Center, 3 Hoosac St. Free and open to the public; 
pre-registration requested. Call 413-443-2994.

Nov. 1: BYP Fall Extravaganza, casual get-together presented 
by Berkshire Young Professionals at Hilltop Orchards in Rich-
mond, 5:30 to 7:30 p.m. $5 BYP members; $10 nonmembers. 
For information, call Danielle Thomas at 413-499-1600.

Nov. 2: Business Succession Planning for the Family Busi-
ness, featuring presentation by Herbert Daroff with Baystate 
Financial. 8 to 10:30 a.m. at 1Berkshire offices, 66 Allen St., 
Pittsfield. Free for 1Berkshire members, $5 nonmembers. For 
information, call Arwen Lowbridge at 413-464-8831.

Nov. 2: Free one-day marketing seminar for businesses in and 
around North Adams, provided by the Small Business Revolu-
tion, an initiative of Deluxe Corporation. Seminars at MASS 
MoCA from 9 a.m. to noon (registration at 8:30 a.m.), with 
workshops and one-one-one support from 1 to 3 p.m. Space is 
limited and registration is required at https://www.deluxe.com/
sbrc/marketing/deluxe-small-business-seminar-north-adams.

Nov. 3: Discussion about accessing veterans services, hosted 
by Williamstown Commons, 25 Adams Rd., from 1 to 2 p.m. 
RSVP to 413-458-2111 ext. 245 by Nov. 1.

Nov. 4, Dec. 2: Fall Preview Days for prospective students at 
Massachusetts College of Liberal Arts (MCLA). 11 a.m. to 1 p.m., 
check-in at 10:45 a.m. in Murdock Hall on the MCLA campus. 
To register, go to www.mcla.edu/Admissions/visiting_mcla.

Nov. 10: Fall 2017 Open House for prospective students at 
Massachusetts College of Liberal Arts (MCLA). 9:30 a.m. to 
2:30 p.m. in the Amsler Campus Center. To register, go to www.
mcla.edu/Admissions/visiting_mcla.

Nov. 15: Chamber Nite networking event presented by 1Berk-
shire from 5 to 7 p.m. at Security Supply, 50 Roberts Dr., North 
Adams. Free. Call Danielle Thomas at 413-499-1600.◆
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placeWork

Gender equity in theater
continued from page 1

Van Ginhoven explained that she was a 
supporter of the study project since it was 
initiated, and was invited to attend the release 
of the findings in San Francisco.

“I tend to be an impulsive person, and I 
believe in taking action to get things done,” 
she said. “During an open discussion at 
the presentation, I got up to the mike and 
immediately committed WAM to hosting a 
conference in the Berkshires as a next step 
in the national conversation around gender 
parity in the theater.”

She added that the response was immedi-
ate. “After I said that and left the mike, three 
women came up to me and offered to join a 
steering committee to organize the confer-
ence,” she said.

Following formation of a steering commit-
tee, van Ginhoven and other members began 
planning the upcoming conference last year. 
In January, Julia Dixon of North Adams (a 
former director of Berkshire Creative) was 
hired as producer of the event.

They held a crowdfunding campaign 
and sought other donations and corporate 
sponsorship to cover the $40,000 cost of 
the summit.

WAM (whose motto is Where Arts and 
Activism Meet) was founded in 2010 to cre-
ate opportunity for women and girls through 
theater. It stages theatrical productions and 
events about subjects relevant to women, and 
donates a portion of the box-office revenue to 
organizations that benefit women and girls. 
Since it was started, WAM has donated more 
than $32,000 to 12 nonprofit organizations 
and provided paid work to more than 200 
theater artists.

The upcoming conference will coincide 
with WAM’s fall mainstage production of 
The last wife, directed by Kelly Galvin, 
which runs from Oct. 13 to Nov. 5, at the 

Bernstein Theatre on the Shakespeare & 
Company campus.

The play, written by Kate Hennig, is a 
contemporary reimagining of the relationship 
between King Henry VIII and Katherine Parr, 
his sixth and final wife. It uses comedy and 
drama to explore patriarchy, sexual politics, 
and women’s rights. WAM will donate 25 
percent of the proceeds to The Soldier On 
Women’s Program, which provides support to 
female veterans. (For more information and 
tickets, visit www.wamtheatre.com.)

“We were already renting the Bernstein 
Theater for the show, so it made sense to 
also use it for the conference,” said van 
Ginhoven.

National glass ceiling
While a shortage of women in theater 

leadership positions exists on a national 
level, Berkshire County is one region where 
that trend does not currently play out. Here 

women hold top leadership positions in the 
county’s major theatrical organizations.

In addition to van Ginhoven at WAM, 
women in top roles here include Kate Magu-
ire, artistic director and CEO at Berkshire 
Theatre Group; Julianne Boyd, co-founder 
and artistic director of Barrington Stage Com-
pany; and Mandy Greenfield, artistic director 
of the Williamstown Theatre Festival.

“It’s not seen as an issue in Berkshire 
County because of that, but it is a major 
problem in the U.S. and Canada,” emphasized 
van Ginhoven.

Among 74 theaters 
surveyed in the Welles-
ley/ACT study, women 
in 2013-14  occupied 
only 21 percent of the ar-
tistic director positions 
and 38 percent of the top executive or manag-
ing director positions. (The study is available 
at www.wcwonline.org/Active-Projects/
womens-leadership-in-resident-theaters).

A basic conclusion of the study, van Gin-
hoven pointed out, is that there are many 
women in lower or mid-level positions, but 
they are unable to advance to upper manage-
ment positions.

“It’s not a pipeline issue due to a lack of 
qualified women candidates available,” she 
said. “Instead, it’s a glass-ceiling issue.”

She explained that this problem has numer-
ous facets, including ingrained perceptions 
about what women are capable of. When deci-
sions are made about hiring, the selections are 
often influenced by unconscious assumptions 
that male candidates are more qualified.

“The biggest challenge is to shift con-
sciousness,” said van Ginhoven. “Much of it 
boils down to issues of trust when considering 
women candidates for top positions.”

She contended that what a woman has 
accomplished is given less weight than 
similar achievements by a male candidate. 
“In a broad sense, men are judged by their 
experience, while women are judged by their 
potential,” she said.

She added that this dynamic resonated 
with her personally when it was described 
in the report and presentation.

“I started and run a successful theater orga-
nization,” van Ginhoven said. “That would be 
considered great entrepreneurial experience 
for a male candidate. But if I were looking 
for a job at another theater, that experience 
would be discounted because I am a woman. 
That struck me as bizarre.”

The report looked at other areas that cre-
ate artificial barriers for women, including a 
perception that it is more difficult for a woman 
to maintain a successful balance between the 

demands of a leadership position and the 
responsibilities of family life.

According to the report, women are also 
affected by a basic stereotype that success-
ful leaders of theaters are white males. This 
also affects the ability of people of color to 
advance to those positions. In 2013–14, in the 
74 regional theaters surveyed in the report, 
there were no executive directors of color, 
and only six people of color in artistic director 
positions—five men and one woman.

The report also noted that women have to 
deal with their own conditioning, which may 
influence their beliefs and confidence when 
seeking leadership positions.

Practical steps
One purpose of the summit in Lenox will 

be to help women develop effective strategies 
to overcome the barriers they face.

“A basic challenge is the question of how 
to deal with these issues with grace,” said van 
Ginhoven. “The summit will help applicants 
address the biases they face when they are 
seeking a position without shutting down 
the conversation.”

The summit will have a three-part struc-
ture. It will include networking opportunities 
to allow women who work in regional theaters 
to make connections with each other and 
leaders in the theatrical community.

There will be rigorous sessions on prac-
tical skills, including job searching and 
interviewing, and job-related topics such as 
fund-raising and strategic planning.

It will also include discussion panels on 
related subjects which will be streamed live 

at HowlRound.com, an 
online forum for the 
theater community.

The steering com-
mittee includes van 
Ginhoven and Shafer 
Mazow, lead developer 

and organizer of the Women’s Leadership 
Project; Akiba Abaka, audience development 
manager at ArtsEmerson; and Rachel Fink, 
managing director of Theatre Bay Area.

Participants at the summit were identified 
through a rigorous selection process, accord-
ing to van Ginhoven. She noted that, of 163 
women theater professionals who applied to 
participate, 75 were accepted – representing 
22 U.S. states and four Canadian provinces.

“We wanted to have a good cross sec-
tion, including women in entry-level, mid-
level and top positions,” she said. “We also 
wanted the perspective of both sides of the 
hiring process, so we included people on 
job-selection committees.”

They also sought people from diverse 
backgrounds of race, sexual identity and 
geography.

While there was no registration fee for 
the summit, participants were responsible 
for their own travel and lodging expenses. 
Conference organizers extended financial 
assistance to help attendees cover those often 
substantial costs.

“About 75 percent received some level 
of financial aid,” van Ginhoven said. “The 
women who are attending really want to 
come, and many are traveling long distances, 
and some are coming from isolated areas.”

According to van Ginhoven, the confer-
ence is especially timely because it comes 
at a crucial period that will determine the 
level of diversity that will exist in the theater 
community.

“There is a huge turnover in the theater that 
is occurring,” she said. “People in leadership 
positions are reaching retirement, and new 
people will be hired to replace them. The 
big question is what this transition will look 
like. Will the next generation of leaders be 
the same or different?”◆

Kristen van Ginhoven, shown here with Gwendolyn Tunnicliffe, WAM’s philanthropy and outreach coordinator, 
is among several women who hold top leadership positions in Berkshire-based theatrical organizations. 
She acknowledges that the region is an anomaly in terms of the gender imbalance on the national level.

“It’s not a pipeline issue due 
to a lack of qualified women 

candidates available. Instead, 
it’s a glass-ceiling issue.”
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By John Townes
Jill Sasso Curtis, the new dean of Com-

munity Engagement, Education & Workforce 
Development at Berkshire Community 
College (BCC), sees her position as part of 
an ongoing evolution and expansion of the 
role of educational institutions throughout 
people’s lives.

This includes workforce development 
through vocational training and professional 
preparation, and also offering broader op-
portunities for adults to pursue personal 
development and growth.

“Education is shifting to an emphasis on 
lifelong learning,” said Sasso Curtis. “Edu-
cation is no longer just oriented to fi lling 
a person with knowledge for 12 years in 
elementary and secondary school and dur-
ing the time they are in higher education. 
Instead, it’s becoming something that people 
participate in throughout their lives – both 
for advancement in their careers, and for the 
self-motivated pursuit of knowledge.”

Sasso Curtis oversees BCC’s community 
education and lifelong learning programs, 
including workforce development, the Os-

her Lifelong Learning Institute (OLLI) and 
other programs. She also is responsible for 
programs at BCC’s South County Center in 
downtown Great Barrington, and coordinat-
ing programs there with the college’s main 
campus in Pittsfi eld.

Sasso Curtis, who started in her position 
in March, succeeds William Mulholland, 
who retired as vice president of Community 
Education and Workforce Development last 
December after over two decades.

Mulholland had a prominent role in devel-
oping the college’s workforce development 
programs in coordination with regional 
economic development strategies, with an 
emphasis on the specifi c skills required by 
employers here.

