
Parting
views…
Exiting BNRC President 
Tad Ames discusses land 
conservation strategies
for Berkshire County

DECEMBER 2017“The Business Journal For Berkshire County”Vol. 21 No. 8

Berkshire Trade &
CommerCe  monthly

The Berkshire Natural Resources Coun-
cil (BNRC) is currently celebrating the 

50th anniversary of its founding in 1967. 
It is also about to undergo a change in its 
executive leadership, with the recent an-
nouncement that Tad Ames, who has been 
its president since 2002, will be leaving that 
position at the end of the year.

BNRC also recently launched a major 
initiative, The High Road, a long-range plan 
to create a system of trails that connects all 
of the Berkshires, to link walking trails with 
conservation lands throughout the county. 
Ultimately, the High Road will consist of 
town-to-town trails offering a wide variety 
of short walks or the kind of longer inn-to-
inn trips popular in Europe.
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Traditional butcher shop 
expands in new location

By John Townes
A contemporary version of the traditional 

butcher shop is now doing business in down-
town Pittsfi eld.

Red Apple Butchers, in the Crawford 
Square building at 137 North St., is a nose-to-
tail butcher shop that sources pasture-raised 
animals from local farmers in and around 
Berkshire County. 

Red Apple Butchers had previously oper-
ated for three years in a space at Berkshire 
Organics Market in east Pittsfi eld. In April, 
it leased a space in Crawford Square that 
had formerly been occupied by Brenda’s, a 
catering business and restaurant.

“This was a perfect space for what we 
do, with a great landlord,” said Jazu Stine, 
owner of Red Apple Butchers. “I also believe 
in Pittsfi eld, and want to be part of helping 
it grow.”

After a complete renovation to convert 
the space, Red Apple opened for business 
in September.

Red Apple Butchers (413-464-9714 or 
redapplebutchers.com) is open Tuesdays 
through Saturdays from 10 a.m. to 7 p.m. 
Stine said he expects to expand the hours 
next spring.

He said the downtown location will enable 
the business to expand its market. “This will 
give us access to downtown workers and 
nearby residents, as well as our other customers 
who make a point to visit us,” he said.

Red Apple Butchers buys whole animals 
from farms in the region, and prepares cuts 
of meat and other products in the shop.

“Buying the whole animal allows us to 
have complete control over how we prepare 
and use the meat, and ensures it is fresh and 
free from being frozen or processed,” said 
Stine. “It’s also a better deal for the farmers, 
and it connects customers more directly with 
the source of their food.”

The goal of the business is to only purchase 
as much product as it can sell or stabilize 
within four days, to cut down on waste, grow 
responsibly with demand, and ultimately 
infl uence a change in how people buy and 
consume meat.

Stine said the approach to sourcing, and 
the quality and freshness of its products, are 
the primary selling points for Red Apple 
Butchers. “I’d describe our demographic as 
people who are ethically minded, those who 
are health-minded, and foodies,” he said.

Its staple products include cuts of beef, pork, 
lamb and chicken, as well as ground beef and 
sausage. “We’ll also try out other products, 
such as rabbit and venison, if there is suffi cient 
interest among customers,” said Stine.

The shop has a selection of prepared cuts 
of meat, and also features changing special-
ized offerings, such as fajita style marinated 
pork cheeks.

“Our sales case is stocked with standard 
cuts, as well as variations we experiment 
with,” said Stine.

In addition, people can order custom 
cuts. Stine noted that they regularly receive 
requests for specialized cuts based on the 
cuisine of other cultures.

With the new location, Red Apple is also 
phasing in additional products and services 
that refl ect the same values and qualities as 
its meats.

This includes serving lunch sandwiches, 
and selling deli items such as liverwurst, 
bologna, and roast beef, among others. In ad-
dition, it offers sides and prepared meals.

It also includes a small grocery section with 
eggs, milk, cheese, jam and other staples.

“The goal is to have everything here to 
enable people to shop by the meal,” said 
Stine. “People can buy what they need to 
go home and make a meal, or buy prepared 
‘grab and go’ items.”

The downtown location also serves as a 
base for Red Apple’s catering service.

Stine took an indirect path to the butcher’s 
trade. He grew up southeastern New York and 
attended the University of Massachusetts, 
where he studied engineering, and sculpture. 
After college, he worked in construction and 
lived in New York City to pursue a career 
in art.

He subsequently moved to Berkshire 

County and worked in restaurant kitchens. 
“I became consumed with preparing food, 
“he said. “I eventually became burned out 
on the stress being in restaurant kitchens, 
and decided that working with retail meats 
is better for me. It’s a slower pace than work-
ing in a kitchen. There’s still an element of 
stress, but for me it’s positive stress that is 
satisfying.”

Although butchering and other food prepa-
ration may seem to be far removed from his 
original interests in construction and art, he 
considers it to be a logical extension.

“It’s creative and has many similarities to 
sculpting,” he said. “The difference is that 
I’m working with vegetables and meat as 
the material.”

He said he decided to start a business 
because he wanted to focus on naturally 
raised foods, and other principles that were 
important to him.

“I also had a number of friends in the 
food business who were frustrated with the 
dynamics of where they were working, and 
wanted to be a part of this,” he said. “Know-
ing that is what gave me the confi dence to 
do this.”

Red Apple Butchers has a staff of nine. 
Stine said that, while he is the owner, he sees 
it as a collaborative business.

“It’s an even keeled team, and we all 
contribute,” he said.◆

shop’s refocusing triggers 
changes on spring street

By John Townes
Several upcoming changes on the east side 

of lower Spring Street in Williamstown have 
been triggered by a refocusing and downsiz-
ing at one the commercial district’s longest 
established businesses.

The Shops at the Library has occupied the 
equivalent of three storefronts in the Danforth 
Building at 70 Spring St. Founded in 1985 as 
Library Antiques, the business was purchased 
in 1995 by Ed Fauteux, whose background 
had been in clothing.

In the years that followed, Fauteux 
gradually added clothing and gift items to 
the store’s original core of antiques, and 
changed its name to The Shops at the Library. 

With the recent relocation of Red Apple Butchers to the Crawford Square building in downtown Pittsfi eld, 
owner Jazu Stine (front) has expanded the scope of his traditional butcher shop to include additional 
food-service operations. Joining him there are team members (left to right) Jason LaGrant, Josh Griffi n, 
Eleanor Young, Brandon Kerk, Siobhan Shea, Jordan Diez, Jake Elmets and Tamara Carter.
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It features clothing lines that include Peter 
Millar, Barbour, and Peru Unlimited for men, 
plus Kinross, St. James of France, Beyond 
Threads, Save the Duck, and Barbour for 
women.

Now, Fauteux has decided to focus exclu-
sively on clothing.

“Our clothing business does really well, 
and I’m happy with that,” he said. “I decided 
to concentrate on the clothing, so the antiques 
and gift items are going away.”

As a result, the historic center entrance 
will become the new main entrance of the 
shop. It is also being renamed as The Library 
Clothing Co.

“We need to move with our customers,” 
Fauteux noted. “And part of that move is a 
new name, and a move to the heart of the 
former shop.”

Fauteux’s business is also vacating the 
two sections of the store on either side of 
this central area, and the existing interior 
openings to those spaces will be closed off. 
“Physically, we’re downsizing,” he said, 
adding that the conversion of his store is 
expected to be completed in December.

The building is owned by Williams Col-
lege, which has quickly lined up tenants for 
those spaces.

One of the storefronts will become the 
new site of Lickety Split, an ice cream store 
that has been on Spring Street for about 15 
years.

Lickety Split had most recently been lo-
cated in a building adjacent to the municipal 
parking lot at the bottom of Spring Street. 
Williams College is demolishing that build-
ing as part of its plan to construct a new 
64-room hotel that will replace the existing 
Williams Inn on Main Street. The new inn, 
being built on college-owned land at the base 
of Spring Street, is expected to be completed 
in spring 2019. 

To make way for that project, Lickety Split 
closed in September.

The business will be relocating to one of 
the spaces being vacated by the The Library 
Clothing Co.

“We plan to set up in the new location 
next spring,” said owner Robin Kanelos. The 
shop will operate in the southernmost space 
in the building.

Meanwhile, the Spring Street Market and 
Cafe at 66 Spring St. will expand its present 
location into the other space that is being 
vacated by The Library Clothing Co. The 
wall between the Spring Street Market and 
the adjacent space will be opened up.

The Spring Street Market and Cafe has 
been operated by Karen and Benoit Gosselin 
for three years. It offers breakfast and lunch, 
baked goods and beverages. Customers can 
purchase items to-go. It also has tables for 
on-site dining. In addition, it includes a small 
food market that sells specialty items, staples 
and snacks.

“As business has grown, our customers 
have been asking us to add more space and 
tables to the cafe,” said Benoit Gosselin. 
“When Ed Fauteux decided to scale down 
on his space, it made sense for us to move 
in there.”

Gosselin said the expansion will be un-
dertaken this winter.

“We’re still looking at the options for 
how we will use the added space,” he said. 
“We’re not yet sure how we’ll confi gure it, 
but overall this will allow us to expand both 
our cafe and the size and selection of items 
in the market.”◆

The Shops at the Library, which has long occupied three storefronts in the Danforth Building on Spring 
Street in Williamstown, is consolidating into the center space and refocusing as The Library Clothing Co. 
This move is allowing the neighboring Spring Street Market & Cafe (left) to expand into one of the vacated 
spaces. The other space (right) will become the new home of Lickety Split, a popular ice cream shop that 
has been displaced from its prior location at the bottom of the street by a hotel construction project.
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Boston-based designer 
takes stake in Eagle st.

By John Townes
A historic two-story building with a long-

closed storefront at 49 Eagle St. in downtown 
North Adams is being revitalized by a Boston-
area graphic designer.

Anna Farrington, who lives in Cambridge 
and operates Anna Farrington Graphic Arts 
and Design there, purchased the building 
in July.

She is currently renovating the storefront 
into a combination of satellite office space 
for her design business and a gallery show-
ing the work of innovative contemporary 
artists. She is converting the top floor into a 
studio apartment.

“I’m excited to be reenergizing this space 
that has been closed down for so long,” said 
Farrington.

Built around 1900, the 2,200-square-foot 
structure is part of a row of three connected 
commercial buildings and storefronts on the 
northwest side of Eagle Street. It is sand-
wiched between a building housing Village 
Pizza and another with a community food 
pantry and a youth center.

From the 1920s through the ’80s the 
storefront was locally prominent as the site 
of Jack’s Army Navy surplus store. Since 
then, the building has been used for storage 
by an antiques business, and was closed to 
the public for most of that time.

Farrington purchased the building for 
$60,000 from Alice Kirk, who had operated 
the antiques business.

Farrington said that while she has a concept 
for the building, she is focused for now on 
the basics of renovating and converting it. 
Her contractor is Francis “Bigs” Waterman 
of Cheshire.

The building is structurally sound and has 
fairly recent heating and plumbing systems. 
However, it requires extensive cleaning out, 
cosmetic improvements and other renova-
tion work.

This includes converting the second floor 
into an apartment with kitchen and bathroom 
from scratch. Farrington also plans to install 
certain features, including an additional 
staircase and entrance.

“The building needs a colossal amount of 
work including a full gut renovation upstairs 
to make it possible to do anything here, and 
bringing it up to code for the planned uses,” 
she said. “That’s what I’m concentrating on 
right now. After that has been completed, I’ll 
look at the specifics.”

She said the tentative timetable calls for the 
basic work to be completed by the end of the 
year, with a formal unveiling next spring.

“However, something always comes up in 
a project like this, and we’re prepared that 
the work may take longer than planned,” 
she added.

The property is named the Lenhoff Build-
ing after its original owner Jacob Lenhoff.

Farrington has another name for it. “I call 
it The Wedge because of its shape,” she said. 
“It’s wider in the front along Eagle Street, 
and narrows in the rear.”

Berkshire presence
Farrington is originally from Missouri and 

moved frequently when she was growing 
up because of her father’s career. She came 
to Massachusetts to attend Smith College 
in Northampton, and then moved to the 
Boston area.

From 1994 to 1999, she was the graphics 
department manager and lead silkscreen 
printer at Design Communications Ltd. 
in Boston. She then was an associate at 

Roll Barresi & Associates in Cambridge 
until launching her own studio in 2014. 
She started her studio in Boston, and later 
relocated to Cambridge, where she and her 
husband live.

Farrington said she was introduced to the 
Berkshires while attending Smith, and has 
been visiting North Adams on a regular ba-
sis over the past decade because she enjoys 
spending time here. She also worked with 
the Massachusetts Museum of Contemporary 
Art (MASS MoCA) on a wall recognizing 
donors to the Building 6 project.

She said she decided to purchase the Eagle 
Street building for a combination of personal 
and business reasons.

Anna Farrington has multi-faceted plans for the historic two-story commercial building on Eagle Street (to the left of Village Pizza) in downtown North Adams that 
she purchased earlier this year. These include the creation of a gallery space on the lower level and conversion of the upper floor into a residential apartment for her 
own use. She also plans to establish a satellite office for her Cambridge-based business, Anna Farrington Graphic Arts & Design. Farrington’s logo design (shown 
above) was recently selected to represent this historic section of town as part of a broader redevelopment project known as the Eagle Street Initiative. 
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the month in business“Personally, this is an opportunity to 
spend more time in North Adams,” said 
Farrington,

There were also practical motivations. 
After closing her previous offi ce in Boston, 
she had to determine how to set up her busi-
ness operations and studio. She noted that as 
a designer, much of her work is done on the 
computer, so she can be somewhat mobile 
and fl exible in terms of her workspace.

“Also, in addition to my graphics studio, 
I was interested in setting up a gallery to 
showcase artists working in immersive ex-
periential art,” she said.

When she discovered the Eagle Street 
building was available, she decided to pur-
chase it. “North Adams is an up-and-coming 
center of art and creative activity, and real 
estate is comparatively inexpensive here,” 
she said. “Rather than trying to get expensive 
commercial space in Boston or Cambridge, I 
thought this would be a smart investment.”

Once renovations of the building are fi n-
ished, Farrington said, she plans to divide 
her time between Cambridge and North 
Adams, and will use the upstairs apartment 
as a part-time residence. She will have an 
offi ce space on the fi rst fl oor, where she can 
oversee the gallery.

Farrington’s connection to the city and 
Eagle Street itself has also taken shape on 
another, more symbolic level. Recently, her 
logo design (shown on opposite page) was 
selected to represent this historic section 
of the city as one facet of the Eagle Street 
Initiative, a grassroots effort to make Eagle 
Street more visually prominent and inviting 
(May 2017 BT&C). 

Experiential design
Anna Farrington Graphic Arts and Design 

(annafarrington.com) is oriented to what she 
described as environmental, experiential 
graphic design. She is a member of the Society 
for Experiential Graphic Design.

She explained that this includes sig-
nage, branding and other displays that are 
integrated with the features of specific 
architectural environments to identify loca-
tions, provide directions and communicate 
other information. In addition to traditional 
signs, it incorporates a variety of material, 
and media.

While she still works primarily with 
physical signage, Farrington noted that the 
nature of branding and signage is evolving 
into new forms, such as directional maps and 
informational apps for mobile devices.

“We’ll see this more, such as the ability to 
hold your phone up and see a representation 
of your location overlaid with information,” 
she said.

Her primary markets include schools, 
healthcare facilities and other public and 
nonprofi t institutions, She noted that many 
of her clients are in eastern New England, 
including Boston University and the Woods 
Hole Oceanographic Institute.

She is also looking to expand her business 
in Berkshire County and other sections of 
western Massachusetts and neighboring New 
York state. Having an offi ce in North Adams 
will support that, she noted.

The gallery, set up as a separate venture, 
will be a showcase for contemporary art that 
includes a variety of objects, multiple media, 
sound, and new technologies such as virtual 
and augmented reality.

“It will feature artists who are creating 
total immersive environments that are more 
than pictures on a wall,” she said.

As prominent examples of this type of art, 
she cited the work of artists such as Laurie 
Anderson and Nick Cave, who currently have 
– or recently had – installations exhibited at 
MASS MoCA.

Farrington said her primary motivation is 
to provide a venue for artists working in these 
forms. “Ideally, I would like for the gallery to 
become a revenue generating business,” she 
said. “However, my initial goal is to create 
a space that enable artists to present these 
works to the public.”◆
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Nov. 11: 45th annual Holiday Handcraft Fair hosted by 
Great Barrington Rudolf Steiner School from 10 a.m. to 4 
p.m. at the school, 35 West Plain Rd., Great Barrington. Free 
parking and admission. For more information, visit gbrss.org 
or call 413-528-4015.

Nov. 15: Berkshire Community College Open House for 
students interested in pursuing a Health Information Manage-
ment certifi cate or degree, 5:30 to 7 p.m. in room G-12 (off the 
main campus cafeteria).

Nov. 15: Chamber Nite networking event presented by 
1Berkshire from 5 to 7 p.m. at Security Supply, 50 Roberts 
Dr., North Adams. Free. For information, call Danielle Thomas 
at 413-499-1600.

Nov. 16: Williamstown Chamber of Commerce Annual 
Meeting, 5 to 7 p.m. at Taconic Golf Club, 19 Meacham St. 
$25 per person (includes hors d’oeuvres and drink voucher). 
RSVP by Nov. 13 at 413-458-9077 or info@williamstown-
chamber.com.

Nov. 16: Inside the Secret World of the Supreme Court, talk 
by Jeffrey Toobin, senior analyst for CNN and staff writer for The 
new yorker, at MCLA’s Seventh Annual Michael S. and Kitty 
Dukakis Public Policy Lecture. 7 p.m. in the MCLA Church 
Street Center’s Eleanor Furst Roberts Auditorium. Free and open 
to the public. For more information, go to www.mcla.edu. 

Nov. 17: Berkshire County Arc’s 63rd Annual Meeting, 
featuring agency highlights and awards presented to individuals 
who have made signifi cant contributions during the past year. 
7:30 a.m. at the ITAM Lodge in Pittsfi eld. Donation of $20 
per person requested (includes breakfast). For information or 
to register, call 413-499-4241 ext. 200.

Nov. 18: Our Colonial Holiday of Thanksgiving, annual 
fundraising party for the Bidwell House Museum, with music, 
wine, cider, hors d’oeuvres, festive decorations and silent auc-
tion. 4 to 7 p.m. at the Bidwell House Museum, 100 Art School 
Rd., Monterey. $50 per person in advance, $60 at the door. For 
information and reservations, call 413-528-6888 or go to www.
bidwellhousemuseum.org.

Nov. 18: Stockbridge Library Speaker Series event featuring 
Pulitzer Prize-winning writer Linda Greenhouse discussing her 
new book, Just a Journalist: on the Press, life, and the spaces 
Between. 4 p.m., free and open to the public. For information, 
call 413-298-5501 or visit www.stockbridgelibrary.org.

Nov. 18, 19: Berkshire Grown Holiday Farmers Markets, 
10 a.m. to 2 p.m. at Monument Valley Middle School, 313 
Monument Valley Rd., Great Barrington, on Nov. 18; and 
Williams College Towne Field House, 82 Latham St., Wil-
liamstown, on Nov. 19.

Nov. 21, Dec.19: Pittsfi eld Green Drinks, informal gathering 
of people interested in conservation and environmental issues on 
third Tuesday of each month. 5:15 p.m. at J. Allen’s Clubhouse 
Grille. Sponsored by the Berkshire Environmental Action Team 
(BEAT). For more information and meeting location, contact 
Jane Winn at jane@thebeatnews.org or 413-230-7321.

Nov. 25: Small Business Saturday event hosted by Lee Cham-
ber of Commerce, with a Welcome Table set up on Main Street 
from 10 a.m. to 2 p.m. where merchants can display special 
event fl yers or coupons for that day as part of national Small 
Business Saturday. For information, contact Colleen Henry at 
the chamber, 413-243-0852.

Nov. 27 to Dec. 7: Berkshires Holiday Auction 2017, online 
auction featuring deals on theater tickets, spa services, dining 
certifi cates and one-of-a-kind experiences donated by members 
of 1Berkshire. Proceeds support the Berkshire Marketing Fund, 
which promotes the region as a destination for all seasons. 
For information or to donate items, contact Laura Brennan at 
413-499-1600 ext. 132.

Nov. 30: Meeting of the South County Food Access Collabora-
tive, hosted by Be Well Berkshires, providing participants an 
opportunity to dig deeper into barriers for healthy eating and work 
towards long-term solutions. For more information and location 
details, email Morgan Ovitsky at movitsky@bhs1.org.

Dec. 1-3: Third Annual Making Spirits Bright holiday 
celebration in downtown Lenox. Many activities and events, 
beginning Dec. 1 at 6 p.m. with town tree lighting. For details 
and full schedule, visit www.lenox.org.

Dec. 4: 2017 Apprenticeship Celebration and Dinner, pre-
sented by Railroad Street Youth Project. 5:30 p.m. at Crissey 
Farm in Great Barrington. For details, go to www.rsyp.org.

Dec. 7: Great Barrington Green Drinks, informal gathering 
of people interested in conservation and environmental issues 
on fi rst Thursday of each month. 5:30 p.m. at the Prairie Whale, 
178 Main St. For more information, contact Natalie Narotzky 
at nnarotzky@gmail.com.

Dec. 9: Public reception from 4 to 6 p.m. for an exhibit by 
Community Access to the Arts (CATA) at Gallery 35 in Great 
Barrington. The exhibit, part of CATA’s Art on Tour gallery 
series, features artwork created by CATA artists with disabilities 
and runs from Dec. 1 through Jan. 12.

Dec. 9: Annual Holiday Shop, Sip &Stroll in downtown Great 
Barrington, with a wide range of events and activities from 
2 p.m. on, concluding with fi reworks at 7:15 and Berkshire 
Children’s Chorus at Saint James Place at 7:45. For informa-
tion, call 413-528-4284.

Dec. 16, 17: Berkshire Grown Holiday Farmers Markets, 10 
a.m. to 2 p.m. at Monument Valley Middle School, 313 Monu-
ment Valley Rd., Great Barrington, on Dec. 16; and Williams 
College Towne Field House, 82 Latham St., Williamstown, 
on Dec. 17.◆
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work, family, and their studies. 
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Bachelor of Arts in Interdisciplinary Studies:
                   Leadership and Business
                   Children, Families and Society
                   Health & Human Serives

Bachelor of Science in Business Administration

DEGREE
COMPLETION
PROGRAMS

To learn more about the  
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Covestro’s Sheffield site was recognized as 
a Manufacturer of the Year at the second annual 
Massachusetts Manufacturing Caucus Awards, 
presented Oct. 24 at the State House in Boston. 
Covestro was one of 53 manufacturing compa-
nies in Massachusetts to be nominated for this 
award. “Manufacturing is alive and well in the 
Berkshires,” said state Rep. William “Smitty” 
Pignatelli, who nominated Covestro for the award. 
“It’s practically a whole new industry than it was 
back in the day, but its extensive impact as a job 
creator and an engine to drive economic success 
are still as prevalent and as necessary as they 
always have been. I’m proud to have Covestro in 
our neighborhood and I was happy to nominate 
them to be recognized at this year’s awards.” The 
company, first established as Sheffield Plastics 
1949, was acquired in 1999 by Bayer Mate-
rial Science and, as a result of a carve-out from 
Bayer, became Covestro in 2015. “Sheffield has 
been our home for more than 60 years, and it 
takes a strong collaboration between the public 
and private sectors to grow our business, remain 
competitive, and advance innovation,” said Jim 
Boehm, managing director of Covestro. “This 
award is a testament to our dedicated employees, 
who work hard every day to keep Covestro at the 
forefront of our industry.”

Berkshire Community College (BCC) and 
the Berkshire Area Health Education Center 
(AHEC) have announced the creation of the 
BCC Area Health Education Collaborative, a 
partnership designed to foster innovation and 
expand their impact and reach. Berkshire AHEC 
is a nonprofit organization dedicated to educating 
health professionals in order to ensure quality 
health care in the Berkshires. “Through this 
collaborative partnership, BCC aims to enter a 
vital new market space while serving the needs 
of our community,” said Jill Sasso Curtis, dean 
of community engagement, education and 
workforce development at BCC. “With regard 
to continuing education, the college’s ultimate 
goal would be to enhance the current Berkshire 
AHEC mission, serving current as well as new 
populations and creating new programs, confer-
ences and events to meet their needs. While our 
focus will be on developing the local healthcare 
workforce and serving the health education needs 
of the Berkshire community, we also plan to 
serve audiences beyond the Berkshires.” BCC 
and Berkshire AHEC are also interested in de-
veloping initiatives related to health profession 
education that would be credit-based. Together 
they will explore ways to increase the interest of 
prospective and current BCC students in health 
professions – including nursing, medicine, dental 
and public health – and creating pathways from 
BCC into those professions. Over the next year, 
the two organizations will create joint continuing 
education programs through the collaborative and 
will work together to develop a shared vision for 
a long-term partnership. In order to facilitate the 
development of joint programs, the collaborative 
will reside on the college’s main campus.

The City of Pittsfield’s Community Preserva-
tion Committee has released a public input survey 
as part of its efforts related to the development 
of a Community Preservation Plan. The results 
of the survey will be incorporated into an overall 
plan that will assist the committee in decisions 
on allocations of Community Preservation Act 
funds. The committee plans to complete this 
work by early 2018. The plan is a required step 
that allows the community to develop priorities 
in how Community Preservation Act funds are 
spent within four allotted categories: parks, 
open space, historic preservation and community 
housing. The public input survey is designed to 
be completed in less than five minutes, with the 
ability to provide substantive input, if desired. A 
link to the survey is on the home page of the city’s 
website, www.cityofpittsfield.org. Paper copies 
will also be available through the Department of 
Community Development. For more information, 
call CJ Hoss, city planner, at 413-499-9366 or 
choss@cityofpittsfield.org.

The Berkshire Mall in Lanesboro will soon 
be losing its last original anchor tenant. In early 
November, Sears Holdings announced its latest 
round of store closings impacting some 63 loca-
tions nationwide. Included on the list is the Sears 
store at the Berkshire Mall, which has operated 
there since the retail complex first opened in 
1988. The store will remain open through the 
holiday shopping season and is then expected 
to close early next year. The loss of Sears is the 
latest blow to the struggling mall, which in the 
past few years has lost anchor tenants Best Buy, 
Macy’s and JC Penney, as well as a slew of other 
smaller tenants. The mall was purchased in 2016 
by Kohan Retail Investment Group (november 
2016 BT&C), which has repeatedly proclaimed 
intentions of reviving the retail complex in the 
face of ongoing store closures.

Massachusetts College of Liberal Arts 
(MCLA) and Berkshire Community College 
(BCC), together with the Berkshire Superin-
tendents’ Roundtable, have announced that 
nominations are open for the 2018 Berkshire 
County Educator Recognition Award, as part of 
National Teacher Appreciation Week. Nomina-
tions for this eighth annual award recognition, 
to honor Berkshire County educators, will be 
accepted through Dec. 12. Awards will be given 
in each of the following categories: Early Child-
hood – Community Setting, Elementary Pre-K to 
Grade 2, Grades 3-6, and Grades 7-12. Nomination 
forms and guidelines are available from Tracey 
Garlington in MCLA’s Department of Graduate 
and Continuing Education, traceygarlington@
mcla.edu. For more information, contact her via 
email, or at 413-662-5575. Completed forms must 
be returned by Dec. 12.

Your business has a plan. 
So should your IT.

Expect more.
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1 Fenn Street  
Pittsfield, MA

413-499-0607 
800-207-1926
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Ralph Stroffolino, EA CFP
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PERSONALIZED PAYROLL SERVICE!
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Let us help you manage 
your snow and ice
removal this winter

WE’RE THE PROFESSIONALS…the only company in the Berkshires 
with a nationally certified  snow professional on staff.

 Safety conscious, informed & professional…that’s what you get 
when you hire ENERGETIC.

Offering per event or seasonal contracts to take the guess work out of your budgeting process.

ENERGETIC
 4 1 3 - 4 4 2 - 4 8 7 3

A certified member of

BEFORE THE SNOW FALLS,
CALL ENERGETIC…

BerkShares Business of the Month

DONALD WARD HAD A LOT OF IDEAS in 1937 when he and his business partner purchased 
what would become Ward’s Nursery and Garden Center. Now, decades later, many of 
Donald Ward’s ideas have been brought to fruition and Ward’s itself continues to be an 

anchor of the business community.
 
Today, the traditions set by Donald are carried on by his sons Greg and Mike. “Everything we do, 
my dad initiated,” Greg explains, referring to many of the garden center’s events and festivities. 
“He’s the ideas guy. All of these initiatives were his, and we have taken them along for the ride.” 
�ese traditions include Kooky Spooky Avenue around Halloween and a Christmas Wonderland 
featuring an animal menagerie —  events enjoyed by multiple generations of Berkshires residents.

In fact, this year is the 60th anniversary 
of the family business. It’s no wonder 
Ward’s has stood the test of time.  Over 
the years, the business has expanded its 
o�erings to better meet their customers’ 
needs by expanding its retail space and 
purchasing a farm in She�eld. 

By Greg’s count, Ward’s o�ers over 700 
varieties of woody trees & shrubs and 
1,400 herbaceous perennials. Many of 
these plants are grown on their farm, re-
ducing the need to import. Now Ward’s 
can meet the needs of local landscapers 
and houseplant-loving millennials.  

During these fall months, Ward’s is also 
the place for decorations and other sea-

sonal items. In addition to ready-made decorations, Ward’s o�ers classes and workshops where 
participants learn to make their own festive creations with plant materials. Importantly, the gar-
den center also o�ers other courses, including topics on plant-care such as winterization and pest 
control.

Ward’s isn’t just one of the oldest businesses in Great Barrington; it was also one of the �rst to 
accept BerkShares when the currency launched in 2006. Even then, the Ward family was no 
stranger to local currency. Since the 80s, Ward’s has o�ered Laurel Loot, a currency that shoppers 
can redeem for up to a 50% discount on merchandise— from trees, shrubs & houseplants to soil, 
tools & garden accessories. 

“It’s a win-win.” Greg explains, “We experience increased tra�c and customers are happy to re-
ceive something extra.” Formerly redeemable only when the mountain laurel was in bloom, Lau-
rel Loot has grown and evolved, now featuring several redemption periods throughout the year. 

It’s all in the spirit of local resilience. “Anything that encourages people to shop locally is a good 
thing.” Greg says, “We’re all in a community. Let’s work to support that community.”

Firmly rooted in the region and looking to future generations, Greg sees the Berkshires as fertile 
ground for entrepreneurial spirit of the youth. “�e Berkshires is a great place to start a business,” 
he says, emphasizing the supportiveness of communities in the region. “If you have an idea, you 
can make it happen here. �e sky is the limit.”

Ward’s Nursery and Garden Center
600 S. Main St, Great Barrington, MA (413) 528-0166

more stories like this one at www.berkshares.org
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news & notes from the region

Modern Mold and Tool Inc. has expanded 
its facilities and operations in Pittsfi eld in the 
wake of the company’s acquisition of a New 
York state-based company, an effort supported by 
both the City of Pittsfi eld and the Pittsfi eld Eco-
nomic Revitalization Corporation (PERC). The 
company’s acquisition of Streamline Plastics, an 
injection molding company based in Bronx, N.Y., 
earlier this year, included the relocation of injec-
tion molding equipment, geared toward industrial 
molding, to the company’s Pittsfi eld operations. 
To facilitate the addition of larger presses, Modern 
Mold converted its current warehouse space in two 
buildings, which have a combined 26,000 square 
feet, to manufacturing. The company also leased 
an additional 16,000-square-foot warehouse on 
Dalton Avenue for storage purposes. According to 
a press release issued by the City of Pittsfi eld, the 
equipment relocation is expected to generate an 
increase in sales and bring an additional 18 new 
jobs over the next three years. Currently, Modern 
Mold has 50 employees. “We are very pleased with 
the support Modern Mold has received from the 
mayor’s offi ce and from the Pittsfi eld Economic 
Revitalization Corporation,” said Chief Operat-
ing Offi cer Tony DellaVolpe. “As we continue to 
execute our growth plans, having a vested partner 
in the City of Pittsfi eld will be critical.” Modern 
Mold, which has been in business since 1950, cur-
rently designs and operates molds for the medical 
industry. The acquisition will allow the company 
to expand into industrial and retail molds, with a 
new customer base that includes companies such 
as Tupperware, Revlon, Bath and Body Works, 
Nabisco and CVS. Earlier this year, the city’s 
Red Carpet Team, which specifi cally focuses on 
business development (June 2017 BT&C), sup-
ported Modern Mold’s application to the state’s 
Economic Development Incentive Program, 
through which the company received $145,000 
in investment tax credits toward this project. “The 
City of Pittsfi eld is thrilled to support to Modern 
Mold’s initiatives as their success demonstrates 
that small-to-mid-sized companies are the fuel that 
powers the city’s economy each and every day,” 
said Mayor Linda Tyer. Jay Anderson, president 
of PERC, said the organization’s support helps to 
ensure businesses have the resources they need 
to move ahead with their business goals. “PERC 
is honored to assist in this $3 million expansion 
right here in Pittsfi eld,” said Anderson, who is 
also president and CEO of Pittsfi eld Coopera-
tive Bank. “Investments like this ring the bell in 
every area of economic development: an increase 
in jobs, increased city tax revenues and a strong 
foundation for continued growth.”

Berkshire Interfaith Organizing (BIO) is 
working with residents of Lee and others to attract 
a new grocery store to replace the former Price 
Chopper supermarket in Lee. When the store 
closed on July 29, concerns were raised about 
lost access to walkable, affordable, healthy food 
for some of Lee’s most vulnerable populations, 
including seniors, immigrants, and those living in 
subsidized housing. BIO, a county-wide commu-
nity organizing group with a social justice mission, 
has reached out to the Golub Corporation, which 
operates the Price Chopper chain, to confi rm the 
company’s willingness to consider offers from 
other food retailers for the downtown Lee property. 
With this confi rmation in place, BIO researched the 
best options for a replacement grocery store, and 
identifi ed ALDI as a top choice, with Price Rite as 
a second choice. Along with town residents they 
are now working to contact these stores directly to 
ask them to consider opening a store in the former 
Price Chopper location. Organizers are inviting 
others interested in supporting this effort to join 
in gathering petitions to demonstrate the need for 
a new store. For more information, contact Jeff 
Lowenstein, BIO organizer, at jeff@biorganizing.
org or 413-854-3491.