Sasso Curtis said that her role involves 
building on the work Mulholland had accom-
plished, as well as developing new programs 
and initiatives.

She added that the phrase “Community 
Engagement” in her title refl ects another 
facet of Mulholland’s accomplishments, 
and her own responsibilities. This includes 
outreach and strengthening BCC’s links with 
other educational institutions, community 
organizations and public agencies.

“It’s about bringing together organizations 
with shared objectives,” she said. “Bill Mul-
holland was very integral in that, although it 
wasn’t refl ected in the job title before. The 
addition of that phrase is an acknowledge-
ment of that aspect of this position.”

For Sasso Curtis, the community engage-
ment component is one of her priorities. 
“What lights me up is developing community 
relationships and strategic partnerships,” 
she said. “I love working in higher educa-
tion, and this position also involves daily 
interaction with other organizations and the 
for-profi t sector.”

Professional background
A native of Pennsylvania who has lived in 

eastern Massachusetts for most of her adult 
life, Sasso Curtis holds a bachelor’s degree 
from Ohio Wesleyan University and a MBA 
in International Management from the Thun-
derbird School of Global Management.

She has held leadership roles in both the 
private and nonprofi t sectors.

She worked in global marketing man-
agement at Colgate-Palmolive, Polaroid 
Corporation and The First Years Inc. She 
then became director of the offi ce of career 
services at the Fletcher School of Law and 
Diplomacy at Tufts University, and served 
as a faculty member in the Entrepreneurial 
Leadership Program there. She also held a 
global role at Babson College.

Sasso Curtis moved to Berkshire County 
in 2012 with her husband David Curtis, who 
is an economic development specialist with 
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Expanded position refl ects 
evolution of education as 
lifelong learning process

New BCC dean puts emphasis on community engagement

Jill Sasso Curtis, BCC’s dean of Community Engagement, Education & Workforce Development, says education 
is shifting to an emphasis on lifelong learning. “It’s becoming something that people participate in throughout 
their lives, both for advancement in their careers, and for the self-motivated pursuit of knowledge.”
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5-aCre CommerCIaL SIte
route 7 – Lanesboro

Five buildings ranging from 500 to 6,000 sq. 
ft. offered at $899,900. See MLS 214374 at 
barbhassanrealty.com for more details.(4068B)

REDUCED

Over $130 Million
in commercial
& residential 
sales over a

29 Year career

2016 president

barb daVis-hassan,cciM
brOker/Owner

2017 massachusetts reaLtor® of the year

For SaLe – pIttSFIeLd
$599,900 

South Street building with over 18,000 sq. ft. (per 
assessors) on four fl oors plus partial basement. 
Parking lot in rear holds 42 vehicles. Full 
commercial kitchen, lots of offi ce space. Large 
open auditorium with 20’ ceilings. Contact Barb 
for more details. (4074B)

oFFICe SpaCe WItH rentaL
pittsfi eld – $299,900 

Almost 3800 sq. ft. of space with 7 offi ces, 2.5 baths, 
and 1-bedroom apartment. HVAC, natural gas heat 
and hot water. Elegant and charming throughout 
with stained glass windows, ornate fi replaces, huge 
pocket doors, grand staircase, wainscoting and 
hardwood fl oors. Many improvements, full attic. 
MLS 220402. Ask for Barb. (4083B)

413-447-7300 • 413-822-4742
www.BarbHassanrealty.com

WHen: November 6-10, 8 AM to 4 PM  ◆  WHeRe: Pittsfield, MA (location TBD)

TO SIGN UP, OR FOR MORE DETAILS ON HOW TO SAVE 50% ON TRAINING COSTS,
CALL QUEST CONNECT TODAY! 

413.442.9500

OCTOBER IS NATIONAL CYBER SECURITY AWARENSS MONTH
…and CERTIFIED ETHICAL HACKER TRAINING is coming to the Berkshires!
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the 1Berkshire community development 
organization, and their two sons.

She worked on the executive team of the 
Kripalu Center for Yoga & Health in Lenox. 
She subsequently developed a strategic 
consulting practice focused on the fi elds 
of education, health and wellness. She also 
partnered with Dr. Susan Lord to reimagine 
and relaunch a Berkshires-based nonprofi t, 
the Center for Peace Through Culture.

Sasso Curtis said she applied for the 
position at BCC because it incorporates her 
professional experience, background, skills 
and interests.

“This position is an opportunity to make 
a difference, both in the county and in in-
dividual people’s lives,” she said. “It’s an 
interesting combination of what I’ve done 
before in my career. I also had a personal 
reason. My husband 
and I want to stay in 
the Berkshires, and 
this is a great position 
here.”

She added that she 
has been impressed 
with BCC’s comprehensive approach to its 
educational mission.

“I was happy to fi nd at BCC a good bal-
ance between serving the needs of industries 
here and the needs of the whole person,” 
she said.

Connection to economy
Sasso Curtis oversees a staff of eight in 

related divisions at the college.
“When I started, I sat down with our team 

and we worked on developing a mission 
statement,” she said. “We came up with a 
vision of the college playing an important 
role in a thriving Berkshires and contributing 
to the quality of life here. Of course, that’s a 
broad goal, and we developed specifi c plans 
in line with that.”

In terms of professional education and 
workforce development, she said the goal 
is to continue to connect BCC’s programs 
with the region’s economy.

“To pursue a strategic approach, rather 
than chasing opportunities, means focusing 
on key sectors of the Berkshire economy,” 
she said. “BCC is already active in advanced 
manufacturing, and we’ll continue to work 
in that area. We’re also looking at ways to 
add new programs in agriculture, culinary 
arts, hospitality, health care and the creative 
economy. Another area we’re looking at 
bolstering is entrepreneurship to support 
new ventures here.”

In conjunction with that, she said she will 
be working to maintain and strengthen exist-
ing connections, and forge new ones, with 
community organizations and initiatives.

As examples, she cited 1Berkshire, the 
Schumacher Center, the Berkshire Film and 
Media Collaborative, Berkshire Grown, and 
the Berkshire Innovation Center, among 
others.

“We’ll look for new ways to partner with 
other organizations to address regional chal-
lenges and opportunities,” she said.

That emphasis on partnerships also applies 
to other sides of BCC’s educational mis-
sion, in courses and programs for personal 
development and enrichment of knowledge, 

in BCC’s overall curricula, and through its 
OLLIE program for older adults.

She noted that one area she would like to 
place more emphasis on is personal well-
ness. “We hope to develop partnerships with 
providers and facilities that offer health and 
wellness programs,” she said. “In addition 
to enhancing the quality of life, that also 
ties in with overall regional and economic 
development, because people can work well 
when they live well.”

South County Center
Sasso Curtis is also focusing on develop-

ing the South County Center, which is a 
satellite campus of BCC on Main Street in 
Great Barrington.

“That neighborhood is in the process of 
a larger revitalization, and BCC can be a 

part of that as a hub of 
education and related 
community activity 
in south county,” she 
said. “We’ll be con-
ducting a feasibility 
study to help determine 

new opportunities there.”
One aspect is coordinating the relation-

ship between the South County Center 
and BCC’s main campus in Pittsfi eld, and 
the ways in which the offerings at the two 
campuses should overlap, and how they 
might differ.

Sasso Curtis explained that, for students in 
south county, the Great Barrington campus 
has provided a closer alternative site for 
BCC’s core classes and programs.

“There’s a transportation issue in Berkshire 
County, and the college has tried to make it 
possible for students to do as much as pos-
sible in Great Barrington without having to 
go up to Pittsfi eld,” she said. “Our inten-
tion is for Great Barrington to continue to 
provide that.”

At the same time, she continued, they are 
also considering ways that the two campuses 
can complement and augment each other with 
unique programming.

“We are also looking to identify possibili-
ties for programs in Great Barrington that 
might be tailored specifi cally to south county, 
rather than being parallel to Pittsfi eld,” Sasso 
Curtis said.

For example, she said, this might include 
professional development courses and com-
munity programs oriented to agriculture and 
the food system, which is a sector with a 
strong presence in south county.

“We could offer pilot programs in Great 
Barrington and see if people from other 
parts of the county are willing to travel to 
them,” she said. “We could also determine if 
a program that is successful in south county 
could be applicable in Pittsfi eld and north 
county too.”

She said another goal is to utilize the Great 
Barrington center to expand the college’s 
geographic presence.

“We’d like to more effectively market 
BCC’s liberal arts offerings over a wider 
area,” she said. “The South County Center 
could extend its reach into other sections 
of the tri-state region, including northwest 
Connecticut and Columbia and Dutchess 
counties in New York.”◆

“This position is an oppor-
tunity to make a difference, 
both in the county and in 
individual people’s lives.”

Collaborate
engineering
architecture
civil/survey

planning

50 depot st  dalton ma 01226  413 684 0925
44 spring st  adams ma 01220  413 743 0013

www.hillengineers.com

I had an emergency.
I couldn’t reach you.
I called someone else.
Keeping customers is always easier than 
�nding new ones! Let our virtual 
receptionist handle your phones
when you can’t.

(800) 367-7243    BerkshireCommunicators.com

Volunteers in Medicine Berkshires supports the 
local community by keeping farm workers, 
landscapers, kitchen staff, and many other workers 
healthy and on the job. Volunteers in Medicine 
Berkshires thanks the foundations, societies, non-
profit organizations and community entities that 
supported our clinic this past year and helped to 
keep all members of our community healthy and 
productive.

Berkshire District Dental Society

Berkshire District Medical Society 

Berkshire Life Charitable Foundation

Berkshire Taconic Community
Foundation              

Berkshire Taconic Community 
   Foundation New World Fund

Berkshire United Way

Big Y Foundation

Charles H. Hall Foundation

Christ Church Episcopal
   & Trinity Lutheran

Christopher & Dana Reeve Foundation

Church of Christ, Mount Washington

Connecticut State Dental Society

Dr. Robert C. & Tina Sohn Foundation

First Congregational Church, 
   Great Barrington

First Congregational Church
   of Stockbridge

Great Barrington Rotary Club

Highmark Health

Jewish Women’s Foundation
   of the Berkshires

Kimball Farms Residents’ Association

Massachusetts Dental Hygienists’ 
   Association

Massachusetts Dental Society Foundation

Price Chopper’s Golub Foundation

Shakespeare & Company

Town of Great Barrington

Thursday Morning Club

VIM Berkshires Thanks

www.vimberkshires.org
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real estate
The following real estate 
transactions are provided by 
Banker & Tradesman real 
estate data Publishing. only 
properties valued at $75,000 
or higher are included.

adaMs
5 Alger St.
Buyer: Kit Levesque +
Seller: Robert Pytco
Price: $160,500
Mortgage: $157,592
Lender: Academy Mtg
Date: 8/24/17

1 Apremont St.
Buyer: Victoria Halsted
Seller: Connie Wittig
Price: $142,000
Mortgage: $137,740
Lender: Academy Mtg
Date: 8/11/17