The Red Lion Inn has been recognized as 
a “Top Hotel in New England” by Condé nast 
Traveler in its 30th annual Readers’ Choice 
Awards. “It’s an honor to be recognized by the 
readers of Condé nast Traveler, and this award is 
particularly special because it refl ects the opinions 
of our guests,” said Sarah Eustis, CEO of Main 
Street Hospitality Group, owners and operators 
of the historic Stockbridge inn. “This prestigious 
award speaks to the inn’s lasting character and our 
dedicated staff who make it feel like a home away 
from home for our guests.” The Readers’ Choice 
Awards were announced in the November issue 
of Condé nast Traveler. The full list is published 
online at www.CNTraveler.com/rca.

Salisbury Bank has kicked off its 10th annual 
Fill-the-Basket food drive to help local food pan-
tries feed those in need. The bank’s 14 branches, 
including three in southern Berkshire County, will 
collect donations of non-perishable food items 
and household supplies. Cash donations will 
also be accepted. All donated items as well as the 
monetary contributions collected will be donated 
directly to local food pantries serving each area. 
Local pantries are in need of a variety of dona-
tions including: canned goods, cereals, macaroni 
and cheese, cake mix, peanut butter, mayonnaise, 
ketchup, mustard, and tomato sauce. Household 
necessities such as paper towels, diapers, sham-
poo, and soap are also appropriate for donation. 
Fill-the-Basket continues through Dec. 22.

College of Our Lady of the Elms has signed an 
articulation agreement with Berkshire Commu-
nity College (BCC) in which BCC students with 
a minimum cumulative 2.5 grade-point average 
who have earned their associate’s degree in early 
childhood education are guaranteed admission to 
the bachelor of arts in interdisciplinary studies/
early childhood education program at the Elms 
College. This articulation agreement also includes 
other privileges, including admission with junior 
status based on credits, and transfer of credits ac-
cording to course equivalency guides. Through 
this coordinated program of study at both institu-
tions, students may obtain an associate’s degree 
and a bachelor’s degree, as well as required early 
education and care (EEC) certifi cations.

The Berkshire Life Charitable Foundation
has awarded grants totaling $124,360 to 24 lo-
cal organizations that support a broad variety of 
programs for Berkshire County citizens living 
with disabilities. Among the 2017 awards were: 
$12,000 to the United Cerebral Palsy Associa-
tion of Berkshire County, for countywide life 
skills and children’s programming; $12,000 to 
Berkshire County Arc, for its Support for Autism 
Outreach Services; $12,000 to Community Ac-
cess to the Arts, for its Arts In/Arts Out program; 
$10,000 to Berkshire County Regional Housing 
Authority, for its Tenancy Preservation Program; 
and $10,000 to Elizabeth Freeman Center, for 
its expanded Shelter from the Storm project. 
“We remain dedicated to supporting programs, 
services and special initiatives that address the 
many needs that arise when Berkshire County 
residents battle physical or developmental dis-
abilities,” said Alycia Sacco Duquette, second 
vice president and chief compliance officer 
for Berkshire Life Insurance Company of 
America, the foundation’s president. “The need 
is greater than ever for many of these programs, 
and the funds requested this year totaled nearly 
$230,000. We allocated these grants after months 
of reviewing applications, conducting fi eld visits, 
and performing needs assessments. We’re focused 
on supporting people of all ages and serving all 
areas of the county.” Requests for applications 
for 2018 grants may be made to Travis Crouse, 
Berkshire Life Charitable Foundation, at 413-
395-4890 or Travis_Crouse@glic.com.

Berkshire Place has announced that Pittsfi eld 
Medical Associates is now serving as its medical 
team to provide lead physician oversight to its 
residents and patients. Dr. Ellis Fribush is the new 
medical director and Bruce Rosenhein is the lead 
physician’s assistant. “We are fortunate to fi nd 
such a high caliber, energetic, and engaged team 
who have the same high-quality care philosophies 
as Berkshire Place,” said Edward Forfa, executive 
director of Berkshire Place. Berkshire Place is an 
independent, nonprofi t organization that provides 
short-term skilled nursing and rehabilitation care, 
long-term care, outpatient rehabilitation, memory 
care support, comfort care/palliative care, respite 
care and home care services at its residence 
complex at 290 South St. in Pittsfi eld. Pittsfi eld 
Medical Associates is a local, independent practice 
founded nearly 40 years ago. It includes the 510 
Medical Walk-In for urgent care, occupational 
health and minor emergencies. It also has a teach-
ing affi liation with three local physician assistant 
programs. Fribush, a cardiovascular specialist, 
has been practicing medicine since 1959 and is 
highly regarded for his knowledge, expertise and 
compassion. Rosenhein has 17 years of experience 
as a physician’s assistant and specializes in internal 
medicine. These two individuals will take the lead 
in providing regular rounds for patients and provide 
medical oversight - including policy review, care 
recommendations, and quality assurance.◆

Lenox
schoolhouse
apartments

� e Berkshires’ Newest
55+ Community is
NOW LEASING!

STARTING PRICES:

Studios: $594
One Bedrooms: $898

(Income Guidelines Apply – Call for Details)

All Utilities Included*
*with the exception of phone & cable

• BRAND NEW INTERIORS
• FITNESS CENTER

• BUSINESS CENTER
• RESIDENT LOUNGE

• PLANNED RESIDENT ACTIVITIES

www.LenoxSchoolhouse.com
(413) 551-7641

Make a 
great impression 
every time a 
customer calls.
Even when you can’t answer the phone, 
our virtual receptionists let your 
customers know you care.

(800) 367-7243    BerkshireCommunicators.com

BUSINESS OPPORTUNITIES
leNoX – Well-established business property with modern spacious 
owners apartment, 4,000 sq. ft., full liquor license, 4 acres. $850,000.

pittSField, dalton avenue – Four-family, excellent condition, 
separate utilities. Live free on rental income. $175,000.

CeNTrAl BerKSHIreS – Restaurant, profi table, long history, full  
liquor license. Owner will fi nance. $75,000.

eASTerN NeW YorK (near Jiminy peak) – Fully equipped restaurant 
on 1.6 acres. $299,500.

lIBerTY INVeSTMeNT GroUP
413-442-8974

PITTSFIELD
MILL BUILDING
OFFICE SPACE

Contact: Lisa Noyes at ALNASCO
413 448 8287 • Lisa@ALNASCO.NET

WWW.ALNASCO.NET

Contact: Lisa Noyes at ALNASCO
413 448 8287 • Lisa@ALNASCO.NET

WWW.ALNASCO.NET

Newly renovated, great light, 
height, brick, maple floors. The 

2,400 sq. ft. and 1,100 sq. ft. 
spaces can be combined. Will 

build out to suit if desired.

A well-maintained property owned
and operated by the Nash family for over

60 years. We keep our tenants happy!
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placeMARKET

By John Townes
After regularly traveling to and from the 

southern Indiana/northern Kentucky area 
for two decades, Anthony Pedolzky has es-
tablished a new Great Barrington handmade 
furniture business that is also slated to provide 
sales space for other artisans.

The business, Rustic Works, opened in 
April in the former site of Jack’s Country 
Squire at 316 Main St. in downtown Great 
Barrington.

Rustic Works (413-645-3053) sells 
handmade furniture and other home items 
produced here and in a shop in Louisville, 
Ky. The products are made by SLAB, a 
woodworking and renovation business that 
Pedolzky and his brother Johann operate.

“I live in Pittsfield and got tired of going 
back and forth to Louisville so often,” said 
Pedolzky. “This area is a great potential 
market for our products. So we decided to 
establish a retail outlet here.”

SLAB specializes in combining repur-
posed wood, metal and other elements from 
reclaimed salvage materials to create unique 
furniture and other items.

“Our style can best be described as rustic 
industrial and farmhouse,” explained Ped-
olzky. “They appeal to people who want to 
add an eclectic piece to their home. They 
work well in either a traditional or contem-
porary setting.”

Their furniture includes tables, counter-
tops, cabinets, headboards, tables, chairs and 
other items. They also manufacture smaller 
items such as cutting boards, bowls and 
decorative accents.

“For example, we used the metal base of 
an old sewing machine with repurposed wood 
to create a table,” explained Pedolzky.

Rustic Works also carries leather goods 
and other home furnishings from other 
suppliers.

Jack’s Country Squire closed in October 
2016 after the passing of its owner, Susan 
Pevzner. The Pedolzky brothers are leasing 
the 4,000-square-foot, two-story space from 
a realty trust that represents that family.

Pedolzky said his original goal was to 
rent a smaller retail space and use another 
location for a workshop.

They had a pending arrangement for a 
retail space in Lenox, but when the owner 
cancelled the deal at the last minute, Pedolzky 
had to quickly find another site. That led to 
the downtown Great Barrington space.

“It included more room than we needed, 
but it’s one of the best retail sites in Great 
Barrington,” he said.

Because the space is significantly larger 

than their anticipated needs, that led to the 
idea of opening up sections to other artisans 
as a form of co-op retail space. Potential ten-
ants include glass artists, metal workers and 
other crafters and artisans, who will be able 
to display and sell their products there.

Pedolzky explained that originally the 
idea had been to lease workshop space in the 
store’s basement level to other artisans, who 
would also be able to display their work for 

sale. As he went through the permitting and 
review process for those plans, he learned 
that building and fire code regulations would 
have required the entire five-story building 
(not just their leased space) to be fitted with 
sprinkler systems.

“There was no way we could do that, so 
instead we focused on providing retail space 
for other artisans,” he said. 

Under this plan, the street-level space at 
Rustic Works is dedicated to the Pedolzkys’ 
own products and merchandise. A portion 
of the lower level is set up as their local 
workshop (some work is also done in their 
Louisville facility).

The rest of the lower level is now being 
offered as sales space for other artisans at a 
cost of $3 per square foot. Pedolzky noted 
that there will also be a 15-percent consign-
ment charge for sales made there.

“We basically wanted to make this space 
available for others to display and sell their 
work at an affordable cost,” he said. “We 

weren’t looking to make a lot of money out 
of doing this, but see it as a way to offset 
some of our costs so we can operate on a 
year-round basis.”

He said the exact number and mix of ten-
ants will depend on demand. The floor plan 
for this section (which former customer’s 
of Jack’s Country Squire will remember as 
the lower shoe sales area) will be flexible, 
allowing artisans to sign on for as much or 
as little space as they need.

Midwest roots
The Pedolzkys grew up in a small town in 

Indiana near Kentucky state line.
Anthony Pedolzky came to this area to 

attend the University of Massachusetts. He 
has lived on the East Coast since then.

“I came here for school, and met my wife,” 
he said. “One thing led to another, and I’m 
still here.” He has resided in Pittsfield on a 
full- and part-time basis for most of that time, 
and considers this his home.

Downtown great Barrington 
shop also serving as display, 
sales site for other artisans

Unique handmade 
furniture featured 
at Rustic Works

Anthony Pedolzky (above) has transformed the former Jack’s Country Squire space in downtown Great 
Barrington into a showcase for an assortment of unique handmade furniture items that are made both on 
site and at a Kentucky-based business operated by him and his brother, Johann. Many of the items feature 
unusual designs and characteristics, such as the natural mineral-stained poplar coffee table shown at right, 
or the 10-foot-long cherry slab shown below that is being transformed by Pedolzky into unique table for a 
conference or dining room. Other items are created from repurposed wood and other materials, including 
bourbon barrels salvaged from a former distillery in Kentucky. The lower level of the shop is divided between 
their own workshop and flexible sales and display space that is rented to other local artisans.

SpecialiStS in reSidential moving & warehouSing. 
locally & worldwide.

Proudly serving The Berkshires for over 90 years.
Quality service • competitive rates
A Family Owned & Operated Business Since 1923

visit our website at www.castinemovers.com

ICC MC73444
US DOT 058227

or Toll Free

1•800•225•8068413•499•4982

24 Hour Monitoring & Emergency Service
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His brother Johann, meanwhile, stayed 
in Indiana and pursued a small business as 
a furniture maker.

The two brothers established SLAB as 
a furniture-making business that also does 
construction projects. Anthony Pedolzky, 
whose background is in sales and market-
ing as well as building, regularly traveled 
back there.

SLAB is based in a space in a former Sea-
gram’s distillery complex in Louisville. It has 
a staff of four people who work in production. 
In addition to a workshop and storage area, 
that site has a small retail store.

They acquire the wood and other materials 
for the pieces from construction and demoli-
tion sites, auctions and other sources.

Their stockpile also includes wood and 
other materials that have been salvaged 
from the former Seagram’s distillery site. 
They use materials such as wood from old 
bourbon barrels as elements of tables and 
other pieces.

“One reason we like doing this is that we 
believe in reusing things as much as pos-
sible,” Pedolzky said. “As a business, we 
don’t waste anything. We also believe in 
that philosophy from a larger environmental 
perspective.”

Rustic Works sells a combination of pieces 
from the facility in Kentucky, and items made 
here. They sell the pre-made pieces in two 
forms: as fi nished furniture, and as basic 
unfi nished pieces.

In addition, Rustic Works can customize 
items or create new pieces to order.

Pedolzky noted that, since the store 
opened, they have been selling more custom 
pieces than anticipated. “One things that has 
surprised me is the demand for custom work 
here,” he said. 

He explained that the tables and other large 
items on display in the store give customers 
an idea of what’s possible, and allow them 
to request specifi c sizes, fi nishes and other 
custom features. However, he added, all fl oor 
items are available for sale.

Under the new business arrangement, 
SLAB and Rustic Works are affiliated 
businesses under one umbrella. They have 
complementary brand identities, with SLAB 
as the manufacturer and Rustic Works as the 
marketing and sales arm.

“We’re basically describing it as SLAB 
products at Rustic Works,” he said.

They have set up a new e-commerce 
website (www.shoprusticworks.com) and 
Facebook page (rusticworksllc) and soon 
will launch a website for SLAB.

Pedolzky described their market as mid-
range to upscale. Furniture prices generally 

range from several hundred dollars to about 
$3,000 for most pieces, with larger or more 
unique items priced higher.

“Our goal is to offer quality work at fair 
prices,” he said. “People tell us our prices are 
reasonable for handmade furniture.”

Business has been steady and growing, he 
said. He added that he plans to hire additional 
staff. They also hope to expand with more 
outlets once they have established the Great 
Barrington store.

“We would like to get to fi ve stores by 
2020,” he said. “We also have ideas for new 
lines of products.”◆ The Berkshires' ONLY
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By John Townes
A new program called “Eureka!” will 

provide support for young women who 
want to pursue education and careers in the 
fi elds of science, technology, engineering 
and mathematics (STEM).

Eureka is sponsored by the Gladys Allen 
Brigham Community Center in Pittsfi eld 
and its Girls Inc. program. It is initially 
being funded by a $25,000 challenge grant 
from the Berkshire Gas Company/Avangrid 
Foundation.

“So often, girls are given the message 
they aren’t good in math and science,” said 
Kelly Marion, CEO of the Brigham Center. 
“This program will give local girls exposure 
to STEM-related activities to spark their 
curiosity, support their education and show 
them opportunities for their future.”

Eureka will include a combination of 
summer camp, programs during the school 
year, and paid internships.

The Brigham Center has entered into a col-
laborative partnership with Berkshire Com-
munity College (BCC) and Massachusetts 
College of Liberal Arts (MCLA), which will 
provide facilities and programming. It will 
also develop relationships with employers 
and other agencies and organizations.

Eureka is also oriented to helping young 
women overcome other barriers to their 
educational progress. Many participants 
may be the fi rst generation in their families 
to pursue higher education.

“It’s geared to girls from diverse back-
grounds, including minorities and lower 
income households,” said Marion. “The 
participants will include girls who have an 
interest in math and the sciences, but have not 
yet achieved high grades in those subjects.”

Eureka is a multi-year program of pro-
gressive learning experiences in STEM-
related activities for female students entering 
eighth grade and continuing through their 
senior year of high school. The program 
incorporates hands-on learning experiences, 
activities in science, health care, computers, 
robotics and other areas.

They will also interact with women and 
men currently involved in STEM careers. 
“There will be elements of mentoring,” 
said Marion.

She noted that, in addition to its STEM 
focus, Eureka will include complementary 
activities in healthy living, fi nancial literacy 
and other programs to foster educational, 
professional and personal development and 
confi dence.

An overall mission of Girls Inc. is to 
empower girls to succeed by providing 
trusting mentoring relationships, a girls-only 
environment, and research-based, hands-on 
programming. Its basic goals include helping 
girls to achieve healthy lives, succeed aca-
demically and acquire the life skills needed 
to prepare them for adulthood.

Family engagement
Participants in Eureka will become mem-

bers of Girls Inc., which will give them the 
opportunity to participate in the organiza-
tion’s other programs as well.

“We also will be engaging with their fami-
lies to encourage them to support these goals, 
and learn how they can help to fi nd ways to 
make college and a STEM career a reality,” 
said Marion. “It’s about immersing the girls 
and their families in opportunities.”

She added that it is also a form of workforce 
development. She noted that there are many 
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employers who are in STEM industries, or 
have positions that require workers with 
those skills in the region.

“The participants will be encouraged to 
see that there are many 
educational and career 
opportunities in the 
Berkshires, and that 
they can have fulfilling 
and rewarding STEM 
jobs right here,” said 
Marion. “Ultimately, 
this will add to the 
skilled workforce for 
employers. It is also 
one way to address the problem of population 
decline in the Berkshires.”

Eureka is a research-based component of 
the Operation SMART program designed by 
the national Girls Inc. organization. Girls Inc. 
of the Berkshires will become one of only 19 
affiliates throughout the Girls Inc. network 
of 1,400 sites in 400 cities in North America 
to offer the Eureka program.

“We had wanted to bring this program 
to Berkshire County, and the grant from 
Berkshire Gas Company/Avangrid Founda-
tion made it possible to do that,” said Marion. 
“But to keep it going, we will have to raise 
additional finds on an ongoing basis.”

Girls Inc. will continue to explore ad-
ditional funding sources and will conduct a 
local fundraising campaign.

Building interest and confidence
Participants will enter the program as they 

go into eighth grade. The students who start 
at a particular year will participate together 
throughout the program. Marion said the 
goal is to gradually add new participants 
each year, to eventually have approximately 
100 participants at a time in various phases 
of the program.

Eureka is designed to address several chal-
lenges that have been identified as obstacles 
to having more females in STEM education 
and careers.

The program’s statement of purpose notes 
that, without intervention, girls’ interest 
and confidence in STEM areas can begin to 
wane as early as elementary school. Between 
fourth and eighth grade, more girls than boys 
begin to turn away from science, technology, 
engineering and math.

This makes it critical to engage girls in 
middle school before they begin making 
selections for the high school classes they 
need to pursue STEM careers.

According to a Girls Inc. information sheet 
on Eureka, the issue is not just about curiosity 

in the subject matter, but also confidence in 
the skills needed to do the work. For girls, 
building self-assurance in their abilities in 
STEM areas early in their education is key, 

as is ongoing reinforce-
ment throughout high 
school.

Eureka will include a 
variety of programs and 
activities, including 
hands-on, untimed and 
ungraded opportunities 
for guided exploration 
and skills and knowl-
edge building.

A core will be a four-week intensive 
summer camp on the campuses of BCC and 
MCLA. Participants will attend this for their 
first two summers in the program. The initial 
camp will take place in July 2018.

“At the camp, participants will spend 
50 percent of their day on STEM-related 
activities and experiences,” said Marion. 
“Another 25 percent will include activities 
related to personal growth and development. 
The other 25 percent will be swimming and 
other sports.”

In addition, there will be regular educa-
tional and experiential programs and activi-
ties during the school year. This will support 
and augment their academic studies. Older 
girls will subsequently participate in paid 
internships in STEM-related professions.

Eureka will also assist participating students 
and their families with the process of preparing 
and applying for college, and financial plan-
ning to make it possible. That will include 
budgeting, and identifying scholarships and 
other sources of financial assistance to help 
cover the cost of higher education.

Marion said that a staff person will oversee 
the program on a full-time basis.

The Brigham Center (413-442-5174) and 
Girls Inc. are located in Pittsfield, and the 
majority of students in Eureka are expected to 
come from the central Berkshires. However, 
the program is also open to girls from other 
parts of the county.

Potential participants will be identified 
by the Brigham Center, local schools, and 
other organizations and agencies. They will 
begin accepting applications in the spring, 
in preparation for the first summer session 
in 2018.◆
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Berkshire Health Sys-
tems has announced the 
appointment of Joseph 
Yared, a urologic surgeon, 
to the medical staff of 
Berkshire Medical Center 
and the physician staff of 
Urology Professional Ser-
vices of BMC, where he 
is accepting new patients 
in need of urology care. 
Yared received his medical 
degree from the University of Vermont College of 
Medicine, and completed his residency in Urology 
at Dartmouth Hitchcock Medical Center.

David Carlson has 
joined Isgood Realty in 
Great Barrington as a new 
agent with the agency. A 
graduate of Monument 
Mountain Regional High 
School, Carlson returned 
to the Berkshires after 
attending college out of 
the area. He brings over 
20 years of experience 
in human services, along 

with a year-and-a-half of working in the southern 
Berkshire real estate market, to his new position.

Kim McMann has been named executive 
director of the Berkshire Food Project, which 
among other activities serves a free lunch to all 
from noon to 1 p.m. every weekday at the First 
Congregational Church in North Adams. She 
succeeds longtime director Valerie Schwarz, 
who retired in September. McMann previously 
coordinated Target Hunger North Berkshire 
from 2007 to 2011 and then worked for a year 
at BCAC. Most recently she has been providing 
training and technical assistance to community 
action agencies across New York.

Shire City Herbals, 
makers of the apple ci-
der vinegar-based health 
tonic Fire Cider, has hired 
Kimberly Allardyce as 
vice president of business 
development, where she 
will oversee the strategic 
direction and revenue 
goals of the company’s 
wholesale and direct-to-
consumer sales channels. 
Allardyce, a wellness executive with over a decade 
in the yoga and wellness space, brings extensive 
experience to her new role, having developed 
revenue generating wellness programs for several 
high-level clients.

Southwestern Vermont Medical Center’s Ex-
pressCare in Bennington has welcomed Physician 
Assistant Jonna Racela. For the past 20 years, 
Racela has worked at several area practices, 
including Williamstown Medical Associates in 
Williamstown and Berkshire Medical Center 
in Pittsfield. She also worked as an emergency 
medical technician. Racela is certified by the 
National Commission on Certification of Physi-
cian Assistants and is a member of the American 
Academy of Physician Assistants.

Community Health 
Programs (CHP) has 
added three health care 
providers to its medical 
and dental network in 
the Berkshires. Claire 
Horth ,  MD,  fami ly 
medicine physician, has 
joined the primary care 
team at CHP Community 
Health Center in Great 
Barrington. She brings 
a particular interest in preventive medicine, 

adolescent and women’s 
health. Gina Nickels-
Nelson, family nurse 
practitioner, has joined 
the primary care team at 
CHP Berkshire Pediat-
rics in Pittsfield. She has 
specialized in pediatric 
urgent care and wellness 
care, and is currently 
completing her doctor of 
nursing practice degree 

at the University of Texas at Tyler. Elwira 
Tyra, DDS, has joined 
the dental staff at CHP 
Neighborhood Dental 
Center in Pittsfield. A 
resident of Connecticut, 
she recently completed 
her general practice den-
tal residency at CHP 
through Berkshire Medi-
cal Center’s residency 
program.
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Paul Thayer has been 
hired as restaurant man-
ager at Eat on North, the 
signature restaurant of 
Hotel on North in down-
town Pittsfield. Thayer 
was with The Williams 
Inn in Williamstown for 
the past three years, most 
recently as director of 
food and beverage. Prior 
to the Williams Inn, he 
was the maitre d’ hotel at Cranwell Resort in 
Lenox. In his new position, Thayer will collaborate 
with Executive Chef Ron Reda to lead the food 
and beverage team, while managing all facets of 
restaurant and banquet operations.

Ellen Sutherland, assistant to the superin-
tendent of North Adams Public Schools, has 
joined Northern Berkshire United Way’s board 
of directors. She will serve a one-year offi cer 
term as campaign vice president. In addition to 
Sutherland, organizational offi cers include: Jason 
Dohaney, MountainOne, president; Theresa 
Smith, Massachusetts College of Liberal Arts, fi rst 
vice president; Tim Burdick, Adams Community 
Bank, vice president, allocations; Aaron Gordon, 
Williams College, vice president, fi nance; Rich 
Weisenfl ue, BFAIR, vice president, community 
needs; Maureen Baran, Adams Community 
Bank, vice president, marketing; and Amy Gir-
oux, Adams Community Bank, past president.

Berkshire Hills Bancorp Inc., parent company 
of Berkshire Bank, has announced the addition 
of three new leaders to the bank’s established 
team in the Greater Boston area: Paul Kelly, 
regional president, Boston and Worcester; Doug 
MacLean, senior vice president, commercial 
real estate market executive; and Susan Yahn 
DiPinto, senior vice president, private banking. 
Kelly joins Berkshire from People’s United Bank 
where he was regional market president for cen-
tral Massachusetts. Prior to that he was market 
leader in Boston for Santander Bank. MacLean 
joins Berkshire Bank from Key Bank where he 
served as the New England market executive of 
First Niagara Bank, which Key acquired in 2016. 
DiPinto joins Berkshire Bank with 30 years of re-
lationship management and leadership experience, 
most recently with Boston Private Bank.

Four new members have been appointed to 
the board of trustees at Hancock Shaker Village: 
Lisa Cushman, Carina Liebeknecht, Maureen 
Jerome, and Harlow Murray Jr. This brings the 
total number of trustees serving the museum to 
15. Board offi cers are: Richard Seltzer, chair; 
Mary Rentz, co-vice chair; Ronald Walter, co-
vice chair; Eric Prouty, treasurer; and Elizabeth 
Cleary, clerk.

Jayne Bills has joined 
Berkshire Money Man-
agement as the firm’s 
compliance offi cer. A vet-
eran of Citigroup Trea-
sury, Bills will be tasked 
with effectively com-
municating Berkshire 
Money Management’s 
ethics principles and 
compliance regulations 
to the Securities and 
Exchange Commission and to the fi rm’s client 
community.

The Emergency Department at Southwestern 
Vermont Medical Center (SVMC) has welcomed 
Trevor Neal, MD. With this appointment, Neal 
also joins the Dartmouth-Hitchcock Putnam 
Medical Group. Neal is certifi ed by the American 
Board of Internal Medicine and is eligible for 
certifi cation by the American Board of Emer-
gency Medicine.

Berkshire Health Sys-
tems has announced the 
appointment of Kevin 
Quiusky, MD, to the 
medical staff of Berkshire 
Medical Center and to 
the physician staff of the 
BHS Kidney Disease 
and Hypertension Center, 
where he is accepting new 
patients in need of renal 
care. Quiusky is board 

certifi ed in internal medicine and was fellowship 
trained in nephrology at the University of Mas-
sachusetts Medical School. He provides care at 
the Renal Dialysis Centers operated by Berkshire 
Medical Center in Pittsfi eld and the North Adams 
Campus of BMC.◆
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By Brad Johnson
With a revamped organizational structure 

and enhanced capabilities, the Berkshire-
Works One-Stop Career Center also finds 
itself with new leadership.

However, the person now at the helm, 
Melanie Gelaznik, is no stranger to the orga-
nization and its mission. In fact, she is among 
the longest serving of its staff, with nearly a 
quarter century of service that includes two 
recent stints as interim director.

While those opportunities to serve as in-
terim director came about through unforeseen 
and unfortunate events – the abrupt dismissal 
of one newly hired director four years ago, 
and the untimely passing of her immediate 
predecessor earlier this year – Gelaznik 
sees her recent elevation to director on a 
permanent basis as a reflection on both her 
own qualifications and the evolution of the 
agency she has worked at since 1993.

“I had considered applying [for the direc-
tor’s position] earlier, but I wasn’t sure it was 
the right time for me,” she explained.

Her perspective on that changed with the 
recent transformation of BerkshireWorks 
from an organization overseen and adminis-
tered by the city of Pittsfield into a stand-alone 
nonprofit entity of its own. That entity, known 
as Berkshire Training and Employment Inc., 
is overseen by a 13-member board of direc-
tors drawn from throughout the Berkshire 
community.

Gelaznik explained that this organizational 
change was driven by her predecessor, Ken 
Demers, who served as executive director of 
BerkshireWorks from 2015 until his unex-
pected death this past June. “Ken took on the 
process of making us a stand-alone nonprofit 
entity,” she said. “He wanted us to be able 
to apply directly for grants and funding and 
to be our own organization.”

While it has always been a countywide 
organization, BerkshireWorks previously 
operated administratively under auspices of 
the City of Pittsfield. Under this arrangement, 

the city was technically responsible for ap-
plying for and administering funding from 
federal and state sources for the agency and 
its programming and services.

“All of our services are geared toward em-
ployment and training,” 
said Gelaznik, noting 
that the major source 
of funding for these 
programs has been the 
federal government 
through the Workforce 
Investment Opportunity Act. Funding also 
comes from state-level sources.

With the establishment of Berkshire Train-
ing and Employment Inc., the organization 
now has a direct hand in applying for and 
administering its funding. “It allows us to 
take the responsibility to apply for funding 
on our own,” said Gelaznik. “It streamlines 
our processes and gives us one less layer of 
bureaucracy to deal with.”

The change to being a stand-alone agency 
also affected the process by which the execu-

tive director’s position is filled. Previously, 
the director was appointed by the mayor 
of Pittsfield as part of the city’s oversight 
responsibility for the agency.

That responsibility is now handled by 
the Berkshire Training 
and Employment Inc. 
board, which is also the 
reporting authority for 
the director. “I like the 
idea of reporting to a 
board,” said Gelaznik. 

“It makes more sense to have them oversee-
ing what we’re doing.”

In terms of measuring the effectiveness of 
BerkshireWorks and its programs, however, 
there is another player involved: the Berkshire 
County Regional Employment Board Inc. 
(BCREB), whose basic mission is to provide 
leadership for workforce development in 
Berkshire County by aligning education and 
training with local labor market needs.

“Our performance is what drives our fund-
ing, and BCREB is responsible for evaluating 

our performance,” said Gelaznik. “It’s a valu-
able service that they provide to us.”

That performance revolves around the 
basic but vital process of facilitating con-
nections between job-seekers and local 
employers with positions to fill. Gelaznik 
explained that this means working with – and 
providing services to – those on both sides 
of the employment equation.

On the job-seeker side, BerkshireWorks’ 
key constituencies include dislocated work-
ers, at-risk youth, low-income adults and 
veterans. “A lot of what we have to do for our 
job-seekers is to help them realize their trans-
ferable skills,” said Gelaznik. “It’s always an 
interesting experience as people’s eyes open 
and they begin to see the possibilities.”

She said it is also important for the orga-
nization to work effectively with local em-
ployers. “We are concentrating on building 
up our portfolio of businesses seeking our 
placement services,” Gelaznik said. “That 
means strengthening our relationships with 
businesses we are already working with, 
and getting out there to other area busi-
nesses to let them know what services we 
provide and show them that our services 
are user-friendly.”

Career center model
Gelaznik’s own arrival at BerkshireWorks 

came in 1993 as a result of her own dislocation 
from her job as a trainer with the former GE 
Ordnance operations (now General Dynam-
ics) in Pittsfield.

At that time, the organization was known 
simply as the Berkshire Training & Employ-
ment Program (BTEP). Although providing 
related services, BTEP operated separately 
from the local office of the Massachusetts 
Division of Career Services (DCS).

“I started in management information 
systems and grew into the position of man-
ager of program operations in 1999,” said 
Gelaznik.

That year also saw the transition of BTEP 
and DCS operations into a one-stop career 
center, known as BerkshireWorks. “This is a 
national model that was a very new concept at 
that time,” said Gelaznik, noting that the goal 
was for the Berkshire County service area to 
see BerkshireWorks as a one-stop center for 
employment and career resources.

“It took a lot of team building, but once 
everybody bought into it and saw the benefits, 
it became really successful,” she said.

Since then, BerkshireWorks has operated 
as a partnership between BTEP and the state 
DCS, providing access to a comprehensive 
system of employment-focused programs and 
services for businesses, job seekers, workers, 
and employers.

Although based in downtown Pittsfield 
in offices at 160 North St., BerkshireWorks 
serves all 32 cities and towns in Berkshire 
County. To facilitate access to its services, Ge-
laznik noted, the organization has extended 
its physical presence to other parts of the 
county in recent years. This includes satellite 
operations on Mondays at City Hall in North 
Adams, and on Wednesdays at Berkshire 
Community College’s South County Center 
in downtown Great Barrington.

With the recent formation of Berkshire 
Training & Employment Inc., Gelaznik 
serves as executive director of both that 
entity and BerkshireWorks. The staffing at 
BerkshireWorks also continues to reflect 
the partnership arrangement between the 
BTEP and DCS operations. Gelaznik noted 
that there are currently 19 staff members at 
the one-stop career center, six of whom are 
employed directly by the DCS.

While acknowledging that the behind-
the-scenes organizational aspects can seem 
overly complex to those outside the system, 
Gelaznik said those complexities should 
be transparent to anyone utilizing the ser-
vices and resources that BerkshireWorks 
provides. 

“We want our customers to see us as a 
one-stop career center,” she said. “We are 
all working together, and we are committed 
to providing user-friendly programs and 
services to employers and job seekers.”◆
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After serving twice as interim director in recent years, Melanie Gelaznik is now leading BerkshireWorks 
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Dance lessons just part of  
picture at Berkshire salsa

By John Townes
Berkshire Salsa is spicing up the region’s 

dancing and social scene.
Located on the lower level of Crawford 

Square at 137 North St. in downtown Pitts-
fi eld, the dance studio offers lessons in Salsa 
and other Latin American and Caribbean 
dance styles such as Bachata, Rueda de 
Casinoas, Latin Fusion and others.

It also has fi tness classes in Zumba, Mixxed-
Fit, and Core de Force (a fi tness program 
inspired by mixed martial arts). In addition, 
Berkshire Salsa offers unique specialty classes 
such as belly dancing, and classes for very 
young hoofers, including Salsa Babies, Salsa 
Tots, Hip-Hop Tots and Ballet Tots.

Owner Alan Franco said that Berkshire 
Salsa (413-464-1969 or berkshiresalsadance.
com) is an outgrowth of lessons that he started 
teaching at various locations.

“I saw an ad looking for an instructor to 
lead a Salsa class at 2 Flights Up in Dalton,” 
said Franco, referring to a multipurpose 
dance, social and game center in the Union 
Block on Main Street. “I answered the ad 
and started teaching there, and the whole 
thing exploded.”