93 E Hoosac St.
Buyer: Keith Bourassa Jr +
Seller: Gina Lerose
Price: $176,000
Mortgage: $177,777

Lender: Academy Mtg
Date: 8/18/17

7 Elm St.
Buyer: Richmond 
Financial LLC
Seller: Astrid Halten
Price: $75,000
Date: 8/10/17

27-29 Elm St.
Buyer: Michael 
Oleskiewicz
Seller: Joann Gagne
Price: $86,200
Mortgage: $84,638
Lender: Academy Mtg
Date: 8/10/17

91 Fisk Rd.
Buyer: Wilmington Svgs 
Fund Soc
Seller: Alice Jenkins +
Price: $80,000
Date: 8/21/17

75 Melrose St.
Buyer: Meghan Ogrady
Seller: Rebecca Miles FT +
Price: $154,000
Mortgage: $149,380

Lender: Greylock FCU
Date: 8/1/17

5 Pine St.
Buyer: Alicia Benoit
Seller: Paula Filiault
Price: $130,000
Mortgage: $131,313
Lender: Academy Mtg
Date: 8/31/17

17 Pine St.
Buyer: Scott Solak
Seller: Joshua Barrett +
Price: $109,900
Mortgage: $107,908
Lender: Academy Mtg
Date: 8/22/17

4 Edmunds St. U:A101
Buyer: Valerie Piantoni
Seller: Merlyn Riley
Price: $140,000
Date: 8/14/17

alford
95 East Rd.
Buyer: Sky Meadow Farm 
LLC
Seller: Osthaus LLC
Price: $690,000
Mortgage: $544,000
Lender: Salisbury B&T
Date: 8/4/17

134 East Rd.
Buyer: David Tancredi +
Seller: Anthony Silvanic
Price: $650,000
Date: 8/9/17

15 West Rd.
Buyer: Colin Nissan +
Seller: Larry Chernicoff +
Price: $895,000
Mortgage: $424,100
Lender: Salisbury B&T
Date: 8/10/17

BeCket
1048 Benton Hill Rd.
Buyer: Juan Jado-Encalada +
Seller: Susan Volk-Weiss T +
Price: $85,000
Mortgage: $76,500
Lender: Lee Bank
Date: 8/10/17

136 Carter Rd.
Buyer: Douglas Bessone +
Seller: Goldman Harold 
Est +
Price: $337,000
Mortgage: $267,000
Lender: Berkshire Bank
Date: 8/21/17

1730 Jacobs Ladder Rd.
Buyer: Timothy Leprovost Jr
Seller: Joseph Kula +
Price: $200,000
Mortgage: $16,0000
Lender: Lee Bank
Date: 8/31/17

10 Mallard Dr.
Buyer: Michael Gillespie
Seller: Rene Laubach +
Price: $180,000
Mortgage: $170,000
Lender: Lee Bank
Date: 8/11/17

CHesHire
15 E Main St.
Buyer: Corey Warner +
Seller: Christopher 
Warner +
Price: $113,000
Date: 8/23/17

741 Lanesboro Rd.
Buyer: Sean Lydon
Seller: Edward Chilson +
Price: $350,000
Date: 8/11/17

91 Meadowview Dr.
Buyer: William Kalisz +
Seller: Arthur Salvi
Price: $159,000
Mortgage: $142,941
Lender: Adams Community
Date: 8/21/17

118 Meadowview Dr.
Buyer: Aaron Singer +
Seller: Sheri Biasin
Price: $244,000
Mortgage: $252,052
Lender: USAA Fed SB
Date: 8/31/17

63 Prospect St.
Buyer: Steven Senecal +
Seller: Robert Henry 
Johnson Jr T +
Price: $175,000
Mortgage: $157,300
Lender: Adams Community
Date: 8/17/17

102 Richmond St.
Buyer: Andrew Heath
Seller: Michael Baier +
Price: $141,000
Mortgage: $136,770
Lender: Greylock FCU
Date: 8/3/17

124 School St.
Buyer: Bryant Avery
Seller: Brian Stokes
Price: $146,900
Mortgage: $132,060
Lender: Adams Community
Date: 8/25/17

41 South St.
Buyer: Kevin Kordana +
Seller: Adams Community 
Bank
Price: $90,000
Mortgage: $72,000
Lender: Adams Community
Date: 8/1/17

612 W Mountain Rd.
Buyer: Mark Warner
Seller: Karmen Field-Mitchell +
Price: $150,000
Date: 8/11/17

913 Wells Rd.
Buyer: Jason Turner +
Seller: Kenneth Egnaczak +
Price: $185,000
Mortgage: $124,800
Lender: Seller
Date: 8/10/17

1251 Windsor Rd.
Buyer: J Richard Contracting
Seller: Francis Piekos
Price: $190,000
Mortgage: $152,000
Lender: Adams Community
Date: 8/4/17

ClarksBUrG
700 Middle Rd.
Buyer: Stephanie Rogers
Seller: Robert Gregory +
Price: $156,000
Mortgage: $153,174
Lender: Academy Mtg
Date: 8/4/17

daltoN
57 Appletree Ln.
Buyer: Scott Bray +
Seller: Michael Masiulis +
Price: $349,900
Mortgage: $279,920
Lender: Greylock FCU
Date: 8/21/17

83 Flansburg Ave.
Buyer: Stephanie Caporale
Seller: Deborah Gregory
Price: $159,000

Mortgage: $156,120
Lender: Academy Mtg
Date: 8/25/17

1 Haworth St.
Buyer: Scott Wade +
Seller: Lori Houlihan +
Price: $215,000
Mortgage: $172,000
Lender: Greylock FCU
Date: 8/31/17

15 Maple St.
Buyer: Nancy Reis
Seller: Sean Palmer +
Price: $114,500
Mortgage: $115,656
Lender: Academy Mtg
Date: 8/4/17

430 North St.
Buyer: Mark Franklin
Seller: Quinn Eileen Est +
Price: $257,500
Mortgage: $212,500
Lender: Greylock FCU
Date: 8/31/17

38 Renee Dr.
Buyer: Todd Daigneault +
Seller: Theodore Bremner +
Price: $338,500
Mortgage: $321,575
Lender: Academy Mtg
Date: 8/8/17

24 Ruby Ter.
Buyer: Kevin Kingsley +
Seller: Robert Mack +
Price: $144,900
Mortgage: $146,363
Lender: Academy Mtg
Date: 8/25/17

17 Sunnyside Dr.
Buyer: Nicholas Lovallo +
Seller: Frances Pelletier
Price: $200,000
Mortgage: $194,000
Lender: Adams Community
Date: 8/31/17

18 View St.
Buyer: Andrew Bleier +
Seller: Todd Kendall +
Price: $192,000
Mortgage: $153,600
Lender: Greylock FCU
Date: 8/25/17

475 W Housatonic St.
Buyer: DTK LLC
Seller: Berk Building & Dev
Price: $152,000
Mortgage: $123,844
Lender: Sally Wendling
Date: 8/8/17

eGreMoNt
14 Main St.
Buyer: Pieter Vanschaick
Seller: Robert Stein +
Price: $975,000
Mortgage: $780,000
Lender: TD Bank
Date: 8/25/17

8 Oxbow Rd.
Buyer: Bettina VanDeWater +
Seller: Kathleen Lawrence
Price: $479,950
Mortgage: $80,000
Lender: Adams Community
Date: 8/1/17

19 Sheffi eld Rd.
Buyer: Stephen Piersanti
Seller: Jean Gardner RET +
Price: $449,000
Date: 8/22/17

florida
31 Moores Rd.
Buyer: Ronald Hurley +

Allendale Shopping Center
retail & Commercial space available

SIZES & OPTIONS TO SUIT YOUR BUSINESS

ALLENDALE SHOPPING CENTER • 5 CHESHIRE ROAD • SUITE 60 • PITTSFIELD, MA 01201

Convenient Free Parking • Bus Stop at Entrance • Flexible Lease Terms
for leasiNG iNformatioN CoNtaCt:

Glenn Langenback • Property Manager
Tel: 413-236-5957 • Cell: 413-464-4211 • GLangenback@verizon.net

THE
PROTECTION 

YOUR BUSINESS 
NEEDS

Burglar Alarm & Fire Alarm Systems
UL Central Station Monitoring
CCTV Systems • Access Control

Heat Loss Monitoring

nEw EnglAnD DynAMArK
SECurity CEntEr

413-442-5647 • 800-821-SAFE
www.nedynamark.com
Protecting area businesses since 1978

Born to non-conformBorn to non-conform
Progress is never blending in.Progress is never blending in.Progress is never blending in.

The Audi Q5 represents everything we’ve learned from building one of the 
world’s most progressive vehicles. So we’ve loaded our groundbreaking SUV 
with technology and features that can deliver beyond the norm. Like standard 
Audi smartphone interface for simple connection with compatible devices,1 
and available rear cross traffic assist2 that can sense approaching vehicles and 
apply brakes when needed. Equipped with our 2.0-liter TFSI® engine that can 
propel you from 0 to 60 mph in just 5.9 seconds, the all-new Q5 leaves the 
status quo – and the competition – in the dust.3  

The all-new Audi Q5 is here.

audiusa.com/Q5

36 Month Lease Beginning at $449 per month...$2299 cash or trade down...10,000 miles per
year...taxes, registration, acquisition and dealer fees additional...on approved credit from Audi
Financial Services...Promotion Ends 10/02/2017

Upload Logo
¹ Always pay careful attention to the road, and do not drive while distracted. See Owner's Manual for further details, and important limitations. 
² Driver Assistance features are not substitutes for attentive driving. See Owner's Manual for further details, and important limitations. 
³ Always obey local speed and traffic laws. 
  “Audi,” “TFSI,” all model names, and the four rings logo are registered trademarks of Audi AG. ©2017 Audi of America, Inc.

Flynn Audi
600 Merrill Rd.  Pittsfield, Ma. 01201

413-443-4702 flynnaudi.com
Flynn Audi
600 Merrill Rd.  Pittsfield, Ma. 01201

413-443-4702 flynnaudi.com

Flynn Audi
600 Merrill Rd.  Pittsfield, Ma. 01201

413-443-4702 flynnaudi.com

Promotion Ends 10/31/2017

ARE YOU LOOKING FOR
AN INVESTMENT?

• 2600 SF Commercial Space
• 3 Rented Apartments
• 3 Bay Rented Garage

Buy for $749,000

ARE YOU LOOKING FOR A 
SPACE FOR YOUR BUSINESS?

• Amazing visibility on Route 7
• Plenty of parking
Rent for $2500 monthly

Michael Harrigan • 413-429-7788
Kim Wilder • 413-822-6013
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Berkshire County real estate transfers

By Brad Johnson
For Barb Davis-Hassan, the third time was the charm. Davis-

Hassan, president of Barb Hassan Realty Inc. in Pittsfield, recently 
was named the Massachusetts Realtor 
of the Year for 2017 by the 
Massachusetts Association 
of Realtors (MAR). She was 
presented the award at MAR’s 
Professional Awards Reception, 
held Sept. 14 at the DoubleTree 
Hilton in Milford.

The state’s Realtor of the Year 
is selected annually from 
among the nominees of 
the 13 local associations 
of Realtors and more 
than 24,000 Realtors in 
Massachusetts. Judging 
for the award is based 
on service to the local 
community, business 
accomplishments, and 
service to the Realtors 
organization on the local, state 
and national levels.