He also taught lessons at other facilities 
in the area, and at local schools.

In April he launched Berkshire Salsa 
Dance Studio in a space in Crawford Square 
that was most recently a hip-hop studio, and 
was originally a nightclub.

Franco said that the business, which cur-
rently has about 60 students, has been expand-
ing. It initially had three part-time instructors, 
and is adding four more in October.

“We’re also expanding our offerings, 
including 10 new lessons and more fi tness 
sessions,” said Franco.

In addition to classes, the business spon-
sors social dances. These include a one-hour 
introductory lesson, followed by an evening 

GETTiNGstarted spotlight on new business ventures

of dancing and socializing. They are held at 
Berkshire Dance Studio and at other loca-
tions in the region.

“They’re a chance to dance in real-life 
scenarios,” said Franco. “People have a great 
time and quickly make new friends.”

Franco was born in Mexico City. He noted 
that many members of his family are danc-
ers, and dancing has been a passion of his 
since he was 15.

For 10 years he was a dancer, choreog-
rapher and entertainment director at beach 
resorts in Mexico, Central America and the 
Caribbean.

Franco, who has a bachelor’s degree in 
information technology from the Univer-
sity of Guadalajara, came to the Berkshires 
in 2010, where he has worked as a digital 
marketing consultant.

In the spirit of Salsa, his motivation for 
moving here was romance. His wife, Melissa, 
is a native of the Berkshire hilltown of Peru. 
She works with him at Berkshire Salsa, and 
is a certifi ed instructor in Core de Force.

They originally met in 1995, when he was 
working at a resort hotel in Mexico and she 
was a guest. They struck up an acquaintance 
that deepened into a long-distance relation-
ship. “We fell in love with each other and com-
municated the old-fashioned way, through 
letters,” said Franco. “That was in the days 
before social media became popular.”

However, after several years, they drifted 
apart and lost contact.

“Then in 2008, we reconnected on Face-
book,” said Franco. “The relationship grew 
from there, and I eventually moved to the 
Berkshires.”

The couple have seven children, including 
four from previous marriages, and three they 
have had together.

“Hot Latin dance”
Salsa is a term that refers to a combination 

of dance forms. There are different variations 
and styles, but they are characterized by a 
common basis in lively complex rhythms 
and similar basic movements.

It is rooted in music and dance styles from 
Cuba and Puerto Rico and other localities in 
Latin America and the Caribbean. Salsa also 
refl ects the historic African infl uence in the 
Caribbean and European dances brought to 
the region.

“The term Salsa basically means ‘hot Latin 
dance,’” Franco said. “Salsa is also the name 
of a spicy sauce, but the specifi c origins of 
where it became a dance term are diffi cult to 
identify. It has become a general name that 
includes eight styles of dance from different 
sections of Latin America and the Caribbean 
that are very similar.”

Contemporary Salsa emerged as a popular 
dance form in New York City in the 1960s 
and ’70s, he said.

“It’s the product of different cultures 
mixing in the streets of New York,” said 
Franco. “People would gather in the streets 
with instruments like congas and cowbells, 
and they would dance. Later, bass guitar 
was added.”

These informal gatherings evolved, and 
Salsa entered popular culture as a style of 
music and dance. It subsequently become 
one of the most popular forms of Latin dance 
in the world.

Franco noted that the base of students at 
Berkshire Salsa is diverse, including single 
adults, couples and children. “In the summer 
we’ve also had classes that were attended by 
students at Tanglewood,” he said.

He is shifting the pricing strategy for 
lessons.

“People have the option of a walk-in fee 
for individual classes,” he said. “But many 
people attend classes regularly, so we’re shift-
ing more to a membership model. Members 
can take as many classes a month as they 
want, which is a lower price than taking a 
class once a week would be.”

Walk-in rates for individual classes are $15 
for individuals, $25 for couples or $10 for 
youth and seniors. Packages of eight lessons 
are also available.

Memberships at Berkshire Salsa vary in 
price, with discounts available for longer 
commitments. Individual memberships 
range from $75 on a month-by-month basis 
to $55 for a 12-month commitment (paid 
monthly). The rates for couples are $110 
and $88. There are also family member-
ships. Additional discounts are available 
for pre-paid memberships, and for seniors 
and students.

The socials, which are held at the Berkshire 
Salsa Studio and at other locations, are 
$10, which includes an optional pre-dance 
class.

In response to its popularity, Franco said 
that he is currently searching for a larger 
location for Berkshire Salsa.

“We’d like to have a location with the abil-
ity to hold larger classes and social events,” 
he said, adding that he hopes to move the 
business to a larger space by early 2018.◆

Alan and Melissa Franco (joined here by their 20-month-old daughter Zyanya) are seeing a strong response 
to the variety of dance instruction and fi tness classes they are offering at Berkshire Salsa, which opened 
in April at Crawford Square in downtown Pittsfi eld. According to Alan Franco, they are already looking for 
more spacious quarters for the studio to allow for larger classes and social events.

Call or email Noel at 413-553-4109 
or noel.henebury@hotelonnorth.com
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Harvey Siegel is 
a senior financial 
advisor with Apella 
Capital. He is based at 
the company’s office 
in Lenox.

MONEY matters

By harvey siegel
We wrote a piece for this business monthly 

20 years ago – we called it the 1997 Rainy 
Day Column. It was meant to remind readers 
that markets move in two directions – down 
as well as up. At that time, the S&P 500 had 
just past the point of tripling in value from 
the end of 1990.

Fast forward a few decades and, again, the 
S&P 500 has more than tripled in value – this 
time from the financial crisis lows reached 
in early 2009. The reminder in 1997 wasn’t 
meant as a warning (the S&P 500 didn’t peak 
until March of 2000). Similarly, its revival 
now isn’t meant to inspire action. 

Rainy day redux
It’s been a rather long time since the stock 

market gave us a good scare. Not since the 
late 2000s has there been an opportunity to 
buy stocks after they lost significant value. 
We’ve had a few dips since, but even those 
were mostly shallow and followed by strik-
ing – often breathtaking – recoveries.   

Stock market declines are a 
historic certainty, if not an 
economic necessity. At that 
point, what the markets do 
won’t matter as much as 

how one behaves.
Given the outsized returns of the past 

eight-plus years, it should not surprise 
that, using most traditional measures of 
valuation, domestic stock markets are 
richly priced. There are arguments to the 
contrary – one being that modest growth 
with low inflation will keep interest rates 
low, providing fuel for continued gains. 
Well, maybe.

The same goes for all the other theories, 
explanations and rationalizations that argue 
for continued good times. Whether current 
conditions reflect a new model for evaluat-
ing market valuations will remain unknown. 
What is known is that valuation methods 
are imperfect, not necessarily enduring, and 
offer few clues as to the timing, magnitude 
and duration of future market returns. Also 
known is that this strong positive period, 
like all others, will end and markets will 
decline.

Stock market declines are a historic cer-
tainty, if not an economic necessity. At that 
point, what the markets do won’t matter as 
much as how one behaves.

That behavior will largely result from 
fear. When markets go up, there is little 
resistance to the notion that they will go up 
forever. When markets fall, one presumes 
catastrophe.

We’ll deal here with irrational fear. 

We’ll assume our investor’s investments 
are diversified and within a suitable finan-
cial risk tolerance. Most important, we’ll 
assume withdrawals are not substantial 
and will not become so in the near future. 
Regardless, many investors matching 
these assumptions will decide a decline 
is too painful and will panic out of their 
stocks – or worse, sell in anticipation of 
an impending calamity.

Our investor’s stock holdings should 
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Reminder about 
market dynamics 
bears repeating

remain a consistent portion of investments 
regardless of what the market does or what 
they think it might do. If a temporary re-
duction in capital won’t change your life, 
stay the course and let heirs worry about 
market risk.

The rules for creating wealth in the stock 
market have not changed. The first require-
ment has apparently been satisfied – you 
bought. The second is to recognize that losses 
are made by investors, not markets.

 A temporary decline in a diversified stock 
market is just that – temporary. The only bad 
news in a decline is for those who will be 
tempted to turn a temporary decline into a 
permanent loss by selling.

So, for now, tape this column to the refrig-
erator door. Save it for a rainy day. Should 
the time come when you are tempted to turn 
a temporary decline into a permanent loss, 
take it out and read it again.◆
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ON ThE record

BNRC is a leading land conservation 
organization in Berkshire County. It oper-
ates as a land trust, and pursues a variety 
of activities to protect scenic open space 
and forests, public access to the outdoors, 
and the environmental quality of the 
Berkshires.

It owns and manages 10,000 acres of 
preserved land at over 50 sites in the coun-
ty, most of which are open to the public for 
hiking, recreation or simple relaxation for 
free. It also manages another 11,000 acres 
of conserved land for other owners. BNRC 
has also assisted the state government on 
the conservation of 15,000 to 20,000 acres 
of public land.

As a land trust, BNRC works with indi-
vidual property owners to arrange dona-
tions of land, conservation easements and 
other preservation strategies. In addition, it 
assists and provides expertise to state and 
local governments on acquisition of public 
land and development rights.

BNRC was formed in 1967 by the late 
Donald Miller, the former publisher of the 
Berkshire eagle, and George Wislocki, 
a conservationist and preservation ad-
vocate who served as the organization’s 
president until 2002. Miller recruited a 
board comprised of area business leaders, 
notably including Fred Crane, an execu-
tive at Crane & Co., who became BNRC’s 
second chairman in 1972.

Among its early projects was Brattle-
brook Park in Pittsfield, Gould Meadows 
in Stockbridge, and land on Yokun Ridge, 
including the Olivia’s Overlook trailhead 
overlooking Lenox and Stockbridge. It 
has subsequently acquired – through gifts 
and purchase – many other conservation 
properties throughout the Berkshires.

Tad Ames joined the BNRC staff in 
1990. He was appointed by the organiza-
tion’s board  to succeed Wislocki as presi-
dent in 2002. A native of Oregon, Ames 
was a professional journalist when he 
moved to the Berkshires in 1986 to work 
at the Berkshire eagle. He is former chair-
man of the state Board of Environmental 
Management, and currently serves on the 
board of directors of 1Berkshire.

In the following interview, Ames dis-
cusses land protection in the Berkshires 
and the current goals of BNRC.

~
Berkshire Trade & CommerCe: 

what prompted your decision to leave 
your position as director of the Berkshire 
natural resources Council at the end of 
this year?

TaD ames: It made sense in terms of 
the arc of life.

This job has been very rewarding. 
It’s something I believe in, and has been 
extremely soul satisfying. But I’ve been 
here for a long time. I had reached a stage 

of life where I was ready to make a change 
and do something new.It’s also a good 
time for a change at BNRC. It’s best to 
leave a job at a high point. BNRC is in a 
very positive position, and it has a great 
future ahead of it. Change disrupts tem-
porarily, but I’m sure BNRC will thrive 
under a new leader with a fresh perspec-
tive going forward.

BT&C: you previously were a journalist 
with the Berkshire Eagle. what prompted 
you to join the staff of the BnrC?

ames: I was alone when I came to the 
Berkshires in 1986. I spent a lot of time 
hiking and cycling. Those outdoor experi-
ences made me very fond of the natural 
landscape and beauty of the Berkshires.

I also became annoyed when I would 
see open fields and woods being bulldozed 
and built on. It made me realize that nature 
and open land can be lost very easily.

In 1990, I was ready to look outside of 
journalism for a career change. Because of 
my interest in conservation, that seemed 
like a job I could feel good about. I met 
with former president George Wislocki, 
who coincidentally had an unexpected 
opening. I became the organization’s 
second full-time staff member. George 
was an inspired mentor. We had fun, and, 

thanks to our supporters, we were able to 
accomplish great things together. I was 
appointed president by the board when 
George retired.

BT&C: how would you assess the sta-
tus of land conservation in the Berkshires 
today compared to when you first arrived 
in the 1980s?

ames: In 1986 there was not yet a 
widespread grass-roots recognition of the 
importance of preserving the landscape 
and natural beauty that make Berkshire 
County a special place.

BNRC had already been around for 20 
years, and had accomplished a lot. But our 
circle of friends was fairly small. There 
was also a community of hunters, farmers, 
loggers and foresters, and others that was 
based on the use of the outdoors, and they 
supported land conservation. A couple of 
town land trusts had formed. But, generally, 
conserving land was not high on the public 
agenda. It was just beginning to take hold.

The fact that Berkshire County had a 
lot of open land was taken for granted by 
most people. In fact, undeveloped land 
was often considered to be wasted space.

The Berkshires were also going through 
seismic shocks to the local economy, 
with the closing of GE and other losses of 
mainstay industries. So the major concern 
was how the region was going to recover 
from that.

Since then, the benefits of land conser-
vation have become better understood and 
accepted, and support has grown.

BT&C: what do you attribute that 
change to?

ames: It’s been a combination of fac-
tors. The scenic beauty and natural quali-
ties of the Berkshires have been recog-
nized as an asset that enhances our quality 
of life. People value green spaces.

As tourism and culture has grown, the 
natural setting of the Berkshires is also 
seen as an economic resource, rather than 
wasted space. The combination of nature, 
scenery and culture is what attracts people 
to visit here.

The local food movement and agricul-
tural economy have stimulated interest in 
making sure that farmland continues to be 
available.

There is also greater consciousness of 
how fragile the natural environment and 
resources of the Berkshires are. People 
realize that when real estate patterns 
explode, this can all disappear in a hurry if 
we’re not careful.

The effects of uncontrolled sprawl have 
become more obvious. People have seen 
what has happened in other places when 
the land is paved over and overtaken by 
wall-to-wall congestion, endless subdivi-
sions and strip malls. They want to prevent 
that from occurring in the Berkshires.

It’s also been stimulated by broader 
awareness of larger environmental issues, 
and the importance of maintaining healthy, 
sustainable ecosystems. That includes 
protecting forests, farmland, watersheds, 
wildlife and plant habitats, and the natural 
features that prevent floods, permit natural 
adaptation to climate change, and give us 
other necessary benefits.

BT&C: over the last 30 years, 
Berkshire County has been subject to sev-
eral boom-and-bust cycles in real estate, 
which has caused fluctuations in the level 
of interest in preservation. also, the popu-
lation of Berkshire County has been de-

BNRC’s Tad ames
continued from page 1

Tad Ames stands at the Hoosac Range trailhead near the Western Summit in North Adams. The acquisition 
and preservation by BNRC of several hundred acres along the Hoosac ridgeline in North Adams and Florida 
allowed for the creation of the 3.1-mile hiking and snowshoeing trail that offers dramatic western views.
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clining in recent decades, which may seem 
to ease development pressure. do you 
believe the support for land conservation 
can be maintained over the long term?

ames: Historically, we’ve done a good 
job in retaining much of our open land and 
forests in Berkshire County. And I believe 
that will continue to be a priority. How-
ever, we have to be more proactive, and 
strategically plan for growth and preserva-
tion of land for the future.

We’ll continue to see development 
pressure for weekend homes and other 
commercial and residential development. 
I also don’t believe the population of 
Berkshire County will continue to decline. 
I think more people will be moving here 
in the future, as the quality of life attracts 
new residents and business, especially if 
we can make technological improvements 
like universal broadband access.

And I have a hunch that, to some de-
gree, there will likely be a shift in popula-
tion from coastal areas because of climate 
change. People will be moving inland to 
escape storm surges and other impacts of 
climate change on the coasts. For most 
that might mean moving 10 or 15 miles, 
but I’m betting some will head for places 
like the Berkshires.

BT&C: Public policy is often cited as 
one reason for sprawl, with traditional 
principles of planning and zoning that 
encourage the spread of development 
over the landscape. do you believe those 
policies have been shifting to become more 
oriented to preservation of open space?

ames: I’d say it’s a mixed picture. Lo-
cal governments have been doing better 
in terms of creating and following open 
space plans and including conservation in 
land-use planning. There is more consen-
sus – within municipal governments and 
among the citizenry of towns – that they 
don’t want to see everything paved over. 
They believe there are aspects of their 
communities that should be preserved.

However, because of the strong tradition 
of home rule in Massachusetts, towns tra-
ditionally are sole masters of their destiny. 
Municipalities tend to look at planning in a 
very localized framework.

Ideally, the Berkshires would have 
strong regional planning that can chart the 
conservation future on a collaborative and 
authoritative basis. This would encour-
age strategic planning in the context of 
the larger region to determine what areas 
are most suited for development and what 
areas should be preserved.

It would consider environmental factors 
that go beyond town boundaries. In addi-
tion to the scenic qualities of the landscape 
and outdoor recreational opportunities, 
this includes such aspects as habitat, water 
quality, and natural factors that prevent 
fl ooding and other problems.

However, I don’t see a bright future for 
regional planning as long as home rule 
continues to be sacrosanct.

On the other hand, towns have been 
taking more collaborative approaches 
to sharing services. Hopefully that will 
inspire them to work on land-use planning 
together too.

BT&C: what is the basic mission and 
role of BnrC, in the context of the overall 
goals we have been discussing?

ames: We have a proactive vision for 
the county in terms of the High Road. 
And we are also a vehicle and a partner by 
which these goals can be achieved.

I would estimate that about 40 percent 
of BNRC’s conservation activities are 
oriented to acquiring and managing land 
for conservation and recreation. We ac-
quire land through purchases or donations 
of properties. We maintain those sites, 
we make improvements such as building 
trails, and – through outreach and outdoor 
experience programs – we encourage 
people to get out on the land.