“Barb Davis-Hassan has been a vocal 
advocate for the commercial real estate industry, 
as well as Realtors and the communities they serve 
across the state,” said MAR 2017 President Paul 
Yorkis, in presenting her with the Realtor of the 
Year award. “She is well known in her area and 
among her fellow Realtors for her dedication 
to the organization and giving spirit.”

A Realtor since 1989, Davis-Hassan 
had been nominated for the statewide 
award twice before: in 2008, when she was named Realtor of the 
Year by the Berkshire County Board of Realtors; and in 2016, 
when she was nominated by the Realtors Commercial Alliance 
of Massachusetts.

For 2017, she was again nominated by the Commercial Alliance, 
which differs from the 12 other regional associations in that its 
membership extends statewide and is comprised of Realtors who 
specialize in commercial real estate listings.

“I love being a member of that board,” said Davis-Hassan, referring 
to the Commercial Alliance, of which she has been a member since 

2009. She also continues to be a long-time member 
of the Berkshire County Board of Realtors.

“The Commercial Alliance is a smaller board, but it 
operates the same way as other local boards do,” she said. “It’s 

extra time and travel to be a member of two boards, but I do a fair 
amount of commercial listings, and being involved in the Commercial 
Alliance provides broader exposure to buyers and sellers.”

Her involvement with the Commercial Alliance has 
included serving as its president in 2016, and now 

in 2017 as immediate past president.
While the selection of Davis-Hassan for the 

statewide award is a personal honor for the 
veteran Realtor, it is also the first time that 
a nominee from the Commercial Alliance 
has been named Massachusetts Realtor of 
Year. “It’s not so much a feather in my cap, 

but for this board,” said Davis-Hassan. “This 
will give us greater exposure and help our 

membership grow.”
Over the years, Davis-Hassan has served on 

several committees for both the Berkshire 
County Board of Realtors and the 

Commercial Alliance. On the 
state level, she is a member of 
the Member Benefits Commit-
tee, and in the past has served 
on the Government Affairs 
and Forms Content Advisory 
committees, as well as the 
Diversity Task Force and 
Private Property Protection 
Fund Subcommittee. Davis-
Hassan has also served on 
the MAR Board of Direc-
tors for several years.

On the national level, Davis-Hassan currently serves on the Federal 
Financing and Housing Policy committees of the National Association 
of Realtors (NAR). She noted that her selection as Massachusetts 
Realtor of the Year will enhance her involvement on the national 
level, including her participation in the NAR annual conference be-
ing held Nov. 1-6 in Chicago.

“I’m looking forward to taking part in that event,” said Davis-
Hassan. “On local, state and national levels, these associations are all 
involved in lobbying on issues important to the Realtor profession, 
and that’s something I enjoy being involved with.”◆

Barb Davis-Hassan holds 
up her award shortly after 
being named Realtor of 
the Year by the Massa-
chusetts Association of 
Realtors. (Photo provided 
by MAR)

Longtime local Realtor takes top honors from statewide associationSeller: Margaret 
Vanpeterson
Price: $187,000
Mortgage: $188,888
Lender: Academy Mtg
Date: 8/7/17

Great
BarriNGtoN

149 Castle Hill Ave.
Buyer: William Casper +
Seller: Joseph Cronin
Price: $240,000
Date: 8/25/17

37 Cottage St.
Buyer: Emily Devoti
Seller: Lee Damsky
Price: $330,000
Mortgage: $170,000
Lender: Salisbury B&T
Date: 8/4/17

1 Haley Rd.
Buyer: David Redbeard-
Simmons
Seller: Susan Pevzner NT +
Price: $425,000
Mortgage: $67,000
Lender: Village Mtg
Date: 8/29/17

27 Lake Ave.
Buyer: CG Grace 
Properties LLC
Seller: Joseph Pothul +
Price: $338,800
Date: 8/10/17

334 N Plain Rd.
Buyer: Kristopher Ireland +
Seller: Tammy Lockenwit-
Payer
Price: $342,000
Mortgage: $250,000
Lender: Adams Community
Date: 8/25/17

11 Ramsdell Rd.
Buyer: Robert Egan Jr +
Seller: Nicholas Clarence 
Est +
Price: $525,000
Date: 8/2/17

12 Ramsey Ave.
Buyer: Timothy Roy +
Seller: Beth Graham +
Price: $249,000
Mortgage: $229,000
Lender: Lee Bank
Date: 8/23/17

38 Silver St.
Buyer: David Unger +
Seller: Pamela Pescosolido
Price: $353,000
Date: 8/25/17

Burning Tree Rd. U:15
Buyer: Robert Friedman +
Seller: Cottages Barrington 
Brk NT +
Price: $587,500
Date: 8/28/17

Burning Tree Rd. U:16
Buyer: Howard Kudler +
Seller: Cottages Barrington 
Brk NT +
Price: $547,500
Date: 8/10/17

12 Manville St. U:4
Buyer: Christopher Ryan
Seller: Kathleen Dolan
Price: $233,000
Mortgage: $180,000
Lender: Greylock FCU
Date: 8/7/17

HaNCoCk
420 Brodie Mountain Rd.
Buyer: Susan Clairmont +
Seller: Mid-Mountain RT +
Price: $230,500
Mortgage: $130,500
Lender: MountainOne
Date: 8/25/17

2231 Hancock Rd.
Buyer: Nicholas Petropulos +
Seller: Mark Freedman T +
Price: $365,000
Date: 8/15/17

2898 Hancock Rd.
Buyer: David Hamm +
Seller: FNMA
Price: $150,000
Date: 8/18/17

Kittle Rd.
Buyer: BLY Hollow LLC
Seller: Cowee Forest 
Products LLC
Price: $213,425
Date: 8/3/17

HiNsdale
262 George Schnopp Rd.

Buyer: Constance Scott
Seller: James Dowling
Price: $168,000
Mortgage: $169,696
Lender: MountainOne
Date: 8/31/17

307 George Schnopp Rd.
Buyer: James Lyman +
Seller: Robert Zsofka
Price: $350,000
Date: 8/31/17

261 Main St.
Buyer: Lussier Realty LLC
Seller: Adams Community 
Bank
Price: $115,000
Mortgage: $92,000
Lender: Adams Community
Date: 8/15/17

125 S Shore Rd.
Buyer: Matthew Taback
Seller: Daniel Prestegaard +
Price: $325,000
Mortgage: $200,000
Lender: Wells Fargo
Date: 8/4/17

Pine Cone Ln. U:130
Buyer: Gerald Robinson
Seller: Stanley & SM 
Walker RET +
Price: $290,000
Mortgage: $200,000
Lender: Adams Community
Date: 8/22/17

laNesBoro
60 Baker St.
Buyer: Daniel Luciani Jr 
Seller: Dino Pallos +
Price: $184,000
Mortgage: $164,680
Lender: Trustco
Date: 8/25/17

9 Balance Rock Rd.
Buyer: Laura Nylic
Seller: Nancy Sommer
Price: $174,700
Mortgage: $155,000
Lender: Adams Community
Date: 8/4/17

16 Grove Ave.
Buyer: Samantha 
Barbarotta
Seller: Michael Furforo +
Price: $175,000
Mortgage: $140,000
Lender: Greylock FCU
Date: 8/11/17

51o N Main St.
Buyer: Paul Delphia +
Seller: Richard Clairmont +
Price: $215,200
Mortgage: $217,171
Lender: Academy Mtg
Date: 8/14/17

24 Swamp Rd.
Buyer: Shaun Cooper +
Seller: James Blodgett +
Price: $222,500
Mortgage: $202,500
Lender: Academy Mtg
Date: 8/25/17

67 Swamp Rd.
Buyer: Susan Amuso
Seller: Claude Gordnier
Price: $149,900
Mortgage: $134,900
Lender: Greylock FCU
Date: 8/31/17

7 Wabasso St.
Buyer: Andy Pauker +
Seller: Glenn Carr +
Price: $91,500
Date: 8/31/17

580 S Main St. U:302
Buyer: Andrew Couture +
Seller: Nancy Deforest
Price: $112,500
Mortgage: $100,000
Lender: Greylock FCU
Date: 8/21/17

lee
21 Bramble Ln.
Buyer: Stephen Giove +
Seller: Gail Frankel
Price: $410,000
Date: 8/2/17

315 Church St.
Buyer: Emily Loving-
Aaronson +
Seller: Lincoln T Co +
Price: $900,000
Mortgage: $720,000
Lender: Northern Trust
Date: 8/17/17

711 East St.
Buyer: Pamela Cutt
Seller: Deborah Nardin
Price: $224,000

Mortgage: $224,000
Lender: USAA Fed SB
Date: 8/4/17

210 Greylock St.
Buyer: Alan Cummings +
Seller: Benjamin Towne 
4th +
Price: $210,000
Mortgage: $216,930
Lender: Merrimack Mtg
Date: 8/9/17

208 High St.
Buyer: Jamine Naughton
Seller: Juline Faulstich
Price: $131,000
Mortgage: $128,627
Lender: Academy Mtg
Date: 8/30/17

65 Margerie St.
Buyer: Gregory Wrobel +
Seller: Kathryn Boswell
Price: $261,000
Date: 8/25/17

165 Orchard St.
Buyer: James Rankin +
Seller: Dean Shaw +
Price: $355,000
Mortgage: $344,350
Lender: Adams Community
Date: 8/11/17

82 Prospect St.
Buyer: Laura Bell-Copper +
Seller: Juliana Reiss
Price: $235,000
Mortgage: $185,600
Lender: Lee Bank
Date: 8/15/17

25 Saint Marys Ave.
Buyer: Matthew Cyr +
Seller: Devarennes FT +
Price: $259,000
Mortgage: $244,000
Lender: Quicken Loan
Date: 8/18/17

105 Tyringham Rd.
Buyer: Mychal Shove
Seller: AJT RT +
Price: $100,000

Mortgage: $75,000
Lender: AJT RT
Date: 8/15/17

880 East St. U:3A
Buyer: 880 Lee LLC
Seller: 1997 Gladys Botie T +
Price: $267,000
Date: 8/14/17

650 Mallard Ln. U:3
Buyer: Benjamin Krause +
Seller: Lee Homer LLC
Price: $825,000
Date: 8/16/17

650 Mallard Ln. U:6
Buyer: Benjamin Krause +
Seller: Lee Homer LLC
Price: $825,000
Mortgage: $600,000
Lender: Pittsfield Coop
Date: 8/16/17

leNox
26 Bentrup Ct.
Buyer: Thomas Keefe +
Seller: Tod Niedeck +
Price: $367,500
Mortgage: $294,000
Lender: Lee Bank
Date: 8/1/17

3 Delafield Dr.
Buyer: Patrick 
Wigington +
Seller: Citizens Bank NA
Price: $340,000
Mortgage: $271,750
Lender: Quicken Loan
Date: 8/21/17

970 East St.
Buyer: Thomas Scrimo +
Seller: Gordon Reynolds +
Price: $690,000
Mortgage: $400,000
Lender: Adams Community
Date: 8/25/17

170 Hubbard St.
Buyer: John Deary Jr +
Seller: Neal Carpenter +

Price: $606,375
Mortgage: $250,000
Lender: Lee Bank
Date: 8/16/17

197 Kemble St.
Buyer: Tuscon Lenox LLC
Seller: Richard Bechtold
Price: $200,000
Date: 8/18/17

40 King William Rd.
Buyer: Lisa Hansen
Seller: Gerald Murray +
Price: $429,500
Mortgage: $343,600
Lender: Salisbury B&T
Date: 8/30/17

14 Kneeland Ave.
Buyer: Duane Hillis +
Seller: Paul Bougas +
Price: $519,000
Mortgage: $415,200
Lender: Adams Community
Date: 8/18/17

293 Main St.
Buyer: Aspinwall 
Acquisition LLC
Seller: Aspinwall Adult 
Equestrian +
Price: $190,000
Date: 8/1/17

187 Old Stockbridge Rd.

Buyer: Zucker & Becker NT +
Seller: Gala FT +
Price: $649,500
Mortgage: $519,600
Lender: Adams Community
Date: 8/2/17

309 Pittsfield Rd.
Buyer: Presta Holdings 
LLC
Seller: 309 Pittsfield Road 
Realty
Price: $539,000
Mortgage: $431,200
Lender: Lee Bank
Date: 8/9/17

120 Walker St.
Buyer: Timothy Collins +
Seller: James Cryan +
Price: $417,500
Mortgage: $334,000
Lender: Lee Bank
Date: 8/10/17

151 Walker St.
Buyer: Michael Miller 
LT +
Seller: Lee Munder +
Price: $3,575,000
Date: 8/11/17

30 Clifden Ct. U:1-6
Buyer: Judy Fox
Seller: Doris Fleisher
Price: $341,500

Date: 8/24/17

260 Pittsfield Rd. U:A7
Buyer: Daniel White
Seller: Colleen Fall
Price: $75,000
Mortgage: $61,000
Lender: Pittsfield Coop
Date: 8/25/17

Rolling Hills U:8
Buyer: Susan Martino
Seller: Mary Talbot
Price: $215,000
Mortgage: $193,285
Lender: Adams Community
Date: 8/11/17

Spruce Trail U:20
Buyer: Kimberly Crocco
Seller: Lenox Woods 
Kennedy Pk NT +
Price: $419,500
Date: 8/2/17

770 Summer St. U:7A
Buyer: Jun Takayasu +
Seller: Robert Sacks +
Price: $486,250
Mortgage: $348,750
Lender: JPMorgan Chase
Date: 8/18/17

5 Wexford Ct. U:4
Buyer: Allan Gehring +
Seller: Saul Kramer T +

Price: $389,000
Date: 8/30/17

New asHford
Roys Rd.
Buyer: Thomas Morton Jr +
Seller: Charles Lamont +
Price: $230,000
Mortgage: $230,000
Lender: Charles Lamont
Date: 8/2/17

New
MarlBoro

333 Adsit Crosby Rd.
Buyer: Mark Costa +
Seller: Martin Waldman +
Price: $330,000
Date: 8/22/17

1052 Canaan Valley Rd.
Buyer: William Egerton +
Seller: Catherine Riva
Price: $245,000
Date: 8/4/17

Hartsville New
Buyer: Perry Cousseau +
Seller: Scott Mills +
Price: $95,000
Date: 8/14/17

continued on next page

rrs TM

NOW CARRYING
WOOD JUNGLE GYMS 

IN SHEFFIELD!

Let us help you manage 
your snow and ice
removal this winter

WE’RE THE PROFESSIONALS…the only company in the Berkshires 
with a nationally certified  snow professional on staff.

 Safety conscious, informed & professional…that’s what you get 
when you hire ENERGETIC.

Offering per event or seasonal contracts to take the guess work out of your budgeting process.

ENERGETIC
 4 1 3 - 4 4 2 - 4 8 7 3

A certified member of

BEFORE THE SNOW FALLS,
CALL ENERGETIC…
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real estate
continued from page 19
Marlborough Rd.
Buyer: Eric Krueger +
Seller: John Miller
Price: $190,000
Date: 8/28/17

NortH adaMs
31-37 Arnold Pl.
Buyer: Danmark LLC
Seller: Cheryl Sharpe
Price: $116,000
Mortgage: $87,000
Lender: NBT Bank
Date: 8/14/17

48-50 Ashland St.
Buyer: Very Good 
Properties LLC
Seller: W Mark Wheeler +
Price: $160,000
Mortgage: $166,000
Lender: Orion Howard
Date: 8/25/17

35-37 Bracewell Ave.
Buyer: Roderick Stanbrook +
Seller: Aaron Tower
Price: $130,000

Mortgage: $97,500
Lender: NBT Bank
Date: 8/23/17

86 Chestnut St.
Buyer: Dana Ellis +
Seller: Anna Kronick
Price: $120,000
Mortgage: $112,800
Lender: Anna Kronick
Date: 8/2/17

165 E Main St.
Buyer: Benjamin Westbrook +
Seller: Eugene Messenger
Price: $277,000
Mortgage: $247,000
Lender: Greenfi eld Coop
Date: 8/25/17

91 Hathaway St.
Buyer: James Bardsley +
Seller: Raymond F & ME 
Mahar NT +
Price: $137,500
Mortgage: $103,125
Lender: Adams Community
Date: 8/11/17

28 Jackson St.
Buyer: Sean Treloggen

Seller: Theresa Jenoure +
Price: $87,000
Date: 8/11/17

105 Johnson St.
Buyer: Brad Sacco +
Seller: Todd Jarvis
Price: $105,000
Mortgage: $84,000
Lender: Adams Community
Date: 8/30/17

70 Lois St.
Buyer: Stephen Edward +
Seller: Ryan Krzyzanowicz +
Price: $195,000
Mortgage: $189,150
Lender: Greylock FCU
Date: 8/21/17

130 Marion Ave.
Buyer: Michael Woolschak
Seller: Norman Bianco 
1994 RET +
Price: $256,000
Mortgage: $189,000
Lender: Embrace Home
Date: 8/24/17

1322 Massachusetts Ave.
Buyer: Centerville Sticks 
LLC
Seller: Marguerite Slade
Price: $115,000
Date: 8/1/17

1328-1330 Massachusetts Ave.
Buyer: Centerville Sticks 
LLC
Seller: Earl Southgate
Price: $115,000
Date: 8/15/17

1388-1390 Massachusetts Ave.
Buyer: Benjamin Svenson
Seller: Timothy Ohearn +
Price: $115,000
Date: 8/15/17

17-27 New St.
Buyer: Steve Wenninger
Seller: 17-27 New Street 
RT +
Price: $256,000
Date: 8/25/17

157 North St.
Buyer: Robert Therrien
Seller: Sonia Disanti
Price: $102,000
Mortgage: $103,030
Lender: Academy Mtg
Date: 8/3/17

31-33 Porter St.
Buyer: David Jennings
Seller: Mountain Way NT +
Price: $105,500
Mortgage: $103,588
Lender: Academy Mtg
Date: 8/22/17

101 Tremont St.
Buyer: Dave Bourassa
Seller: Thomas Hawke +
Price: $150,000
Mortgage: $150,000
Lender: Mtg Lender Amer
Date: 8/8/17

517-519 Union St.
Buyer: Brendan Longe
Seller: Norman Haas Jr
Price: $91,000
Mortgage: $86,450
Lender: NBT Bank
Date: 8/18/17

45 Williams St.
Buyer: Robert Gomeau Jr +
Seller: Bruce Boisvert +
Price: $102,000
Mortgage: $91,800
Lender: Academy Mtg
Date: 8/2/17

21-23 High St U:3
Buyer: Emily Hakkinen
Seller: High Street 
Condominiums
Price: $150,000
Mortgage: $126,500
Lender: Adams Community
Date: 8/8/17

otis
207 Brookman Dr.
Buyer: John Alicandri +
Seller: Edwards FT +
Price: $739,000
Date: 8/18/17

69 Evergreen Rd.
Buyer: Jessica Doerr +
Seller: George Gabor +
Price: $574,000
Mortgage: $400,000
Lender: Capital One
Date: 8/11/17

837-855 Lee Westfi eld Rd.
Buyer: Laura Thorn +
Seller: Alan Koivisto
Price: $174,084
Date: 8/21/17

50 Louden Bethlehem Rd.
Buyer: Robert Watson +
Seller: Austin FT +
Price: $400,000
Mortgage: $150,000
Lender: Lee Bank
Date: 8/15/17

PerU
Lakeview Rd.
Buyer: Helen Margulis +
Seller: Zachary Leonard
Price: $90,000
Date: 8/4/17

Pittsfield
71 Adelaide Ave.
Buyer: Jeffrey King
Seller: Strategic Realty 
Fund LLC
Price: $145,501
Date: 8/29/17

10 Albermarle Rd.
Buyer: Maria Salatino
Seller: Dario Arace
Price: $260,000
Mortgage: $208,000
Lender: Academy Mtg
Date: 8/3/17

1 Andrea Dr.
Buyer: John Pedrotti +
Seller: Laurence Bird +
Price: $400,000
Mortgage: $360,000
Lender: Berkshire Bank
Date: 8/11/17

32 Arlington St.
Buyer: Bruce Griffi th +
Seller: Kristopher Ireland +
Price: $207,000
Mortgage: $213,831
Lender: Mtg Research Ctr
Date: 8/25/17

30 Beacon Ave.
Buyer: Jennifer Ruopp +
Seller: Hammond Ronald 
Est +
Price: $75,000
Mortgage: $69,600
Lender: Greylock FCU
Date: 8/31/17

14 Broad St.
Buyer: Executive Rentals 
LLC
Seller: Geoffrey Patti
Price: $225,000
Mortgage: $180,000
Lender: Greylock FCU
Date: 8/4/17

31 Buel St.
Buyer: Astrid Halten
Seller: David Roberts
Price: $145,000
Mortgage: $123,250
Lender: Greylock FCU
Date: 8/9/17

188 California Ave.
Buyer: Jacob Locke +
Seller: Shannon Smith
Price: $135,000
Mortgage: $132,554
Lender: Academy Mtg
Date: 8/11/17

5 Caratina Dr.
Buyer: Julia Kurtz +
Seller: Martin Welling +
Price: $267,500
Mortgage: $214,000
Lender: TD Bank
Date: 8/28/17

50 Cleveland St.
Buyer: Carhart FT +
Seller: Darlene White
Price: $90,000
Mortgage: $70,000
Lender: Pittsfi eld Coop
Date: 8/31/17

19 Clifford St.
Buyer: Blythewood 
Property Mgmt
Seller: Lost Keys LLC
Price: $330,000
Mortgage: $264,000
Lender: Westfi eld Bank
Date: 8/14/17

56 Cole Ave.
Buyer: Ian Bouthillette
Seller: Elisabeth Mcdonnell
Price: $146,400
Mortgage: $142,008

Lender: MountainOne
Date: 8/17/17

101 Colt Rd.
Buyer: Philip Charbonneau +
Seller: John Cifu +
Price: $390,000
Date: 8/7/17

138 Crane Ave.
Buyer: Lazare Tayi
Seller: Wendy Hubbard
Price: $189,000
Mortgage: $183,330
Lender: Berkshire Bank
Date: 8/4/17