Another 40 percent of our time is spent 
working with landowners who want to 
keep owning their land but want to see it 
conserved. We help these owners develop 
conservation plans.

The other 20 percent is focused on 
working with state and local govern-
ments. We collaborate with state agencies 
on projects related to public land. We do 
surveys, due diligence studies, and provide 
other services and resources that help state 
agencies move projects forward.

From time to time, we work with 
municipal governments. We advise them 
and help negotiate acquisitions and gifts 

“Ideally, the Berkshires would have strong regional planning that 
can chart the conservation future on a collaborative and au-

thoritative basis. This would encourage strategic planning in the 
context of the larger region to determine what areas are most 
suited for development and what areas should be preserved.”

of land for parks or other public use. We 
write grants and proposals.

BT&C: you mentioned conservation 
plans for private properties. Can you 
expand on that?

ames: In addition to acquiring land 
outright for preservation, there are 
programs that protect land by enabling 
property owners to continue to own their 
land while gaining revenue or tax benefi ts 
by placing restrictions on its use. This may 
include selling development rights to the 
state, or placing conservations easements 
on a property, or designating it as perma-
nent farmland.

This protects important open land that 
would otherwise be developed, even 
though it continues to be privately owned. 
It’s based on what could be called enlight-
ened self-interest. People typically have 
fi nancial needs and goals they need to 
meet, but they also may have an emotional 
connection to their land.

We work with dozens of landowners 
who want to explore this option, looking 
for balance between the market and what 
their heart is telling them, as an alternative 
to simply selling their land outright and 
walking away.

There’s generally more acceptance 
today of exploring conservation agree-
ments as an option in family fi nancial and 
estate planning. A family may be happy to 
get 50 percent of what the land is worth 
if it allows them to keep and preserve the 
property that is their legacy.

continued on next page
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assessors) on four fl oors plus partial basement. 
Parking lot in rear holds 42 vehicles. Full 
commercial kitchen, lots of offi ce space. Large 
open auditorium with 20’ ceilings. Contact Barb 
for more details. (4074B)

OFFICE SPACE WITH RENTAL
Pittsfi eld – $299,900 

Almost 3800 sq. ft. of space with 7 offi ces, 2.5 baths, 
and 1-bedroom apartment. HVAC, natural gas heat 
and hot water. Elegant and charming throughout 
with stained glass windows, ornate fi replaces, huge 
pocket doors, grand staircase, wainscoting and 
hardwood fl oors. Many improvements, full attic. 
MLS 220402. Ask for Barb. (4083B)

413-447-7300 • 413-822-4742
www.BarbHassanRealty.com
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continued from previous page
There are various options. It is possible, 

for example, to place one portion of a 
property under a conservation restriction, 
while other sections can be separated out 
and used as building lots.

We help people to explore the possibili-
ties and go through the process of structur-
ing a deal. If they decide to do it, we will 
manage the conservation restriction.

BT&C: Conservation and development 
issues are sometimes cast as competing 
goals of preservation versus the commu-
nity’s economic and social needs. what 
is the philosophy of BnrC regarding the 
relationship between economic develop-
ment and preservation?

ames: Our goal is to protect the most 
vital open land and ecosystems, without 

ON ThE record
interfering with development in other 
areas of the county.

Our core principle is to integrate land 
preservation with other goals such as eco-
nomic development, housing, commercial 
activity, public services, social needs and 
infrastructure. We don’t acquire and set 
aside land just for the sake of preserving 
it. We consider how and where to preserve 
land for the most beneficial impact.

We are careful to adhere to that. When-
ever we are looking at specific sites, our 
primary question is always: “What is the 
best use of this land for the greatest public 
benefit?”

The answer for many sites may be pres-
ervation. However, in other instances, it is 
more appropriate for housing or commer-
cial development or some other purpose 
instead.

Over the past couple of decades, we’ve 
become more strategic in the land we 
purchase or accept as donations.

BT&C: what is that strategy?

ames: Rather than create little islands 
of conserved land surrounded by develop-
ment, our priority is to concentrate more 
on putting together larger tracts of land. 
When it comes to protecting ecosystems, 
bigger is better. We look at creating green 
corridors to connect these bigger blocks, 
for wildlife and people.

We do own some smaller properties that 
are probably fated to become islands. And 
we also look at key open spaces within de-
veloped areas of town. A so-called “pocket 
park” can be fantastic for a neighborhood. 
Natural areas close to town can be tre-
mendously valuable. We are working with 
Lenox currently in the Undermountain 
Valley on that basis.

We have specific designated criteria for 
sites, such as their importance for wildlife 
habitat, farming, scenic preservation and 
recreational access, and their impact on 
watersheds and other aspect of the ecosys-
tem. We consider properties that meet one 
or more of these criteria.

This strategy also addresses the type of 
sprawl that occurs in Berkshire County. 
Rather than the conventional forms of 
higher intensity development that occurs 
in other areas, sprawl in the Berkshires 
generally occurs as fragmentation.

In this form of sprawl, forests and open 
land are cut up into small lots, and houses 
are built on them on a scattered basis.

This fragmentation has many detrimental 
impacts. It breaks up contiguous open land 
and forests, and separates larger ecosystems 
into small disconnected segments. It cuts 
off different sections of a habitat, which 
affects wildlife and vegetation. It interferes 
with water supplies and natural environ-
mental protections such as flood prevention.

BT&C: BnrC recently launched a ma-
jor initiative called the high road. what 
is that?

ames: The High Road will be a net-
work of trails that link conservation lands 
throughout Berkshire County. It will enable 
people to hike throughout the entire county 
if they choose to, or take shorter walks on 
connecting trails from the center of towns.

It is a collaboration between BNRC, 
other organizations with conservation 
lands, and local governments and private 
landowners. In April, BNRC donors suc-
cessfully completed a campaign to raise 
about $5 million to launch this project.

The High Road will include new and 
existing trails on BNRC land, and we hope 
it will include trails to and across conser-
vation sites that we or other organizations 
own. It will also include additional land 
that will be acquired in the future.

There will also be narrower corri-
dors for trails that will be links between 
these larger areas, and we’ll work to get 
trail connections as close as possible to 
town centers. In addition to sites we may 
acquire, we’ll also be negotiating with 
landowners for easements to allow walk-
ing trails on their property.

Because it is so comprehensive, it will 
take many years to complete. It will be 
phased in, however, with individual sec-
tions open as they are completed. We hope 
to announce the first town-to-town trail 
link later this year.

One thing I’ve learned over 27 years in 
land conservation is that patience is vital. 
We move at the speed of trust.◆

We Appraise
everything real estate

Residential • Commercial  • Industrial 

Business In Place • Subdivisions 

Easements (Permanent & Temporary) 

 Hotels • Motels • Inns
StAte Certified ApprAiSerS:

waynE wIlkInSon .......... #75094
jEff wIlkInSon .............. #75383
MElISSa wIlkInSon ..... #103744

413-662-2227
or online at:

www.wilkinsonappraisal.com

85 church street • north adams, ma

Allendale Shopping Center
Retail & Commercial Space Available

sizes & options to sUit YoUR BUsiness

AllendAle Shopping Center • 5 CheShire roAd • Suite 60 • pittSfield, MA 01201

Convenient free parking • Bus Stop at entrance • flexible lease terms
for leASing inforMAtion ContACt:

glenn langenback • property Manager
Tel: 413-236-5957 • Cell: 413-464-4211 • GLangenback@verizon.net

MovieQuiet Generators
Temporary power without the noise 
or nuisance - for special events, working in 
noise-sensitive environments,  
�lm/video locations.

Limelight Productions, Inc

1-413-243-4950
www.LimelightProductions.com

Natural gas is one of the safest and cleanest burning energy sources available. That’s why it is 
America’s number one fuel choice. Delivering safe, reliable natural gas service to our customers 
is our top priority.

Using your senses
Despite an excellent safety record, natural gas may pose a hazard and has the potential to ignite. 
A natural gas leak is usually recognized by smell, sight or sound.

SMELL A distinctive, pungent, “rotten eggs” odor.

SIGHT  A white cloud, mist, fog, bubbles, blowing dust or dead vegetation.

SOUND  An unusual noise like roaring, hissing or whistling.

What you should do if you suspect a leak

MOVE to a safe environment.

CALL us immediately. We are available to respond 24 hours a day, 7 days a week.

DO NOT strike a match, use telephones, or switch on/off appliances, lights, or even a flashlight 
in the area where you smell natural gas.

Pipeline safety
The natural gas pipeline system is the safest method of transporting energy, and pipelines 
underneath streets play a vital role. While rare, pipeline failures can occur due to corrosion, 
material defects, events of nature, excavation damage and more. We ensure pipeline safety 
through the planning, design, operation, maintenance, inspection and testing of pipelines. And 
we work closely with emergency responders to prepare for and respond to emergencies.

Call Before You Dig (www.digsafe.com)
The greatest risk to underground pipelines is accidental damage during excavation on public and 
private property. To protect natural gas pipelines, the law requires that all contractors – even 
homeowners planning to build a deck, patio or addition – notify Dig Safe at 811 at least two full 
working days before excavating. We will mark our facilities in the area of work, and at no cost.

For additional safety information, 
please visit our Web site

IN AN EMERGENCY, 
CALL BERKSHIRE GAS
1-800-292-5012

Natural Gas Safety: Things you should know...
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Berkshire County real estate transfersREAl estate
The following real estate 
transactions are provided by 
Banker & Tradesman real 
estate data Publishing. only 
properties valued at $75,000 
or higher are included.

AdAms
29 2nd St.
Buyer: Stephen Hakes
Seller: Wade Will +
Price: $124,000
Mortgage: $99,200
Lender: TD Bank
Date: 9/26/17

68 Alger St.
Buyer: Dawn Bombardier +
Seller: Cardonnel JJ Est +
Price: $199,900
Mortgage: $100,000
Lender: Adams Community
Date: 9/14/17

77 East St.
Buyer: Robert Pytko +
Seller: Patrick Alvarez
Price: $236,000
Mortgage: $212,000
Lender: Citizens Bank
Date: 9/1/17

3 Hayer St.
Buyer: Manuel Hernandez
Seller: Peter Solari
Price: $154,700
Mortgage: $138,538
Lender: Academy Mtg
Date: 9/15/17

6 Lincoln St.
Buyer: PNC Bank
Seller: Shawn Mckeever +
Price: $92,660
Date: 9/16/17

15 Notch Rd.
Buyer: Benjamin Wick
Seller: Trimarchi Joan 
Est +
Price: $124,500
Mortgage: $124,500
Lender: Mortgage 
Research
Date: 9/12/17

200 Orchard St.
Buyer: Sara Oneil
Seller: Kimberly Morin
Price: $155,000
Mortgage: $157,575
Lender: Academy Mtg
Date: 9/27/17

6 Powers St.
Buyer: John Murphy Jr +
Seller: Norman Haas Jr
Price: $110,000
Mortgage: $85,000
Lender: Adams Community
Date: 9/1/17

4 Edmunds St. U:M201
Buyer: Donna Loveman
Seller: Thomas Turner +
Price: $162,500
Date: 9/29/17

Becket
211 Beech Tree Ln.
Buyer: Alexander Stevens +
Seller: Scott Miller +
Price: $343,500
Mortgage: $274,800
Lender: Cambridge SB
Date: 9/8/17

29 Birch Ln.
Buyer: Megan Naughton +
Seller: CEJG Investments 
LLC
Price: $155,000
Mortgage: $124,000
Lender: Provident Fund
Date: 9/6/17

152 Greenwater Dr.
Buyer: Amy Hayes
Seller: Edmund Hayes +
Price: $325,000
Date: 9/29/17

45 Lakeshore Dr.
Buyer: Joseph Keaney +
Seller: Lillian Friberg
Price: $140,000
Date: 9/29/17

27 Longbow Lane Cir.
Buyer: Matthew Cutler +
Seller: Lori White +
Price: $235,000
Mortgage: $188,000
Lender: Salisbury B&T
Date: 9/1/17

986 Main St.
Buyer: Eric Twining +
Seller: Charles Alliss +
Price: $105,000
Date: 9/14/17

3417 Main St.
Buyer: Michael Mccaul +
Seller: Kathleen Dubay
Price: $85,000
Mortgage: $85,000
Lender: Seller
Date: 9/11/17

cheshire
Curran Rd.
Buyer: Mountain Stream LLC
Seller: Kenneth Lefebvre +
Price: $100,000
Date: 9/11/17

Curran Rd.
Buyer: Curran Road NT +
Seller: Mountain Stream LLC
Price: $200,000

Date: 9/19/17

10 Hutchinson Ln.
Buyer: Kelly Grogan
Seller: Thomas Crowel +
Price: $240,000
Mortgage: $211,000
Lender: Greylock FCU
Date: 9/15/17

158 S State Rd.
Buyer: PHH Mortgage Corp
Seller: Darlene Brown +
Price: $104,960
Date: 9/12/17

185 School St.
Buyer: Joshua Biggart
Seller: Benedict Beiso
Price: $156,500
Mortgage: $153,664
Lender: Academy Mtg
Date: 9/27/17

clArksBurg
72 Gleason St.
Buyer: Chali Nondo +
Seller: Dennis Bernardi
Price: $225,000
Mortgage: $200,000
Lender: Greylock FCU
Date: 9/29/17

590 River Rd.
Buyer: Aaron Oster +
Seller: Wayne Cahoon +
Price: $135,500
Mortgage: $128,725
Lender: Adams Community
Date: 9/7/17

dAlton
18 Burr Dr.
Buyer: Gregory Brawders
Seller: Winslow Marjorie 
Est +
Price: $158,000
Mortgage: $153,200
Lender: Adams Community
Date: 9/12/17

146 Carson Ave.
Buyer: Jeremy Poulen
Seller: James Dalton
Price: $180,000
Mortgage: $176,739
Lender: Academy Mtg
Date: 9/19/17

66 Depot St.
Buyer: David Carusotto
Seller: Claire Fournier
Price: $148,500
Mortgage: $143,500
Lender: Greylock FCU
Date: 9/19/17

242 High St.
Buyer: Aimee Munday
Seller: Julee Voll
Price: $188,000
Mortgage: $186,868
Lender: Adams Community
Date: 9/15/17

711 Kirchner Rd.
Buyer: Maguerdech 
Pashalian +
Seller: Ann Kuni +
Price: $170,000
Date: 9/1/17

366 Old Windsor Rd.
Buyer: Jinny Chung +
Seller: Duquette FT +
Price: $333,500
Mortgage: $100,000
Lender: Total Mtg Svcs
Date: 9/12/17

120 Raymond Dr.
Buyer: John Gilewicz +
Seller: Domenico 
Suppappola +
Price: $326,250
Mortgage: $261,000
Lender: Quicken Loan
Date: 9/15/17

88 Renee Dr.
Buyer: Jeffrey Arena +
Seller: Aaron Rapoport
Price: $238,000
Mortgage: $190,400
Lender: Greylock FCU
Date: 9/22/17

7 Ruby Ter.
Buyer: Steven Hunt
Seller: Amanda Blaisdell
Price: $86,800
Mortgage: $69,440
Lender: Academy Mtg
Date: 9/22/17

20 Sleepy Hollow
Buyer: Matthew Fontaine +
Seller: Richard White +
Price: $350,000
Mortgage: $332,500
Lender: Trustco
Date: 9/1/17

550 South St.
Buyer: Nicole Diehl
Seller: Glen Reinhold
Price: $174,000
Mortgage: $169,606
Lender: Academy Mtg
Date: 9/29/17

106 Tower Rd.
Buyer: Bryan Sinclair +
Seller: Patricia Stottle
Price: $140,000
Mortgage: $112,000
Lender: TD Bank
Date: 9/6/17

25 Westview Rd.
Buyer: Corey Phillips +
Seller: Edward Cook 3rd +
Price: $425,000

Mortgage: $340,000
Lender: Greylock FCU
Date: 9/22/17

Red Barn Rd. U:110
Buyer: Steven Klepetar +
Seller: Margaret Ward
Price: $375,000
Mortgage: $150,000
Lender: NBT Bank
Date: 9/11/17

Red Barn Rd. U:124
Buyer: Robert Goldner +
Seller: Little Camp NT +
Price: $362,000
Date: 9/15/17

egremont
25 Boice Rd.
Buyer: Richard 
Rosensweig +
Seller: Sheldon Gross
Price: $505,000
Date: 9/29/17

68 Creamery Rd.
Buyer: Briggs Capital Mgmt
Seller: James Chevarie
Price: $195,000
Date: 9/1/17

Egremont Plain Rd.
Buyer: Kifar Zaydee Corp
Seller: David Siegel LT +
Price: $600,000
Date: 9/1/17

276 Hillsdale Rd.
Buyer: Alan Rosmarin +
Seller: Jane Walsh
Price: $605,000
Mortgage: $400,000
Lender: Pittsfield Coop
Date: 9/22/17