272 Dalton Ave.
Buyer: Lynda Cheda
Seller: Joshua Newton +
Price: $129,500
Mortgage: $103,500
Lender: Adams Community
Date: 8/1/17

12 Delaware Ave.
Buyer: Deana Makdissi
Seller: John Laplante
Price: $84,000
Mortgage: $79,800
Lender: Academy Mtg
Date: 8/18/17

145 Draper Ave.
Buyer: Joseph Pero
Seller: Lester Poincelot +
Price: $234,900
Mortgage: $211,410
Lender: Academy Mtg
Date: 8/25/17

10 Dwight St.
Buyer: Bridget Keegan
Seller: Jason Smegal
Price: $103,000
Mortgage: $99,910
Lender: Greylock FCU
Date: 8/11/17

1821 East St.
Buyer: Meaghan Shepard +
Seller: Francese Family 
Realty
Price: $135,000
Mortgage: $121,500
Lender: Adams Community
Date: 8/2/17

32 Elizabeth St.
Buyer: John Sevey
Seller: Mari Sevey
Price: $166,000
Mortgage: $162,993
Lender: First Bank
Date: 8/28/17

14 Endicott St.
Buyer: April Suid-Gossman
Seller: Sava Svirskiy +
Price: $173,000
Date: 8/31/17

64 Exeter Ave.
Buyer: Nathaniel Brown +
Seller: Joan Clairmont
Price: $143,600
Mortgage: $140,999
Lender: Village Mtg
Date: 8/23/17

29-41 Fenn St.
Buyer: Cooper Center LLC
Seller: Bauman Real 
Estate LLC
Price: $2,100,000
Date: 8/1/17

26 Hazelwood Ter.
Buyer: Kurt Vogt
Seller: William Palmer +
Price: $175,500
Mortgage: $172,320
Lender: Academy Mtg
Date: 8/31/17

67 Hazelwood Ter.
Buyer: Ronald Reda Jr
Seller: Jennifer Wergland-
Lyon
Price: $183,900
Mortgage: $187,853
Lender: Academy Mtg
Date: 8/4/17

41 High St.
Buyer: Bryan Jones
Seller: Alda Sorrentino
Price: $98,800
Mortgage: $98,800
Lender: Academy Mtg
Date: 8/4/17

312 Highland Ave.
Buyer: Stephen Kitchen +
Seller: Joseph Riello Jr +
Price: $215,000
Mortgage: $172,000
Lender: Adams Community
Date: 8/22/17

141 Imperial Ave.
Buyer: Eric Cahoon +
Seller: Francis Curro Jr +
Price: $230,000
Mortgage: $218,500
Lender: Greylock FCU
Date: 8/10/17

5 Juliana Dr.
Buyer: Justin Scaduto +
Seller: Raymond Callahan 
RET +
Price: $410,500
Mortgage: $328,400
Lender: Greylock FCU
Date: 8/25/17

87 Lenox Ave.
Buyer: Dustin Todd
Seller: Donna Rivers
Price: $146,000
Mortgage: $143,355
Lender: Academy Mtg
Date: 8/7/17

226 Lenox Ave.
Buyer: USAA Fed SB
Seller: Mark Sniezek +
Price: $109,172
Date: 8/2/17

339 Lenox Ave.
Buyer: US Bank NA Tr
Seller: Jose Perez
Price: $139,918
Date: 8/221/7

31 Lexington Pkwy.
Buyer: CR Mcfarland-
Rodriguez
Seller: Diane Israelite-
Weinstein
Price: $240,250
Mortgage: $235,898
Lender: Academy Mtg
Date: 8/1/17

35 Lowden St.
Buyer: Michael Ouellette
Seller: Nilan Roger Est +
Price: $144,500
Mortgage: $141,882
Lender: Academy Mtg
Date: 8/8/17

144 Madison Ave.
Buyer: Jeffrey Pratt +
Seller: Therese Michaud +
Price: $136,500
Mortgage: $102,375
Lender: Quicken Loan
Date: 8/7/17

36 Maplewood Ave.
Buyer: Carriage Funeral 
Holdings
Seller: 36 Maplewood RT +
Price: $97,500
Date: 8/2/17

97 Mcarthur St.
Buyer: Ronald Lemoine
Seller: Toni Bessette
Price: $116,000
Date: 8/15/17

55 Meadow Ridge Dr.
Buyer: Joseph Yared +
Seller: Keith Hill +
Price: $546,000
Mortgage: $518,700
Lender: Citizens Bank
Date: 8/4/17

158 Meadowview Dr.
Buyer: Jenna Kruger
Seller: Michael Mcneil
Price: $125,500
Mortgage: $111,695
Lender: Academy Mtg
Date: 8/4/17

549 North St.
Buyer: North Madison LLC
Seller: Madison Ave LLC
Price: $503,291
Mortgage: $36,000
Lender: Seller
Date: 8/1/17

1043 North St.
Buyer: US Bank NA Tr
Seller: Linda Kearns +
Price: $125,000
Date: 8/3/17

210 Partridge Rd.
Buyer: Fabia Atherton
Seller: Tully Barbara Est +
Price: $224,500
Mortgage: $220,433
Lender: Academy Mtg
Date: 8/31/17

295 Partridge Rd.
Buyer: Ryan Touponce +
Seller: Michael Ward
Price: $242,500
Mortgage: $194,000
Lender: Lee Bank
Date: 8/11/17

11 Paula Ave.
Buyer: Brandon Mauer
Seller: Terence Kushi +
Price: $169,500
Mortgage: $164,415
Lender: Adams Community
Date: 8/24/17

89 Pecks Rd.
Buyer: Noah Kelly
Seller: Douglas Kinnas
Price: $85,000
Mortgage: $76,500

R

Your Home Town Bank

TRUSTCO
BANK

EQUAL HOUSING
LENDER

www.TrustcoBank.com

Four Convenient Locations!
Allendale - 413-236-8400    Lee - 413-243-4300

Great Barrington - 413-644-0054    Pittsfield - 413-442-1330

Low Closing Costs     No Borrower Paid PMI*

Up to 97% Loan to Value     Friendly, Local Service

Trustco Bank Mortgages

*PMI - Private Mortgage Insurance. Lender paid Private Mortgage Insurance on loans over 
89.5% Loan-to-value. Please note: We reserve the right to alter or withdraw these products 
or certain features thereof without prior notification. NMLS #474376 

No matter what you are looking for...

We have the Mortgage that is right for you!

speCialists in residential movinG & warehousinG. 
loCally & worldwide.

Proudly serving The Berkshires for over 90 years.
QUALITY SERVICE • COMPETITIVE RATES
A Family owned & operated Business since 1923

visit our website at www.castinemovers.com

ICC MC73444
US DOT 058227

oR ToLL FRee

1•800•225•8068413•499•4982

24 Hour Monitoring & Emergency Service

we Appraise
everything real estate

Residential • Commercial  • Industrial 

Business In Place • Subdivisions 

Easements (Permanent & Temporary) 

 Hotels • Motels • Inns
StAtE CErtiFiED ApprAiSErS:

WAYNE WILKINSON .......... #75094
JEFF WILKINSON .............. #75383
MELISSA WILKINSON ..... #103744

413-662-2227
or online at:

www.wilkinsonappraisal.com

85 ChurCh StrEEt • nOrth ADAMS, MA
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Berkshire County real estate transfers

Lender: Greylock FCU
Date: 8/16/17

360 Pecks Rd.
Buyer: Sonal Patel LLC
Seller: Japp LLC
Price: $900,000
Mortgage: $900,000
Lender: Rockland Tr Co
Date: 8/9/17

561 Pecks Rd.
Buyer: Ralph Wendling Jr
Seller: Raymond Henault +
Price: $172,200
Mortgage: $167,034
Lender: MountainOne
Date: 8/7/17

40 Pembroke Ave.
Buyer: Louis Chamberlain +
Seller: Justin Disantis
Price: $129,000
Mortgage: $125,130
Lender: Greylock FCU
Date: 8/25/17

83 Pine Grove Dr.
Buyer: Emma Rothenberg-
Ware +
Seller: John Martin +
Price: $157,000
Date: 8/28/17

50 Revilla Ter.
Buyer: Angela Hunt +
Seller: Brittney Wright
Price: $180,000
Mortgage: $171,000
Lender: Adams Community
Date: 8/31/17

37 Roselyn Dr.
Buyer: Christine Isca
Seller: Wayne Scace +
Price: $164,200
Mortgage: $161,225
Lender: Academy Mtg
Date: 8/14/17

118 Somerset Ave.
Buyer: Joanne Kellogg
Seller: Bradley Stevens +
Price: $180,000
Mortgage: $171,000
Lender: Greylock FCU
Date: 8/10/17

21 Spring St.
Buyer: Nicole Campos-
Vasquez
Seller: Jorge Delgado
Price: $119,000
Mortgage: $115,028
Lender: Academy Mtg
Date: 8/22/17

789 Tyler St.
Buyer: C&JJ LLC
Seller: Int Union of Electrical
Price: $240,000
Date: 8/18/17

45 Ventura Ave.
Buyer: Brian Boudreau
Seller: Lawrence Molleur +
Price: $102,500
Mortgage: $97,375
Lender: Greylock FCU
Date: 8/3/17

9 Weston St.
Buyer: Catherine Anderson
Seller: Lynda Cheda
Price: $154,000
Mortgage: $154,000
Lender: Navy FCU
Date: 8/1/17

23 Westover St.
Buyer: FNMA
Seller: Love Wood +
Price: $96,000
Date: 8/9/17

531 Williams St.
Buyer: Nancy Dinorfrio +
Seller: Edward Vella Jr +

Price: $290,000
Mortgage: $385,000
Lender: Adams Community
Date: 8/25/17

15 Williamsburg Ter.
Buyer: Mark Davis
Seller: Michael Mcneil
Price: $175,000
Mortgage: $157,325
Lender: Adams Community
Date: 8/3/17

Aspen Way U:36
Buyer: Frederick Ganz +
Seller: Hogan LT +
Price: $485,000
Mortgage: $424,100
Lender: Greylock FCU
Date: 8/9/17

Churchill Crst. U:64
Buyer: Joseph Riello Jr +
Seller: Roger Douillet +
Price: $130,000
Mortgage: $104,000
Lender: Greylock FCU
Date: 8/22/17

1450 North St. U:206
Buyer: Howard Gottlieb +
Seller: Roland Latulip RET 
1999 +
Price: $162,000
Date: 8/7/17

riCHMoNd
231 E Slope Rd.
Buyer: Jeremy Rock-Smith
Seller: Ryan Aylesworth +
Price: $372,500
Mortgage: $298,000
Lender: Greylock FCU
Date: 8/14/17

20 Reservoir Rd.
Buyer: Penrhyn NT +
Seller: Maia Robbins-Zust +
Price: $550,000
Date: 8/17/17

161 Reservoir Rd.
Buyer: Richard Sudock +
Seller: Elena Powell 2008 T +
Price: $625,000
Mortgage: $420,000
Lender: Wells Fargo
Date: 8/21/17

11 Rossiter Rd.
Buyer: Kathryn Boswell
Seller: Reynolds House LLC
Price: $450,000
Mortgage: $300,000
Lender: Adams Community
Date: 8/17/17

20 Willow Rd.
Buyer: Shaun Borden
Seller: Joseph Borden Jr +
Price: $88,764
Date: 8/25/17

saNdisfield
30 Clark Rd.
Buyer: Benjamin Fowler-Lee
Seller: Brya Lee
Price: $150,000
Mortgage: $100,000
Lender: Seller
Date: 8/9/17

250 Cold Spring Rd.
Buyer: Eric Nadel +
Seller: Myers Ronald Est +
Price: $460,000
Mortgage: $368,000
Lender: Fairway
Date: 8/18/17

64 New Hartford Rd.
Buyer: Matthew Gordon
Seller: Robert Richardson +
Price: $195,000

Date: 8/25/17

River Rd.
Buyer: GJ Pease Co
Seller: Lambour Ivy May 
Est +
Price: $85,000
Date: 8/31/17

12 S Sandisfield Rd.
Buyer: Karen Haines +
Seller: Alice Boyd
Price: $660,000
Date: 8/4/17

130 Sears Rd.
Buyer: Richard Mines +
Seller: Jeffrey Bijur +
Price: $1,750,000
Mortgage: $1,350,000
Lender: WB Wood NY
Date: 8/25/17

Stump Rd.
Buyer: Andrew Allen +
Seller: Donald Turek +
Price: $219,000
Date: 8/29/17

sHeffield
375 Hewins Rd.
Buyer: Jeffrey Neil
Seller: Charlotte Carlson
Price: $649,000
Mortgage: $519,200
Lender: HSBC
Date: 8/18/17

43 Main St.
Buyer: Jonathan Bruno +
Seller: Mary Ellen Mcneil 
NT +
Price: $315,000
Mortgage: $157,500
Lender: Fairway
Date: 8/1/17

194 Miller Rd.
Buyer: Edwin Carr +
Seller: William Power +
Price: $370,000
Date: 8/31/17

592 Polikoff Rd.
Buyer: Samuel Stolzar +
Seller: Elizabeth Ross
Price: $243,000
Mortgage: $226,000
Lender: Capital One
Date: 8/4/17

319 S Main St.
Buyer: Kathryn Dahlgren
Seller: Douglas Deville +
Price: $295,000
Mortgage: $236,000
Lender: JPMorgan Chase
Date: 8/18/17

707 S Main St.
Buyer: Louis Aragi Jr
Seller: William Egerton
Price: $260,000
Mortgage: $195,000
Lender: Salisbury B&T
Date: 8/4/17

stoCkBridGe
6 Brookside Ln.
Buyer: John Glendinning +
Seller: Diamond Cottage 
LLC
Price: $675,000
Mortgage: $472,500
Lender: Bk of America
Date: 8/11/17

13 Goodrich St.
Buyer: Ryan Eckert
Seller: Richard Iemolini +
Price: $275,000
Mortgage: $261,250
Lender: Greylock FCU
Date: 8/11/17

9 Hill Rd.
Buyer: Gary Johnston +
Seller: Dunne FT +
Price: $300,000
Date: 8/15/17

48 Main St.
Buyer: Austen Riggs 
Center Inc
Seller: Catbird Seat LLC +
Price: $800,000
Date: 8/24/17

55 Main St.
Buyer: Nicholas Rumin +
Seller: Kim Choate Jr +
Price: $840,000
Mortgage: $672,000
Lender: Finance America
Date: 8/7/17

tyriNGHaM
37 Cooper Creek Rd.
Buyer: Westebirdnw RT +
Seller: J Todd Briggs +
Price: $916,000
Date: 8/15/17

74 Main Rd.
Buyer: Frederick Cross +
Seller: Donald Bernard +
Price: $880,000
Mortgage: $493,705
Lender: Rockefeller Univ
Date: 8/25/17

west
stoCkBridGe

3 Peaceable Hill Rd.
Buyer: Roman Schwartz
Seller: Richard Freedman
Price: $357,500
Date: 8/25/17

6 Pomeroy St.
Buyer: Jason Daigle +
Seller: Shirley Panzeri
Price: $205,000
Mortgage: $201,286
Lender: Homestead Fund
Date: 8/18/17

williaMstowN
245 Bee Hill Rd.
Buyer: Janette Marie 
Kessler RET +
Seller: Robert & Jo Ann 
Emmons RET +
Price: $520,000
Mortgage: $416,000
Lender: Greylock FCU
Date: 8/29/17

62 Charles St.
Buyer: Jean Queen
Seller: Peter Greenwald
Price: $130,000
Mortgage: $115,000
Lender: Adams Community
Date: 8/11/17

Cold Spring Rd.
Buyer: Charles Swabey +
Seller: R&R NT +
Price: $90,000
Mortgage: $40,000
Lender: Janet Hersey
Date: 8/25/17

912 Cold Spring Rd.
Buyer: Charles Swabey +
Seller: Christina 
Kaczmerczyk
Price: $604,500
Mortgage: $483,600
Lender: Adams Community
Date: 8/21/17

44 Linden St.
Buyer: Donald Washburn
Seller: Sidney Werkman +
Price: $200,000

Mortgage: $150,000
Lender: MountainOne
Date: 8/28/17

165 Luce Rd.
Buyer: Beechacre 2 LLC
Seller: Amy Hubner
Price: $250,000
Mortgage: $
Date: 8/9/17

1382 Main St.
Buyer: Sterling & Francine 
Clark
Seller: Michael Conforti +
Price: $575,000
Date: 8/1/17

398 N Hoosac Rd.
Buyer: Francine Hartman
Seller: Philippe Besnard 
RET +
Price: $200,000
Mortgage: $194,000
Lender: Greylock FCU
Date: 8/7/17

787 N Hoosac Rd.
Buyer: Scott Henderson +
Seller: Marshall Creighton +
Price: $297,500

Mortgage: $92,500
Lender: MountainOne
Date: 8/9/17

817 N Hoosac Rd.
Buyer: Kevin Sharon +
Seller: Lawson Davis +
Price: $217,900
Mortgage: $213,952
Lender: MountainOne
Date: 8/14/17

229 North St.
Buyer: Jonathan Slyker
Seller: Kathleen Fox
Price: $137,500

Date: 8/9/17

270 Sand Springs Rd.
Buyer: Ethan Weinheimer +
Seller: Ellen Baylis
Price: $235,000
Mortgage: $15,000
Lender: Wmst Affordable
Date: 8/14/17

61 School St.
Buyer: Erin Sullivan +
Seller: Janette Kessler
Price: $595,000
Mortgage: $395,000
Lender: Greylock FCU
Date: 8/29/17

20 Summer St.
Buyer: Kendra Isbell
Seller: Peter Ticconi 3rd +
Price: $226,000
Mortgage: $191,000
Lender: Greylock FCU
Date: 8/31/17

526 Water St.
Buyer: J Patrice Smith
Seller: Alexander Carlisle +
Price: $442,540
Date: 8/4/17

Meacham St. U:156
Buyer: Sophie Chatas
Seller: Cliveden 
Massachusetts T +
Price: $245,000
Mortgage: $196,000
Lender: Huntington NB
Date: 8/18/17

Windflower Way U:4
Buyer: Daniel Bird +
Seller: Mary Winston
Price: $259,000
Date: 8/21/17

wiNdsor
710 Flintstone Rd.
Buyer: Christopher Carlow +
Seller: Donald Marcotte +
Price: $415,000
Mortgage: $250,000
Lender: MountainOne
Date: 8/30/17

520 Shaw Rd.
Buyer: Robert Zaniboni +
Seller: Patricia Boynton
Price: $80,000
Date: 8/10/17                   ◆

Paul Harsch, Business 
& Commercial Broker & 
Realtor® Emeritus with 
42 years commercial, 
residential, land and 

development expertise

413-458-5000
info@harschrealestate.com • www.harschrealestate.com

Your Business Belongs Here!

For Sale: 6 Renfrew St., Adams
First class office, plus shop, plus 4-bay 
garage – all new. Locate your company/
business in this superbly rebuilt 3,000 sq. 
ft. 1880 train station, 5,400 sq. ft. shop 
with 14’ overhead doors & 16-20’ ceiling 
height, and 2,160 sq. ft. 4-bay “showplace” 
garage. Rail access, Route 8 location. If 
utility, condition and image are important, 
this is the place for you. $1.2 million

For Sale: 3301 Route 7, Pownal, VT
Amazing live/work combination with prominent, commanding location overlooking 
one of the most beautiful valleys in all of Vermont. Create/work/market from the main 

barn and then stroll into your dramatic 
and spectacular living quarters featuring 
16-ft. cathedral ceiling in the living 
room, stainless steel and tile kitchen and 
bath. 5,500 sq. ft., huge spaces, fabulous 
western sunsets, income apartment, pool, 
Jacuzzi, close to everything important in the 
Berkshires and Southern Vermont. $550,000

For Sale: 7557 Route 7, Pownal, VT
17,450 sq. ft. of two-story commercial 
space in prime Route 7 location across 
from Stewart’s Shop, Vermont State 
Liquor Store and just over MA/VT state 
line at the gateway to Vermont. Former 
furniture store, suitable for antiques, 
office, retail. Additional one-story 1,280 
sq.ft. rental house. $595,000

For Sale: Southern VT Business Opportunity
Live and work on the premises of this 
outstanding, long established, stable and 
profitable business. Convenience store 
with gas and liquor caters to locals and 
tourists. Includes separate three-bedroom 
home with family room, new kitchen, 
semi-finished second floor, full basement. 
Buyer will need minimum of $100,000 
cash for down payment. Gross sales in 
excess of $2.4 million. $1.1 million

For Sale: Prime Williamstown Building Site
Commercially zoned lot featuring 265 ft. of frontage on Main Street (Route 2) 

and 210 ft. on Adams Road. The only 
remaining “virgin” undeveloped site in 
Williamstown, this level 0.8 acre with 
public bus service and all utilities is 
ideal for retail, professional, service, or 
mixed-use business/residential. For sale, 
lease, or build to suit. Seller financing 
available. Broker owned. $495,000
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hoosic River Revival
continued from page 1

Grinnell suggested to the HRR board that 
it hire a professional, as the organization’s 
projects began to move from the initial con-
ceptual phase into planning specifi c designs 
and managing individual projects.

“We were at a point where we needed 
someone with expertise and experience in 
implementing this type of project on a large 
scale,” said Grinnell. “Matthew fi t the bill 
perfectly.” Grinnell added she will continue 
to be involved in the organization.

Miller previously was executive direc-
tor of the Ozark Natural Science Center in 
Huntsville, Ark. Prior to that he was director 
of the Living River Environmental Center in 
Brierfi eld, Ark.

From 2001 to 2009 he was with The Nature 
Conservancy in Tupelo, Miss., in positions 
that included state director of conservation 
programs and manager of northeastern Mis-
sissippi and coastal Mississippi conservation 
programs. Among other projects, he led devel-
opment and implementation of a conservation 
plan for the 556,000-acre Buttahatchee River 
watershed in Mississippi and Alabama.