68 Lakeside Dr.
Buyer: Peter Goldberg +
Seller: Carole Meringola
Price: $150,000
Date: 9/7/17

16 Millard Rd.
Buyer: Alex Langshur +
Seller: Benita Unger 2014 
RET +
Price: $1,430,000
Date: 9/18/17

28 Pine Crest Hill Rd.
Buyer: Gabriel Riley +
Seller: Tracy Friedman
Price: $865,000
Date: 9/18/17

4 Ridge Rd.
Buyer: Mercedes Santana +
Seller: Naomi Katz NT +
Price: $525,000
Date: 9/26/17

FloridA
29 N County Rd.
Buyer: James Spofford +

Seller: Gary Rivers
Price: $133,000
Mortgage: $119,700
Lender: Berkshire Bank
Date: 9/29/17

greAt
BArrington

80 Brush Hill Rd.
Buyer: Andrew Premisler +
Seller: Matthew Donald
Price: $565,000
Mortgage: $282,500
Lender: Salisbury B&T
Date: 9/22/17

51 East St.
Buyer: Thomas Burnham +
Seller: County Enterprises 
RT +
Price: $190,000
Mortgage: $152,000
Lender: Greylock FCU
Date: 9/1/17

30 Elm St.
Buyer: CMB Properties LLC
Seller: Wool FT 2015 +
Price: $600,000
Mortgage: $450,000
Lender: Berkshire Bank
Date: 9/22/17

168 Front St.
Buyer: Margaret Heilbrun
Seller: Robert Baier +
Price: $350,000
Date: 9/15/17

1066 Main St.
Buyer: Stephen Olans
Seller: Robert Jensen +
Price: $375,100
Mortgage: $300,000
Lender: Bank of Canton
Date: 9/1/17

28 Manville St.
Buyer: 26 Manville LLC
Seller: William Boyer +
Price: $375,000
Mortgage: $300,000
Lender: Lee Bank
Date: 9/29/17

320 Maple Ave.
Buyer: Bear Mountain 320 
Props
Seller: Timberlyn Realty LLC
Price: $8,000,000
Mortgage: $6,800,000
Lender: Greystone Svcng
Date: 9/20/17

405 Monterey Rd.
Buyer: Hannah White +
Seller: US Bank NA Tr
Price: $175,000
Mortgage: $157,325
Lender: Adams Community
Date: 9/29/17

21 N Plain Rd.
Buyer: Anna Drubel
Seller: Jeffrey Bellows
Price: $305,000

Mortgage: $180,000
Lender: Richard Drubel
Date: 9/15/17

16 Spruce St.
Buyer: Ruby Realty LLC
Seller: Michael Kane +
Price: $90,000
Date: 9/7/17

125 State Rd.
Buyer: Daniel Higgins
Seller: Higgins FT +
Price: $200,000
Mortgage: $150,000
Lender: Lee Bank
Date: 9/6/17

41 Van Deusenville Rd.
Buyer: Tom Oleary +
Seller: Edward Cook
Price: $215,000
Mortgage: $190,000
Lender: Greylock FCU
Date: 9/1/17

Burning Tree Rd. U:14
Buyer: Meryl Segal RET +
Seller: Cottages at 
Barrington Brook NT +

Price: $499,000
Date: 9/14/17

141 Front St. U:3
Buyer: Claire Astore
Seller: Debra Pisani
Price: $129,500
Mortgage: $116,420
Lender: Adams Community
Date: 9/29/17

hAncock
Thatcher House U:824
Buyer: Christy Thanas Jr +
Seller: Thomas Mahar
Price: $120,000
Mortgage: $96,000
Lender: Pittsfield Coop
Date: 9/20/17

hinsdAle
126 George Schnopp Rd.
Buyer: Donald Marcotte
Seller: Gary Richard +
Price: $285,000
Mortgage: $185,000

Lender: MountainOne
Date: 9/5/17

469 Maple St.
Buyer: HSBC Bank
Seller: Justin Gilardi +
Price: $165,081
Date: 9/12/17

100 Shore Dr.
Buyer: Louis Allegrone +
Seller: Marc Levine
Price: $620,000
Date: 9/26/17

lAnesBoro
34 Bridge St.
Buyer: David Gayes +
Seller: Melissa Kamp
Price: $268,000
Mortgage: $187,600
Lender: Westfield Bank
Date: 9/29/17

18 Chicopee St.
Buyer: Gregg Voci +
Seller: Colleen Little
Price: $200,000

Mortgage: $180,000
Lender: Greylock FCU
Date: 9/19/17

Old Cheshire Rd.
Buyer: Berk Omega Corp
Seller: James Hartley +
Price: $95,000
Date: 9/8/17

14 Williamstown Rd.
Buyer: 14 Williamstown 
Rd LLC
Seller: Royal Grande Resorts
Price: $250,000
Mortgage: $206,000
Lender: Lee Bank
Date: 9/28/17

lee
85 Birch St.
Buyer: Leslee Durfee +
Seller: Diane Maynes
Price: $198,000
Mortgage: $188,000
Lender: Lee Bank
Date: 9/25/17

continued on next page

Wondering where to send your out-of-town colleagues?
How about the #1 Hampton Inn 

& Suites in Massachusetts?

413-499-1111 BerkshireHampton.com
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REAl estate
continued from page 21
1060 Cape St.
Buyer: FNMA
Seller: Harold Yagoda +
Price: $235,837
Date: 9/6/17

280 East St.
Buyer: J Todd Briggs +
Seller: Jarrod Blache
Price: $215,500
Date: 9/1/17

560 East St.
Buyer: Courtney Scapin
Seller: Robert Zerbato
Price: $195,000
Mortgage: $175,305
Lender: Adams Community
Date: 9/28/17

1590 Pleasant St.
Buyer: Cindy Faggioni +
Seller: Joanne Thompson
Price: $113,000
Date: 9/11/17

39 Robert St.
Buyer: Devin Perreault +
Seller: Christine Decker
Price: $143,000
Mortgage: $138,710
Lender: Adams Community
Date: 9/25/17

lenox
38 Birchwood Ln.
Buyer: Hakob Vardanyan +
Seller: Bryan Orr +
Price: $313,000
Mortgage: $250,400
Lender: Stearns Lending
Date: 9/15/17

2 Brunell Ave.
Buyer: Kay Lerner
Seller: Mitchell Barack
Price: $337,500
Date: 9/15/17

77 Crystal St.
Buyer: Christine Mariconti +
Seller: Greg King +
Price: $274,500
Mortgage: $219,600
Lender: Webster Bank
Date: 9/19/17

130 E Dugway Rd.
Buyer: Marbah RET +
Seller: Robert Goldner +
Price: $772,500
Date: 9/15/17

599 East St.
Buyer: George Delvecchio +
Seller: Denis Bouvier 2011 
RET +
Price: $255,00
Mortgage: $185,000
Lender: Shamrock Fncl
Date: 9/8/17

205 Housatonic St.
Buyer: Pamela Koshmerl 
IRT +
Seller: Lee Laugenour +
Price: $224,700
Date: 9/27/17

269 Housatonic St.
Buyer: Jedidiah Shields +
Seller: Janet Lachance
Price: $210,000
Mortgage: $168,000
Lender: Academy Mtg
Date: 9/22/17

15 Lime Kiln Rd.
Buyer: Fiduciary T Co Tr +
Seller: Timothy Yanka +
Price: $485,000
Date: 9/29/17

10 Melville Ct.
Buyer: Michael Cestone +
Seller: Mark Hubbard +
Price: $737,500
Mortgage: $590,000
Lender: Lee Bank
Date: 9/5/17

Highcrest Rd. U:6
Buyer: Donald Shapiro 
RET +
Seller: Catha Abrahams 
RET +
Price: $675,000
Date: 9/12/17

5 Morgan Manor U:9
Buyer: Carolyn Vandevort +
Seller: Nestel RT +
Price: $219,000
Mortgage: $175,200
Lender: Lee Bank
Date: 9/28/17

176 Old Stockbridge Rd. U:1
Buyer: David Bear +
Seller: Ruth Denk
Price: $633,000
Date: 9/15/17

monterey
Beartown Mountain Rd.
Buyer: Gordon Soule Jr +

Seller: Carol Donelan
Price: $98,500
Mortgage: $68,950
Lender: Lee Bank
Date: 9/14/17

mount
WAshington

121 East St.
Buyer: Cold Brook 
Collaborative
Seller: Gerald Allan +
Price: $867,500
Date: 9/29/17

7 Mountain Rd.
Buyer: Toby Schneider +
Seller: William Riley +
Price: $125,000
Date: 9/12/17

11 Mountain Rd.
Buyer: Toby Schneider +
Seller: William Riley +
Price: $125,000
Date: 9/12/17

neW AshFord
423 Route 7
Buyer: Nathan Bradbury
Seller: Gregory Canales +
Price: $151,000
Mortgage: $146,470
Lender: Greylock FCU
Date: 9/18/17

neW
mArlBoro

815 Hotchkiss Rd.
Buyer: Charles Chubb +
Seller: Hotchkiss Road 
INT +
Price: $345,000
Mortgage: $276,000
Lender: Adams Community
Date: 9/15/17

605 Shunpike Rd.
Buyer: Arthur Jackson
Seller: Randolph Rowe
Price: $130,000
Date: 9/29/17

north AdAms
625 Ashland St.
Buyer: Lawrence George +
Seller: Sherry Lafleur +

Price: $139,300
Date: 9/15/17

82-84 Bracewell Ave.
Buyer: US Bank NA Tr
Seller: Peter Wheeler +
Price: $75,000
Date: 9/12/17

268 Church St.
Buyer: Frances Jones-Sneed
Seller: Angela Crowley 
RET +
Price: $139,900
Date: 9/8/17

667 E Main St.
Buyer: Kimberly Bissaillon
Seller: Elaine Gaspardi
Price: $120,000
Mortgage: $180,000
Lender: Adams Community
Date: 9/7/17

669 E Main St.
Buyer: Kimberly Bissaillon
Seller: Elaine Gaspardi
Price: $120,000
Mortgage: $180,000
Lender: Adams Community
Date: 9/7/17

26 Gallup St.
Buyer: US Bank NA Tr
Seller: Albert Reardon
Price: $113,900
Date: 9/14/17

24 Hathaway St.
Buyer: Federico Balestrazzi
Seller: Kathleen Stack-Marks
Price: $75,000
Mortgage: $56,250
Lender: Vandyk Mtg
Date: 9/22/17

25 Jackson St.
Buyer: Amanda Delevan-
Tobin
Seller: Freda Mackay
Price: $104,000
Mortgage: $59,000
Lender: Harvard Univ CU
Date: 9/29/17

230 Richview Ave.
Buyer: Gavin Booth +
Seller: John Mangano +
Price: $155,000
Mortgage: $100,000
Lender: Adams Community
Date: 9/6/17

169 State St.
Buyer: Federico Balestrazzi

Seller: Alyssa Neil
Price: $87,500
Mortgage: $65,625
Lender: Vandyk Mtg
Date: 9/22/17

55-59 Union St.
Buyer: David York
Seller: Todd Hebert +
Price: $220,000
Mortgage: $240,000
Lender: AMF Holdings
Date: 9/221/7

83 Walker St.
Buyer: Michael Tessier +
Seller: Rotolo Home 
Improvement
Price: $220,000
Mortgage: $154,000
Lender: NBT Bank
Date: 9/29/17

otis
890 Dimmock Rd.
Buyer: Andrew Iglesias +
Seller: James Misseldine +
Price: $290,000
Mortgage: $258,825
Lender: NBKC Bank
Date: 9/7/17

1780-1828 E Otis Rd.
Buyer: HR Farm LLC
Seller: Carl Lankey
Price: $100,000
Date: 9/13/17

17 Elm Ln.
Buyer: Robert Bailey
Seller: Bailey FT +
Price: $360,000
Date: 9/22/17

246 Judd Rd.
Buyer: Stoney Mgmt LLC
Seller: Rosanne Spendley 
RET +
Price: $280,000
Date: 9/11/17

100 Loop Dr.
Buyer: David Jaffe +
Seller: Paul Jaffe
Price: $151,667
Mortgage: $151,667
Lender: Seller
Date: 9/29/17

75 N Lake Ave.
Buyer: Victoria Smith RET 
2008 +
Seller: Jeffrey Robbins +
Price: $325,000
Date: 9/14/17

1862 N Main Rd.
Buyer: Brianna Fitzgerald
Seller: Scott Catolane +
Price: $162,900
Mortgage: $158,013
Lender: Greylock FCU
Date: 9/20/17

1892 N Main Rd.
Buyer: Gregory Wheaton +
Seller: Lori Mahoney
Price: $109,900
Mortgage: $87,000
Lender: Citizens Bank
Date: 9/25/17

109 Stebbins Rd.

Buyer: Charles Towers
Seller: Nannene Gowdy
Price: $255,000
Mortgage: $204,000
Lender: Lee Bank
Date: 9/29/17

170 Telephone Rd.
Buyer: Robert Whitaker +
Seller: David Depinto +
Price: $590,000
Date: 9/8/17

834 Tolland Rd.
Buyer: Mark Barnard +
Seller: Victor Bortolot +
Price: $315,000
Date: 9/7/17

PittsField
67 Alfred Dr.
Buyer: Ian Denault
Seller: Rennie Charlotte 
Est +
Price: $225,000
Mortgage: $200,000
Lender: Pittsfield Coop
Date: 9/22/17

145 Allengate Ave.
Buyer: Sherman 
Somerville +
Seller: Matthew Pedrotti
Price: $159,400
Mortgage: $147,400
Lender: Greylock FCU
Date: 9/29/17

148 Bartlett Ave.
Buyer: Randall Hudson +
Seller: RSB Properties
Price: $132,000
Mortgage: $193,600
Lender: Pittsfield Coop
Date: 9/27/17

187 Bartlett Ave.
Buyer: Sandra Fong-Ging +
Seller: Pothier FT +
Price: $425,000
Mortgage: $210,000
Lender: Adams Community
Date: 9/27/17

20 Bishop Pkwy.
Buyer: William Farrell +
Seller: James Allison 3rd +
Price: $217,000
Date: 9/1/17

75 Boylston St.
Buyer: Santander Bank
Seller: Danielle Bordeau +
Price: $101,010
Date: 9/27/17

91 Broadview Ter.
Buyer: Steven Stangle +
Seller: Justin Scaduto +
Price: $204,000
Mortgage: $188,000
Lender: Greylock FCU
Date: 9/7/17

119 Broadview Ter.
Buyer: Lindsay Marano
Seller: Beverly Pellizzaro T +
Price: $142,000
Mortgage: $137,740
Lender: Adams Community
Date: 9/8/17

63 Cambridge Ave.

Buyer: John Koomson-
Mensah
Seller: Peter Raiff +
Price: $214,900
Mortgage: $208,453
Lender: MountainOne
Date: 9/1/17

6 Caratina Dr.
Buyer: Jonah Model
Seller: Anderson George 
Est +
Price: $197,000
Mortgage: $167,450
Lender: Mtg Networks
Date: 9/12/17

Cascade St.
Buyer: Kathleen Bushey +
Seller: Linda Barber
Price: $76,500
Date: 9/25/17

142 Cheshire Rd.
Buyer: Allison Mechek +
Seller: Christopher Mchugh +
Price: $100,000
Mortgage: $80,000
Lender: Greylock FCU
Date: 9/28/17

350 Cheshire Rd.
Buyer: James Crombie
Seller: Jan Keefe
Price: $159,900
Mortgage: $155,100
Lender: Greylock FCU
Date: 9/5/17

11 Constitution Rd.
Buyer: Kevin Schnopp
Seller: Carl Hagmaier +
Price: $130,000
Mortgage: $123,500
Lender: Lee Bank
Date: 9/20/17

125 Crane Ave.
Buyer: Samuel Cobb +
Seller: Alisha Zink-Kavey +
Price: $138,900
Mortgage: $134,733
Lender: Academy Mtg
Date: 9/29/17

326 Dalton Ave.
Buyer: Cynthia Abbey
Seller: Melissa Widitor +
Price: $128,700
Mortgage: $124,839
Lender: Adams Community
Date: 9/21/17

125 Dan Casey Memorial
Buyer: VI Garcia-
Rodriguez +
Seller: Wojtkowski Bros Inc
Price: $237,500
Mortgage: $245,337
Lender: Academy Mtg
Date: 9/15/17

16 Delaware Ave.
Buyer: Debra Pisani
Seller: Tami Larimore
Price: $131,700
Mortgage: $40,000
Lender: Pittsfield Coop
Date: 9/29/17

29 Elberon Ave.
Buyer: PNC Bank
Seller: Andre Ahoussi +
Price: $139,900
Date: 9/25/17

261 Eleanor Rd.
Buyer: Hugh Holland
Seller: Peter Baran +
Price: $187,500
Mortgage: $150,000
Lender: Pittsfield Coop
Date: 9/8/17

687 Elm St.
Buyer: Quang Do +
Seller: Corey Phillips +
Price: $210,000
Date: 9/22/17

9 Erie St.
Buyer: Steven Shampang +
Seller: Deborah Schilling
Price: $172,900
Date: 9/29/17

41 Grove St.
Buyer: Aaron Bentz
Seller: Berkshire Omega 
Corp
Price: $159,000
Mortgage: $156,120
Lender: Academy Mtg
Date: 9/8/17

38 Hampshire St.
Buyer: William Prendergast
Seller: Donald Senus +
Price: $151,000
Mortgage: $143,450
Lender: Trustco Bank
Date: 9/8/17

137 Hancock Rd.
Buyer: Jeffrey Shank
Seller: SE Fennell-Ivas 
2007 RET +
Price: $148,900
Mortgage: $119,120
Lender: Greylock FCU
Date: 9/29/17