Miller has a master’s degree in Environ-
mental Studies from Bard College in An-
nandale, N.Y. and a bachelor’s in Recreation 
Administration and Natural Resources Man-
agement from Eastern Illinois University.

Miller said he decided to apply for the HRR 
position (which had about 40 applicants) for 
a combination of reasons.

“I’ve always loved rivers,” he said. “They 
were a big part of my life when I was grow-
ing up, and that’s been my major focus in 
my career. I really want people to be able 
to enjoy rivers.”

He said the work of HRR also refl ects 
the priorities he has pursued in previous 
positions. “This involves three areas that 
are my primary interests,” he said. “The 

HRR combines environmental restoration, 
community development and reconnecting 
people to the river.”

He added that he also had personal reasons 
for applying. “My wife Suzanne and I were 
looking for an opportunity to move to this 
area,” he said. “She had lived previously in 
Northampton, and wanted to return here.”

Miller’s job will have several focuses. He 
will serve as a liaison between HRR, the city 
government, state agencies and the federal 
government, including the U.S. Army Corps 
of Engineers, who built the original fl ood 
control system and has jurisdiction over it.

In addition, he will work with engineering 
fi rms and other consultants to develop plans. 
He also will be responsible for community 
outreach and education, to gain public input 
and generate local support for the project.

The Hoosic is a three-state, 70-mile river 
that fl ows north, west, and northwest. It is 
fed by a network of tributaries and branches 
in the northern Berkshires, southern Vermont 
and eastern New York.

The portion in North Adams has two 
branches. The South Branch runs north from 
Cheshire Reservoir to North Adams, roughly 
paralleling Route 8. The North Branch enters 
North Adams from southern Vermont and runs 
east to west in the northern section of the city 
center near Beaver, Canal and River streets.

The two branches converge near the 
Massachusetts Museum of Contemporary 
Art (MASS MoCA), from which the river 
continues west through Williamstown, into 
Pownal, Vt., and then to New York, where 
it eventually empties into the Hudson River 
at Stillwater (near Troy).

While most sections of the Hoosic River go 
through rural or semi-rural areas, the portions 
in North Adams are more urbanized.

About 2.5 miles of the river are channeled 
through a series of artifi cial fl ood control 
structures that were built in the 1950s by 
the U.S. Army Corps of Engineers at the 
request of the community after a series of 
major fl oods.

eNViroNment

 

* Synergy Accounts ineligible

®

Rewards Program
Earn points everywhere you use your debit card*.

Shop local for greater rewards.

Join today at 
buzzpoints.com/adamscommunity

DIF

BROUGHT TO YOU BY:

MASV-0790  //  Highlighter  //  Berkshire Trade & Commerce  
1/4 page Vert: 5.0625 x 7.875  // 4C  // No bleeds 

Finding the highlighter  
in the pen holder is easy.

It’s just as easy to find ways to cut energy  
costs for your business at MassSave.com.



23November 2017  berkshire Trade & CommerCe

This includes sections of 15-foot-high 
concrete chutes, earthen walls and other al-
terations. The aging system needs extensive 
repairs and reconstruction, due to concerns 
about its condition and structural integrity, 
and its ability to withstand the pressure if a 
major flooding event were to occur.

The Hoosic also is a physical barrier that 
intensifies the separations that exist between 
sections of the city center.

HRR’s restoration project is aimed at 
rectifying these problems.

The organization is working with the 
Army Corps of Engineers and other public 
agencies to redesign and rebuild the flood 
control systems.

Its other primary goal is to make the 
Hoosic more accessible and appealing by 
redeveloping the land on either side of the 
river. This would include a combination of 
terraces and other amenities in the urban 
center, and enhancing and restoring its natural 
characteristics in other sections.

Long-range process
In one sense, the scale and complexity of 

the overall project is similar to the develop-
ment of MASS MoCA, which required almost 
15 years of planning, preparation and con-
struction before it opened in 1999, and which 
has undergone further phases of development 
since then (June 2017 BT&C).

The full Hoosic restoration project will 
take many years to complete, in individual 
stages. It will require numerous public grants, 
engineering and environmental studies and 
plans. It will also be subject to the grindingly 
slow bureaucratic review and legislative ap-
proval processes.

The length and challenges are one reason 
the HRR board decided that a professional 
who had experience with complex, long-
range projects was needed at the helm.

“It’s a long process, and it’s not linear,” 
said Miller. “There are many balls in the air. 
The individual sections will be at different 
stages of progress at one time. In addition, 
each segment has to be done in the context of 
an overall plan, because every element affects 
the whole river and flood control system.”

One of the tasks for Miller and HRR is to 
communicate about the project as it moves 
forward. “People won’t see changes right 
away,” said Miller. “But there will be incre-
mental little changes and progress behind 
the scenes – and eventually the little yellow 
construction machines will get out there and 
start the physical work.”

In the meantime, Miller said he and HRR 
will be working to maintain support for the 
project. “Right now, people see it as a river 
in a cement chute,” he said. “We have to 
present a large vision based on the model of 
an attractive and accessible river that is an 
asset to the community. The larger the scale, 
the more impact it will have, which generates 
public interest and support.”

He added that this includes smaller steps 
that can be taken in the meantime to increase 
access and appreciation of the river and its 
potential. “One goal is to find ways to recon-
nect people to the river as it is now through 
education, and to find ways to make it more 
accessible,” he said.

Refocusing priorities
As is often the case with large and unwieldy 

projects, unforeseen circumstances can arise 

that require adjustments. HRR recently had to 
shift its original priorities from preparing to 
work on a section of the river’s South Branch 
to planning for the North Branch.

Initially, the HRR focused on a pilot project 
on a half-mile section of the river’s South 
Branch, below the city center. This section 
runs from Foundry Road to the bridge con-
necting the former Sons of Italy to Heritage 
Park, and includes Noel Field, a park with 
several ball fields.

Initially, HRR hoped to begin construction 
on the South Branch pilot project this year. 
However, that had to be 
postponed until at least 
2018, following the 
recent announcement 
of an unrelated plan to 
build a new Extreme 
Model Railroad and 
Contemporary Architecture Museum in the 
same area.

“We will move forward with that section, 
but we had to put it on hold for now, until 
the museum makes their decisions and has 
a more detailed plan,” said Miller.

The goal for the South Branch is to rede-
sign the existing engineered river channel 
to improve access, habitat, river health 
and aesthetics while still maintaining flood 
protection. The project will incorporate a 
walkway, bike path, play areas and access 
for canoes and other water craft, as well as 
the Noel Field facilities.

That section was chosen first because 
its physical characteristics were the most 
conducive, with a large proportion of public 
land. It is also a transitional section between 
the downtown urban sections and the more 
natural portions of the river to the south.

The basic plan is to remove the artificial 
channels there, and create new bio-engi-
neered streambeds and gently sloping banks, 
using wood, dense plantings and other natural 
materials to replicate the original conditions. 
It will be refashioned into a more meandering 
path, including an oxbow.

It is designed to provide flood control by uti-
lizing natural processes such as reestablishing 
the river’s connection to historic floodplains 
as a relief valve for flood waters.

In 2015, former Governor Deval Patrick 
signed an environmental bond bill that in-
cluded nearly $9 million for the first phase 
of the project. Subsequently $500,000 of 
that was released for the initial planning 
stages.

A proposed plan was prepared and submit-
ted to the U.S. Army Corps of Engineers. The 
Corps reviewed the plan and sent back a list 
of questions for further study.

“However, there is an overlap with the 
proposed site of the model railroad mu-
seum,” explained Miller. “The two projects 
can be compatible and coexist. However, 
the museum would affect what we do, and 
they are uncertain about their location. 

The Army doesn’t deal in ‘maybes,’ so we 
can’t address their questions and submit a 
final plan until we know what the museum 
wants to do.”

Instead, he said, the HRR is shifting its 
current focus to developing a concept and 
plan for the North Branch from the confluence 
with the South Branch east to the dam at the 
Eclipse Mill. The state Department of Envi-
ronmental Restoration has agreed to allocate 
$150,000 of the original grant to that.

The planning for the North Branch will 
include developing a basic concept to 

provide public access 
to the river in that cor-
ridor, where the river 
is channeled in cement 
levees.

“We’re also look-
ing at basic ecological 

questions about soil conditions, pollutants, 
water flow and hydrology, and how the river 
behaves at different times of the year,” said 
Miller. “It also includes studying the current 
flood protection strategies, and ways the 
levee walls there can be repaired, replaced 
or otherwise changed. From there, we’ll 
create a concept plan to take to Army Corps 
for that section.”

HRR has retained three firms to conduct 
these studies including Susaki, who also 
developed the South Branch plan, and Lim-
notech, who will study the hydrology. Tighe 
& Bond will conduct due diligence on the 
soil and other environmental aspects.

Miller said the goal is to complete the 
initial reports later this year, and complete 
the preliminary proposal by June 2018.

“It’s too early to say when we might start 
actual work there, because we’re just putting 
our toes into the water,” he said.◆

“Right now, people see 
it as a river in a cement 

chute. We have to present 
a large vision based on the 
model of an attractive and 
accessible river that is an 
asset to the community.”

– Matthew Miller

“It’s too early to say when we 
might start actual work there, 

because we’re just putting 
our toes into the water.”
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WILLIAMSTOWN LANDMARK DELI FOR SALE

Since 1975, and the 
last 11 years at its 

28 Spring Street location 
in the midst of Williams 
Co l l ege ,  a  d ive r se 
pat ronage base  has 
headed to Pappa Charlie’s 
Deli Sandwich Shop – 
including many actors 
from the Williamstown 
Theatre Festival who 
have left their mark with 
their favorite sandwich 
being named in their 
honor. With seating for 
75 (20 on an outside 
patio), the profitable enterprise has a long-term assumable lease (Williams College). 
The turnkey offer includes furniture, fixtures, and equipment. Offered at $178,000.
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Pittsfield
70 South St.
(413) 447-7304

Pittsfield
110 Dalton Ave.
(413) 395-9626

Dalton
431 Main St.
(413) 684-1551

Gt. Barrington
325 Main St.
(413) 528-2840

www.pittsfieldcoop.com Member FDIC & SIF            Equal Housing Lender

The Pittsfield Cooperative Bank opened in 1889 intent on empowering our neighbors to build 

a better community. Savings and investment products were designed to benefit the customers 

long-term and lending decisions were made with great thought by honest, local bankers.

They still are.

The Ali Family believes in supporting our local economy.  In 1958, when selecting a bank, they 

chose one that reflected the way they do business and shared their values of supporting their 

community. That bank was—and still is—the Pittsfield Cooperative Bank, involved and local… 

neighbors we know and trust.

The Pittsfield Cooperative Bank and the Ali Family – a recipe for success. 
HOT HARRY’S, DALTON, MA – Bishir and Isa Ali with Pittsfield Cooperative Bank’s Tim Collins, Vice President 
of Commercial Lending, at their newest family business. When The Ali brothers were ready to expand, they
chose to work with their neighbors at The Co-op – just like their parents and grandparents had before them.