345 Hancock Rd.
Buyer: Amanda Nardini
Seller: Keith Babuszczak +
Price: $185,000
Mortgage: $178,825
Lender: Village Mtg
Date: 9/7/17

246 Harryel St.
Buyer: Michael Hobart +
Seller: Harvey John Est +
Price: $145,000
Mortgage: $116,000
Lender: Greylock FCU
Date: 9/14/17

580 Holmes Rd.
Buyer: Taylor Carlino
Seller: Janice Robinson +
Price: $141,000
Mortgage: $138,446
Lender: Village Mtg
Date: 9/29/17

107 Hungerford St.
Buyer: Daniel Venti
Seller: Patricia Venti +
Price: $129,000
Mortgage: $99,000
Lender: Greylock FCU
Date: 9/7/17

50 Huron St.
Buyer: Daniel Clukey
Seller: Pittsfield Coop 
Bank
Price: $110,500
Date: 9/11/17

54 Jason St.
Buyer: Michael Harmon +
Seller: Mark Quadrozzi
Price: $205,000
Mortgage: $194,750
Lender: Greylock FCU
Date: 9/7/17

156 Jason St.
Buyer: Rebecca Lilley
Seller: Shannon Devries
Price: $169,500
Mortgage: $166,429
Lender: Academy Mtg
Date: 9/25/17

168 Jason St.
Buyer: Ryan Tierney
Seller: Glenn Tierney +
Price: $158,000
Mortgage: $142,200
Lender: Lee Bank
Date: 9/15/17

322 Lenox Ave.
Buyer: FHLM
Seller: Brandon Harms +
Price: $93,750
Date: 9/19/17

132 Longview Ter.
Buyer: Rocco Procopio
Seller: Linda Therrien-
Gross
Price: $109,000
Mortgage: $107,025
Lender: Academy Mtg
Date: 9/15/17

27 Lucia Dr.
Buyer: Del Virgilio Jr +
Seller: Mark Ferry
Price: $205,000
Mortgage: $184,500
Lender: Greylock FCU
Date: 9/1/17

1 Manchester Ave.
Buyer: Falicia Thiede
Seller: Roytay LLC
Price: $111.500
Mortgage: $108,155
Lender: Adams Community
Date: 9/5/17

179 Maple Grove Dr.
Buyer: Adwoa Frimpomaa
Seller: Robert Campagna
Price: $247,500
Mortgage: $198,000
Lender: Greylock FCU
Date: 9/8/17

7 Maple St.
Buyer: Michael Street
Seller: Jacob Trudeau
Price: $161,000
Mortgage: $158,083
Lender: Academy Mtg
Date: 9/12/17

27 Marlboro Dr.
Buyer: Kevin Mulherin +
Seller: Gloria Fry
Price: $147,500
Mortgage: $144,827
Lender: Movement Mtg
Date: 9/22/17

19 Maryland Ave.
Buyer: Bradley Badorini +
Seller: Arthur Munn
Price: $80,000
Mortgage: $77,000
Lender: Greylock FCU
Date: 9/14/17

171 Mcintosh Dr.
Buyer: Priscilla Derocco +
Seller: Mark Mancari +
Price: $264,000
Date: 9/25/17

51 Mckinley Ter.
Buyer: Carly Daniels
Seller: Derek Strzepa +
Price: $132,000
Mortgage: $128,040
Lender: Greylock FCU
Date: 9/29/17

28 Murphy Pl.
Buyer: Michaela Ellis
Seller: Shaun Oneil +
Price: $195,000
Mortgage: $189,150
Lender: Academy Mtg
Date: 9/28/17

524 North St.
Buyer: Sonal Patel LLC
Seller: Shack Realty Co +
Price: $1,113,691
Mortgage: $1,113,691
Lender: Raymond Parrott Jr
Date: 9/29/17

55 Orlando Ave.
Buyer: Noah Kirkman +
Seller: Shaun Oneil +
Price: $185,000
Mortgage: $148,000
Lender: Greylock FCU
Date: 9/7/17

rrs TM

NOW CARRYING
WOOD JUNGLE GYMS 

IN SHEFFIELD!
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60 Partridge Rd.
Buyer: Brenda Oppermann +
Seller: Kaye Hitchcock
Price: $188,000
Mortgage: $150,400
Lender: Greylock FCU
Date: 9/21/17

28 Plastics Ave.
Buyer: Pacifi c Union Fncl
Seller: Dawn Moody +
Price: $94,300
Date: 9/22/17

36 Plunkett St.
Buyer: PNC Bank
Seller: Philip Daviau +
Price: $111,520
Date: 9/6/17

31 Richardson St.
Buyer: Kurt Hospot +
Seller: Jennie Robitaille
Price: $138,000
Date: 9/8/17

36 Richardson St.
Buyer: David Dunn +
Seller: Kathleen Dondi
Price: $134,700
Mortgage: $134,700
Lender: Academy Mtg
Date: 9/21/17

34 Richmond Ave.
Buyer: Keytoria Jenkins +
Seller: Peter Aleksa +
Price: $131,900
Mortgage: $129,510
Lender: Academy Mtg
Date: 9/12/17

50 Richmond Ave.
Buyer: Jonathan Blauvelt +
Seller: Wanda Boeke
Price: $157,000
Mortgage: $142,000
Lender: Academy Mtg
Date: 9/29/17

57 Robert St.
Buyer: Deborah Carderella
Seller: Kelly Singer +
Price: $162,000
Mortgage: $157,140
Lender: Greylock FCU
Date: 9/12/17

173 S Mountain Rd.
Buyer: Cynthia Richards
Seller: Mohamed Zabian Jr
Price: $550,000
Date: 9/29/17

48 S Onota St.
Buyer: Blythewood 
Property Mgmt
Seller: Ruby Realty LLC
Price: $105,000
Date: 9/20/17

13 Silver St.
Buyer: Paula Schultheis
Seller: Furey Margaret 
Est +
Price: $89,000
Mortgage: $87,387
Lender: Quicken Loan
Date: 9/26/17

102 Spadina Pkwy.
Buyer: Gregory King +
Seller: Gregory Caputo +
Price: $190,000
Mortgage: $110,000
Lender: Pittsfi eld Coop
Date: 9/19/17

199 Springside Ave.
Buyer: Heidi Baldwin
Seller: Carol Lew Blue 
Spring LLC
Price: $117,000
Mortgage: $93,600
Lender: Greylock FCU
Date: 9/28/17

203 Springside Ave.
Buyer: Anaelisa Jacobsen +
Seller: Carol Lew Blue 
Spring LLC
Price: $115,000
Mortgage: $109,250
Lender: Adams Community
Date: 9/19/17

95 Stearns Ave.
Buyer: Reverse Mortgage 
Solutions
Seller: Robert Knowlton +
Price: $75,000
Date: 9/27/17

40 Stoddard Ave.
Buyer: James Chevarie
Seller: John Paris
Price: $140,000
Date: 9/1/17

123 Stratford Ave.
Buyer: James Nelson +
Seller: Resi REO Sub LLC
Price: $93,304
Date: 9/22/17

Superior St. Lot 44
Buyer: Daniel Clukey
Seller: Pittsfi eld Coop 
Bank
Price: $110,500
Date: 9/11/17

15 Taconic Park Dr.
Buyer: Keeley & Riley 
LLC
Seller: Paula Porter
Price: $200,000
Mortgage: $160,000
Lender: Greylock FCU
Date: 9/22/17

2 Thomas Rd.
Buyer: David Haber
Seller: Andrew Demaggio
Price: $445,000
Mortgage: $295,000
Lender: Academy Mtg

Date: 9/12/17

112 Tor Ct
Buyer: John Brower +
Seller: Michelle Quirk
Price: $299,900
Mortgage: $290,903
Lender: Greylock FCU
Date: 9/12/17

141 Velma Ave.
Buyer: Amanda Bleier
Seller: Robert Deemer
Price: $170,000
Mortgage: $136,000
Lender: Quicken Loan
Date: 9/14/17

73 Westchester Ave.
Buyer: James Wachob +
Seller: Gleb Jerebtsov +
Price: $146,500
Date: 9/15/17

318 Williams St.
Buyer: Edward Cook 3rd +
Seller: Adam Bellmore
Price: $389,500
Mortgage: $370,000
Lender: Adams Community
Date: 9/22/17

426 Williams St.
Buyer: Catherine Couig
Seller: Vincent Morabito
Price: $219,000
Mortgage: $197,100
Lender: Amer Airlines FCU
Date: 9/29/17

84 Windsor Ave.
Buyer: Amanda Corcoran
Seller: John Pedrotti +
Price: $197,000
Mortgage: $191,090
Lender: Greylock FCU
Date: 9/29/17

Alpine Trail U:40
Buyer: Hall Real Estate 
LLC
Seller: Buckmaster NT +
Price: $375,000
Mortgage: $300,000
Lender: Pittsfi eld Coop
Date: 9/29/17

1136 Barker Rd. U:57
Buyer: Christopher Visher 
T +
Seller: Margaret Feinstein
Price: $440,000
Date: 9/14/17

Lakecrest Dr. U:31
Buyer: Mark Mancari +
Seller: Nancy Kahn
Price: $250,000
Date: 9/19/17

433 North St. U:202
Buyer: 433 North RE LLC
Seller: Karl Volkman
Price: $170,000
Date: 9/5/17

433 North St. U:206
Buyer: 433 North RE LLC
Seller: Kathryn Cassidy
Price: $135,000
Date: 9/14/17

1450 North St. U:106
Buyer: James Wachob T +
Seller: Ravi 
Ayyalasomayazula
Price: $157,500
Date: 9/29/17

1450 North St. U:303
Buyer: Donald Laferriere +
Seller: Larry Robbins +
Price: $166,000
Mortgage: $111,000
Lender: CE FCU
Date: 9/21/17

richmond
32 Chestnut St.
Buyer: Diana Glass
Seller: Howard Rosenblatt +
Price: $197,000
Mortgage: $127,000
Lender: Blue Hills Bank
Date: 9/14/17

50 View Dr.
Buyer: Brian Tremblay +
Seller: Lisa Loring
Price: $772,000
Mortgage: $424,000
Lender: Lee Bank
Date: 9/20/17

sAndisField
172 Town Hill Rd.
Buyer: Marie Camarda
Seller: Michael Fainer
Price: $210,000
Date: 9/8/17

sAVoy
397 Chapel Rd.
Buyer: Chad Bedard
Seller: Charles Schleich
Price: $99,000
Mortgage: $79,200
Lender: Adams Community
Date: 9/15/17

sheFField
1719 N Main St.
Buyer: Bart Properties 
LLC
Seller: New Leaf Property 
Mgmt
Price: $600,000
Mortgage: $371,377
Lender: Lee Bank

Date: 9/15/17

49 Park Ln.
Buyer: Alan Piccin +
Seller: Thomas Neumann +
Price: $430,000
Date: 9/1/17

906 S Undermountain Rd.
Buyer: Jason Brown
Seller: Mary Schiller
Price: $185,000
Mortgage: $148,000
Lender: Lee Bank
Date: 9/8/17

605 Shunpike Rd.
Buyer: Arthur Jackson
Seller: Randolph Rowe
Price: $130,000
Mortgage: $97,500
Lender: Village Mtg
Date: 9/29/17

stockBridge
19 East St.
Buyer: KRR 8 LLC
Seller: Gene Elling +

Price: $592,508
Date: 9/14/17

200 Old Stockbridge Rd U:C1
Buyer: David Bear +
Seller: Ruth Denk
Price: $633,000
Date: 9/15/17

tyringhAm
26 Mccarty Rd.
Buyer: Jennifer Nykiel +
Seller: James Fenniman +
Price: $600,000
Mortgage: $534,000
Lender: Pittsfi eld Coop
Date: 9/8/17

WAshington
68 Cross Place Rd.
Buyer: Keith Hendershot
Seller: Brian Brennan +
Price: $290,000
Mortgage: $250,000
Lender: Berkshire Bank
Date: 9/1/17

Washington Mountain
Buyer: Joseph Barry
Seller: Robin Hollister
Price: $84,000
Date: 9/29/17

1193 Washington Mountain
Buyer: Jared Roberge
Seller: Kenneth Nonken +
Price: $241,000
Mortgage: $233,770
Lender: Fairway Mtg
Date: 9/6/17

West
stockBridge

15 Lenox Rd.
Buyer: Natalia Bystrianyk
Seller: Alexandra Benton
Price: $187,500
Mortgage: $150,000
Lender: Greylock FCU
Date: 9/15/17

51 Maple Hill Rd.
Buyer: Erica Tuchman +
Seller: Herbert Stein LT +
Price: $1,275,000

Date: 9/1/17

14 Smith Rd.
Buyer: Keith Schindler +
Seller: Tenney FT +
Price: $299,000
Mortgage: $256,000
Lender: Greylock FCU
Date: 9/1/17

21 Smith Rd.
Buyer: Richard Pitts +
Seller: Richard Hernandez +
Price: $329,000
Mortgage: $246,750
Lender: Trustco Bank
Date: 9/18/17

WilliAmstoWn
1354 N Hoosac Rd.
Buyer: Garrett Politis
Seller: FNMA
Price: $115,000
Mortgage: $92,000
Lender: Greylock FCU
Date: 9/27/17

765 Simonds Rd.

Buyer: John Carvalho
Seller: Nicholas Kaiser +
Price: $135,000
Mortgage: $119,000
Lender: Adams Community
Date: 9/20/17

240 South St.
Buyer: Joey Horn
Seller: Suzanne Wilkins RET +
Price: $1,300,000
Date: 9/29/17

26 Stoney Ledge Rd.
Buyer: Daryl Cronin +
Seller: Christina Cary-
Cummings +
Price: $800,000
Date: 9/8/17

300 Syndicate Rd.
Buyer: Kenda Mutongi +
Seller: Philippe Besnard
Price: $477,000
Mortgage: $381,600
Lender: MountainOne
Date: 9/29/17

S Hemlock Ln. U:132
Buyer: Peter Ticconi Jr +

Seller: Allen & Marilyn 
Rork LT +
Price: $180,000
Date: 9/27/17

Windsor
95 Cemetery Rd.
Buyer: Patrick Filiault +
Seller: Jeffrey St Pierre
Price: $310,000
Mortgage: $294,500
Lender: Adams Community
Date: 9/18/17

◆

A S C S 
B  H A

Paul Harsch, Business & 
Commercial Broker & 
Realtor® Emeritus with 
43 years commercial, 
residential, land and 

development expertise

413-458-5000
info@harschrealestate.com
www.harschrealestate.com

          October 24, 2017 

 
 We, as part of the “Aubuchon Team”, truly feel part of a “home town 
operation” here in Williamstown, from both the perspective of the Aubuchon 
Family and from its long term team of employees.    
 The Aubuchon Realty Company, Inc. (ARC) has for over the last 6+ years 

been looking for an operational address to not only extend but also grow its more 

than 40 years of community presence in Williamstown.   
 
 For roughly as long as ten years now Aubuchon Hardware has been 
wanting to find an opportunity to grow its store operations.  Over that period it 

become clear that Paul Harsch was the single area broker that understood our 
needs and accordingly presented opportunities to us only when and as 
appropriate.  It is factual to express that together, over the years, we took more 

than one swing with our bat.   
 Paul possesses a high degree of skill and provides that perfect balance that 

a real estate professional requires. He puts the effort into establishing common 

ground on a deal and just as importantly, holding it together through closing, 
providing assistance in resolving those bumpy “due diligence” items that can and 

do commonly occur. Not being afraid of details, offering solutions and providing 

clear communication are part of the added value when you are working with Paul.  

  
 In my younger days when my Dad and Uncles each would place on the table 

their respective “experience cards” they only wanted to help educate me and 
provide needed perspective.  Paul Harsch should be part of your team if you’re 

open to putting down and picking up cards for advice and counsel toward reaching 

your goals, much like we have.  
Gregory J. Moran President 
Aubuchon Realty Company, Inc.  

The former Agway 
Building at 600 Main 
St. in Williamstown is 
now the new, larger 

store location of 
Aubuchon Hardware.

SOLD ON SEPT. 1, 2016

Building at 600 Main 
St. in Williamstown is 
now the new, larger 

Aubuchon Hardware.

GRAND REOPENING NOV. 17, 2017
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Pittsfield
70 South St.
(413) 447-7304

Pittsfield
110 Dalton Ave.
(413) 395-9626

Dalton
431 Main St.
(413) 684-1551

Gt. Barrington
325 Main St.
(413) 528-2840

www.pittsfieldcoop.com Member FDIC & SIF            Equal Housing Lender

The Pittsfield Cooperative Bank opened in 1889 intent on empowering our neighbors to build 

a better community. Savings and investment products were designed to benefit the customers 

long-term and lending decisions were made with great thought by honest, local bankers.

They still are.

The Ali Family believes in supporting our local economy.  In 1958, when selecting a bank, they 

chose one that reflected the way they do business and shared their values of supporting their 

community. That bank was—and still is—the Pittsfield Cooperative Bank, involved and local… 

neighbors we know and trust.

The Pittsfield Cooperative Bank and the Ali Family – a recipe for success. 
HOT HARRY’S, DALTON, MA – Bishir and Isa Ali with Pittsfield Cooperative Bank’s Tim Collins, Vice President 
of Commercial Lending, at their newest family business. When The Ali brothers were ready to expand, they
chose to work with their neighbors at The Co-op – just like their parents and grandparents had before them.


